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HAWXHURST OPPOSED 
TO RATE REGULATION 


Interference From the State Will 
Hurt Rather Than Help the 














fire insurance was obliterated or even un- 


"<>; CHICAGO AND CINCINNATI, THURSDAY, JANUARY 14, 1915 





The BIG FIRE in Chicago on October 8, 9, and 10th, 1871, just 43 
years ago, cost the AETNA INSURANCE COMPANY $3,782,023.10, 
the AETNA thus contributing more than any other company to the 
rebuilding of Chicago. 


The AETNA paid all claims promptly and in full while Chicago 








ABOLISH STATE FUND 
BECAUSE OF FAILURE 


Wisconsin Governor Would Sub- 
stitute More Reliable Form of 














Wisconsin demonstrates that it is a 


7 General Public and Illinois companies were settling at from 5 to 20 cents on the dollar. Insurance for Ekern Plan 
| AETNA nee The a reputation and service is at 
, our command here and everywhere. 
CONDEMNS POTTS’ PLAN | ¥ TEN YEARS SHOW DEFICIT 
THOS. E. GALLAGHER, WM. B. CLARK, L. O. KOHTZ, 
Insurance Head of Marshall Field & General Agent. President yay General Agent. ‘ 

Co. Disproves Statements Made by Bill to Be Introduced to Repeal Meas- 

Illinois Superintendent ure—Right to Pay Municipal 

Losses Questioned 

Legislation designed to lower rates by [FIRE] : : 
edicts of a state commission or state _In his first message to the Wiscon- 
official and state insurance were cor- bg sin legislature which convened on Jan. 
demned by Arthur Hawxhurst, head of ; 13, a er ner ge L. Philipp 
the insurance department of Marshall presen that the ete system = 
Field & Co. of Chicago, in an address be- . aan colchie lnoananns-battaior 
uien ae ae py fed gree tuted therefor. He says that ten years” 
a ever coine,” said the speaker;"wiies stodk NSUTANCe OUIPAnyp experience with state fire insurance in 


ik 





fairly hampered in its sphere, then will 
real indemnity and credit cease.” Mr. 
Hawxhurst’s topic was “Credits and In- 
surance” and he gave the greater part of 
his time to showing the fallacy of 
schemes proposed by Superintendent Potts 
of Illinois in his recent supplementary 


New York 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1914 


failure. A biil for the repeal of the 
law will be presented immediately. The 
scheme of state insurance was worked 
out by Commissioner of Insurance 
Herman L, Ekern. 

“It has been the policy of the state 
since 1903 to assume the fire risk on 


- its own _ buildings,’ says Governor 
report on fire insurance to Governor Ca: ital 2 000 000 Philipp in his message to the legisla- 
Dunne. Mr. Hawxhurst also quotes Her- npc age to) Souk” Wien? see ? ? t Thursday. “The insurance carried 
man B. Seeley now an employe of the wi Sitges 10 479 062 an ‘ttdhe graperty “al the state is re- 
Illinois department, to refute the asser- Reserve for all other liabilities . .. . 9 ? ported by the commissioner as $17,670,- 
tion of Mr. Potts that Chicago is con- 9 245 8 5 5 000. In addition to this there is on the 
flagration proof. Net Surplus... 2. foes. eee eee sn 1:7 9 18 statute books of the state a eet 

Potts’ Comparison Unfair A 2 24 9 that all property of cities, counties, vil- 
: OiGNS 5 ioe ci tas Se 1 hool districts, after favor- 
Mr. Hawxhurst shows the unfairness ’ 9 ages and Schou! cistric 


of the comparison made by Mr. Potts 
between New York City and Chicago 
dwelling rates. He thinks some pre- 
ferred rates in Cook county might be too 
high but the conflagration hazard in the 
frame areas may prove at any time that 
they are too low. He states that the 10- 
cent dwelling rate in New York with the 
80 percent coinsurance clause is more 
costly to the assured than the 30-cent 
rate in Chicago without coinsurance. To 
make a comparison between the two cities 
Mr. Hawxhurst shows the premium and 
loss accounts for a period of forty years, 
from 1872 to 1910. In that time New 
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Surplus to Policy-holders, $8,160,915.38 Total Losses Paid, $76,000,760.74 





Cash Capital, Three Million Dollars 





able vote on the part of the boards or 
councils having charge of such public 
property, may contract for their insur- 
ance protection with the commissioner 
of insurane. .The amount of insurance 
carried under this provision is reported 
to be $1,595,359, making a total insur- 
ance carried by the state of $19,265,359. 


Condition of the Fund 


“The insurance commissioner under 
date of Dec. 18 makes the following 
statement concerning the condition of 
the fund: 


Assets 
Cashin hand, of state 


York h id , f $36 - ree esiv.sewee $62,701.91 

or as paid premiums o 7 000,000 remiums in process 

and received loss settlements of $180,000,- Reinsurance Reserve + -  $6,619,187.31 Sy er Ee $131,638.60 
000 while Chicago has paid $192,000,000 Reserve for Outstanding Losses - 578,003.19 Liabilities Suaiy Y 
and received $112,000,000. The excess of Reserve for all other Claims - - 210,000.00 Unearned premiums. $41,194.55 


income over losses in New York has been 
$187,000,000 or 51 percent of the premium, 
while the excess in Chicago has been but 
$80,000,000, or only 42 percent. “These 
(CONTINUED ON PAGE 17) 





NET SURPLUS - = = 6,160,915.38 


Total Assets, $14,568,055.88 





Due to general fund. 78,137.99 
—————— $119,332.54 


Surplus over liabilities.... $ 12,306.06 
“If any considerable loss should 








(CONTINUED ON PAGE 17) 





NORTH 


BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





United States Branch Statement January 1, 1914 
: ‘ J } ‘THESE FUNDS are held solely for the protection of 





Total Assets - - - = = = = = = $8,747,206.67 licvhol : 
Net Surplus above all Liabilities in the ” “aemee ae 
United States - - - - - - - = 3,380,215.92 
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MISSOURI FEDERATION 
HAS ANNUAL MEETING 





Secretary O. P. Rutledge Tells 
What Has Been Accom- 
plished in State 





SENATOR PHILLIPS’ TALK 





Reviews Work of the Commission That 
Got Up the Workmen’s Compen- 
sation Measure 


NEW OFFICERS ELECTED 
President—Emme . 
noce tt V. Thompson, St. 


Vice-Presidents—Clifford C. Jones, Kan- 
sas City; J. E. Lawton, St. Louis; C. 0. 


Mayes, Hannibal, and J. - 
Same. al, Elmer Ball, Mo 


Secretary—O. P. Rutledge, St. Louis. 

Executive Committee—Three years: 
Amos W. Riley, St. Joseph; F. N. Cheney, 
St. Louis; Prank L. hews, Joplin, an 
Arthur T. Quisenberry, Springfield. 


St. Louis, Mo., Jan. 13.—(Special.)— 
Disapproval of state insurance was the 
leading idea advanced in the first day’s 
session of the Insurance Federation of 
Missouri, which opened Tuesday. 
President Emmett V. Thompson gave 
a brief outline of the history of the 
Federation of Missouri, in which he 
said: “It was organized in St. Louis 
October 3, 1913, held its first general 
meeting at Excelsior Springs in Janu- 
ary, 1914. Its work has just begun. It 
extends to all parts of the state except 
in a few of the sparsely settled counties 
in the southern part. It must be sup- 
ported; it is a dignified organization; 
an organization that will have weight 
with the state legislature and a power 
in the interest of the insurance busi- 
ness. The organization is largely the 
result of the efforts of O. P. Rutledge, 
the secretary, who spent 150 days trav- 
eling and organizing branches.” 

Report of 0. P. Rutledge 


O. P. Rutledge, the secretary, said 
that in his travels over the state in 
the work of organizing the Federation 
he had endeavored to impress upon the 
members. some reforms that were 
needed in the insurance business of the 
state. Among these, he said, were the 
necessity of a fire marshal law; a modi- 
fication of, or repeal of some of the 
laws that bear heavily on the companies 
and agents and reflect to the disad- 
vantage of the policyholder; the enact- 
ment of a workmen’s compensation 
law; a law providing certain qualifica- 
tions for agents and brokers; the re- 
peal of the so-called suicide law affect- 
ing accident companies; more definite 
laws for the government of surety and 
casualty insurance; laws to prevent fa- 
voring large nonresident brokerage 
firms in an effort, so far as possible, to 
keep the business in the state; to have 
all policies countersigned by a resident 
agent of the state and a law to pro- 
hibit the division of commissions with 
unlicensed brokers. 


Phillips on Workmen’s Compensation 


_ Former State Senator Alroy S. Phil- 
lips of Missouri, a member of the sen- 
ate commission which drafted the 
workmen’s compensation bill gave a 
short talk on the work of framing the 
bill and _on its provisions in which he 
said: “There is a perpetual tendency 
for people to outgrow their laws. The 
commission found this to be the case. 
The laws have not been changed to 
keep pace with the industries. We are 
trying to get along with antiquated 
laws in modern industry at great in- 
dustrial loss. Industry is not paying 
for 10 percent of the accidents that oc- 
cur and these conditions cause indus- 
trial unrest. The industry and the con- 
sumer should pay for the injury that 
goes into the product. The commission 
investigated the laws of twenty-four 





FIDELITY 


“An agent is known by the companies he keeps” 


Combine the assets of two of the largest companies 
with the highest sense of liberality and fairness 


Combined Assets, $42,586,574 


(RE) UNDERWRITERS 


OF NEW YORK 


Policyholders Surplus, $23,743,555 








Home Office: 80 Maiden Lane, New York 











WISCONSIN FIELD MEN MEET 





Two Organizations Had Quarterly 
Gatherings This Week—Number 
of New Local Clubs 





Announcement was made at the regu- 
lar quarterly meeting of the Wiscon- 
sin Field Men’s Club, held in Milwau- 
kee Tuesday, that local agents clubs 
have been established at several Wis- 
consin points, including Horicon, Hus- 
tisford, Mayville and Hartford. 

An unusually large number of mem- 
bers were elected, including: A. f 
Worthington, Rockford, Ill., Svea; Paul 
Zoelzer, Oshkosh, Wis., Imperial and 
Peoples’ National; J. H. Ridgeway, 
Chicago, Law Union & Rock; Joseph 
A. Mavon, Chicago, Glens Falls; E. L. 
Rickards, Chicago, Nord Deutsche; W. 
E. Gunn, Chicago, Columbian WNa- 
tional; M. P. Vore, Chicago, General 
of Paris, Urbaine. 

Resignations were. received from E. 
W. Tinsley, Chicago, formerly state 
agent of the Standard, and from W. P. 
Robertson, Detroit, formerly special 
agent of the Nord Deutsche. 

Announcement was made at the 
morning session of the Wisconsin In- 
surance Club that Charles F. Bolter of 
Milwaukee has succeeded A. A. Figeley 
in Wisconsin as the special agent of 





Liverpool & London & Globe 


Insurance Company, Ltd., of England 


Organized in 1836 Entered the United States in 1848 


It has passed through wars, conflagrations, financial panics and 
other catastrophies without harm. 


Its United States assets are $14,263,846.95. 

All its securities are American investments and subject to 
the strict supervision and control of the superintendent of 
the state insurance department. Of its assets $1,396,392.22 is 
real estate, $3,198,196.00 mortgage loans on real estate and 


$6,248,670.00 stocks and bonds, every dollar representing UNITED 
STATES INVESTMENTS. 


Its net surplus is $4,631,216.90. 


The funds of the company on this side are held 
for the sole benefit of United States policyholders 


New York Office, 80 William St. Western Department 
J. M. DE CAMP, General Agent 1144 Insurance Exchange, CHICAGO 
Ohio, Indiana, Kentucky, Tennessee wasae 8. Bw gay oe ‘Manager 


. LOUDON, t Mamager 
West Virginia, at Cincinnati R. H. PURCELL, Deputy Asst. Mgr. 

















the Williamsburg City. 

A joint session of the field club and 
the Wisconsin Insurance Club was held 
in the afternoon. 





‘ Chas. E. Case, general agent of the 
western department of the North British 
& Mercantile, was in Chicago this week. 





Features of the Week | 











GENERAL 
Missouri Federation meets..........- 
Editorial page ..... se seeee ee eeeeeee 18 
Personal side of the business......... 18 
Automobile insurance news..........-+ 31 
FIRE 


Wants Wisconsin state fund repealed.. 1 
Arthur Hawxhurst’s notable address.. 1 
Ekern’s reply on stamp tax suit...... 3 
News of companies. ..........seeeeeee 3 
Michigan has qualifications bill...... 4 
Official letter from Blue Goose....... 5 
Wisconsin commissions paid......... 5 
Bill to regulate annexes............-. 5 
P. B. Sullivan’s case being tried...... 6 
Michigan good fellowship dinner...... 10 
To pay .tribute to N. C. Lowe........ 10 
Michigan bill to allow average clause. 10 





(CONTINUED ON PAGE 30) 


State fund wins in Wisconsin........ 11 
Wisconsin field men’s meetings....... 12 
Citizens Fund Mutual starts.......... 13 
Telephone company held responsible.. 13 
Shaping up Missouri bills........... 14 
Missouri-Kansas Blue Goose dinner... 14 
Kentucky and southern news......... 15 
Fire protection page............e.006 16 
Chicago and suburban news.......... 17 
CASUALTY 
Missouri compensation bill attacked.. 19 
Notable brief on state insurance...... 20 
May change Iowa compensation law.. 23 
Move for uniform statistics.......... 24 
Ownership of industrial business..... 24 
Joyce & Co.’s new deal at Chicago.... 24 
Casualty Company’s agency convention 25 
Comment on Illinois returns.......... 25 
President Stone’s annual review...... 26 
Live stock insurance news............ 27 
National Fidelity & Casualty issue.... 27 
Hearing on interinsurers............. 25 
News about companies........... . dws BS 
News of compensation................ 28 
Rate-cutting in California............ 29 
Praises the surety association........ 29 
Fidelity & Deposit’s new policy...... 29 
New agency at Detroit.............6. 29 


25% Flat—All Annual Business 


Why worry about Union-Bureau or mixed agency matters? 
Devote your time to Live Stock Insurance. This field is not 
crowded with competition. 


Agents Wanted Everywhere 
in Ohio, Indiana, Illinois, Michigan, Missouri, Tennessee, 
Maryland and New Jersey. Address 


NATIONAL LIVE STOCK INSURANCE CO. 
Central Union Tel. Building, Indianapolis 











Lost Policy Certificate POLICY 


sae ||LABELS 


less trouble and inconvenience regarding lost 
Send for folder showing 


policies. A Cincinnati agency, having many 
years practical experience in the matter, has 
Jevinel a 
an elaborate assortment 


“Lost Policy Certificate,” which, 
when folded is the same size and form as the 
owe fh and can be issued peony to the as- 
sur the original 





policy, thus avoiding all expense and 
trouble incidental to peng a new contract.” 
Furnished by CAREY & ZIMMERMAN, 
41 E. Fourth St., Cincinnati, at the following 








ae OORT $1.50 
B00 copies oe £00 ||] GRAND RAPIDS LABEL CO. 


GRAND RAPIDS, MICH. 

















00 
Larger lots at proportionately less rates. 








Kaskaskia Live Stock Insurance Company 


Incorporated Under the Laws of Illinois 


Desires applications for agencies in Ohio and unoccupied territory in Illi- 


‘nois. Must be men of excellent standing, who can produce results. 


We have a clean, profitable proposition for the right men. 


KASKASKIA LIVE STOCK INSURANCE COMPANY 
Kaskaskia Building, SHELBYVILLE, ILLINOIS 


Pa ie ee ee ee ee 
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UNDERWRITER. 3 
ANSWER TO STAMP SUIT 
aig | STATEMENT JANUARY 1, 1914 
QUESTION UNDER STATE LAW |] 
Actual Market 
| ASSETS  peenk®"’, 191 LIABILITIES 
Ekern Denies Jurisdiction of United INS. 6). OF AMERICA Government and State Bonds and asi 
States Court—Reasserts Intention . Bone “i Becks Re casats me genceeees - Unearned Premium 
to Enforce Ruling NEW YORK Bond of Reloads eee a1246800 Peano OT mama ae 
; ied on ame ieee ee en eee tikaeas | ieteent.,......,-. 300,082.20 
: Miscellaneous Securities............ 119,005.00 eo - Other nine 
nswer was filed in the district court $ 8,677,211.49 | SAROUNNES verre eee poi 
of the United States for the western Western Department Loans on Bond and Mtg .. $85,000.00 CORED... 
ogg - Wisconsin at Madison Mon- CHICAGO ee ee $6,041,004.66 
ay by Commissioner H. L. Ekern in Collection ............ 874.35 : Sete 
the suit recently started by six fire in-|]| P. D. McGREGOR, = - ~—= Manager| Aeved Interest.1.005"". 92,09087 sop soreg| Su tinue nen 93,990,008.40 
surance companies to compel him to A. R. MONROE, - Assistant Manager TOTAL ASSETS........ $9,980,013.15 | Net Surplus to Policyholders .. $4,939,008.49 
rescind his order requiring the com- 
panies to Reid the war revenue stamp 
tax on icies. Th ies bring- : : F 
ing the action are the American, Con- tion, of Minnesota most conveniently | NEWS ABOUT COMPANIES 
: * reache om rgo. “ ek 1s j 
ey Bho goose gare tea Changes in the Field special iment of the Twin ‘City Fire in Ee aie 
The commissioner denies that the Minnesota. WILL GO ON A STOCK BASIS 


matter in controversy arises under the 
laws of the United States, and particu- 
larly that it arises under a law of the 
United States providing for internal 
revenue, alleges that for this reason the 
amount in controversy does not exceed 
$3,000 so far as it affects any individual 
complainant, and that therefore the court 
has no jurisdiction. 
amount of the tax that will be imposed 
upon the complainants will not exceed 
for the American $1,300, for the Con- 
tinental $1,040, for the Hartford $2,800, 
for the German American $1,300, for 
the Home $1,700, and for the Phoenix 
$1,300. 


Commissioner Ekern’s Contention 


Among the defendant’s . allegations 
the following is taken: 

That any agreement made and entered 
into by the complainants above named or 
by any other fire insurance companies 
transacting business in Wisconsin, with 
the insured by virtue of which the in- 
sured was required to pay for the stamp 
required by the act of Congress herein- 
before referred to be placed on said pol- 
icy, was and does constitute an agree- 
ment between the insurance company and 
the assured not plainly expressed in the 
policy and as such was prevented by law; 
that if the fire insurance companies de- 
sired to shift the burden of said tax im- 
posed by said act of Congress, as afore- 
said, to the assured they could do so 
under the laws of the state of Wisconsin 
by adding the same to the amount of the 
insurance premium as expressed in the 
policy and charge to the assured, but 
unless the amount of said tax was so in- 
cluded in the premiums charged to the 
assured, then the same, under the laws 
of the state of Wisconsin, constituted an 
agreement between the insurance company 
and the assured prohibited by the laws 
of the state of Wisconsin because it was 
not plainly expressed in the policy of in- 
surance itself. 

Right to Shift Burden 


The answer includes the ruling made 
by Commissioner Ekern on Nov. 30, 
1914, that stock fire insurance com- 
Panies should pay the tax and. citing 
the laws on the subject. It adds that 
the commissioner does not challenge 
the right of the companies to shift the 
tax burden by charging it in the pre- 
mium, but insists that any agreement 
made between them and the assured 
Other than that plainly expressed in 
the policy is in violation of the laws of 

isconsin, and that as insurance com- 
missioner for the state he will revoke 
the license of any company violating 
the law in this respect. 

Further, the answer alleges that as 
to no individual complainant will the 
amount of the tax, during the period 
specified in the act of Congress as to 
the time it will be in force, equal $3,000. 

e denies the existence of any unlaw- 
ful combination and confederacy as 
charged in the bill. He prays that the 
Suit be dismissed “with his reasonable 
costs and charges in this behalf most 
wrongfully sustained.” 

_ Attorney-General Walter C. Owen 
1s attorney for the defendant. 





Muster of Field Men 


Field men of the western department 
of the North America will gather in 
Chicago Friday and Saturday for their 
annual round-up. 





He avers that the: 











W. E. Alair and C. J. Potter 
Walter E. Alair thas been appointed 
special agent for the Northwestern 
General Agency Company in Montana 
and southwestern North Dakota with 
headquarters at Glendive, Mont. 
Potter of Fargo, N. D., nas 
been appointed special agent for the 
Northwestern General Agency Com- 
pany for South Dakota with headquar- 
ters at Mitchell, S.'D. Mr. Potter was 
formerly in the field for the Conti- 
nental. The Northwestern General 
Agency Company represents the Im- 
perial and Peoples National in the 
northwest and is general agent of the 
Orient for hail business. 





James B. Campbell 


James B. Campbell of Niles, Ohio, 
special agent of the Colonial Fire Un- 
derwriters and Mechanics & Traders, 
has resigned. Mr. Campbell formerly 
traveled for the German of Indiana in 
the state. He is one of the field men 
who have come up from the local ranks 
and has a host of friends among the 
agents. 





S. T. Sheppard 


S. T. Sheppard of Detroit has been 
appointed Michigan state agent of the 
National Ben Franklin, succeeding A. E. 
Hayes, who retires to give all his at- 
tention to his Detroit local agency. 

Mr. Sheppard has been special agent 
for the Ben Franklin Underwriters for 
the past year, and retains that posi- 
tion in connection with his new one. 
Formerly he was special agent for the 
Detroit National Fire. 





Jay Dougherty 


Jay Dougherty, special agent of the 
Franklin in Kansas and Oklahoma, has 
resigned. He operated under R. 
Price, general agent at Dallas. 


O. L. Danek 


Consequent on the transfer of H. H. 
Davidson by the Fidelity-Phenix from 
North Dakota to Iowa, O. L. Danek 
has been appointed his successor in 
North Dakota with headquarters at 
Fargo. He will also supervise a por- 











Grover T. Cook 


Grover T. Cook, recently Cook coun- 
ty special agent for the Standard Fire 
of Hartford and prior to that in the 
same field for the Calumet, has been 
appointed Cook county special agent 
for the Eliel & Loeb general agency. 


W. R. Ruegnitz 


W. R. Ruegnitz, for the past two 
years an examiner in the western de- 
partment of the Continental, has been 
appointed special agent for Tennessee 
with headquarters at Nashville, effec- 
tive Jan. 15. Ewing Stults at Knox- 
ville will have charge of the farm busi- 
ness east of Nashville and W. P. Davis 
at Jackson will handle the farm busi- 
ness west of Nashville. Frank M. 
Ewing is the state agent in this field. 


Elmer F. Davis 


Elmer F. Davis has been appointed 
state agent in South Dakota for the 
Commercial Union and affiliated com- 
panies, succeeding John A. Grose. Mr. 
Davis has been in the field for the 
Home. : 








GEO. B. TUCKER 


George B. Tucker, who has been acting 
as assistant to State Agent Hanway in 
Texas for the Occidental of Albuquerque, 
has been removed to Missouri and will 
become special agent in that state. He 
is now on a trip in Missouri opening up 
the state for the Occidental. 





Wise Leaves Local Agency 


Gus M. Wise has retired from the 
local agency at Terre Haute, Ind., in 


which he recently became interested 
_and the firm resumes the style of Fox 


& Pfister. Mr. Wise was recently in 
the field for the London, and prior to 
that with the Sterling and Agricultural. 
He will probably return to field work. 





John Robert Little has been appointed 
secretary of the Century of Edinburgh, 
succeeding A. J. Young, who retired at 
the close of 1914. Mr. Little has been 
joint secretary of the company for some 
years. 





The University of Illinois announces 
a short business course during the first 
week in February, with tuition free. The 
course includes two lectures on life in- 
surance and two on fire insurance. 


‘ 











Kentucky Fire of Covington Decides 
to Become Old Line Company 
With $100,000 Capital 





The Kentucky Fire of Covington, 
Ky., of which W. C. Farrar is secre- 
tary and William C. Smith president, 
will file papers for incorporation as a 
stock company on Friday of this week. 
The new company is to have a capital 
stock of $100,000, and about $40,000 of 
surplus, of which about $55,000 has been 
already subscribed. The officers of the 
present company state that practically 
all of the remainder of the stock has 
been already placed. The remaining 
$45,000 will be sold at $20, the par value 
being $10, which will furnish the sur- 
plus of the new company. 

The Kentucky Fire was organized in 
April, 1914, under the Kentucky law as 
an assessment company, and now, ac- 
cording to the statement of the officers, 
has $1,334,000 of insurance in force, 
paid for, the premium income having 
been $34,620 up to Jan. 1, and has a 
plant of 162 agents in the state. The 
officers 2lso state that the company 
has a surplus of about $18,000, which 
will be nearly enough to take care of 
the reinsurance reserve when the as- 
sessment company” reinsures in the 
stock company which, it is figured, will 
be in about a month. As soon as all 
of the capital stock is subscribed and 
paid in the company will apply for 
admission to Ohio and Indiana, where 
a farm business will be done. A con- 
siderable proportion of the business 
done last year was three and five-year 
term. Oe 


Girard F. & M.—It is out with its new 
statement showing assets of $2,498,231. 
The market value of securities decreased 
$65,425 and the reinsurance reserve in- 
creased $31,244. The reinsurance re- 
serve now amounts to $1,568,868. The net 
surplus is $361,870, a decrease of $70,691. 
The surplus to policyholders is $861,870. 
The Girard enjoyed a very favorable loss 
ratio last year, it being 51.66 percent. 
The company is careful in its manage- 
ment and is one of the old time institu- 
tions that is held in high regard. Wil- 
liam E. Rollo & Son of Chicago are the 


(CONTINUED ON PAGE 30) 




















Detroit National Fire Jusurance Co. 





M. O. ROWLAND, President 


yet operating along sound lines. 








Detroit 











Join the forces of a live, active, growing, strongly backed western company, progressive, 
Licensed in New York, New Jersey, bo 
Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota and Michigan 


HENRY J. GUTHARD, Secretary 


mnecticut, 
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- Qualifications Bill in Michigan 





Insurance Department Measure Out—Field Men, Local Agents and 
Solicitors in Separate Classes—Business Getters Must Be Residents 
of State—Corporations Are Recognized—Sworn Appli- 
cations Required—T ext of the Act 





tions in the fire insurance busi- 

ness is given in the new agents’ 
qualifications bill framed by the Michi- 
gan insurance department and made 
public this week. Under the bill agents 
are divided into three classes, namely, 
state or special agents, policy writing 
agents, and solicitors. Exchange of 
business between local agents is per- 
mitted, but pure brokerage is pro- 
hibited. Solicitors are to be licensed 
on requisition from the agents employ- 
ing them, and not from the companies. 
The bill, however, does not indicate 
whether one individual may be licensed 
in more than one class, or whether a 
solicitor may be licensed by more than 
one agency. 


Effect on Big Outside Brokers 


On the great question of outside 
brokerage the bill does not change the 
present situation. Incorporated agen- 
cies are recognized and it is. provided 
only that the corporation be formed 
under the laws of Michigan, and that 
the officers and a majority of the di- 
rectors be residents of the state. This 
is practically the arrangement reached 
when Mr. Winship made his famous 
ruling against outsiders. Nothing is 
said in the bill about stock control, and 
if any changes are made necessary in 
the local corporations formed by the 
big offices they will apparently be in 
matters of detail only. 


Sworn Application Required 


Rather large discretion is given the 
insurance commissioner in the matter 
of granting or revoking licenses, but his 
acts are subject to court review. Li- 
censes are to be granted only on writ- 
ten and sworn application from the 
agent, and the form of application is 
prescribed. It contains pledges about 
violation of laws, misrepresentation 
and “twisting,” and warrants that the 
applicant is not indebted to any com- 
pany or general agent by virtue of any 
contract as “former agent.” — Possibly 
this form excepts balances due com- 
panies still in the agency, but not those 
due companies that have been surren- 
dered. The applicant must show his 
experience in the business and whether 
he will be a “part-time” or a full-time 
agent, and the commissioner is author- 
ized to make additional inquiries. 


Great Interest in Subject 


There is great interest in the ques- 
tion of agents’ qualifications and as this 
is the first measure prepared under the 
recommendations of the Insurance 
Commissioners Convention it is here 
given in full. Commissioner Winship 
is a member of the laws committee of 
the convention. 3 

The provisions of the bill are as fol- 
lows: ' 

Sec. I. Classes of Agents—<A state or 
special agent is hereby defined to be a 
person, firm or corporation acting under 
authority, express or implied, from any 
insurance company authorized to transact 
business in Michigan to supervise and 
appoint agents, inspect risks and other- 
wise transact business for and as a rep- 
resentative of such insurance corpora- 
tion within the state of Michigan, but not 
including the soliciting of insurance nor 
countersigning of policies within this 
state. 

An agent is hereby defined as a per- 
son, firm or corporation acting under ex- 
press authority from any insurance cor- 
poration authorized to transact business 
in Michigan, to solicit insurance or 
write and countersign policies of insur- 
ance and collect premiums therefor within 
this state on behalf of such company. 

A solicitor is hereby defined as any per- 
son acting under express authority from 
an agent, having atthority to appoint 
solicitors of an insurance company author- 
ized to transact business in Michigan to 
solicit insurance for such agent, but with- 


R ‘tions’ in the 1 of modern condi- 





out the power or authority to issue or 
countersign policies or otherwise bind any 
company of which such agent may be the 
duly authorized representative. 

ok * * 

Sec. II. State or Special Agents—No 
state or special agent shall represent any 
insurance company authorized to transact 
business in Michigan in the supervising 
or inspection of the business of such com- 
pany within this state until the commis- 
sioner of insurance has issued and such 
state or special agent is in possession of 
a license authorizing such state or 
special agent to represent such insur- 
ance company within the state of Michi- 
gan. Such license shall be issued only 
on the requisition of an executive officer 
of-such insurance corporation or associa- 
tion, if it be a corporation organized un- 
der the laws of any state of the United 
States, or of the United States manager 
of any foreign insurance company that 
may be authorized to transact business 
in Michigan. It shall not be required 
that such state or special agent be a 
resident of this state. The fee for the 
issuance of the license provided by this 
section shall be $5. 

ok * * 

Sec. III. Local Agents—It shall not be 
lawful for any person, firm or corpora- 
tion to act as agent for any insurance 
company authorized to transact business 
in Michigan until a license shall have been 
issued to him or it by the commissioner 
of insurance authorizing him or it to act 
as such agent, which license shall spe- 
cifically set forth the name of the person, 
firm or corporation so authorized to act 
as such agent, the name of the corpora- 
tion or association for which the agent is 
authorized to act, if such corporation be 
not organized under the laws of Michigan 
the name and address of the attorney of 
such corporation on whom process may be 
served in this state, and the class or 
classes of insurance which said agent is 
authorized to solicit and or countersign 
Policies for. 

Licenses as agents shall be issued only to 

rsons who are bona fide residents of 


a@ majority 


Licenses may be issued by the commis- 
sioner of insurance on requisition signed 
by an executive officer of the insurance 
company for which the agent is empowered 
to act; provided, that the authority to 
make requisition for agents’ licenses may 
be delegated to the state or special agents 
of such insurance company, such delega- 
tion to be in writing signed by an execu- 
tive officer of the company or the United 
States manager of a foreign corporation, 
and filed in the office of the commissioner 
of insurance. 

The fee to be charged to any insur- 
ance company for each agent’s license 
shall be the same as the fee that would 
be charged a Michigan corporation for 
like licenses issued to its agents in the 
state under the laws of which such insur- 
ance corporation is organized, or in which 
it may have its principal United States 
deposit if it be a foreign corporation. 
When such a license shall be issued to 
any firm or corporation, it shall designate 
the members of such firm or the officers of 
such corporation, to-wit: the president, 
secretary, treasurer and general manager 
or corresponding officers, who shall be em- 
powered to act thereunder and only one 
such license shall be required for any 
firm or corporation. 

ok * cd 


Sec. IV. Solicitors—Any agent duly 
authorized as such, and representing one 
or more insurance corporations within this 
state, may employ such solicitors as he 
may desire to represent him and his 
agency, but no such solicitor shall be 
deemed to represent any insurance com- 
pany or companies for which said agent 
is the legally authorized agent and such 
solicitors shall not, by advertisment or 
otherwise, represent themselves as agents 
of insurance companies for which their 
employer may be the authorized agent, 


,and such solicitors shall in all instances 


represent themselves only as solicitors for 
said authorized agent. Provided, however, 
that as between the company and the in- 
sured, the person soliciting the insurance 
shall be considered as agent of the insur- 
ance company. The commissioner of in- 
surance shall prepare a form of license to 
be issued by the commissioner of insur- 
ance on requisition of any legally author- 
ized. agent in this state. The fee for each 
license so issued shall be $10. The is- 
suance of a solicitor’s license shall be 
limited to persons who shall be residents 
of the state of Michigan. 

* on * 


Sec. V. Mecessary to Procure License— 





After March 1, 1916, it shall not be law- 
ful for any person to act in this state 
as state agent, special agent, agent, -solici- 
tor or otherwise in procuring or receiving 
applications or in any manner directly or 
indirectly to aid in transacting any busi- 
ness for or in behalf of any insurance 
company, corporation or association au- 
thorized to transact business within this 
state, until he shall have procured from 
the commissioner of insurance a license 
as herein provided. Nor shall it be law- 
ful for any insurance company, corpora- 
tion or association to appoint or employ 
any state or special agent or directly or 
indirectly to authorize any person to 
transact any insurance business or in any 
manner to receive the benefit of any busi- 
ness done or services rendered by any 
such agent or person within this state in 
any other manner than as herein provided; 
provided, however, that the terms of this 
act shall not extend to include or pro- 
hibit the employment of or the acting by 
any regularly admitted attorney-at-law 
for or in behalf of any client by whom 
he shall have been regularly retained. 


s * * 


Sec. VI. Exchange Business and Broker- 
age—Any authorized agent of an insur- 
ance company transacting business in this 
state shall have the right to procure the 
insurance of risks or parts of risks that 
have been refused by companies repre- 
sented by him in other like companies 
duly authorized to transact business in 
this state, but such insurance shall only 
be consummated through a duly licensed 
resident agent of the company taking the 
risk, and the agent soliciting the risk, as 
between the insurance company and the in- 
sured shall be deemed to be the agent of the 
company; provided, however, that noth- 
ing herein contained shall be deemed to 
authorize the conducting of any insur- 
ance brokerage business in this state. 
* oe 


Sec. VII. Fraternals Excepted—The 
provisions of this act shall not apply to 
fraternal beneficiary societies. 

ae bd] a 


Sec. VIII. Discretion Allowed Commis- 
sioner— The commissioner of insurance 
shall have power to refuse to grant any 
license requested under the provisions of 
this act, should he be satisfied that the 
person, firm or corporation for whom the 
requisition is made is not a proper or fit 
person, firm or corporation to be permitted 
to transact business within this state, and 
the commissioner of insurance shall at 
once notify the insurance company or 
agent making such requisition of his re- 
fusal to issue the license and the reason 
therefor. The commissioner of insurance 
shall have power to revoke for cause 
shown and upon hearing given to all 
parties concerned, any license issued by 
him under the provisions of this act; pro- 
vided, that any action taken by the com- 
missioner of insurance under the pro- 
visions of this section shall be subject to 
review by any court of competent juris- 
diction. "a 
* * * 

Sec. IX. Clerks Excepted—Nothing in 
this act shall be held to extend to or 
include any clerical help that may be 
necessary in performing any of the func- 
tions provided for agents, state or spe- 
cial agents or to require such clerical help 
to be licensed in the same manner as their 
employers. ae ae 


Sec. X. Sworn Application—No license 
shall be granted under this act until the 
person, or if a firm or corporation, then 
the persons representing the firm or cor- 
poration for which requisition is made 
shall have filed with the commissioner of 
insurance an application duly signed and 
verified by him, which application shall 
be in the following forms, to-wit: 

“TO THE COMMISSIONER OF INSUR- 
ANCE OF THE STATE OF MICHIGAN: 

“T hereby make application for a license 
RO - SOPPTORONE CG oa. 5.0:655 0. <'n, 50 vik Company 
AMONG BB eas sierra s and make the fol- 
lowing statement on oath. 

“First: I will not knowingly violate any 
of the insurance laws of this state during 
—— of the license applied for if is- 
sued. 

“Second: I will not deceive any appli- 
cant for insurance, or misrepresent any 
of the terms or conditions of any insur- 


ance policy or the financial responsibility 
of any insurance company. 

“Third: I will not persuade or attempt 
to persuade any person to drop or dis- 
continue any insurance that he may have 
with any company or association during 
the term of such insurance for the pur- 
pose of taking insurance in any like com- 
pany or association that I may represent 
by any incomplete comparison or misrep- 
resentation. 


“Fifth: I am not indebted to any in- 
surance company or general agent by 
virtue of any contract as former agent. 

“Sixth: I have had........year of ex- 
perience in the ........ insurance busi- 
ness and have lived in Michigan for the 


ey ts) 
“Kighth: What other business are you 
engaged in and in what capacity? (Ex- 


y). 

Ninth: I understand that it is against 
the laws of this state (a) to act as an 
insurance agent or solieitor without a li- 
cense from the department of insurance: 
(b) to misrepresent the conditions of any 
policy: (c) to estimate future dividends 
that may be paid by a company: (d) to 
make any discrimination between citizens 
of this state or to rebate any part of the 
premium or commission or offer any valu- 
able consideration as an inducement to 
take insurance other than that clearly ex- 
pressed in the policy: (e) to twist or 
attempt to twist insurance policies by 
misrepresentation and/or unfair compari- 
sens.” 

The commissioner of insurance shall 
have authority to address any additional 
inquiries to such applicant and the entire 
application shall be sworn to and signed 
by the applicant. . . 

Sec. XI. Penalties—Any person violat- 
ing any of the provisions of this act shall, 
upon conviction thereof, be punished by a 
fine of not less than $25 nor more than 
$100, or by imprisonment in the county 
jail for not less than five nor more than 
ninety days, or both such fine and im- 
prisonment in the discretion of the court; 
and upon the conviction of any agent, state 
or special agent, or solicitor, of any 
violation of the provisions of this act the 
commissioner of insurance shall suspend 
the authority of such agent, state or spe- 
cial agent, or solicitor, to transact any 
insurance business within the state of 
Michigan for a period of not less than six 
months; any insurance company employ- 
ing an agent, state or special agent, and 
failing to procure a license required by 
this act or permitting such agent or state 
or special agent, to transact business for 
it within the state before such certificate 
has been procured, shall pay to the com- 
missioner of insurance for the use of the 
state a penalty of $25 for each offense, 
and in the event of failure to pay such 
penalty within ten days after notice from 
the commissioner of insurance, the author- 
ity of such company shall be revoked by 
the commissioner of insurance until such 
penalty is paid and no such company shall 
be readmitted until it shall have complied 
with all of the terms and conditions im- 
posed for admission in the first instance; 
provided, that any action taken by the 
commissioner of insurance under the pro- 
visions of this section shall be subject to 
review by any court of competent juris- 
diction. 

.* s * 

Sec. XII. Old Act Repealed—Act No. 84 
of the Public Acts of 1901, and any other 
acts or parts of acts inconsistent here- 
with, are hereby repealed. 





REPORT ON BIRMINGHAM 


In a report on Birmingham, Ala., issued 
by the engineers of the Southeastern Un- 
derwriters Association, the high loss ra- 
tio in that city is attributed to an in- 
sufficiently equipped and financed fire de- 
partment and a poor fire alarm system. 
Water pressure conditions are reported 
uniformly satisfactory except in a few 
residential sections. The per capita loss 
ratio for Birmingham proper is $13.71 for 
the past year. 
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Assets Reserve Surplus ritten da Ratio 
Alliance Coop., Kan.... BS BOO 8 ose ce 78,493 38,151 21,784 rH 
Columbian, Ind. ..... 349,964 21,018 5389 27,313 8,153 - 
Bastern, N. H...... 46,762 5,741 11,021 6,317 2,386 sts 
Evangelical Mut., S. D. 26,381 Baie i ae 42,020 47,04 = 
Finnish Mut., Mich....... 140,992 = ......2- 0 wuceees 42,017 8,62 52 
CSS ee Se 2,498,231 1,568,868 361,870 827,632 404,515 3 
Hardware Mut., Wis...... 161,740 86,44 63,02 171,936 68,56 ry 
McPherson Hail ........ TABSOE . ss wees a 106,104 143,139 19,529 3 
Mill Owners Mut., Iowa. ,463,091 133,316 318,83 191,642 147,782 39 
Ret. Merch., Iowa....... 3,484 9,683 3,484 35,275 11,23 = 
West Bend Mut., Wis... 66,802 30,147 39,877 33,026 8,623 o 
West. Millers Mut., Mo.. 308,559 9 ....... 00 ce eens 99,949 36,836 : 
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Excess Insurance placed 





92 William St., New York 
in all parts of the United 


States and Canada 
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INTERESTS THE AGENTS 


—— ee 


‘TELLS OF COMMISSIONS PAID 





Report Made by Commissioner Ekern 
Shows Range of Compensation in 
Wisconsin 





The statement made by Commis- 
sioner H. L. Ekern of Wisconsin re- 
garding commissions paid to agents of 
the various fire insurance companies 
has created considerable interest among 
the agents themselves. 

The report shows the number of 
agents on each scale of commissions be- 
ing paid by each company. The com- 
missions vary widely, very few compa- 
nies paying uniformly the same com- 
missions to all their agents. The com- 
missions paid in the same company 
sometimes range from beginning at 15 
percent and running up to 40 percent 
of the premiums paid by the policyhold- 


ers. 
Qrdinary Commissions Paid 


The great mass of agents get a com- 
mission of 15 percent on ordinary mer- 
cantile and manufacturing building and 
contents, 20 percent on brick buildings 
and contents, and 25 percent on public 
buildings and dwelling houses. This 
scale, however, is in many instances in- 
creased to 20, 25, 30 and 35 percent. In 
some instances the minimum commis- 
sion to the agent is 25 percent, in a few 
30, 35 and even 40 perceni>~ The higher 
commissions are all, or nearly all, paid 
in Milwaukee. These are the commis- 
sions of the stock companies. 


Mutuals Pay Lower 


The commissions of the mutual com- 
panies are generally lower, though 
some are as high as 15, 20, 25 and 30 
percent. Generally the mutual compa- 
nies’ commissions range in the neigh- 
borhood of 20 percent, while one lead- 
ing mutual pays only 12 percent. It is 
estimated that the agents’ commissions 
annually paid in Wisconsin amount to 
about $1,500,000, which with salaries and 
licenses to agents probably brings the 
total to about $1,800,000 per year, out 
of a total of about $7,300,000. 


Reduction for 1914 


It is expected that owing to the 
agreement between the companies made 
during the past year, the new report of 
commissions paid will show reduced 
commissions in Milwaukee, these hav- 
ing been generally reduced to a flat 20, 
25 and 30 percent. Some Milwaukee 
agents have estimated that this amounts 
to as much as a 12 to 15 percent reduc- 
tion in. their commissions. In some 
cases, as on dwelling house risks, re- 
duced from 40 to 30 percent, it amounts 
to 25 percent, and they have complained 
that rates have not been reduced cor- 
respondingly. The only general reduc- 
tion in rates is a reduction of 2% cents 
on frame dwelling houses, which only 
amounts to 6% percent, and still leaves 
the dwelling house rates in Milwaukee 
in excess of those throughout the state. 





Receiver for Russian Transport 


Charles H. Murray of New York has 
been appointed receiver for the Russian 
Transport to take charge of any prop- 
erty it may have on this side. The 
company’s headquarters are at Petro- 
grad, Russia, and it is said to have a 
Paid up capital of $2,500,000. It has 
been represented in the United States 
Since 1904 for surplus line business. A 
creditor secured judgment for $3,865 
some months ago and has been unable 
to collect. 








Position wanted by expert insurance account- 
ant and auditor, with an Insurance Co. or 
Public Insurance Auditors. Highest references 

-from State Insurance Departments. Good 
correspondent, systematizer and office manager. 
Address 86-O, care The Western Underwriter. 
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RULES FOR “ANNEXES” 


—— 


TEXT OF THE MICHIGAN BILL 





Name of Underwriters Agency Permit- 
ted Only on Bottom of Filing 
Back of Policy 





Regulation of “annexes” or under- 
writers agencies is provided for in.a 
bill prepared by Commissioner John T. 
Winship of Michigan and to be offered 
at the present session of the Michigan 
legislature. It provides that no com- 
pany shall do business in the state ex- 
cept under its own name, and that 
nothing shall appear on the face of the 
policy, or on its filing back, to indicate 
that it is the obligation of any other 
than the company responsible for the 
payment of losses under the policy. 
The name of a department or general 
agency issuing the policy may, how- 
ever, appear at the bottom of the filing 
back. Restrictions on the advertising 
of the annexes are also laid. down. 


Text of the Bill 


The bill is the same as that approved 
by the Insurance Commissioners Con- 
vention and is as follows: 

Be it enacted, That every fire insurance 
company shall conduct its business in this 
state, in the name under which it is in- 
corporated, and the policies issued by it 
shall be headed or entitled only by such 
name. There shall not appear on the face 
of the policy, or on its filing back, any- 
thing that would indicate that it is the 
obligation of any other than the company 
responsible for the payment of losses un- 
der the policy, though it will be per- 
missible to stamp or print on the bottom 
of the filing back, the name or names of 
the department or general agency issuing 
the same. 


Reguiation as to Advertisements 


No insurance company or department 
or general agency of an insurance com- 
pany, doing business in this state, or its 
officers or agents, shall issue any false or 
misleading advertisement, through news- 
papers or other periodicals, or any false 
or misleading representations by signs, 
cards, letter-heads, etc., tending to con- 
ceal or misrepresent the true identity of 
the insurer or insurance company, which 
is carrying the liability under any policy 
issued in this state. 

Nor shall any insurance company or 
department or general agency of an in- 
surance company, doing business in this 
state, issue any advertisement or repre- 
sentation of any character, giving the ap- 
pearance of a separate or independent in- 
suring organization on the part of any 
department or general agency and the 
type or lettering used in any advertise- 
ment or representation shall set forth 
the name of the company or organiza- 
tion assuming the risk more conspicu- 
ously than that of any department or 
general agency. 

Any violation of this act shall be pun- 
ished by a fine of not exceeding $500. 





A new 1,000 gallon automobile pumping 
engine will soon be delivered to the Bat- 
tle Creek, Mich., fire department. 














OFFICIAL LETTER TO BLUE GOOSE 


Most Loyal Grand Gander Fred W. Ransom Has a Word 
to Say to the Members as to the Status of the Order 














Columbus, O., Jan. 9—To Members 
of the Ancient and Honorable Order of 
The Blue Goose, Greeting: 

It would have been more pleasing 
to me had it been possible to address 
each member personally, but feeling 
sure you all appreciate the various diff- 
culties in the way of such an attempt I 
ask your attention here for three min- 
utes. 

Our honorable order is a fraternal 
one for the reason that if we, as fire 
insurance men, are to realize the fullest 
measure of success in our business, the 
true spirit of fraternity must exist and 
be manifested everywhere and all the 
time. 

If, in this day and age, there are any 
who indicate by word or action their 
belief in being able to “go it alone” 
they are not only deceiving themselves 
but are getting ready for the “scrap 

ile.” Furthermore, anyone can 
“knock” or “throw the gloom,” but it 
is a manly man who will add a word 
of cheer, especially if conditions hap- 
pen to be a bit discouraging for the 
moment. 

* * * 

Therefore I make this as an appeal 
to every true believer in the spirit of 
fraternity that he make it more spe- 
cially manifest in every possible way, 
and especially to the one who, by 
reason of environment or some special 
conditions, has become discouraged or 
pessimistic, that he may take new heart 
and be made to feel that when one 
suffers all suffer. Our motto should be 
“one for all and all for one.” 

The very nature of our order makes 
it imperative that each individual mem- 
ber should feel a greater degree of 
solicitude and responsibility for its suc- 
cess than is usually expected of old- 
established organizations having time- 
tested-and-proved rules for their guid- 
ance. 

In a sense, it is more or less unfor- 
tunate that we cannot, like various 
other organizations, have our annual 
meeting first in one section of the coun- 
try and then another, but I am sure that 
every insurance man realizes how im. 
possible that would be. We are, there- 
fore, obliged to face conditions as they 
exist and, to the best of our individual 
and collective ability, solve the old 
problem of securing the “greatest good 
to the greatest number.” 

* * x 

With a membership so widely scat- 
tered such a solution is no easy matter 
especially as regards the many ganders 





whose home ponds are remote from the 
rice fields surrounding the home nest, 
and the purpose of this letter is -not 
only to assure such “far away gan- 
ders” that the most loyal grand gander 
has continually in mind their welfare 
and that of their ponds but, also, to 
invite expressions and _ suggestions 
from one and all that may aid in mak- 
ing this the greatest and most gratify- 
ing year in the history of our order. 

Let me assure you, from Quebec to 
Spokane, San Francisco and Los An- 
geles, that your communications will 
indeed be welcome and that no stone 
will be left unturned by your grand 
nest officers in the endeavor to advance 
the interests of all concerned. 

* * * 


In conclusion, I would refer to_a wish 
expressed at our meeting in Chicago 
last October that the next grand nest 
meeting might be held in San Fran- 
cisco during the Panama-Pacific Expo- 
sition, but as this is, as previously in- 
dicated, wholly impracticable, I would 
specially request that every member 
who expects to visit the Exposition ad- 
vise Past Most Loyal Grand Gander 
Thomas H. Williams, 219 Sansome 
street, San Francisco, Calif., stating the 
date of such proposed visit in order that 
he may better be able to propose or 
name a “Blue Goose Day.” | 

Asking your full cooperation along 
all lines, I am, 

Sincerely and fraternally, 
Frep W. RANSOM, 
His Highness, Most Loyal 


Grand Gander. 


Mutual Ruling Is Modified 


Commissioner of Internal Revenue 
Osborn has issued a regulation under 
the war revenue act on mutual fire in- 
surance companies in which he held: 


In some states, by state law, mutual 
companies are compelled to maintain a 
certain amount of reserve, and such laws 
sometimes direct the manner in which such 
reserve funds shall be invested. The previ- 
ous ruling of this office is, therefore, modi- 
fied to the extent that no mutual fire in- 
surance company which has reserve funds 
invested in any one of alternative ways 
in the minimum amount required by state 
law shall be thereby taken out of the ex- 
emption of the act of Oct. 22, 1914, cover- 
ing policies issued by mutual fire insur- 
ance companies. 

It is further ruled that the mere de- 
posit of a working cash balance of an 
insurance company otherwise within the 
exemption under consideration for safe 
keeping in a bank shall not be held suffi- 
cient to take such company out of such 
exemption, even though such deposit bears 
interest in an amount usualiy paid by 
such bank on checking accounts. 














UNIVERSAL FIRE INSURANCE CO. 


ORGANIZING 


749-51 INSURANCE EXCHANGE BUILDING, CHICAGO 


AUTHORIZED CAPITAL AND SURPLUS, $2,000,000 


A company being organized by insurance and real estate men and offers an unusual opportunity for 
Agents and good stock salesmen with successful records. WRITE TODAY. 
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P. B, SULLIVAN ON TRIAL 


JUICY TESTIMONY IS GIVEN 





tional Mutual Fire Charged With 
Using Mails to Defraud 





Springfield, Ill., Jan. 13.—(Special.)— 
The trial of Percy B. Sullivan, president 
of the defunct Assureds National Mu- 
tual of Decatur, Ill., is on here and will 
last probably for a week. A large num- 
ber of witnesses have been subpoenedad 
by both sides. The case is on before 
United States Judge Humphrey, Sulli- 
van being indicted on the charge of us- 
ing the mails tu defraud in connection 
with the operations of the concern. 

The company was placed in the 
hands of a receiver by the circuit court 
of Sangamon county March 23, 1914. 
The indictment on which Sullivan is 
now being tried contains ten counts. 

The jury was selected Monday morn- 
ing, the defense using six of its nine 
challenges. In its opening statement 
the government outlined its case, de- 
claring that the company was illegally 
organized and fraudulently operated at 
all times in violation of the state laws. 
It was stated that the annual state- 
ments of the company were false, and 
that the methods of its management 
constituted a fraud on policyholders. 
The use of the mails was shown in the 
mailing of policies, advertising and 
other matters. 

Examiner Pfouts Called 


The government opened its case by 
calling Lucius Pfouts, chief examiner 
of the Illinois department, to the stand, 
who testified as to the exhibit made to 
the insurance department at the time of 
the preliminary examination and the 
granting of the charter. Sullivan had 
previously claimed that all matters in 
connection with the company’s condi- 
tion were known to the department, 
which was denied by Pfouts, who stated 
that he could only get his information 
from what was tendered him at the 
time by Sullivan. 


W. B. Dexheimer a Witness 


W. R. Dexheiner of Taylorville, tes- 
tified that he secured some of the ofig- 
inal applications for the organization of 
the company. The statute of Illinois 
provides that a mutual comoany must 
have, for organization purposes, 100 
bonafide policyholders, with insurance 
jor not less than $200,000, and cash sub- 
scription of not less than $10,000. Dex- 








heimer testified he secured applications 
in his neighborhood, making three ap- 
plications himself, at Sullivan’s direc- 
tion, under slightly different names, one 
L » We k. Dexheimer, another Will 


Dexia ry, and another W. Dexheimer. 


| 
| 
He stated that his brother also was in | 
the original list more than once, in | 
the same manner. He stated that no | 
policies were ever given him, and that | 
10 money was paid for the policies. | 
F. B. Jones of Decatur and Max Stookey 
of Taylorville testified that they took out | 
pelicies on the same line, mgt 3 =| 
olicies and paying no money. 
ones, in his testimony, stated fee: took | 
out $4,000 of insurance on $1,500 or 43, 000 
value of property. 


Fred W. Potter Called 


Fred W. Potter, former insurance su- 
perintendent, testified as to the steps in | 
the organization of the company coming 
to his attention and stated that his licens- 
ing of the company did not mean that 
the matters alleged in the report of ex- 
amination were true. The charter was 
granted and license issued on the strength 
of the exhibit made to the department in 
the charter papers and to the examiners 
at the office of the company. Mr. Potter 
explained to the jury the meaning and 


(CONTINUED ON PAGE 17) 





HON. C. A. PALMER, President 


S. D. ANDRUS, Vice-President and Managing Underwriter 


Initial Capital and Surplus, $500,000.00 


C. O. DAVIS, Vice-President 
F. H. ALDRICH, Counsel 


THE INTER - STATE FIRE INSURANCE CO., Organized 1913 


of DETROIT, MICHIGAN 


Final Capital and Surplus. $2, 000,000. 00 
406-412 DIME BANK BUILDING 


W. A; ELDRIDGE, Secretary 
L. K. HENNES, Treasurer 
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No Red Tape and 
No Delay 





INCORPORATED APRIL, 1905 


Pllincis Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


“WE ISSUE SURETY BONDS” 


WRITE TODAY 


Local Agents Wanted Everywhere 


Liberal Commissions 
Attractive Contracts 











AS VIEWED FROM CHIGAGO 


STATEMENTS SLOW THIS YEAR 


Statements of fire companies will be 
late this year, as the commissioners 
have been delayed in publishing valua- 
tions at which securities may be en- 
tered by companies. Only two stock 
companies have thus far published fig- 
ures—these are the Girard and East- 
ern of Concord, N. H. Eight mutuals, 
some of which are of considerable size, 
have made reports. They have been 
enabled to make statements as their 
assets are invested in mortgages and 
local bonds, which are not subject to 
market fluctuations. Principal items 
in these statements, as well as loss ra- 








| tios for 1914, are shown in a table else- 


where in this papr. 
* * * 
HARD PROBLEM TO SOLVE 


While there is considerable disap- 
pointment in some quarters over the 
vote of the Chicago Board to limit 
companies and their annexes to three 
agents in the downtown district bring- 
ing the annexes in the limit, yet no 
local organization has successfully 
solved its problem or been able to pass 
a rule that has stood the test. The 
annex question has come up in Louis- 
ville, Buffalo, Philadelphia, Boston, 
Milwaukee and other cities and after 
more or less turmoil and discussion 
the agents found they were unable to 
meet the situation. Some of the local 
boards passed limit rules and later had 
to withdraw them. It is not thought 
that the Chicago Board is in a position 
now to solve this vexing problem, espe- 
cially on the three agency limit. 

xk x 
FIGHTING FIVE YEAR BUSINESS 


Several large companies have become 


| militant in their opposition to five year 


business. It has become so popular 
with agents that the unusual calls that 
it makes on surplus earnings in the 
way of large reserves are being felt. 
As a result efforts are being made to 
stop the further spread of the five year 
disease. Some have instructed their 
field men to give attention to the mat- 
ter and others are sending out litera- 
| ture on the subject to local agents. 





C. W. PIERCE 


Independent Inspector and 
Fire Prevention Counselor 


1568 INSURANCE EXCHANGE, CHICAGO 
; Telephone Wabash 3033 


Fifteen years’ experience in Cook county inspection. 


Prompt personal attention given to all commitments 


Established 1857 


Assets $1,439,399.53 


UNITED STATES BRANCH: 
J. H. LENEHAN, United States Manager 
Surplus $859,768.41 


NORD-DEUTSCHE 


INSURANCE COMPANY 


Hamburg, Germany 
123 William St., New York 


Liabilities $579,631.12 





The above funds are held exclusively for 
the protection of American policyholders. 





Incompetent Book- 


Insurance Systems and Audits <<, 2:15 


System and Incom- 


plete Statistics are indirectly the cause of a great many losses and some failures. 


iovited " ~—s IRA J. SMITH & CO. en nScotreunenss 
Terms Reasonable Accountants and Auditors wane nee 





JOSEPH G. HUBBELL, Manager 


NATIONAL INSPECTION CO. 


UNDERWRITING REPORTS FOR COMPANIES 
SPECIAL INSPECTION FOR AGENTS AND BROKERS 
FIRE HAZARD EXAMINATIONS FOR OWNERS 


108 S. La Salle St., CHICAGO 








The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 


Dram-Shop Indemnity 





Just how little the saving on five year 
policies is, as compared to three year 
policies, is shown in “New Pointers 
for Local Agents.” In this volume, 
page 224 to 226, space is given to the 
efforts of mathematicians to correctly 
measure the cost per year. 
* * * 


GETTING ITS FIELD ORGANIZED 


The First National Fire of Washing- 
ton, D. C., is getting its field organized 
and under the new management has 
lined up in a substantial way. It has 
joined the Western Insurance Bureau 
and will be allied with all organized 
effort for the good of the business. Its 
underwriter, John E. Smith, is a com- 
petent man. J. C. Mulvaney from the 





home office has been taking a number 
of trips in the field. He is now in 





South Dakota, which the company re- 
cently entered. R. J. Campbell is cov- 
ering the Illinois and Missouri terri- 
tory. C. B. Boicourt, who is wel 
known in the field, is in charge of In- 
diana and Ohio with headquarters at 
Indianapolis. The company has just 
entered Michigan and the state will be 
organized. 
* oe x 
ILLINOIS BLUE GOOSE LUNCHEONS 


Most Loyal Gander W. J. Sonnen of 
the Illinois Blue Goose has arrange 
for two winter luncheons. The first 
will be held in Chicago Feb. 15 and is 
designated “Illinois Field Club Lunch- 
eon.” The committee in charge con- 
sists of John Dreihs, Concordia, chair- 
man; M. B. Merik, National Union; 
Geo. S. Valentine, Prussian National; 
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T. M. Hogan, Dubuque; W. M. Frink, 
Firemans; C. C. Nicholson, Germania. 

The St. Patrick’s Day luncheon will 
be held March 16, which is the time the 
two Illinois field organizations will hold 
their quarterly meetings: The -emi- 
nent Hibernian underwriter, Thomas 
E. Gallagher of the Aetna will preside 
at the luncheon. The-prevailing color 
will be green. 

* ok 
RULES ARS SUSPENDED 


The two company organizations in 
the west have suspended the rule gov- 
erning the waiver of inventory clause 
pending the adoption of a more satis- 
factory one. The present clause was 
difficult to enforce and is not satisfac- 
tory. The rule prohibiting companies 
from paying the licenses of solicitors 
in local agencies has been suspended 
owing to discriminatory conditions that 
have arisen in some of the states under 
reciprocal laws. 

* * * 


WHITLOCK ADDRESSES AGENTS 


Western Manager J. L. Whitlock of 
the Glens Falls in his January letter to 
agents refers to present business con- 
ditions and the brighter prospects that 
seem at hand. He then says: - 

We are hoping that the brighter out- 
look for general business may be shared 
by the business of fire underwriting, to 
the end that 1915 may prove to be a good 
year for every company and agent. 

Recent years have been lean years with 
most fire insurance companies. Despite 
the good work accomplished by many fire 
prevention organizations, the fire waste 
of the country has been steadily increas- 
ing, while the average premium charge 
for fire instrance continues to decrease; 
1913 official figures show that the aver- 
age rate fell to 1.03, the lowest point re- 
corded; 1914 figures are not yet available, 
but we predict they will show a sstill 
further decrease. 

I am sure that our agents will recog- 
nize the importance of not deviating from 
the highest advisory tariff promulgated, 
as well as knowing what and whom they 
insure. Carefully examine every risk 
offered and be sure, before you make the 
insurance binding that the risk sub- 
mitted is desirable, both as to physical 
and moral hazard. Put yourself in the 
company’s place and approve only such 
risks as you would be glad to approve 
if you were the company. 

With such intelligent and conscientious 
service you will help to reduce the loss 
by fire, in your community, to the mini- 
mum and receive the approbation of every 
good citizen. 


CHICAGO AND SUBURBAN 


HEAR CLASS 2 AGENT 


Walter G. Davis of West Pullman, a 
class 2 agent and secretary of the In- 
surance Agents Association of Cook 
County, spoke before the Cook County 
Field Men’s Club at its first monthly 
luncheon. of the new year on Monday. 
Mr. Davis told about the purposes of 
the agents’ association and the desire of 
the suburban agents to cooperate with 
the companies in solving some of the 
puzzles caused by the expense reduc- 
tion program in the city. 

_The luncheon was held at the Great 
Northern and the new officers were in 
charge, President Harold Hilton pre- 
siding and E. P. Rodgers acting as sec- 
retary. New committees were an- 
nounced. The chairmen are: Chicago 
Board, J. B. White; membership, G. A. 
Mavon; entertainment, W. W. Moore; 
real estate boards, A. W. Jenkinson; 
Publicity, A. H. Green. 

x * 
WILL BE NO CONTEST 


The promised contest over a position 
on the fire patrol committee of the Chi- 
cago Board at its annual meeting this 
week will not materialize. The terms 
of William Lyman and William F. 

ollo expire. The nominating commit- 
tee in its report recommended Mr. Ly- 
man and Jos. M. Wile. Mr. Rollo at 
Once announced himself as an inde- 
Pendent candidate in view of the fact 
that the nominating committee had not 
advised with him as to his wishes as 
to continuing on the committee, a cus- 
tom that has been followed for years 
in fire patrol matters. Mr. Wile agreed 
to go on the patrol committee, thinking 
that Mr. Rollo desired to retire and 




















EE a 


ROYAL 


INSURANCE COMPANY, Limited 


Assets in United States $12,599,303.00 


Held for Exclusive Protection of United States Policyholders 





The Leading Fire 
Company of the World 





E. STANBERY, Asst. Mgr. 





| cago Board gathered in the auditorium 





Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “have not the right or power to reduce the aggregate of the deposit 
so in trust with them, without the previous consent in each case of the Superintendent 
- of the Insurance Department.” 


The Royal owns and occupies its own magnificent Office Buildings in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 





Not Here for a Day 
But for All Time 





(Quotation from Deed of Trust.) 





GEORGE W. LAW, Manager P. W. CADMAN, Asst. Mgr. 














supposing that the committee had con- 
sulted him. As soon as the report was 
published and Mr. Rollo found he had 
been put in the discard, he announced 
he would be a candidate. When Mr. 
Wile ascertained the situation he 
promptly withdrew his name and stated 
that he would under no conditions run 
against an old time personal friend. 

There is no opposition in sight to 
promoting H. G. Buswell, vice-presi- 
dent, to the presidency. In fact, it 
now looks as if there will be no candi- 
date put up against him. 

B. F. Rogers of Klee, Rogers & Co. | 
seems to be the unanimous choice for | 
vice-president and George S. Haskell | 
will doubtless be reelected as treasurer. 
The nominees for executivé commit- 
tee are H. V. Burrows, J. M. New- 
berger and August Torpe. 

x OK OR 


PRESENTATION TO NAGHTEN | 
A number of the members of the Chi- | 





Wednesday afternoon’ to pay their re- | 
spects to President M. J. Naghten, who | 
retires from office this week. He has 
served three years as chief executive | 
of the organization. He was presented 
with an elegant gold Swiss watch, gold 
and platinum chain and gold knife. | 
B. F. Rogers made the address. Mr. 
Naghten has had three years of stren- 
uous service. The local organization 
during the last two years in particular 
has been passing through a trying or- 
deal consequent on the readjustment 
of commissions and other regulations. 
Mr. Naghten has had the confidence of 
the agents and he has given the work 
much time and thought. He has stood 
high in the councils of the local fra- 
ternity for years. His esteemed father, 
John Naghten, was for many years 
head of the firm, and on his death the | 
oldest son became the senior partner. | 
Mr. Naghten leaves the office with the 
best wishes of the members. Mr. | 
Rogers in a most pleasing manner ex- 
pressed the sentiments of Mr. Nagh- 
ten’s associates in the business, to 
which the recipient made a feeling re- 
sponse. 


* * * 
LOCAL AGENCY DISSOLVED 


The local agency of Shipman & 
Wayne of Chicago has dissolved. 
George E.. Shipman: of the firm_ be- 
comes associated with Moore, Case, 
Lyman & Hubbard. The H. L. Wayne 
Company has been incorporated with 
Mr. Wayne as president and O. W. 
Barrett as vice-president and secretary. 
Mr. Barrett has been associated with 
Shipman & Wayne some years. The 
H. L. Wayne Company for the time 
being will occupy the present offices of 
Shipman & Wayne and will do a gen- 
eral insurance business. Shipman & 





Wm. F. Rollo 


W. Dix Webster 


Sixty Years of 
Splendid Service 


The old Girard has been in continuous ex- 
istence since 1853. It has seen many com- 
panies come and go but it stands in a more 
impregnable position than ever. 





The Girard is seeking agency connections 
where the rights of the agent are respected 
and protected. 


Capital $500,000 Assets $2,498,230.93 
Policyholders Surplus $861,870.30 


2021 Insurance Exchange 


FIRE—TORNADO 
AGENTS WANTED 





. 6ist ANNUAL STATEMENT 
se Capital - - - = = = = § 500,000.00 
Assets (to protect policy holders) - = &,302,768.37 
Swurauce Compamy Net Surplus to policy holders - - 2,250,636.90 
of Wetertowel.B: Net Surplus to stockholders - - - 1,760,636.90 


STUART MORGAN, State Agent, Michigan, Howell 
CASHMAN & EVANS, Gen’lAgents, Colorado, Denver 
N.T. JULIAN, State Agent, Ohio and Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P.WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN State Agt., Missouri Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


CHARTERED A. D. 1794. 


nsuenee CoyPANg = 
STATE OF PENNSLVANIAY 


308-310 WALNUT ST., PHILADELPHIA, PA. 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Secy. & Treas 
SAM'L P. RODGERS, Aast. Secy. 





CASH CAPITAL $1,000,000 
TOTAL ASSETS, : SURPLUS TO POLICYHOLDERS, 
$ 4,006,653.09 $1,347,774.40 
FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


D. H. DUNHAM, President 





CHARLES COLYER, Vice-President A. H. HASSINGER, Secretary 


FIREMEN’S company or NEWARK, N. J. 


ORGANIZED 1855 
ASSETS $6,839,209.99 CAPITAL $1,000,000.00 NET SURPLUS $2,720,038.31 
SURPLUS TO POLICY HOLDERS...................... $3,720,038.31 


Western Department - 137 S. La Salle Street 


NEAL BASSETT, Manager 


Arkansas, Colorado, Illinois, Indiana, Iowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Montana, 
Nebraska, Ohio, Oklahoma, Tennessee, Utah, Wisconsin, Wyoming, Province of Manitoba, Canada, 
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Wayne were prominent brokers before 
entering the agency business. During 
the last year or so, owing to decrease 
in compensation, the firm became con- 
vinced that there was more profit for 
the members of the firm in the: broker- 
age class than as agents. 


INSURANCE CLUB SPEAKERS 


The committee on speakers of the 
Fire Insurance Club of Chicago, of 
which J. F. Stafford, agency superinten- 
dent of the London & Lancashire is 
chairman, has arranged for the major- 
ity of meetings of the club through 
April. The dates and speakers are: 


Feb. 9, M. L. C. Funkhouser, second 
deputy chief of police of Chicago and 
censor of motion pictures, on “Cut Outs.” 

Feb. 23, Foster B. Saunders, assistant 
agency superintendent of the London & 
Lancashire, Chicago, on “Exponents.” The 
address will deal with office men and 
office work. 

March 9, Ralph E. Richman, deputy 
state fire marshal of Indiana, on “The 
Burning Question.” 

April 13, R. C. Richards, chairman of 
the Central Safety Committee, Chicago, 
on “Safety First.” The lecture will be 
illustrated with stereoptican slides. 

April 27, Young E. Allison, editor In- 
prayer Field, Louisville, Ky., on “Just 

en.” 

Dates and speakers for two other 
meetings will be announced in the near 
future. At the last meeting of the 
present month, Jan. 26, C. E. Varley, 
head of the improved risk department 
of the Springfield at the western office, 
will speak on sprinklers. 

*s 2 


MOVES ITS CHICAGO OFFICE 


The Lloyd-Thomas Company, well. 
known appraisers and engineers, has 
moved its Chicago office to 1811 Insur- 
ance Exchange. This institution has 
been rendering high class service to 
companies, agents and brokers, espe- 
cially as to factory, hotel and mercan- 
tile values, and will continue along the 
same lines with even greater facilities. 
The company has built up a large clien- 
tele. -C. B. Ross is the general agent 
at Chicago. 

+ -* 

George S. McReynolds, who has been 
with Shipman & Wayne, has associated 
himself with Moore, Case, Lyman & Hub- 
bard. R. Percy Blick, also with Shipman 
& Wayne, goes with Moore, Case, Lyman 
& Hubbard, in charge of their placed busi- 
ness. 

. * * 

The annual meeting of the Insurance 
Brokerage Association will be held Feb- 
ruary 10. 

* 1 4 

Cc. C. Kemp has been appointed Cook 
county special agent for the office of 
Alexander Smullan & Co. of Chicago. He 
is a son of O. C. Kemp, formerly manager 
of the Delaware, Reliance and Rochester 
German. 

a He a 

A. A. Sprague, founder and senior mem- 
ber of the wholesale grocery firm of 
Sprague-Warner & Co. of Chicago, who 
died Sunday evening, was one of the Chi- 
cago western department directors of the 
Liverpool & London & Globe. He had 
served in this position for a number of 
years. 

* a s 

At the annual meeting of the stock- 
holders of the Western Adjustment the 
following directors were elected: Walter 
H. Sage, German-American; J. H. Carr, 
Hartford; W. M. Patton, Northwestern 
National; C. R. Street, Fidelity-Phenix, 
and John Marshali, Jr., Fireman’s Fund. 
The annual meeting of the directors, at 
which the reports for 1913 will be pre- 
sented, will be held. next week. 


Manager George W. Law of the Royal 
leaves Saturday of this week for his plan- 
tation in Florida, where he will spend 
the rest of the winter. 

+ . = 


N. Herman, general agent for the Bad- 
ger Casualty company at 605 Advertising 
building, has become a general broker, 
handling all lines. 


Vice-President Henry T. Alley of the 
Peoples National was in Chicago this 
week and then went to Minneapolis. The 
company will show an increase of about 
$60,000 in net surplus this year. 





Altaffer & Morrow succeed the I. M. 
Altaffer Company at Tiffin, Ohio. 








CASH CAPITAL 


F.C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 31, 1913 
ance ee $200,000 


NET SURPLUS OVER ALL LIABILITY .. 


SURPLUS TO POLICY HOLDERS.... 
WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
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F. H. HAWLEY, President 


mobile Insurance 
Net Surplus - - 





Organized 1848 


Fire, Lightning, Tornado 
Windstorm and Auto- 


$1,112,608 


OHIO FARMERS INSURANCE COMPAN 
@ , LE ROY, OHIO 7 








Insurance Exchange 


W. E. HAINES, Secretary 


An Agents’ Company 


Western Department 
CHICAGO, ILL. 
Cc. L. HECOX, Manager 











QHIO AND WEST VIRGINIA 


CLEVELAND SOCIETY MEETS 








A. W. Neale Speaks on Cooperation— 
Sprinkler Hazards Taken Up in 
the Educational Course 





The January meeting of the Insur- 
ance Society of Cleveland was held 
Monday evening with President Carroll 
L. DeWitt in the chair. 

One of the features of the meeting 
was the address of A. W. Neale of the 
Neale-Phypers Company, Cleveland, on 
“Agency Cooperation.” 

Mr. Neale believes that it is possible 
and that it would be profitable to all 
concerned for agencies to cooperate, 
with full faith in each other, in their 
business of furnishing protection, with 
proper service, to the communities in 
which they operate. This need not take 
away competition, but the competition 
could be of such a character that it 
would leave no bitterness. It need only 
be fair and above-board in every way to 
produce this result. 

L. W. Theis, sprinkler expert of the 
Cleveland Inspection Bureau, read the 
chapter devoted to “Sprinkler Hazards” 
from the handbook of the National Fire 
Protection Association. This is in line 
with the subject of the study course 
and contains all the important points 
condensed into as few words as pos- 
sible. 

Kenneth R. Taylor reviewed “Current 
Events.” He referred to the destruc- 
tion of a portion of Thomas A. Edison’s 
factory and also commented on the ad- 
dress of Secretary Wentworth of the 
National Fire Protection Association 
before the business men of McKees- 
port, Pa., on Jan. 6, especially that por- 
tion relating to the heavy taxes laid 
upon insurance premiums by the differ- 
ent states. 

The next meeting of the society will 
be held on the evening of Feb. 8. 





Show Business in Ohio 


The earliest premium and loss reports 
in Ohio this year were filed by three of 
the state mutuals. The first one in 
was that of the Merchants & Manufac- 
turers of Mansfield and showed pre- 
miums in the state of $28,836 and losses 





CASH CAPITAL, $700,000.00 








and Wisconsin. 


NO ANNEXES 


CLEVELAND NATIONAL munzois 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 


CARROLL L. DeWITT, Vice-President and Managing Underwriter 
This Strong, Modern Company is now establishing agencies in Indiana, IIlinois 


It should be of value to any Union Office needing 
additional company representation. 


NO UNDERWRITERS’ SCHEMES 
NO REINSURANCE TREATIES WITH FOREIGN COMPANIES 


APPLICATIONS FOR AGENCIES DESIRED 


0. T. BROWN 
Secretary 











Health and Accident 





EARN EXTRA MONEY 


The Fire Insurance i who has taken one of our Monthly: Payment 
Heal 1 gencies has earned extra money which will come 
in nicely for Christmas presents this year. Besides, he has come in con- 
tact with a lot of new people and can increase his Dwelling and House- 
hold Furniture Business, which is what his companies want.’j Let us 
tell you more about it. $100,000 depositedjwith the State. 


AMERICAN LIABILITY COMPANY, Cincinnati 











GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
~ Organized in 1867 


Cash Capital $200,000. Net Surplus $156,431.83 


WM. F. STIFEL, President 
F. RIESTER, Secretary ' 
S.W.RICE, Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Ohio 
Special Agent for Ohio and Indiana 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organised 1864 Organized 1881 





COMBINED STATEMENT 
Capitl - - - = $250,000 
Assets - : - - = 413,171 
Surplus to Policy Holders - - 455,360 





F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C.BARTON, Asst. Secy. R.B.HEATON, State Agt 





General Agency Service 
WILMER D. LEWIS & CO., Dayton, Ohio, 


are general agents for a number of companies in Southwestern Ohio. Ful 
writing capacity, direct field service and its entire equipment are at the 
command of the agents. Farm department conducted. Agents Desired. 
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and Foreign companies and at Lloyds, London. « 
YOUR BUSINESS SOLICITED; PROMPT ATTENTION 


F. R. THOMPSON 
Insurance Exchange, Chicago, Th. 
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of $16,956. The Columbiana County 4 2 
Mutual showed premiums of $48,040 H. M BARFIELD, Pres. H. S. BASSETT, Secy. S. A. BARCLAY, Managing Underwriter 
and losses of $26,577, while the Knox = 
County showed premiums of $69,740 CASH CAPITAL $100,000 
and losses of $35,519. 
CR - g ca The Buckeye National Fire Insurance Co 
" a 
Fire Marshal Horan Says Towns of . 
West Virginia Are Poorly TOLEDO, OHIO 
Equipped Fight Fi = . . 
as ee LICENSED IN OHIO and doing a general Fire and Tornado business. 
In the last monthly bulletin of : 
State Fire Marshal Johy S. Horan of Agents Wanted. Home Office No. 337 Spitzer Bldg. 
Net Mg. gen Gaeest is made on 
the lack of fire fighting equipment in 
the smaller cities and towns of the F. Wilson, Antwerp; W. R. Rundell, Montpelier. F.R. Ormsby, President I. S. Myers, Treas. Joseph Winum, Secy. 
state. He recommends the purchase i it ; z 


of hand drawn chemical engines. His 
report says: 

It is rather startling to see the very in- 
adequate fire fighting equipment in the 
smaller towns of this state. Some towns 
of three and four thousand population 
have practically no fire protection at all. 
The use of chemicals is rapidly becoming 
an all important factor in fire fighting and 
is not dependent upon water pressure, 
pumping stations, etc. As economy must 
figure largely in the equipment of 4 small 
town, I am led to believe that a hand- 
drawn chemical engine, one that has 
demonstrated its utility, would prove to 
be the best investment that could be 
made. 

The fire marshal calls attention to 
the fact that the majority of fires are 
caused from defects in chimneys and 
heating apparatus, a form of fire that 
is — easily extinguished with chem- 
1cals. 


“Wished” Onto New Staff 


Columbus, Ohio, Jan. 12.—(Special.) 
—As softly as a feather is wafted by a 
gentle breeze, the retiring attorney- 
general’s department in Ohio slipped 
out of office, “wishing” the whole fire 
marshal tax question onto the incom- 
ing administration. Hanby R. Jones 
said today, as he dived into a heap of 
papers, that he had not had time to 
investigate the matter and it might be 
a week or ten days before it was taken 
up. 
It is now up to the new administra- 
tion to go all over the question and de- 
cide whether or not to bring suit for the 
unpaid tax against the companies that 
have been resisting payment on the 
gross premium basis. 








Cleveland Annual Banquet 


The annual banquet of the Cleveland 
Fire Insurance Exchange will be held 
Feb. 11. The mid year conference of 
the National Association of Local 
Agents will be held in Cleveland Feb. 
11-12 and the Exchange will take ad- 
vantage of the presence of a number 
of notable agency association leaders 
and they will be the main speakers 
on the program. 


Chief’s View of “Actual Loss” 


Fire Chief Edward Snavely of Woos- 
ter, Ohio, gets high praise from a local 
newspaper on his report that the actual 
fire loss in that city in 1914 was only 
$575. It is explained, however, that 
this sum represents the excess of losses 
over insurance. The chief, apparently, 
does not realize that there is an actual 
loss when property burns, whether it 
is insured or not. What more enlight- 
ened people would call the actual fire 
loss was $18,440 in Wooster in 1914. 





ARRESTS AND PROSECUTIONS 


Arrests and prosecutions by the Ohio 
fire marshal’s department in December 
were numerous. Indictments were _re- 
turned against Gustave A. Falk, the Cin- 
cinnati druggist, who confessed to burn- 
ing his store, and Samuel Koff and A. 
Trau, accused of burning one of Koff’s 
stores. David I. Powell of Hamilton was 
bound over to the grand jury.on_ the 
charge of setting fire to his bed, his ob- 
Ject having been to get the insurance 
money on his furniture. In a number of 
ae previously mentioned the incen- 

aries pleaded guilty or were convicted. 


Ohio Agency Appointments 
Aachen & i jen & Moore, Akron. 


FAtlas—W. ever, Owensville; A. R. 
meant Delaware; Mrs. Neville Ulrich, Ray- 
and; K. E. Sutherland, Payne; J. M. Bauer, 


Holgate; A. R. Benham, Tippecanoe City; B. 


























Camden—Louis Gruber, Union City. 


Citizens, Mo.—Mrs. Amalia Schattenfel and 


Leo Schattenfel, Cincinnati. 
City of N. Y.—L. W. Schultz, Napoleon. 
Columb. Natl.—Atwell Bros., Fanesville. 


Concordia—Pritchard & 
ville. 
Lon. & Lanc.—F. A. Crossett, Toledo. 


OHIO NOTES 


The Mallett Grain & Milling Company’s 
plant at McClure, Ohio, burned Jan. 11. 
peed at $40,000; insurance 


Fire losses in Dayton, Ohio, amounted 
to $330.834 in 1914. It cost the city 
$165,384 to maintain the department dur- 
ing the vear. 


Budget Commissioner W. O. Heffernan 
of Ohio, in his appropriation recommenda- 
tions for the ensuing year, cut the fire 
marshal’s figures from $88,262 to $86,689. 

Cc. T. Wissinger of Urbana, Ohio, has 
accepted a position with the Hoch Bros. 
Insurance Agency at Marion, Ohio, and 
will specialize on health and accident in- 
surance and real estate. Mr. Wissinger 
comes very highly recommended. 


The German Mutual and the Sun Mutual 
of Cincinnati both held their annual meet- 
ings on Tuesday of this week, reelecting 
the directors whose terms had expired, 
and in both cases reelecting the old 
officers. The German Mutual shows cash 
surplus of $564,549, with $23,942,565 total 
amount at risk. The Sun Mutual closed 
the year with $8,588,955 of insurance in 
force. 

G. W. Griffin of Fayette, Ohio, has taken 
his brother, W. .L. Griffin, into partner- 
ship with him, the firm name being G. 
w. W. L. Griffin. Mr. Griffin in a let- 
ter to this paper says: “I commenced 
writing fire insurance in 1880 and life 
insurance in 1884. In all these years I 
have stayed by the Union Central Life. I 
have taken your paper the most of the 
time for the past 20 years.” 


WEST VIRGINIA NOTES 


The United States Fire is retiring from 
West Virginia. 

November fire losses in West Virginia 
totaled $69,446, affecting insurance amount- 
ing to $57,600 and property valued at 
$147,732, according to the figures of the 
state fire marshal. x3 

The license of the Safe Insurance Com- 
pany of Harrisville, W. a, @ mutual, 
has been restored by the home department. 
It was revoked Aug. 3, in order that 
friendly court proceedings may be insti- 
tuted to establish the true status of the 
company under the state laws. 


Pritchard, Nelsor 











Film Factory Schedule 


Experts representing the New York, 
Chicago, Boston, and Philadelphia rat- 
ing boards have completed the new 
schedule for rating moving picture fac- 
tories using nitro-cellulose films. 





Ask Commissioner’s Removal 

Both branches of the New Hampshire 
legislature on Tuesday voted to ask 
Governor Spaulding to remove Insur- 
ance Commissioner Joseph Warren, ap- 
pointed -in the last days of Governor 
Felker’s administration, on the grounds 
of inability to qualify. 





Industrial Fire Insurance Co. 


AKRON, OHIO 
Authorized Capital $200,000 Cash Capital $100,000 


An Ohio company writing business through Ohio agents. 


Farm Department. 
AGENTS 


Why not represent an Ohio company? 


WANTED 





Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS - - 
tc. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


$2,446,497.63 
R. SMITH, Secretary 





The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO 


ORGANIZED 1876 





Cash Assets— $607,866.93 


Cash Surplus $364,117.46 





H. V. OLNEY, President 


Cc. A. L. PURMORT, Secretary 





Business 
confined 
to the 
State of 
Ohio 


Dayton, O. 





My. In ey, 
0 
Miia business 


this Com- 
pany has 
never con- 
tested a loss 





Dayton Mutual Fire 
Insurance Co., °Sn10" 


B. C. COLEMAN, Secy. 
Assets Jan. 1, 1913, $134,429.77 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office, 


Columbiana County 


Mutual Fire Ins. Co. 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genera | 
business. 





Our contracts have been good for three 
fourths of a century and are still good. 





C. C. CLARK 


TREATY 


FACULTATIVE 


REINSURANCE 


2033 Insurance Exchange, Chicago - - Phone. Wabash 595 











The Ohio Commonwealth Fire 


Insurance Company 
Engineers Building, CLEVELAND, OHIO 


General Agents Wanted in States of 
Indiana, Illinois, Ohio, Kentucky 
and Pennsylvania 


Authorized Capital 
and Surplus $50,000 
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MICHIGAN AND INDIANA 


GOOD FELLOWSHIP DINNER 











Michigan Field Men Gather About the 
Festal Board in a Genuine Har- 
mony Function 





Detroit, Jan. 12—The “goodfellow- 
ship dinner” of the Union and Bureau 
field men of Michigan was held at the 
Cadillac hotel; Detroit, last evening, 
with about eighty present. Fred T. Mc- 
Omber of the Springfield acted as 
chairman, there being no formal toasts. 

Aside from the functions of the Blue 
Goose, the affair was the most cheerful 
thing of its kind that the field men ever 
attended, according to their expressed 
opinions. It was intended as a pro- 
moter of good will, and filled the bill 
in every particular. 

A number of men from Indiana and 
Illinois attended, among them being O. 
K. Rudy of Indianapolis, State of Penn- 
sylvania; C. W. Kimmel, Camden; G. 
B; Johnson, the Millers ‘National, ‘and 
Fred A. Rye, Western Sprinklered Risk 
Association. 

William Tecumseh Benallack starred at 
the pianoforte and when he had stirred 
up things a little, the boys made “Dear 
Old Michigan,” “Tipperary” and some 
other songs beg for a vacation. 

The talks all were informal, no particu- 
lar subject being assigned to anybody. 
Charles H. Luce of the Phoenix of Hart- 
ford spoke on the work of the field men, 
reviewing what had been accomplished 
within the last year or two and touch- 
ing upon what it was hoped to bring to 
pass in the future. : . Kimmel paid 
a high compliment to his brother field 
men in comparing conditions in Michi- 
gan with conditions in other states and 
intimating that if the field men of other 
states desired to keep the pace, they 
should have to do likewise. 

lliaam T. Benallack spoke upon the 
work of the Michigan Inspection Bureau, 
conveying to the field men many details 
of what had been accomplished since he 
became manager. He explained the diffi- 
culties under which the bureau works and 
how it had expanded in spite of these 
difficulties. Following his talk several 
field men made short addresses, in which 
they expressed the sentiment that the spe- 
cial agents ought to boost the bureau to 
aeons and to the public at every oppor- 

nity 

Others who were called upon to speak 
were Fred A. Frye, J. W. Gregory, assist- 
ant inspector of the ss Inspection 
Bureau at Jackson, and G. P. Johnson. 





Old Agency Sold 


The insurance agency of Peek & 
Watkins of Jackson, Mich., has been 
sold to Norman Flowers, who for sev- 
eral years has been secretary of the 
Jackson. Board of Commerce. The 
agency is the old Weinbold agency, one 
of the oldest in Jackson, which went 
to new owners upon the death of 
Joseph Weinbold two years ago. Mr. 
Flowers was assistant secretary of the 
Detroit Board of Commerce before 
going to Jackson, and formerly was a 
Detroit newspaper man. 





Agent Was Excited 


George P. Kessberger, Michigan spe- 
cial agent for the Milwaukee Me- 
chanics, is just beginning to observe 
the humor in a situation that came up 
recently. In a small town which has 
not had a fire in so long that the local 
agent has had no training in what to do 
in case of a loss, there was a $700 con- 
flagration a short time ago. The agent 
was so excited over it that he called up 





the home office by long distance, and 
related what a terrible fire there had 
been, and gave a history of it, and an 
estimate of the loss, and wanted some 
one to come over right away and settle 
up with the assured. Before the home 
office could choke him off, the tele- 
phone bill was $23.60. 

He was told that the special, agent 
would look after the adjustment, so he 
called Mr. Kessberger by long distance, 
at his residence in Detroit. By the time 
George got him shut off, another $5.80 
had been charged up in the long dis- 
tance office. 





ARRANGEMENTS FOR DINNER 
Tribute to Be Paid N. C. Lowe, Head 
of the Jackson Office of Michigan 
Bureau 





Arrangements for the dinner to be 
given in honor of N. C. Lowe, who 
has been at the head of the Jackson 
office of the Michigan Inspection Bu- 
reau for thirty years, by fifteen former 
employes of the office, most of whom 
have entered the employ of insurance 
companies as special agents or in other 
capacities, have been completed. Those 
who have accepted invitations are 
named herewith, in the order of their 
seniority in Mr. Lowe’s office: W. G. 
Titus, state agent of the National 
Union; L. C. Fletcher, state agent of 
the Delaware Underwriters and an in- 
dependent company adjuster at St. 
Ignace; B. J. Lowe, inspector of the 
Kalamazoo office of the Michigan In- 
spection Bureau; Merritt M. Hawx- 
hurst, state agent of the Niagara; Fred 
A. Rye, manager of the Western 
Sprinklered Risk Association; Charles 
D. Livingston, state agent of the Royal 
Exchange; Martin Brown, special 
agent of the Liverpool & London & 
Globe; W. C. Cadwallader, special agent 
of the Phoenix of Hartford; G. W. 
Lowe, surveyor in the Ohio Inspection 
Burean; Lou Dabbert, surveyor in the 
Saginaw office of the Michigan bureau; 

A. N. McDougal, state agent of the 
Nord-Deutsche; H. M. Carmichael, spe- 
cial agent of the Commercial Union; Ji 
W. Gregory, R. E. Baxter and B. L. 
Gregory, all still connected with the 
Jackson office of the bureau. 

The dinner will be held Jan. 14. Wil- 
liam T. Benallack will be toastmaster. 
Others who will attend by invitation 
are W. F. Hawxhurst, of the Commer- 
cial Union, and John T. Vernor, father 
of the late Frank A. Vernor. These 
two guests are the only surviving mem- 
bers of the committee on installation 
which inducted Mr. Lowe into office 
when the bureau was established. 





Indiana Committees Named 


President John C. Bishop of the In- 
diana Local Agents Association an- 
nounces the following committees for 
the year: 

Executive—Marshall 
Clinton; A. L. Jenkins, Richmond; 
Scudder, Rushville; David T. Emery, 
Hammond; Joseph Bruns, New Albany. 

Grievance—John J. Schindler, chair- 
man, Mishawaka; L. F. Coleman, Warsaw; 

. J. Federspiel, Fort Wayne; L. W. 
Jackman, Vincennes; E. H. Forry, Indian- 
apolis. 

Membership—J. D. Miltenberger, chair- 
man, Muncie; H. D. Ridenour, Vincennes; 
A. D, Greene, Evansville; J. H. Orr, Mich- 
igan City; Wm. Happ, South Bend; G. M. 
Semmes, Gary; J. G. Price, Huntington; 


Robb, chairman 


F. I. Barrows, Connersville; C. C. Ora- 
hood, Camden; E. O. Ebbinghouse, Wa- 
bash; R. W. Levering, Lafayette; W. L. 
waa Bluffton; J. Tobin, Crawfords- 
ville. 


NEED WRITTEN APPLICATION 








Average Clause to Be Permitted in 
Michigan, but Only When 
Assured Asks for It 





Use of the average or pro rata clause 
will be permitted in Michigan under a 
bill ‘prepared by Commissioner John 
T. Winship, but only on written appli- 
cation signed by the assured, and in 
consideration of a reduced premium. 
The attorney-general of the state last 
year ruled that the average clause was 
in effect a coinsurance clause and there- 
fore could not be used in the state, as 
the statute prescribed the form of co- 
insurance clause. 

The measure prepared by Mr. Win- 
ship prescribes a form of average 
clause, but permits the use of other 
forms on the.condition that the form 
attached to the policy be an exact du- 
plicate of the clause recited in the ap- 
plication, and that it first be filed with 
and approved by the insurance depart- 
ment. The form set out in the bill is 
as follows: 


It is hereby agreed in case of loss this 
policy shall attach in or on each building, 
division or location in such proportion 
as the values in or on such buildings, 
division or location bear to the aggre- 
gate value of the property insured. 


SHOWS BENEFIT OF RODS 


The report of the Shiawassee County 
Mutual of Corunna, Mich., showed only 
one loss last year in the rodded class and 
that was on a cow in a field. The total 
loss due to lightning was $5,894, of which 
$5,819 was paid to members in the un- 
rodded class. The whole amount of losses 
paid was $20,253. The assessment in the 
class was $1.50 per $1,000 in the rodded 
class and $2 per $1,000 in the unrodded. 


CONCERTED ARSON ATTEMPT 


Another open and shut case of arson 
at Detroit came to light Sunday night, 
when four barns and several horses were 
burned in the Italian district, with insur- 
ance totaling $15,000, on buildings and 
horses. The fires broke out within a few 
blocks of each other, at almost the same 
time, the plan apparently being to scat- 
ter the efforts of the firemen enough to 
assure a total loss and cover up the evi- 
dences of arson. But different fire com- 
panies responded and did good work. The 
firemen found evidence enough to war- 
rant calling detectives. 

In one barn was found a barrel of oil. 
Evidences of a trail of oil were found 
wherever the fire had burned. The owner 
made no effort to save the horses, but 
carried furniture out of his house, which 
was in no danger. He admitted, when 
rounded up, that he was largely over- 
insured, but gave as an excuse that he 
wanted his friend, the insurance agent, to 
— a piece of money” on the commis- 
sion. 

Evidence of kerosene aid was found in 
each of the other three barns. It is like- 
ly a number of arrests will be made. 





Michigan Agency Appointments 


Phoenix, Ct.—Henry Wait, Bronson; T. J. 
Milan, J. A. Grow, W. R. Rozelle and G. W. 
Sykes, Detroit. 

Royal Exch.—W. L. Wood, Ann Arbor; C. N. 
Roe, Detroit. 

Royal—Forsyth-Merry Company and H. H. 
— Detroit. 

Paul—Otto & Holst and Paver Bradway, 
ane L. F. Vincent, Grand Rapids; 
Kinck, Lansing; Re Hatfield Insurance Agency, 
Kalamazoo; J. J. Pobski, Detroit. 

Union Fire—O. C. Phillips, Bay City. 

Western, Ont.—A. O. Foster and J. W. Hill, 
Lansing. 

Ger. Amer.—H. H. Loving, J. O. Hibbard, 
Forsyth-Meary Co. and H. L. Koppin, Detroit; 





INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


JUNE 30, 1914 


Capital - - - - - - $300,000.00 
Surplus to Policy Holders- - 425,205.06 
Assets - - - - = - - = 671,896.76 


Losses Paid to Date - - - 6,055,453.25 
ORGANIZED 1851 


63rd Annual Statement 


Pittsburgh Fire 


veumancete COMPANY 
.Pittsburgh, Pa. 





Capital - - $200,000. 
Assets, January 1, 1914 - - 615,556. rt 
Net Surplus - - 119.090.06 
Surplus to Policyholders - - 319,090.06 


Licensed to do busines_ in Pennsylvania, Ili ~ Yinhion. 
Ohio, Wisconsin, New York, Now leseny, ites pe 


Good Agents Wanted in * oacacacarg —— 


R. J. Wison, Sarg mt 
D.C. spare Vice President W.J. y Maen, Asst. Sec, 
Ws. S. Jounston, Supt. of Agencies 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859. 
Statement, January 1, 1914 








Cash Capital - - - $1,000,000.00 
Assets - - - + =  7,260,197.27 
Net Surplus - - - 2,596,266.9¢ 


Surplus for Policy Holders 3,596,266.9¢ 
HEAD OFFICE: 
Corner William and Cedar Streets 


Hotel Wisconsin 


MILWAUKEE 





ARTHUR M. GRANT 


President and General Manager 
(Formerly Manager of the Brevoort, Chicago) 


Insurance men will find the Wiscon- | 


sin has superior facilities and will 
have special regard for their comfort. 


STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near La Salle 


One minute from the 
Insurance District..... 


The Patronage of tn- 
surance Men I¢ 
Solicited 


JOHN C. O'NEILL Manages 

















DETROIT, MICH. 
HAS BEEN 


Aovets... 22.66.6606 204++.$1,549,823.67 
pai JR E. J. 


BOOTH 
Vice-President 


eee 





THE MICHIGAN 


Fire and Marine Insurance Company 


FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-THREE YEARS 


lt has paid $7,241,000 in losses 


iT Is ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Gieliel. 5.645. vee e ees +-$400,000.00 


E. P. WEBB 


H. E. EVERETT 
Seeretary Ass't Secretary 











GEO. M. COBB ¢& CO. 


Hume-Mansur Bldg., Indianapolis 


Organized, 1895 


Insurance Specialists 





Retailers Indemnity Company 
GRAND RAPIDS, MICH. 


DRUG AND LIQUOR INDEMNITY 





i 
a 
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A. T. Stevens, Clare; Emil Beyers, Escanaba; 
R. S. Martin, Lawrence; B. F. Plumley, Six 
Lakes. 
Aetna—W. W. Greene, -Carsonville; W. R. 
Speer, Montrose; V. M. Burman, South Fargo. 
Citizens—J. S. Crosby & Co., Grand Rapids. 





NEW PUMPING STATION 


The Indianapolis water company has 
placed in service a new pumping station 
on Fall creek, north of the city, to sup- 
ply the suburbs of Brightwood, Irving- 
ton, Beech Grove and intervening terri- 
tory. Adjoining it is a concrete reservoir 
built in the ground, with a capacity of 
1,500,000 gallons of water drawn from 16 
wells 330 feet deep. When an adequate 
supply of water cannot be obtained from 
the wells water will be taken from Fall 
creek. There are two pumps in the sta- 
tion, each with a capacity of 6,000,000 
gallons a day. A 24-inch line runs from 
the station and feeds into a 16-inch line 
for general distribution. 

The company in 1914 laid 130,000 feet 
of new mains in the city, 
amount in its history. 





INDIANA NOTES 


The Forest Kensinger Company has 
been incorporated with $5,000 capital at 
Terre Haute, Ind. It wili have a local 
agency. 

Muncie made a record in 1914 for its 
small number of fires. There were only 
155 alarms and the total loss was only 
$8,994, according to the fire chief’s report. 
The city has 35,000 population. 

James H. McConnel, agent of the Ohio 
Farmers and other companies at Marion, 
Ind., has formed a partnership with A. J. 
Brady, dealer in school supplies. Their 
offices have been together for several years 
and the partnership will include both 
businesses. ‘ 

Earl Reynolds has purchased a half in- 
terest in the agency of A. F. Shedron at 
Columbus, Ind., and the firm will be 
known hereafter as Shedron & Reynolds. 
Harry Jones has purchased the Butler 
agency and abstract business. The North 
America has transferred from the Butler 
agency to ; Achenbach. Kinney & 
Kinney have taken the agency of the 
Commerce of New York. 





Fire losses at Saginaw, Mich., last year 
were $225,316, according to the report of 
the fire chief. The losses in 1913 were 
$176,484. Only one fire Guring the year 
spread from the building in which it 
originated. The increase in 1914 was due 
to two large fires. 


PLAN MID-YEAR CONFERENCE 








National Local Agents Association De- 
cides to Hold Its Conclave in 
Cleveland, February 11-12 





Agents generally will be interested to 
learn that the executive committee of 
the National Association of Insurance 
Agents has practically decided to call 
the Mid-Year Conference at Cleveland 
for Thursday and Friday, February 11- 
12. A number of important subjects 
of general interest to local agents will 
be considered at this time. The meet- 
ing being centrally located, it is ex- 
pected it will attract a substantial at- 
tendance. The last mid-year confer- 
ence was held in New York City. 
Cleveland agents are planning to enter- 
tain the visitors at a dinner during the 
conference. 





Always located by Long Distance or Telegraph 


LEE w.BORT 
ADJUSTER 


BELOIT, :: WISCONSIN 


§ Office 37 


Phones | Residence 133 


the largest 





IN ILLINOIS AND WISCONSIN 


STATE FUND WINS ITS CASE 











Wisconsin Supreme Court Decides 
Against the Superior Normal 
_ School in Mandamus Suit 





That insurance recoverable on state 
property destroyed by fire insured in 
the state insurance fund is limited to 
the amount of insurance in such fund 
as certified by the commissioner of in- 
surance is the gist of the decision of the 
Wisconsin supreme court in the man- 
damus action of the board of normal 
school regents against the commis- 
sioner of insurance, decided Tuesday. 

The Superior, Wis., normal school 
was destroyed by fire and the amount 


.of insurance carried on the building in 
.the state insurance fund upon certifica- 


tion of the commissioner of insurance 
made upon statements of the value of 
the property furnished by the board of 


regents was $94,500. After the fire the 
.board of regents claimed that the loss 


was $106,000 additional, contending that 
under the state insurance law state 
property is insured automatically in the 
state insurance fund for full value, re- 
gardless of the amount actually certi- 
fied by the commissioner of insurance. 


The board of regents sued out a writ 


of mandamus to compel the commis- 
sioner to certify $106,000 additional in- 
surance to be paid by the state treas- 
urer to the board of normal regents for 
the rebuilding of the normal school 
building. The commissioner of insur- 
ance made return, setting up the facts 
that the full amount of insurance cer- 
tified and in force at the time of the 
fire had been paid, and that under the 
law he did not have authority to certify 
any additional amount. The supreme 
court held that the position of the com- 
missioner of insurance was correct. 


Mutual “Cuts a Melon” 


The Germantown Mutual Fire of 
South Germantown, Wis., has declared 
a dividend of $50,000 for the benefit of 
its policyholders, the third similar div- 
idend declared during the past’ seven 
years. The company is organized un- 
der the village mutual act which per- 
mits it to accumulate a surplus not in 
excess of a certain proportion of the 
amount insured. Whenever the sur- 
plus exceeds this proportion the Ger- 
mantown Mutual “cuts a melon” in the 
shape of a dividend to policyholders. 
No other dividends are declared and in 
the past policyholders have sometimes 
received more than an annual premium. 





Good Collectors, but Poor Pay 


Not long ago THE WESTERN UNDER- 
WRITER stated that the experience of 
some of the companies seemed to indi- 
cate than when their field men were 
called on to sell out agencies where 
large back balances were due, these 
offices had been the best collectors of 
premiums, although the agents did the 
most complaining about being unable 
to get.in what was due them. This ex- 
perience has been borne out by two 
agency sales in Illinois last week. In 
one case it was found that the agent. 








INSURANCE CO. 
Clifford Ireland, President. 


the agents needs. 





WESTERN LIVE STOCK 


H. C. Naylor, Managing Underwriter 


Located in the heart of the Live Stock industry. 
Managed by experienced underwriters who know 


Owners of Live Stock realize ds never before the 
need of sound indemnity. 


Agents wanted where not represented. 


PEORIA, ILL. 

















Incorporated 1849 


NG 





s 


[ELD Uti INs.c 


SPRINGFIELD, MASS. 


‘WESTERN DEPT. CHICAGO. AF DEAN Mcr. 


Insures against loss from fire, lightning, windstorm, 
tornado, rent, use and occupancy, and sprinkler leakage. 


Has transacted business successfully for two-thirds 


of a century. 


Carefully guards liabilities in city conflagration dis- 
tricts, because large assets mean nothing when offset by 
larger liabilities subject to one fire. 


Pursues a broadly progressive policy, free from 
vacillation, because it is governed by sound underwriting 
practice and not by the faculty of imitation. 


Has no annex and its agents escape the humiliating 
necessity of competing with other agents in the same 
town, representing it under other names. 
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Arisona Fire Jusurance Company 


PHOENIX, ARIZONA 


Capital - - 


. ARTHUR J. DAVIS, - - 


2033 Insurance Exchange, 


$200,000 
- Special Agent 
- CHICAGO 


INDIANA OHIO PENNSYLVANIA 
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had collected every dollar of premium 
up to date. In the other case the agent 
oat collected about all that was due 
im. 


QUARTERLY MEETING IS HELD 








Wheeler Promises Cooperation of 
Actuarial Bureau With Fire Pre- 
vention Association on Inspec- 
tions 





Assurances that the Wisconsin Actu- 
arial Bureau will.closely cooperate with 
the Wisconsin State Fire Prevention 
Association in, the inspection work in 
Wisconsin were given by Clem E. 
Wheeler, new manager of the bureau, 
in a talk which he gave before the 
quarterly meeting of the fire prevention 
organizat on, held in the association 
headqua*ters in Milwaukee Monday 
afternoon. Mr. Wheeler announced 
that the Wisconsin Actuarial Bureau 
will have its own electrical inspector 
’ and hydraulic engineer and that the in- 
spection work of the bureau will be 
complete as it is possible to make it. 

Sidney Williams, with the Wisconsin 
industrial commission; explained some 
of the points of the new state building 
code, concerning which some of the fire 
prevention members were in doubt. 

E. G. Frasier, chairman of the associa- 
tion committee on waterworks and “re 
departments, reported on a special in- 
vestigation made at Beloit, Wis., where 
the bursting of a standpipe had caused 
considerable apprehension. Mr. Frasier 
said that the fire pressure had not been 
affected by the accident, as the water 
had been used only for domestic pur- 
poses. 

Clem P. Host, Wisconsin state fire 
marshal, was present at the meeting 
and gave a talk on the movement in 
Wisconsin against the use of spirit 
stove polish. He will have a bill in the 
Wisconsin legislature, which will pro- 
hibit the sale, use or storage of spirit 
stove polish, except in five-pound pack- 
ages for the use of stove dealers or 
foundries. : 

Clem E. Wheeler and the various 
members of his staff in Milwaukee were 
elected honorary members of the asso- 
ciation. Frank G. DelaHunt, special 
agent of the Northern of New York, 
was elected an active member. 


Welcome to Clem E. Wheeler 


The Wisconsin Blue Goose held a 
dinner at the Plankinton hotel in Mil- 
waukee Tuesday, it being in the nature 
of a welcome to Manager Clem E. 
Wheeler of the Wisconsin Inspection 
Bureau. Most Loyal Gander B. A. 
Lehnberg presided and spoke for all 
the ganders in a cordial greeting to 
Mr. Wheeler. Mr. Wheeler responded 
and met all the men present, there 
being 55 at hand. 





East St. Louis Changes 


Sexton & Sons have secured the local 
agency at East St. Louis, Ill., for the 
New Hampshire from the Sexton & 
Co. agency and the American Central 
from the Fischer-Schein agency. The 
Home and National Fire are among the 
companies remaining with the Sexton 
& Co. office. Three companies have 
recently pulled out of East St. Louis, 
the Orient, London & Lancashire and 
Northern of England. 





Will Inspect Two Towns 


The Itlinois State Fire Prevention 
Association will inspect Jonesboro and 
Anna, Iil., Jan. 20. J. A. McClelland 
of the Fidelity-Phenix has been ap- 
pointed chairman and W. P. Smith’ of 
the Connecticut speaker. The commer- 
cial club has arranged for a smoker in 
the evening at which the mayor and 
city officials will be present together 
with a number of business. men. 
Either State Fire Marshal Bennett or 
Deputy Morgaridge will be present and 
give a talk. 

The inspection of Kewanee has been 
postponed until the first week in Febru- 





CAPITAL, $850,000.00 
Poor & Van Ness 


Managers— Baltimore 
For State of Maryland 


Albert G. Hancock 


General Agent— Baltimore, 
North Carolina, Virginia 
District of Columbia 





in mixed offices. 


payment. 





ary. Raymond Waldron of the Roch- 


115 N. Pennsylvania Street, INDIANAPOLIS. 


SURPLUS TO POLICYHOLDERS, $1,241,292.04 


TERLING ===. 


— FirB — 
INSURANCE @Mpany The Commonwealth 
HOME OFFICE: . Security Co. 
Gen’l Agent—Saz Francisco 














JAMES F. JOSEPH, Vice-Pres and Underwriting Mgr. Pacific Department 

ve raed German Underwriters will be in ; 

charge. C. K. BRADLEY ALEXANDER MITCHEL H. H. HAND CARL FISCHER 
& President Vice-President ind Genl. Mer Treasurer 


PLANS TO GET ALL BALANCES 





Wisconsin Field Club Will Name Com- 
mittees to Handle Cases of De- 
linquency Among Agents 





Plans to get balances as promptly 
and as well as the Michigan field men 
do have been made by the members 
of the Wisconsin Field Club, the or- 
ganization of Union state and and spe- 
cial agents. The organization will en- 
force the rule in all agencies over 
which its members have control and 
will probably cooperate with the Bu- 
reau organization in securing observ- 
ance of the forty-five day regulation 
A committee has 
been named to take up with each agent 
now delinquent the matter of prompt 
The chairmen will serve 
printed notices on the offending agents 
and if this does not bring results the 
committees will make personal calls, 
and are empowered to take what action 
they deem necessary. 


Loss in Capitol Building 


A small loss is reported in the re- 
cently completed state capitol building 
of Wisconsin in Madison. A few years 
ago the state capitol burned. The 
building is insured in the state insur- 
ance fund, which is in more or less of 
a depleted condition. The state fund 
was recently sued by the West Su- 
perior normal school because the full 
value of the property was not covered. 
The state fund in Wisconsin has had 
very hard sledding. 








Queen Captures Joliet School Line 


The Queen captured the entire school 
house line at Joliet, Ill., amounting to 
$404,830 insurance, dividing it between 
the twa agents, William Clare and 
Fred Walsh. The company figured out 
the rate with the 90 percent coinsur- 
ance clause. 


HAD HEAVY LOSSES 


The Mason County Mutual Fire & 
Lightning of Havana, Ill., paid out over 
$14,000 for losses sustained by policy- 
holders during 1914 The losses were 
largely due to the dry season, according 
to J. H. Warner, the president, and were 
particularly heavy. 





CONSIDERS MERGING OFFICES 


The board of directors of the Superior, 
Wis., board of underwriters is consider- 
ing the merger of the board’s rating of- 
fice with the Wisconsin Inspection Bu- 
reau. Superior is at present the only 
city in the state which has a rating 
bureau independent of the state bureau. 
The local office would be made a branch 
Office of the state bureau. The matter will 
be decided in a few days. 





Illinois Agency Appointments 


N. W. Natl—G, E. Allen, Peoria; T. J. 
Bunn & Co., Bloomington; F. O. Feltman, Salem; 
D. FL Seibert, Mt. Carmel; W. L. Grubb, Fair- 
field; Ben Chidester, Bushnell; E. B. Bentley, 
Clinton; A. G. Millett, Monmouth. 

Phoenix, Ct.—M,. D. Baldwin, Carpentersville; 
+* Sens, Cottage Grove; A. M. Marlin, 

anet. 

russ. Natl—E. B. Mitchell, Clinton. 

Queen—Thomas Hennebry, Joliet; Fox & 
Price, Allendale; H. L. Reinhart, Edinburg; 
G. A. Hickman, Abingdon; C. W. Knapp, Spring 


L. Burtschi and Schoenle & 


-|CASH CAPITAL - - 








= NORTHERN FIRE & 
) MARINE. INS. CO. 


GRAND FORKS, NORTH DAKOTA 


SURPLUS TO POLICY HOLDERS 
OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 

















SHCU RIT VY 


Fire Insurance Company of Davenport, Ia. 


s. F. GILMAN, Pres’t M. C. HINSCH, seco’sy 
CASH CAPITAL $200,000 


This Company has had 31 years of successful business experience, and is now doing 


business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
fe) 


farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


The Equity Mutual Fire Insurance Association 


SIOUX CITY, - IOWA 
‘ ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 











Merchants National Fire Insurance Co. 


IN PROCESS OF ORGANIZATION 
29 South La Salle Street, Chicago 





Authorized Capital and Surplus, $2,500,000 





Plan Unique and secures for the General and Local Agent Co-operation 
from our large number of stockholders and banks in every state. 


Good Stock Salesmen Wanted 


One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED IN NORTH DAKOTA, 
SOUTH DAKOTA AND IOWA 


Granite Live Stock Insurance Company 


C. A. LAFFERTY, Pres. BLOOMINGTON, ILLINOIS JOHN B. RICE, Secy- 

















OF SIOUX FALLS, SOUTH DAKOTA 








The Best in the West. Our Special Policy 
Insures the Mare and unborn Colt 





Ask about our New Policy against Fire, Lightning and Tornado. Agents 
wanted in Illinois. 


GEO. A. MOWRY, President W. A. GORDON, Secreta 
Twin City Fire Insurance 
Company MIDDLEWEST FIRE 


UNDERWRITERS AGENCY | 
MINNEAPOLIS, MINN. 


$500,000.00 





WILLIAM WALSH, Asst. Sec'y 
A consolidation of the 
Twin City Fire and Middlewest | 
Fire Insurance Companies 
Local Representatives 
; Desired in Montana. 
Fire—Lightning—Torna- 
do—Hail—INSURANCE 
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Murphy, Fairmont; W. H. Stokes, Ivesdale; | ] state insurance commissioner showing 
A, VR "Buzzell Lenten eae | ene IN THE GREAT NORTHWEST that a saving of $57,000 was effected the 


Springfield—Samuel W. David, Carlinville. 
Sun—Henry Alt, Effingham. “ 
Teutonia, Pa. . H. ‘Stahl, Jr., Qeines. 
Wmsburgh City—W. E. Cochran, Findlay. 
Mechanics—G. E. Bryant, De Kalb; S. 
Goodell, Rock Falls; D. J. Hooley, Rochelle; 
S. F. Phillips and H, F. Espenschied, Danville; 


L. E. Simrall, Morris. 
ene - rad.i—Frye & Cahill, Dixon; E. H. 
Haye harleston, : 
Milw. Mech.—L. W. Weakly, Lexington; 


George--Knollhoff, Manito. 


ILLINOIS NOTES 


H. W. Wind at Mt. Pulaski, Ill., has sold 
his agency to E. A. Dunning. 

Ross Mooneyham has bought the agency 
of A. Gasaway at Herrin, 2 . 

A. H. Skelton has purchased the local 
agency of the late O. J. Nelson at Mor- 
ris, Ill. a 
_ Fire losses at Galesburg, Ill., last year 
were $41,957 on buildings and $11,765 on 
contents, a total of $53,722, 

At Astoria, Ill., Joel Onion succeeds T. 
E. Toller as agent for several companies. 
Mr. Toller is going west on account of his 
health. 


W. H. Mesenkop, veteran agent at 
Princeton, Ill, and former state agent 
of the Fire Association, is seriously ill. 
His business is being conducted by his 
grandson, E. H. Bowlby, an employe of 
the western department of the Fire Asso- 
ciation at Chicago. 





WISCONSIN NOTES 


Fire losses at Fond du Lac, Wis., in 
1914 are reported as $12,990. atte 

The city council of Manitowoc, s., 
last week rejected for the third time the 
proposition to insure city property in the 
state fund. 


P. G. Stolte of Reedsburg, Wis., died 
the other day. The business will be con- 
tinued by the Stolte Insurance Agency, 
which will be composed of Mrs. Stolte 
and W. A. Doyle, a brother-in-law. 

The incorporation articles of the Wau- 
watosa, Wis., Real Estate Company, capital 
$500, empower it to engage in general in- 
surance except life. ‘The incorporators 
are Henry J. Wagner, Roland H. Mueller 
and Frances G. Wagner. 

The insurance firm of Schuster & Dazey 
of Beloit, Wis., has dissolved, a 
Schuster purchasing the interest of Mr. 
Dazey. He will conduct the business at 
the same place. The partnership has 
existed for thirteen years. 


The insurance business of the Bradley- 
Brink Company of Superior, Wis., has 
been dissolved, R. H. Bradley, the presi- 
dent, taking over the business and Na- 
thaniel Brink taking the control of the 
Lake Superior Bag & Paper Company. 

Charles H. Smith, a Portage, Wis., 
local agent, died the other day. The 
companies in the agency are _ licensing 
Miss Maude Judson as agent. The busi- 
ness will be assumed by an abstract com- 
pany. Miss Judson has been in the office 
for some time. 

Wisconsin’s December fire loss was 
$415,475, from 291 reported fires, accord- 
ing to State Fire Marshal Host’s monthly 
report. The total for December, 1913, was 
$285,860. Incendiary and suspicious fires 
numbered 12, and damages was $33,560. 
Gasolene causes led to 10 fires and dam- 
age of $27,775. 

A fire record seldom equalled by any 
city was made by Plymouth, Wis., when 
only four fires occurred during the year 
and the entire loss did not exceed $10. 
The city of Racine, with 42,000 popula- 
tion, also had a remarkable record, the 
total loss being only $14,902. The depart- 
Ment responded to 157 calls. 





CASUALTY MAN AS PARTNER 


George W. Havens, manager of the Bos- 
ton branch office of the Maryland Casu- 
alty, has become a partner in the general 
and local agencies of Simson, Campbell 
& Co., the firm becoming Simpson, Camp- 
bell. Havens & Co. Besides the Mary- 
land Casualty, the firm represents the 
American Central Fire of St. Louis, De- 
troit Fire & Marine, Michigan Fire & 
Marine and the Mercantile Underwriters. 
James Simson, James Simpson, Jr., and 
Hugh T. Campbell are the old members 
of the firm, which will continue its offices 
at 111 Milk street. 





Would connect up with some good fire 

Insurance company doing business in Ne- 

raska. Sixteen years in the life insur- 

ance field, six years as < gro—a 
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of agents, Address 85- care The 


estern Underwriter. 








IOWA, NEBRASKA, MINNESOTA, 
NORTH AND SOUTH DAKOTA ~ 


SUES A TELEPHONE COMPANY 











Providence Washington Would Hold 
It Liable for Failure to Trans- 
mit an Alarm 





A new question has been raised in 
the supreme court of Iowa by the 
Providence Washington, which is test- 
ing whether a telephone company can 
be held for negligence if it fails to send 
in a fire alarm promptly. A physician 
at Davenport notified the telephone giri 
that his automobile was on fire and 
told her to call the department, giving 
the location of the fire. It seems that 
the department did not come and the 
doctor was forced to turn in other 
alarms. The machine was destroyed 
before the firemen reached the scene. 
The company paid $2,750 insurance on 
the car and is now suing the Iowa Tel- 
ephone Company, alleging negligence, 
which the company denies. The judge 
in the lower court directed a verdict 
in favor of the telephone company and 
the insurance company has appealed. 
It is cited that the Iowa Telephone 
Company notifies its patrons not to 
call the fire department direct but to 
give he location of the fire to the tele- 
phone operator. If she is remiss the 
company is to blame -it is asserted. 





STARTS WITH GOOD BUSINESS 





Citizens Fund Mutual of Red Wing, 
Minn., About Ready—O. M. 
Thurber Is Secretary 





With $3,500,000 of applied for busi-. 


ness, carrying approximately $67,000 
of premiums, the Citizens Fund Mutual 
of Red Wing, Minn., will begin issuing 
policies Feb. 1. The company has been 
organized by K. Neutson, head of the 
Property Owners Federation, and he 
will be its president. Mr. Neutson has 
had thirty-eight years’ experience as an 
insurance man and of late years has 
been connected with a number of mu- 
tuals as a field agent. He will spend 
the greater part of his time soliciting 
for the Citizens Fund and a number of 
companies that will be associated with 
it in the Minnesota field. 

O. M. Thurber has been elected sec- 
retary and managing underwriter and 
will be in charge at the home office. 
Mr. Thurber has lately been doing 
field work for the Security Mutual of 
Chatfield and Minnesota Fire. He was 
formerly manager for these companies 
in North Dakota and was at that time 
a vice-president of Merchants National 
Mutual of Fargo. He is still a director 
of that company. While in the Dakota 
field he was secretary of the state fire 
prevention association and did consid- 
erable public speaking on the fire waste 
and its prevention. For a time he pub- 
lished a monthly fire prevention paper 
and was later connected with “Fire 
Protection.” In 1902 and 1913 he was 
secretary of the National Association 
of Mutual Insurance Companies. 





Extend Fund to Municipalities 


Senator W. A. Campbell has intro- 
duced in the Minnesota senate a bill 
which has for its purpose the extending 
of the scope of state fire insurance to 
cover city, county and village public 
buildings, as well as those owned by 
the state, the argument being that it 
will be a matter of economy. Senator 
Campbell points to the report of the 





TO AGENTS OF THE NORTHWEST 


Write us for an agency for the writing of Hail Insurance in all hail writing states, 
for the Standard Fire Insurance Co. of Hartford, Conn. Also for Fire Agency for 
Svea Fire & Life Insurance Co. of Sweden. Liberal contracts. Unsurpassed service. 


THE HEDWALL-SUNDBERG CO., Gen’l Agents, 


Phoenix Bldg., Minneapolis, Minn. 


‘| conditions are f 





past year in premiums on state insur- 
ance, and he urges that the same bene- 
fits be given the. smaller political di- 
visions of the state. In Wisconsin the 
governor this: week recommended the 
repeal of the state insurance fund law. 


TELLS ABOUT INSPECTIONS 








How the Insurance Department Han- 
dles Defects in. Property Insured 
in the State Account 





George H. Nettleton, inspector for 
the insurance department of Minne- 
sota, writes this paper as follows re- 
garding the state insurance fund: 


In connection with the inspections I 
wish to advise that the same have all 
been conducted under the direction of this 
department, and that the expense of the 
same is included in the item amounting 
to $3,472, under the heading of expenses 
included with the disbursements. In 
making these inspections many unsafe 
ound. <A report on the 
inspection is then submitted to the com- 
missioner of insurance, and copies mailed 
to the head of the institution inspected, 
and also the board under which the in- 
stitution is governed. The report gives 
an account of the unsafe conditions, with 
recommendations for the correction of 
the same. From the fact that the heads 
of the various institutions have had the 
defects corrected, without delay, has had 
much to do with the keeping down of 
fire losses. 





Fund Pays for Inspections 


Commissioner Peterson of Minnesota 
last week sent out to the heads of state 
institutions a statement of the state in- 
surance account, together with printed 
rules and suggestions for the preven- 
tion of fires. A. strong point in the 
Minnesota state fund plan is the atten- 
tion given to the prevention of fires and 
the success met with in the effort to in- 
terest the heads of the institutions in 


that work. Along with the sugges- 
tions was sent a “self-inspection” 
blank. 


_ The active work of inspection for the 
Minnesota fund is done by George H. 
Nettleton, an employe of the insurance 
department. His expenses are charged 
to the state fund and are included in 
the statement of the fund published 
last week. 





State Makes a Profit 


Fire insurance to the amount of 
$113,756 was collected by the state of 
Nebraska last year for losses on state 
property, while the sums paid for pre- 
miums amounted to only $30,000. The 
state carries about $2,500,000 insurance. 
Auditor Howard this year will ask for 
appropriations sufficient to renew poli- 
cies on a five-year basis. Heretofore 
the insurance has been purchased on 
the three-year plan because of the lim- 
ited appropriations. 


Approve Combined Forms 


The insurance departments of Iowa 
and North Dakota have approved cer- 
tain forms of combined fire and tor- 
nado policies. Some time ago the com- 
pany organizations issued notice that 
owing to the state laws, it was not per- 
missible to issue the combined policy 
under a single contract in Michigan, 
Wisconsin, Iowa, Minnesota and the 
two Dakotas. Such policies now can 
be used in the two states where the 








Absolutely Fireproof 


Martin Hotel 
SIOUX CITY, IOWA 
Sixteen Years of Service 





1898 1914 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adiustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota and South Da- 
kota and accepts business on good 
risksdirect inany State in the Union. 


2 L. TESCA CHAS. L. THURBER 
President Secretary 








Hotel Dyckman 
MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 





Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
gentlemen, al- 
soa Club Grill 


Exclusively European Plan—$1.50 and upward 


WM. H. JONES, Manager 
formerly Kitcht-Gamma Club 




















The 
Spaldin 


GEO. W. REYNOLDS 
Proprietor 


EUROPEAN PLAN 


Duluth - Minn. 














W. A. LAIDLAW 


Associate Managers 


JOHN KNUDTSON 


NORTHWESTERN GENERAL AGENCY COMPANY 


General Agents 


MINNEAPOLIS, MINN. 


Wis.—Minn.—lowa— Kans.—Neb.—No. Dak.—So. Dak.—Mont. 
IMPERIAL ASSURANCE COMPANY, New York 
PEOPLES NATIONAL FIRE INS. CO., Philadelphia 


Fire—Hail—Tornado and Farm Insurance 


Write us about agency for your town 





WANTE 





GOOD LIVE AGENTS in all unoc- 
— territory in Kansas to write 


nsurance. Company fourteen 


years old. New Policies. Low Rates. Good Commissions. 


Address ELMER F. BAGLEY, Secretary 
Columbian Building, TOPEKA, KANSAS 
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departments have issued different rul- 
ings. 
a 





Will Organize South Dakota 


J. C. Mulvaney from the home office 
of the First National Fire of Washing- 
ton, D. C., was in Chicago and Minne- 
apolis this week en route to South Da- 
kota, which the company has just en- 
tered. It will plant probably fifteen 
agencies in the state. The company 
expects to enter Minnesota. It has 
joined the Western Insurance Bureau. 





Minnesota Agency Appointments 


Continental—E. T. Swenson, White Rock; H. 
B. Lund, Echo; H. A. Engbretson, Clearbrook; 
O. W. Lundsten, Hutchinson. 

Fire Assn.—Frank Swanson, Cokato; A. H., 
Jansen, Edgerton; W. H. Boland, Waverly; 
J. A. Johnson, Atwater; L. E. Covell, New 

ndon, 

Aetna—R. G. Harte, Cuyuna; J. C. Harren, 
Freeport; C. M. Hanscome, Beroun. 

Fid.-Phenix—J. F. Main, Seg oe eee oe 2 
Block, Mayer; A. B. Cheadle, Jackson; F. J. 
Kolar, Silver Lake. 

N. W. Natl.—F. M. Williams, Byron; E. J. 
Stoli, Dent. : 

Lon. & Lanc.—G. R. Rice, Northfield. 

Ger. Amer.—Charles Cando, Waltham. 

L. & L. & G—P. L. Cashman, Eden Valley. 

Retail Mer. Mut., Minn.—William McCuaig, 
Bemidji. : yee 

Natl,-Ben Frank.—L. C. Peltier, Virginia. 

North Amer.—C. H. Kelson, Lake Park. 





IOWA NOTES 


Daniel Hollowell, a veteran local agent 
at Clinton, Iowa, dropped dead on the 
street in that city. 

Losses in Cedar Rapids, Iowa, in 1914 
are reported by the fire chief as follows: 
Loss on buildings, $17,911; on contents, 
$21,356; total, $39,267. 

John D. Carpenter, state agent for Iowa 
for the Queen, was notified Sunday of the 
death of his mother, Mrs. Henrietta Car- 
penter, at the home of a daughter in Cali- 
fornia. 

The business of the Gripp Insurance 
Agency of Afton, Iowa, has been sold to 
Coen & Perry ef that city. Jacob B. 
Gripp, who was active manager and or- 
ganizer of the agency, is thinking of a 
position in farm examiners department, 
but has not decided as yet on it 


Fires continued to be reported from 
Iowa cities and towns. Late ones in- 
clude the destruction of a theater at 
Boone, loss $30,000. This comes closely 
after the recent $50,000 loss at that place 
when a bank burned. Cambridge reports 
a loss of $18,000 in its business district. 





NORTHWESTERN NOTES 


The fire loss of St. Cloud, Minn., was 
$84.590 last year. 

Senator Shumway of Dakota county will 
introduce a state insurance bill in the 
Nebraska legislature. 

The fire chief of Watertown, S. D., 
shows that there were 23 fires in the city 
last year, nine being in the business sec- 
tion. There was a total loss of $5,921. 


THE COMPANY WITH THE PYRAMID 
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1,703,433.67 \ 





























TOTAL LIABILITIES $2.797,093.22 
POLICY HOLDERS SURPLUS $3,453,433.67 











WESTERN SPECIAL AGENTS—M. 5S. 
Moore, Terre Haute, Ind.; F. S. Chase, Bloom- 
ington, lii.; George K. March, Hillsdale, Mich.; 
D. C. ‘Zercher, City, Mo.; C. W. Krue 

tr, Denver, Colo.; B. E. Hoffmaster, 

eb.; A. Ww. ow Columbus, Ohio; A. D, 
Yeaton, Oshkosh, Wis. 





The Pioneer German Fire Insurance Company in America 





TOTAL LOSSES PAID IN THE 
UNITED STATES $27,000,000 





Organized in 1854 


Hamburg -Bremen 
Sire Insurance Company 
HAMBURG, GERMANY _ 





United States Branch: 123 William Street, New York 
. H.N. KELSEY, Manager | 


Entered United States in 1858 





Pacific Coast Department: 340 California St., San Francisco, Cal. 
McDONALD & MILES, Manager 








AGENTS WANTED IN UNREPRESENTED POINTS 














THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 


SHAPING UP MISSOURI BILLS 














Measures Based on the Report of the 
State Insurance Commission 
Will Be Introduced 





Jefferson City, Mo., Jan. 12—(Spe- 
cial)\—The recommendations of the 
Missouri insurance commission ap- 
pointed by Governor Major to report 
to the legislature are expected to be 
received with favor by the members of 
the general assembly. 

Since the members arrived a large 
number expressed themselves as being 
pleased with the report in main and did 
not hesitate to express themselves. as 
favoring the legislation recommended. 

Superintendent Revelle of the insur- 
ance department is very popular with a 
large number of the members and he 
says that many have told him that they 
favor the right kind of new insurance 
laws. 

Edward F. Goltra, chairman of the 
commission, was here for a day or two 
at the organization of the session and 
expressed pleasure at the manner in 
which the members look upon the pro- 
posed insurance code. 

Superintendent Revelle is drafting 
the laws which will be introduced as 
early as possible. It is expected that 
some of the measures will be ready 
by the first of next week. : 

Many of the members express the 
opinion that if this method of securing 
insurance legislation had been adopted 
several years ago Missouri would have 
had a much better experience along 
this line. 





No Mention of Abolition 


Topeka, Kan., Jan. 12.—(Special)— 
Although following the recommenda- 
tions of the state auditor in recom- 
mending the abolition of various other 
offices, Governor Arthur Capper of 
Kansas in his message to the legislature 
did not mention the proposed abolition 
of the fire marshal’s office. It is under- 
stood that the governor will not make 
such a recommendation. He does 
recommend, however, making the office 
of superintendent of the insurance de- 
partment be appointive instead of elec- 
tive as is now the custom. . 





State Rating Bill in Oklahoma 


A bill authorizing the state corpora- 
tion commission to hear complaints of 
discrimination in fire insurance rates 
and to prescribe fire rates for the state 
has been introduced in Oklahoma. 





Parkman’s Loss Figures 


The annual report of the Kansas 
state fire marshal, Harrison Parkman, 
shows a total loss of $3,411,224 in 1914 
against $3,183,330 for the last nine 
months of 1913, and an estimated total 
loss for 1913, based on those nine 
months, of $4,238,380. The Parkman 
record also shows that the insured loss 
in 1914 was 61.16 percent of the total 





loss, or that of the total loss the sum 
of $2,086,305 was covered by insurance, 
leaving a balance of $1,324,919 to be 
carried by individuals or firms suffer- 
ing fires. 

Parkman claims a heavy decrease in 
the number of fires due primarily to 


carelessness. In nine months of 1913 
there were 81 rubbish fires. In all of 
1914 there were only 45. In nine 


months of 1913 matches caused 221 


fires. In 1914 they were charged with 
only 193. Other figures run close to 
these. The number of fires charged to 


incendiaries in 1914 was 140. 





WOULD GIVE LOSERS REDRESS 





Fire Marshal Parkman of Kansas Pre- 
pares a Bill Imposing Liability 
for Fire Loss 





Owners of property damaged by ex- 
posure fires will have redress against 
the persons by whose negligence or 
carelessness the fires were caused, if a 
bill recommended by State Fire Mar- 
shal Harrison Parkman is enacted by 
the Kansas legislature. Such persons 
will also be held liable for public ex- 
pense incurred in extinguishing or at- 
tempting to extinguish the fire. Fur- 
thermore, the mere fact that the fire 
spread from the property of one person 
to that of another will throw the bur- 
den of proof upon the occupant of the 
property where the fire originated to 
show that the fire was not due to his 
negligence. 

Mr. Parkman declares that such a 
law would have a far-reaching effect in 
cutting down fire losses. Copies of the 
bill have been sent to every member of 
the legislature, with a letter explain- 
ing the merits of the measure. The 
bill reads as follows: 


Sec. 1. Any person, persons or corpor- 
ation for any fire caused by, resulting 
from, or spreading by reason of, the neg- 
ligence of such person, persons or cor- 
poration, or the noncompliance with any 
law or ordinance or lawful regulation or 
requirement of or by ‘any state or munic- 
ipal authority, shall be liable; (1) for all 


‘loss, expense or damage caused by or re- 


sulting from such negligence or noncom- 
pliance, and (2) for any expense incurred 
by any municipal or other governmental 
agency in extinguishing or attempting to 
extinguish any fire so caused, resulting or 
spreading. 

Sec. 2. In all actions against any per- 
sons, company or corporation for the re- 
covery of damages on account of any loss 
or injury to any property, real or per- 
sonal, occasioned by fire communicated 
from property owned by one party to 
property owned by another party, the 
fact that such fire was so communicated 
shall be sufficient evidence to charge the 
occupant of the property in which the 
fire originated with negligence and place 
the burden of proof upon him. 





O. B. Ryon on a Western Trip 


O. B. Ryon, general counsel of the 
National Board, is on a trip to Mis- 
sourl, Kansas and Nebraska, looking 
after legislative matters. 





See Bad Year in Texas 


A number of the Texas insurance 
men are estimating that the fire loss 
ratio in that state during 1914 will go 
‘to 80 percent and possibly exceed it. 
In 1913 it was but 49.8 percent, a fairly 
good year for the companies, especially 





when compared with the preceding 
years. The gross premiums in 1913 ag- 
gregated $10,511,855 and losses $5,237,- 
628. In the Galveston and Houston 
fires Texas had some large losses in 
1914, 





HAD A RATTLING GOOD TIME 





Entertainment by Missouri - Kansas 
Pond for Members and Feminine 
Relatives Highly Successful 





The Missouri-Kansas pond of the 
Blue Goose last week entertained at the 
Coates house, Kansas City, about 150 
members and their feminine relatives 
being present. The “scream” of the 
program was a farce called “The Mouse 
and the Matches,” the principal actor 
being “Wad” Welch. In the character 
of a clothing merchant he danced to 
music around his establishment, gloated 
over his insurance policies, poured oil 
on a pile of clothing, and was arrested 
as he was about to leave the building 
where the fire was “set.” 

The Misses Cornelius, daughters of 
T. J. Cornelius of the Springfield, sang 
a duet, and Mrs. Robert E. Glass, whose 
husband is with the Western Adjust- 
ment Company, gave a solo, the accom- 
paniment for both numbers being given 
by Miss Martha Whittemore, daughter 
of C. L. Whittemore of the Western 
Adjustment Company. Mrs. Donald 
Houghland was accompanied for a solo 
by Miss Dorothy Fort, both being 
daughters of Charles W. Fort of the 
Home. Miss Whittemore also accom- 
panied Miss Elma Eaton for a solo. 

Cards and dancing, followed by re- 
freshments and then more dancing, 
ended the evening. The affair was 
highly successful in its purpose of get- 
ting the ladies acquainted with one an- 
other and giving all a rattling good 
time. A number of field men were pres- 
ent from other cities. 

The committee in charge was com- 
posed of E. D. Marr, R. D. Air and 
Harry Garlick. 





ANOTHER BASEMENT FIRE 


The destruction of the Corn Belt Bank 
building in Kansas City, Mo., by fire the 
morning of Jan. 11 was the second fire 
of the same character, having its start in 
a basement and being fought with diffi- 
culty by the department because of the 
inability to get to it. John F. Pelletier, 
superintendent of the fire patrol, issued 
a statement declaring that something 
should be done at once to correct the 
conditions under which such basement 
fires can obtain so large a start on the 
department. The building was gutted, 
with a loss estimated at $100,000. It was 
a two-story, nonfireproof building. First 
reports of the Corn Belt building fire 
have it that leaking gas was the cause. 
Captain Pelletier urges that the city be 
given greater power to compel cleaning 
out of basements and maintenance of 
sprinklers in them. : 





Missouri Agency Appointments 
American—Greenwood & Cleveland, Brecken- 


ridge. 
Franklin—S. R. Sprecher; Sedalia. : 
Fire Assn.—T. A. Wibbenmeyer, Cape Gi- 
rardeau. 
Germania—Hanna & Smith, Canton. 
German—A. J. Baur, Jefferson City. 
Hartford—J. A. McMillan, Carthage. 
Royal—J. M. Moore, Shelbina. . 
Fid-Phenix—C. H. Hutchins, Amoret; C. A. 
Kropp, Berger; C. E. Kirkpatrick, Charleston; 
Southern Insurance Agency, Crystal City; 
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W. Dugan, Herculaneum; F. J. Adams, Hills- 
ec BR. E. Porter, Jerico Springs; Henry Mus- 
selman, Joplin. : 

L. & L. & G—S. J. Salyer, Avilla; Wells 
Hine Trust Co., Savannah; Stalter, Gass & San- 
ders, Carterville; M. E. Tate, La Plata. 


MISSOURI NOTES 


Fire last week destroyed five stores at 
Savannah, Mo., with loss estimated at 
$75,000. 

Cc. W. Durret of Canton, Mo., has sold 
his local agency there to P. N. Hanna ana 
J. R. Smith. 


The John H. Bueser Realty Company of 
St. Louis has been incorporated for $10,- 
000, 51 percent of the stock paid up, and 
will do a real estate and insurance busi- 
ness, 


The Colonial Fire Underwriters will be 
represented in St. Louis by the F. D 
Hirschberg Agency and Cowen & Gray. 
Other appointments will be made in Mis- 
souri. 

An inspection of Macon, Mo., by the 
Missouri Fire Prevention Association was 
set for this week, as the result of an 
invitation by the commercial club of 
Macon. 

G. 'S. Kann, formerly a broker in the 
Charles L. Crane Agency, has been ap- 
pointed agent in St. Louis for the Occi- 
dental Fire of Albuquerque, N. M. The 
company formerly was represented there 
by Schiele & Kleinschmidt. Mr. Kann 
will have an office in the Pierce building. 


The following brokers have been li- 
censed by the Missouri department: Chas. 
L. Crane, Emil Kruh, Edward V. Papin, 
Edward Branabl, Frank J. Frick, Geo. D. 
Able, W. H. Rozier, Jos. Matetich, T. J. 
Lonergan, and Chas. A. Madill, St. Louis; 
A. W. Childs, Geo. L. Wallace, and S. J. 
Stats, Kansas City. 








TEXAS NOTES 

The Russell-Coleman oil mill at San 
Antonio has installed a sprinkler system. 

Key rate reductions are expected at 
Rusk, Wichita Falls, Waco, Navasota and 
Amarillo, Tex., because of fire protection 
improvements. 

Some underwriters predict that final fig- 
ures will show Texas to have had an 80 
percent loss ratio in 1914, as against 50 
percent in 1913. 

December fire losses in Dallas, Texas, 
were $63.070, of which $59,270 occurred 
in the property where fire originated and 
$3,800 was due to exposure fires. 

Gus Wortham, for some time with the 
Texas fire insurance commission, has re- 
signed, effective Jan. 19, to enter the 
offices of John R. Young & Co., local 
agents in Houston, Tex. 


Mayor Milam of Fort Worth, Tex., is 
endeavoring to have the recent reduction 
in key rate in that city applied to poli- 
cies already written, and especially to 
term policies. The attorney-general has 
held that the reduction does not, under 
the law, apply to existing policies. 

The total fire loss in Fort Worth, Tex., 
for 1914, was $480,221, on which the in- 
surance companies paid out $462,336. Only 
$17,885 was uninsured. The companies 
paid out $229.000 on compress fire alone 
in January. The loss for 1913 was .$212,- 
He for 1912, $416,577, and for 1911, $225,- 


The destruction of an elevator at Krum 
containing 30,000 bushels of wheat, with 
a total loss of $50,000, was the biggest 
Texas fire loss during the past week. Ter- 
rell suffered a loss of $40,000 by a fire 
in the business section of the town and 
Port Lavaca $44,000 loss, with $10,000 
insurance. 


KANSAS NOTES 


At Ottawa, Kan., the fire loss was 
$15,888 last year. 

Fire destroyed several buildings in Dex- 
ter, Kan., at a loss of about $25,000. The 
fire was caused by an overheated stove. 


A reward of $500 is being offered by 

the Newton, Kan., Commercial Club for 
the arrest and conviction of an alleged 
firebug. It is believed that the many 
fires in Newton are the work of some 
person. Three big fires have occurred 
Since August. 
_ The only insurance measure introduced 
in the Kansas legislature the first day of 
the session for the introduction of bills 
was a senate measure making the office 
of superintendent of insurance appointive. 
Being a legslative office and not consti- 
tutional, it can be changed by the legisla- 
ture. Senator Walter E. Wilson of Wash- 
ington heads the senate insurance com- 
mittee this year as two years ago. 





Credit men’s associations of Missouri 
have gotten behind the proposed fire mar- 


Shal bill and will actively seek its pas- 
Sage, 





KENTUCKY AND THE SOUTH 


MAY COMPLETE THE MERGER 
Stockholder Says Consolidation of 
Henry Clay and Great Southern 
Will Go Through 








Although it was stated that follow- 
ing the inability of officers of the Henry 
Clay Fire of Lexington, Ky., and the 
Great Southern Fire of Louisville to 
agree on values, negotiations for a 
merger of the companies has been 
dropped, it is now understood that the 
deal is still pending. A stockholder of 
both concerns said that he believed the 
merger would be an accomplished fact 
within thirty days. Following the 
resignation of L. E. Dyson, underwriter 
of the Great Southern Fire, to become 
an examiner in the Chicago office of the 
Continental, the company has called in 
one of its field men, who has had wide 
experience, to look after this work tem- 
porarily. A permanent appointment 
will be made in the event that the 
merger is not accomplished. 


Tennessee Field Meetings 


The fifth annual meeting of the Ten- 
nessee State Fire Prevention Associa- 
tion will be held in Nashville Jan. 19. 
The meetings will be at the Hermitage 
Hotel, and a pleasing program has 
been arranged. Ralph E. Richman, 
secretary of the state fire marshal de- 
partment of Indiana, will be one of the 
speakers. - 

The Fire Underwriters’ Field Club 


of Tennessee will have a called meet- 


ing on the afternoon of the same day, 
at which some important business will 
be considered. 

In the evening the field men and 
their friends will enjoy a good fellow- 
ship dinner at the Hermitage Hotel. 
An elaborate speaking program has 
been arranged. Mr. Williams is chair- 
man of the committee which is in 
charge of the dinner. Assistant West- 
ern Manager F. M. Jones of the Sun at 
Chicago is one of the speakers. 


Calls In Field Men 


The southern field men of the New 
York Underwriters will hold a meeting 
at the home office on Jan. 27 for the 
purpose of discussing conditions in 
their territory. An attendance of about 
25 is expected. The eastern and west- 
ern field forces will come to New York 
for similar meetings to be arranged 
for at later dates. The management of 
the company plans to make agency 
meetings of this sort of annual occur- 
rence and the coming meetings will in- 
augurate the new custom. 





IMPROVE ELECTRICAL CONDITIONS 


A big change for the better in electrical 
installations in the congested district of 
Louisville is to be made as the result of 
regulations which have been approved by 
the city electrical inspector and the local 
contractors. The order, which is effective 
Feb. 1, provides that nothing but metal 
construction will be approved inside the 
fire limits, and the provisions will also 
apply to factory buildings, apartment 
houses and tenement houses over three 
stories in height, anywhere in the city. 

It has also been provided that on and 
after July 1 wooden mouldings for encas- 
ing electric light or other electric wires 
will be under the ban everywhere in the 
city. The orders will be issued by the 
building inspector, and will thus have 
official authority behind them. The con- 
tractors took the initiative in the matter. 


NEW DWELLING RATES READY 


The state insurance board at Frankfort, 
Ky., has received copies of the new dwell- 
ing rates in Louisville, which will be 
officially promulgated as soon as they 
are approved. Local agents have been 
awaiting their announcement anxiously, 





KENTUCKY 


FIRE INSURANCE CO. OF COVINGTON, KY. 


WM. C. SMITH, President 


WALTER C. FARRAR, Secretary 


A Home Institution Under Clean and Conservative Management 
FARM DEPARTMENT 





as rebates will have to be given on all 
policies written since Ma . The state | 
insurance board announced that the aver- | 
age reduction on Louisville dwellings is 
30 percent, and that the net saving to 
the assured in that city is $60,000 a year, 
the premium income from dwellings being 
$200,000 annually. The Kentucky Ac- 
tuarial Bureau will distribute the new 
rates as soon as they are officially ap- 
proved by the board. 





HOLDS COMPANIES MAY SUE 


A subrogation suit brought by J. W. 
Turk and several fire companies against 
the Illinois Central railroad at Carlisle, 
Ky., was removed by the railroad to the 
federal court. The United States district 
judge held that the insurance companies 
were not proper parties to the suit, and 
that the removal therefore was properly | 
made, the elimination of the companies | 
making it an action between a resident 
and a nonresident. This ruling has been re- | 
versed 7 the United States circuit court | 
of appeals, which held that the companies 
were entitled to participate in the suit. 
The case was remanded to the state court 
for trial, as an action between nonresi- | 
meee is not removable to the federal | 
courts. 





DISTRIBUTES TORNADO LINE 


Sam D. Jones, business director of the 
Louisville board of education, has com- 
pleted the distribution of tornado insur- 
ance on all of the school buildings of 
the city. The amount of insurance placed 
was $2,500,000, the policies being written 
for a term of five years. The business 
was divided equally among forty-five | 
Louisville agents, each of whom received | 
a premium of a little over $191, or a total | 
of $8,500. The board has not been car- | 
rying tornado insurance heretofore. 


REINSUBRES IN THE ROYAL 
The Georgia Fire of Cedartown, Ga., has 


reinsured its outstanding business in the | 
Royal. | 


KENTUCKY NOTES 


Sprinkler leakage is causing consider- | 
able damage in Louisville these days. | 
The opening of a head in the big ware- | 
house of the Ahrens & Ott Manufacturing 
Company resulted in water damage to 
large amount of stock. | 

Garnett Kemper, special agent of the 
Fidelity-Phenix in Kentucky, who ‘has 
been spending the winter in San Antonio, 
Tex., as the result of poor health, is 
rapidly regaining his strength, according 
to advices which his friends have re- | 


ceived, and expects to resume his place in 
the field in March. 


Stephen French, Louisville manager of 
the ‘Southern Adjustment Bureau, has re- 
signed because of ill health and has been 
succeeded by Hugh W. Young. Mr. Young 
is a son of Colonel John D. Young and a 
brother of John P. Young, who was Louis- 
ville manager of the bureau after Mr. 
French withdrew a few years ago. 

The annual meeting of the Louisville 
Salvage Corps will be held Jan. 28 at the 
headquarters of the organization on Mar- 
ket street. Secretary Thomas C. Timber- 
lake is now compiling the report of losses, 
which, he states, will go over $1,000,000. 

H. M. Froman, president of the Henry 
Clay Fire of Kentucky, has announced his 
candidacy for the democratic nomination 
for governor. Mr. Froman was formerly 
in the Kentucky senate. 


GENERAL SOUTHERN NOTES 


The North River is retiring from Mis- 
sissippi and the United States Fire from 
Mississippi, North Carolina, Tennessee 
and Louisiana. 

The year 1914 was a disastrous one to 
the fire companies in Birmingham, Ala., 
and the agents state a number of them 
will show 100 percent loss ratios. 

Colonel H. M. Street, president of the 
Merchants Union Fire, of Meridian, Miss., 
and formerly speaker of the Mississippi 
legislature, has announced his candidacy 
for the legislature. 








TENNESSEE NOTES 
State Senator W. H. Cummings of Chat- 
tanooga has prepared a bill that provides 
the repeal of the fire marshal act in 
Tennessee. 
Benton M. Johnson, a well known local 
agent of Cookeville, Tenn., is strongly 


| tipped for the position of insurance com- 
| missioner of Tennessee. 


Announcement has been made of the 


| consolidation of the local agencies of Mc- 


Murry & Millen and Smith & McClanahan, 


| Springfield, Tenn., who will operate here- 


after as Smith, McClanahan & Millen. 


| P. G. McMurry has disposed of his inter- 


est in the business to his associates. 





POCKET EXPIRATION BOOKS 
Leather or Manila Binding 
THE WESTERN UNDERWRITER 


Insurance Exchange, Chicago 





Kentucky Live Stock Insurance Company 


LOUISVILLE, 
J. W. NEWMAN, President 


PaidUp Capital, $219,160.00 


KENTUCKY 


E. L. WHITEHEAD, Sec’y and Treas. 


Surplus to Policy Holders, $234,094.88 


“THE PROMPT PAY COMPANY” 


Offers to good producers some excellent territory in Illinois, Indiana, Ohio, Kentucky, 
Virginia, Tennessee, Mississippi and Alabama, where the Company is favorably known 


and where your success will 


measured by your work. 


If interested, address W. B. KNISKERN, Vice President. 


Home Office: Kentucky Live Stock Insurance Building - - 


LOUISVILLE, KY 





The Humboldt Fire Ins. Co. 


PITTSBURGH 


Capital $300,000 


1871 
A. H. TRIMBLE, President 


Surplus $576,984.26 


Our reinsurance facilities enable us to write 
good sized lines for good agents 


A Bureau Company. Is Extending Its Agency Plan 
EDWARD HEER, Secretary 








WILLIAM H. COX, President 








LEWIS E. DYSON, Manager. 





E INCORPORATED 
LYNDON, KENTUCKY 


A Kentucky Company Backep sy Kentucky CaAPiTAL 


BORUECUUGREOGREQCRRERERRGRRGSRGRRARERERRES DSO SS ODER RRR OR RRRSRRSEAADASRRRARRARR RE RE EE SE 
W. J. RUBY, Secy 


A. G. WHITLEY, Treasurer 


SO UT RERN 


OSrZnor 


LOUISVILLE, KENTUCKY. 
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NEWS OF FIRE PREVENTION 


Timely Comments on Hazards, 
Protective Devices and 


Kindred Topics 


ECRETARY F. H. WENTWORTH 

of the National Fire Protection 

Association was in Chicago last 
week conferring with the committee on 
publicity and education of the Western 
Union and Western Insurance Bureau 
regarding fire prevention legislation. 
Mr. Wentworth contends that the time 
has arrived when the fire prevention 
interests should seek measures which 
will embody public sentiment which 
has been developed along the lines of 
diminishing fire waste: 

He believes that the time has come 
to propose a bill in the various legis- 
latures holding responsible the person 
or corporation in whose premises a 
fire starts which is due to carelessness 
or failure to comply with the state or 
municipal requirements. This respon- 
sibility should cover loss to adjoining 
property or any other occupants of the 
building and the charge of the fire de- 
partment for fighting the fire. State 
Fire Marshal Bennett of Illinois pro- 
posed such a law in his annual report. 

This bill would bear out the decision 
of the recent New York cases where 
personal responsibility was placed on 
property owners for loss where the re- 
quirements had not been complied with. 





TRY A MORE CONVENIENT DAY 





Select Tuesday Instead of Wednesday 
for Next Inspection by Michigan 
Association 





The Michigan State Fire Prevention 
Association has adopted a new plan of 
operations designed to make it possible 
to have larger attendance at the meet- 
ings. The January inspection will be 
held on Tuesday, instead of on ‘a 
Wednesday, and the meeting to assign 
the committees will be held Monday 
night. 

Heretofore the meetings have been 
held on Tuesdays and the inspections 
have been made on Wednesdays. This 
plan practically has killed the week for 
other business, leaving only two days 
for agency visiting, adjustments and 
so on. Many of the special agents felt 
that their company business would not 
permit this, and have remained away 
from the meetings. As nearly all of 
them are in Detroit on Mondays any- 
way, it was decided to try the experi- 
ment of holding the meeting Monday 
evening and the inspection on Tuesday, 
leaving the men free to go about 
their business on Wednesday. If the 
scheme works well it will become the 
permanent policy. : 

The January inspection will be at 
Ecorse, Wyandotte, Ford City, and the 
down-river suburbs of Detroit, a sec- 
tion which has been a loss breeder. 
The date will be Tuesday, Jan. 19. 





Vincennes Is Inspected 


The Indiana Fire Prevention Asso- 
ciation inspected Vincennes, Ind., this 
week. This was the first city inspected 
by the organization six years ago. The 
mayor arranged for a public meeting 
in the evening and it was addressed by 
city officials, business men and fire pre- 
vention people. Joseph G. Hubbell of 
Chicago, manager of the National In- 
spection Company, made the principal 
address. 





Fire Marshal Biil Ready 


Jefferson City, Mo., Jan. 12—(Spe- 
cial)—The state fire marshal law to be 
introduced by the legislature has been 
completed by Superintendent C. G. Re- 
velle of the insurance department, and 
will be introduced this week. The 
measure as drafted provides for a state 
fire marshal with three assistants. In 





main it covers the points in the model 
fire marshal bill of the National Board. 





INSPECTION OF DES MOINES 





Biggest Task of Iowa Association Set 
for.Next Tuesday—Cover 
3,000 Risks 





The long promised inspection of Des 
Moines is going to take place next 
week. President A. M. Upham, Secre- 
tary F. E. Hathorn and Chairman J. C. 
Bauch of the executive committee of 
the Iowa State Fire Prevention Asso- 
ciation have completed the plats of the 
business district and have systematized 
the plan of action. It will be the 
biggest job ever tackled by the Iowa 
association. 

President Upham has called the quar- 
terly meeting of the association for 
next Tuesday morning at 10 o’clock in 
the city hall. The insurance men will 
be given directions along the line for- 
mulated by the officials of the organiza- 
tion. Each man will be handed an en- 
velope containing slips upon which is 
written his exact territory. There will 
be no other business to transact, and 
as soon as the envelopes are handed 
out the insurance men will get busy. 
It is hoped that the inspection will be 
completed by Friday night. It is esti- 
mated that there are above 3,000 risks 
to be inspected. 

The officials in charge have done a 
great deal of work on this task, which 
will be the most important event of the 
year and may be the only inspection at- 
tempted: 





Wheaton, Ill, Is Inspected 


The Illinois State Fire Prevention 
Association inspected Wheaton Tues- 
day. The afternoon meeting was held 
in the city hall under the auspices of 
the civic association of the Wheaton 
League of Women’s Clubs and the city 
council. Mayor Mills made an address 
of welcome and then turned the meet- 
ing over to Special Agent Milo B. 
Marik of the National Union, who was 
chairman in charge of the inspection. 
Frank H. Jones of the Hartford and 
Attorney Frank L, Salisbury of the 
state fire marshal’s office were the chief 
speakers. This was the first inspec- 
tion held at the request of a woman’s 
organization. There were 98 buildings 
inspected and 33 defects found. 





PRESSES INEFFICIENCY CHARGES 


The Henry Vogt Machine Company, of 
Louisville, is pressing its charges of in- 
efficiency against the Louisville fire de- 
partment, which it says was responsible 
for the heavy loss suffered at its plant 
New Year’s Day, when property valued 
at $75,000 was destroyed. The mayor and 
the board of public safety assert that 
the department did fine work. However, 
a shake-up is reported to have been made 
in the department, though it is denied 
that it is the result of the investigation. 


INSPECT COVINGTON AND NEWPORT 


The Kentucky State Fire Prevention As- 
sociation will have a two-day meeting in 
Covington Thursday and Friday of this 


week. The public meeting will be at the 
Industrial Club headquarters’ Friday 
afternoon. Speakers will include D. F. 


Cash, former safety director of Cincin- 
nati, and W. P. Dickerson, secretary of 
the Kentucky Manufacturers & Shippers 
Association. Fire Marshal C. C. Bos- 
worth and his new deputy, Edward Hite, 
who is to be employed in inspecting fire 
protection facilities chiefly, will also be 
on hand, and the executive committee will 
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have a conference with Mr. Bosworth 

Thursday afternoon relative to plans for 

the extension of the work of his depart- 

ye and cooperation with the associa- 
on. 





RECOMMENDATIONS AT CLEVELAND 


In his annual report Fire Chief George 
A. Wallace of Cleveland recommends that 
the high pressure system be extended to 
the factory district along the lake front 
east of East Ninth street. He also asks 
for the construction of an engine house 
on Carnegie avenue near East Seventy- 
ninth street. 

Fire Warden Thomas Connell, in charge 
of the city fire prevention bureau, recom- 
mends the extension of the district sub- 
ject to oil zone regulations, and the dis- 
continuance of rubber hose on stoves. He 
asks that gasolene in larger quantities be 
permitted to be kept in storage. 


FIRE PROTECTION NOTES 


F. H. Wentworth, secretary of the Na- 
tional Fire Protection Association, spoke 
at Ohio State University Jan. 8 on fire 
waste and fire prevention. 

Extensive fire protection improvements 
have been contracted for by the city of 








Corpus Christi, Tex., the cost being in 
the neighborhood of $300,000. 

At Puyallup, Wash., an election carried 
the issuing of $5,000 fire apparatus bonds. 





News from the Coast 











Field Club Elects 


At the annual meeting of the Pacific 
Coast Field Club held at San Francisco 
last week J. W. Warner, assistant sec- 
retary of the California, was elected 
president and George C. Codding of 
the Springfield was again elected sec- 
retary. The standing committee for 
the coming year will consist of A. C. 
Thornton, George O. Smith and G. 
A. R. Hener. 


OBSERVE INSURANCE WEEE 


The World’s Insurance Congress is 
making decided progress in its plan to 
have insurance week, Oct. 4-9, the anni- 
versary of the Chicago fire, observed 














\ 


or home. 





FIRE 
EXTINGUISHER 


IVES, not protection alone, but that 
which is equally important, the 
constant feeling of security. Aside from 
its efficiency when the fire does come, it 
repays its modest cost a hundred times a 
year in peace of mind. 


The convenient size of this extinguisher, 
its readiness and ease of operation will! 
minimize the fire peril in school or 
factory, hotel or theatre, hospital 


Write nearest office for full in- 
formation—send a 
postal now. 



























Brass and Nickel-Plated Pyrene Fire Extinguishers are included in the lists of Approved 
Fire Appliances issued by the National Board of Fire Underwriters. 
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Do not overlook Courtesy and Service among the assets of the Companies you represent. 
A strong financial statement and the qualities which attach the agent to the company are among ours. 
Courtesy and Service found where the NORTH RIVER sign hangs. 


North River Insurance Company 


Incorporated 1822 


FREEPORT, ILL. 
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throughout the entire nation. Facts and 

ta concerning the different 

distributed 

to local insurance associations throughout 

the United States which cannot partici- 

= actively in the events at the exposi- 
on. 


PACIFIC COAST NOTES 


The fire loss of Spokane in 1914 was 
$316,220 on which insurance of $292,712 
was paid. In 1913 the loss was $241,585 
and insurance $191,429. 


The Commercial Union has appointed 
J. Neal Harris, formerly connected with 
the Pacific. Board as a surveyor, special 
agent for the bay counties of California 
with headquarters at Oakland. 





News from the East 











COMPLETING ITS REPORT 


The Pennsylvania state legislative com- 
mission in charge of the investigation 
into the practices of fire companies in 
fixing rates has completed its hearings, 
and will meet in Harrisburg on Jan. 20 
to begin compilation of the report to the 
general assembly. ‘The commission has 
secured a considerable amount of data 
from the state insurance department re- 
garding operations of the companies in 
Pennsylvania, and has also obtained much 
of interest from adjoining states which 
will be used in making up the _ recom- 
mendations. It is probable that the com- 
mission will draft bills to regulate cer- 
tain practices. 





_ANSWER FILED AT WASHINGTON 


The Home of New York has made an- 
swer at Washington, D. C., to the suit 
brought as a test case to compel the 
company to sever its relations with the 
loeal board there. The plaintiff .claims 
that the board is in combination in re- 
striction of trade. In the answer the 
Home claims that the rating authorities 
connected with the board have as their 
object the determination of a fair and 
reasonable rate. The anwer states that 
by reason of the more scientific method, 
rates on some classes have been increased 
and in other cases the rates have been re- 
duced. A point is made that it is essen- 
tial that the companies cooperate in their 
rating activities in order to save ex- 
pense and thus keep the rates down. 


WANT RATES REGULATED 


.Resolutions asking that the commission- 
ers of the District of Columbia “correct 
the glaring evils of the present insurance 
situation” in the district have been pre- 
sented to that body by the Northeast 
Washington Citizens Association. They 
set forth that insurance laws are meager 
and inadequate, and that the insurance 
superintendent has no directive authority. 
They further state that the agents may 
now charge any rate they choose, unless 
they submit to some _ self-constituted 
board, and that the present laws of the 
district do not provide for uniform com- 
missions. The conclusion is that business 
should be regulated by fitting legislation 
covering classification of rates and maxi- 
mum rates under each classification. 





EASTERN NOTES 


William Sohmer has been appointed 
metropolitan district agent in New York 
— for the Arlington Fire of Washing- 
on. ‘ 

At the annual meeting of the Hartford 
Board of Fire Underwriters, held Tues- 
day, Assistant Secretary Guy Beardsley 
was elected president, succeeding Edward 

Cowles. 

Russell C. Morgan, junior staff adjuster 
attached to the Pittsburgh office of the 
General Adjustment Bureau, died at his 
home in that city on Thursday last, after 
an illness of about a month. 

Harry T. Poor & Co. is a new incor- 
porated agency at Baltimore which takes 
over all of the business of Poor & Van 
Ness, Mr. Van Ness having already re- 
tired. Mr. Poor is president and there 
will be associated with the corporation 

y. W. Alexander, former secretary of the 
Citizens Fire of Baltimore. 


ABOLISH STATE FUND 
BECAUSE OF FAILURE 


(CONTINUED FROM PAGE 1) 
occur at this time of the property of 
the counties, towns or villages, now in- 
sured with the state, it would be neces- 
Sary to pay it out of the general fund, 
and. this raises the constitutional ques- 
tion whether the insurance commis- 
Sioner has a right to use money out of 
the general fund to pay losses oc- 
curring to county or municipal prop- 
erty. 

Conclusively Demonstrates Failure 


“The Present condition of this fund 
after an experience of ten years dem- 











onstrates conclusively that state insur- 
ance on the basis on which it has been 
carried on is a failure. I believe this 
to be due to the fact that the value of 
the units insured bears too large a propor- 
tion to the total risks carried. Losses 
seem to occur frequently and the 
amounts are uniformly large, which 
seems to make the project unsafe and 
therefore undesirable. I therefore 
recommend that-the present system of 
state fire insurance be discontinued, and 
more reliable insurance be substituted 
therefor.” 


HAWXHURST OPPOSED 
TO RATE REGULATION 


(CONTINUED FROM PAGE 1) 


figures show,” comments the speaker, “that 
the loss ratio of Chicago was 9 percent 
higher than that of New York and in 
addition that New York has made the 
companies $106,000,000 more than Chicago 
has, without considering expenses. This, 
notwithstanding the fact that it is claimed 
New York enjoys lower rates than Chi- 
cago.” 


Perpetual Need of Stock Companies 


There are five considerations in passing 
on credits, said Mr. Hawxhurst: the man 
seeking credit and his reputation, the 
capital employed by him, his ability to run 
a business, his surroundings for trade 
and his knowledge of his line, and last 
his defenses against loss over which he 
has no absolute control. “If the credit 
transaction finally hinges on the insurance 
feature,” said the speaker, “how impor- 
tant it is for both parties that they be 
guarded by companies that pay under all 
conditions when liable. This is where 
the present good old stock insurance com- 
panies come in strongly, for they pay 
their debts. 


Lack of Appreciation 


“The people at large do not appreciate 
our splendid stock casualty and fire in- 
surance companies, which are bulwarks 
against commercial misfortune—not be- 
cause the people do not wish to but 
because they do not know or fully 
understand their real worth in times of 
trouble.” 

The reason for this lack of apprecia- 
tion Mr, Hawxhurst believes is the fact 
that few buyers of insurance become 
claimants. The hue and cry is, however, 
abscribed by Mr. Hawxhurst to an inter- 
ested few. 


Test for New Laws 


Because of the dependence of commerce 
on stock insurance Mr. Hawxhurst be- 
lieves it the bounden duty of lawmakers 
and insurance departments to preserve the 
integrity and life of stock companies. 
With Superintendent Hasbrouck of New 
York, the speaker said, he believed that 
the test of the desirability of every new 
proposal for additional legislation is— 
will it strengthen the companies affected, 
will it make the service they render more 
efficient—and if it does not measure up 
to either qualification the insurance de- 
partment should discourage it. 


Bates Reduced in Illinois 


In view of Mr. Hasbrouck’s recent 
utterances along this line and the recent 
report of the Missouri commission, Mr. 
Hawxhurst believes it unfortunate that 
Superintendent Potts should have put out 
his recent report. In contravention to 
Mr. Potts’ assertions it is pointed out that 
the average rate in Illinois has been re- 
duced from $1.26 in 1896 to .96 in 1913, 
not to speak of a further reduction in 
1914, and all without any legislation what- 
ever. The reduction has been made in 





‘the face of fire losses increasing in the 


state. The Illinois loss in 1896 was 
$6,000,000 and in 1913 $15,500,000. 


People Want Safety First 


Fire prevention, said Mr. Hawxhurst, 
is the right and only means of reducing 
the cost of insurance, and all efforts in 
other directions are vain as no one is 
going to exchange gold dollars for 75 
cents in silver. “I believe I speak for all 
of the people, business men in particular, 
when I say we in Illinois want above all 





else in insurance,—sound indemnity, un- 
trammeled by laws or conditions that 
would in any wise tend to remove it from 
the state or hamper its usefulness.” 
While the Illinois commissioner’s report 
harks back to ancient times as a reason 
for state insurance, Mr. Hawxhurst con- 
siders that the antiquity of the idea and 
its practical abandonment for places of 
importance proves it was a fallacy with 
European governments now repudiating 
their words of honor and running into 
debt by the billions for war purposes 
alone, the speaker asked what chance a 
burned city would stand af collecting a 
conflagration loss. Another fault found 
with state insurance was the impossibility 
of getting a proper average in any one 
state and the impossibility of enforcing 
laws in this country that can be enforced 
in foreign nations. The speaker asked 
why insurance should be singled out for 
state management when there are other 
necessities, such as food and clothing, 
which cost the average citizen far more. 


Seeley Once Feared Conflagration 


No one state fund could stand a San 
Francisco, Baltimore or Chicago. fire. 
Such a conflagration anywhere is always 
possible. It is more liable to strike Chi- 
cago than many other cities, as Chicago is 
built largely of frame with shingle roofs. 
Herman B. Seeley, a trained architect 
and writer, now an official of the state 
department, vividly demonstrated by maps 
in a lecture a few years ago the dangers 
of such construction. Mr. Seeley in 1905 
in a report to the Chicago high pressure 
commission said that the ratio of unsafe 
buildings to total is 24 percent, that the 
total’ area of unsafe buildings to total 
area of all, buildings is 32 percent, and 
that the ratio of total loss in unsafe areas 
to the grand total loss is 70 percent. The 
report said: -“We have rebuilt a city in- 
viting destruction by fire. Under the 
present fire laws and state of things the 
city is sure to burn up. The laws of 
chance and combustion make it inevitable.” 
But Mr. Potts said in his report that 
“another Chicago conflagration such as 
that of 1871 is an impossibility.” Mr. 
Hawxhurst did not say, but it is of interest 
to know, that Mr. Potts’ report was based 
to a considerable extent on the investiga- 
tions made by the same Herman B. Seeley, 
who since his report on the conflagration 
hazard has been associated with the 


-Policyholders’ Union, managed by George 


H. Holt, the apostle of frame buildings 
with shingle roofs. 


Mutual Competition Not Potent 

If Chicago wants low rates, said Mr. 
Hawxhurst, Chicago must reduce its fire 
waste as New Yok City and Europe have 
done. Then. the rate question will solve 
itself. “This,” said the speaker, “is just 
as sure as that the sun will rise tomor- 
row, and it is just as certain that neither 
state insurance, nor mutual insurance, 
nor interinsurance, nor state made rates 
will solve it until this is done.” Mr. 
Hawxhurst said that he wanted his rates 
made by A. F. Dean, Mr. Ray, Mr. Good- 
willie or any expert, but not by persons 
who knew practically nothing about rates 
and very little about insurance. 

Wisconsin voters recently turned down 
state insurance. Missouri wanted to be 
shown on the matter of rates below cost 
and it was. Kentucky tried a similar 
experiment and, like Missouri, found that 
a state could regulate rates but it couldn’t 
compel companies to sell policies at such 
rates. Reforms in the business will not 
come through rate legislation, said Mr. 
Hawxhurst, but through the expense ac- 
count. The department that forgets rates 
for the time and helps the companies 
reduce expenses will really do something 
for the people, said the speaker. Activity, 
he suggested, was toward the elimination 
of incompetent and untrustworthy repre- 
sentatives, toward cutting commissions 
one half, toward keeping commissions 
from all who are not solely in the in- 


surance business. 


Potts’ Inconsistency Beyond Reason 


Mr. Hawxhurst called attention to the 
address of Superintendent Potts, deliyered 
last spring and reprinted in THE WeEst- 
ERN UNDERWRITER of Dec. 24. He termed 





Mr. Potts’ recent report a true parody on 
his first opinion. Mr. Hawxhurst said 
his views, those of Mr. Potts in April 
and those of Superintendent Hasbrouck 
of New York on the subject of state in- 
surance coincided. Mr. Potts’ recent as- 
sertion that state insurance is old and 
well tried does not apply to the United 
States. 

Legislation against insurance can be 
made unpopular, for there are enough 
men dividing the $75,000,000 paid annually 
in commissions to bring about such un- 
popularity and certain people cannot stand 
unpopularity. Mr. Hawxhurst did not let 
his hearers miss the fact that he was 
referring especially to politicians. 


P. B. SULLIVAN ON TRIAL 
(CONTINUED FROM PAGE 6) 


usage of certain technical terms and ex- 
plained the computation of the reihsur- 
ance reserve, which the government 
charges was knowingly computed in an 
improper manner and each annual state- 
ment was false. 


Commissioner Ekern on the Stand 


Herman L. Ekern, insurance commis- 
sioner of Wisconsin, testified as to the prac- 
tice of computing reinsurance reserve and 
as to various customs and uniform rules 
in the various states covering mutual tire 
companies. Mr. Ekern also Stated that in 
his opinion the practice of the Assured’s 
National in charging off almost all the 
premium for the first year’s insurance, in 
case of three and five-year policies, was 
improper and reserves carried on this ba- 
sis would render the company insolvent. 

Policyholders of the company were 
Placed on the stand and testified as to 
their experience with the company in the 
matter of loss settlements and return of 
unearned premiums, 


W. H. Oliver’s Experience 


W. H. Oliver of Joliet, an insurance 
agent, testified that a client of his placed 
some property in his care and asked that 
the Assured’s National policy be canceled 
on account of several dubious provisions 
contained therein. Mr. Oliver sent the 
policy to the company for cancellation. 
The policy was written for a term of five 
years, with a premium of $125. At the 
expiration of fourteen months, when sur- 
rendered for cancellation, the company, ac- 
cording to its method of computing un- 
earned premium, returned $2.50. Another 
witness testified that his policy was for 
three years, with a premium of $66.80. 
That $65.80 was computed as the premium 
for the first year and fifty cents for each 
of the following years. At the end of 
the first year the $65.80 was considered 
earned by the company. The reserve and 
ey premium would be calculated on 





Agent Tells of Losses 


G. F. Schoonmaker of Fairdale, Ill., tes- 
tified that as agent of the company he 
wrote a few policies and that a fire 
loss was sustained under three of them, 
one being his own. The company sent 
an adjuster around, who looked the prop- 
erty over and left. No reply was received 
from the company and after a second de- 
mand the company sent an adjuster again, 
who went through the same process, with 
no settlement. The witness stated that 
no settlements were ever made of the 
claims. 

Sullivan is represented at the trial by 
_, Ai — ; wa La ag William 

nley, F. R. ey an ohn Fitz - 
— of em Til. — 

e case of the government is in the 
hands of E. C. Knotts, district attorney. 
assisted by L. E. Stone, assistant, an 
Cc. Armstrong, who represented the 
insurance department in the suit for re- 
ceivership against the company. 





Suit on Return Commissions 


The Cincinnati Insurance Club and a 
number of individual agents have con- 
tributed funds towards the employment 
of counsel to test out the question of 
return commissions in defunct compa- 
nies. A special committee of the Na- 
tional Local Agents Association has 
this matter in charge and it is neces- 
sary to raise considerable money for 
the purpose. Unless this is done the 
case may go by default. The associa- 
tion believes this is an opportunity to 
test out an important question at small 
cost to each agent, whereas it would be 
extremely expensive for an individual 
agent to fight this question out for 
himself. W. J. Carey, 41 E. Fourth 
street, Cincinnati, is chairman of the 
National association committee. 





Miss Jeannette Dixon has entered the 
local field at Springfield, O. Her father 
conducted an agency till recently, when 
ill health compelled him to retire. She 
has been in the office of L. B.. Berry. 
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WORK TOGETHER i 

SUPERINTENDENT Rurus M. Ports of 
Illinois and President Grorce H. Hott 
’ of the PertcyHoLpers Union have joined 
hands in the effort to raise hara-kari 
with fire insurance interests in the state. 
Some inflammatory matter mailed from 
Springfield in a brown envelope, bear- 
ing in the corner, “Inner Workings of 
the Gigantic Fire Insurance Combine, 
by Hon. Rufus M. Potts, Insurance 
Superintendent,” and beneath it, “Com- 
pliments of ‘the Policyholders Union of 
Chicago,” tell of this wedding of the 
two eminent underwriters. The en- 
closure is excerpts from Superintendent 
Potts’ battery of papers that composes 
his press syndicate in the state. 

The chairman of the insurance com- 
mittee of the ILttnors Press ASSOCIATION 
at a recent conference when the Illinois 
insurance managers committee and the 
state insurance department officials 
were invited to Governor DuNNE’s 
office, “sat in” at what was supposedly 
a confidential meeting of the two par- 
ties at interest and took copious notes. 
The “Illinois State Register” is the 
chief publicity star in the Ports news- 
paper syndicate. Other lesser lights 
about the state reflect the glow from 
the state capitol. 





SANE NEWSPAPER COMMENT 


Corres of the Missouri fire insurance 
commission’s report have reached the 
east and the findings received favorable 
comment in a lengthy editorial in the 
Rochester, N. Y., “Evening Times.” 
The newspaper comments on the fact, 
illustrated in Rochester, that insurance 
rates are low where measures are taken 
to reduce the fire hazard. It points 
out how the companies are preyed upon 
by incendiaries, whom it is impossible 
to convict in many communities be- 
cause the sentiment of the public and 
the courts is not awake to the wrong 
involved in burning to defraud an in- 
surance company. The newspaper also 
blames the companies for too much 
secrecy. Summing up its comments, 
the “Evening Times” says: 


Calm reasoning on the part of any man 
will show the injustice of blaming the 
companies for the cost of insurance, for 
the enormous fire losses and for arson 
fires. It is not the purpose of the writer 
to absolve the companies from all cen- 
sure; they have failed to meet the situa- 
tion squarely. As the Missouri commis- 
sion intimated in its report, the public is 
densely ignorant of the methods of fire 
underwriting. The companies have been 
doing too much of their work back of 
closed doors; they have failed to take 
the public into their confidence and they 
are reaping the green fruits of this early 
neglect. The fire insurance companies are 
the last of the great public service cor- 
porations not to realize the necessity of 


widespread publicity, of the constant sub- 
mission of their problems and their 
methods to the public through the news- 
papers and other printed pages. And the 
pee of fire insurance is such a fascinat- 
ng one! 





COMMENDS INSURANCE MEN 


CoMMISSIONER L. G. Brian of Ne- 
braska, in his annual report, under the 
title, “Abuses Observed in the Conduct 
of the Insurance Business and Hints to 
the Managers and Agents,” says: 

“It must not be inferred from what 
may be said under this heading that 
the insurance business as it is trans- 
acted in this state is not, generally 
speaking, conducted upon a high plane of 
business ethics, or that it is not worthy 
of the confidence of the insuring public. 
That there are a few exceptions none 
will deny, but we can truthfully say 
that the exceptional cases which fur- 
nish the basis of our criticism are be- 
coming fewer, year by year, and will, 
we trust, in a little while altogether 
cease to exist. 

“We realize, also, that those charged 
with the supervision of this depart- 
ment, or, for that matter, any super- 
visory official, is impelled to give undue 
prominence to things that cause him 
almost daily annoyance and irritation, 
and to overlook, in some degree, the 
enormous daily transactions which are 
entirely satisfactory to the public, and 
which are never brought to his atten- 
tion at all until he comes to make up 
his totals at the close of the year, and 
is startled by the enormous volume of 
business done.” 

It is an oasis in the desert af fault 
finding, exactions and criticism to read 
an observation of this kind. 








ONE CONTINUAL WHIRL 

We thought when the emergency 
stamp tax issue was settled that fire in- 
surance people would have a happy 
Christmas and be able to live in 
quietude for a while. But here comes 
the virulent attack on the modern fire 
insurance system by the Illinois de- 
partment with threatened hostile legis- 
lation. 

Missouri had been fixed up. Ken- 
tucky was out of the way. The state 
insurance amendments in Wisconsin 
were defeated. The Chicago situation 
was clearing up. The underwriters 
agency fight was waning. 

But here we are again, right up to 
our necks in the good old state of IIli- 
nois, with firebrands on every side. 

Fire insurance company managers 
and officials do not sleep on beds of 
down. They get one grave condition 
remedied when another arises just as 
vexing. No wonder so much time is 
required for conference and committee 
meetings. The modern manager has to 
devote much time, thought and energy 
to protecting his rights and those of 
the business in which he is engaged. 
He has legislatures, state insurance 
commissioners, investigating commit- 
tees, federal tax schemes, law-suits and 
local agents, always on his trail. It is 
a tumultuous life, full of trouble, full 
of anxiety. And then ever looming up 
in the distance are his old friends, Fire 
Losses and the Expense Ratio. He 
earns his stipend. 





Our business in life is not to get ahead 
of other people, but to get ahead of our- 
selves. 





“THE only way to save time is to spend 
it well.” 





Ir you would get up in the world get 





down to business. 


Personal Side of the 
Insurance Business 


Mrs. J. M. Neuberger, widow of the 
late western manager: of the Atlas, and 
mother of John Neuburger, Ohio state 
agent of the same company, died at her 
home in Chicago Monday. Burial was 
at La Porte, Ind., Wednesday. 


In the death of Irvine K. Chase at 
Nashville last week that community 
lost the next to the oldest underwriter 
at the capital city of Tennessee. For 
thirty years he was in business in Nash- 
ville and was preceded only by two 
other fire underwriters, one, R. S. Boles, 
still being engaged in the business. Mr. 
Chase was for a long period the agent 
of the Hartford at Nashville. He was 
an ex-Confederate soldier and was 
highly regarded as a man of fine im- 
pulses and the strictest honor in all 
of his dealings. 


Jacob Wachenheimer, the well known 
Peoria, Ill, local agent, has been 
elected as vice-president of the Com- 
mercial-German National Bank of 
Peoria, which is the largest banking 
institution in the state outside of Chi- 
cago. He has been a director of this 
bank for a number of years. 

Samuel D. Works, former state sen- 
ator, has been appointed insurance 
commissioner of Minnesota by Gov- 
ernor W. S. Hammond. He is treas- 
urer of the state Democratic committee 
and is engaged in the land business. 
He succeeds Ira C. Peterson, appointed 
temporary commissioner on Jan. 4. 


Insurance Commissioner Saul Ep- 
steen of Colorado has tendered his 
resignation owing to the fact that his 
office is no longer under civil service. 
He was a college professor and took 
the examination for the office of insur- 
ance commissioner under the civil serv- 
ice act, the position then being under 
that law. He won in the competitive 
test. The senate confirmed Prof. Ep- 
steen last Friday, continuing him until 
1917. He preferred under the circum- 
Stances to engage in private business. 
Mr. Epsteen is a high grade man, and 
not being a politician, he administered 
his office without regard to any bid for 
popular favor. He is a student and 
philosopher. The retirement of Profes- 
sor Epsteen is a distinct loss to the 
lla ranks. He will leave March 

vw. 


Charles V. Johnson has been reap- 
pointed chief clerk in the insurance di- 
vision of the Texas department of in- 
surance and banking. Owing to the 
double duties of the commissioner, Mr. 
Johnson is practically in charge of the 
insurance affairs. He has held the 
position a long time and is highly effi- 
cient. 


Tuesday, at his request, the Ohio sen- 
ate returned to the governor the recess 
appointments made by retiring Gover- 
nor Cox. Among these was the ap- 
pointment of Price Russell as state 
superintendent of insurance. This 
means, of course, that Governor Willis 
has a man in mind for the position. 


L. H. Stubbs, the former St. Joseph, 
Mo., local agent, who now resides in 
Rogers Park, a Chicago suburb, spoke 
this week before the annual meeting 
of the Illinois State Firemens Associa- 
tion at Mattoon, Ill. On Friday he is 
slated for St. Joseph, where the Elks 
will give him a grand farewell. 


D. S. Smith, special agent for the 
Philadelphia Underwriters, died sud- 
denly at his home in Casselton, S. D., 
an. 4, 


— 


L. C. Cooper, attorney of the Guar- 
antee Company of North America and 
United States Guarantee at Chicago, 
ran across an old law school classmate 
the other day under peculiar circum- 
stances. Mr. Cooper had “business at 








Columbus, Ohio, and from there had 
to go to Toledo. Passing through 
Marion, he recalled that his old class- 
mate, C. H. Norris, . came from there. 
Inquiring from the train. conductor 
whether he knew such a man in Marion, 
Mr. Cooper learned that Judge Norris 
was on the train bound for Toledo. 
The two were graduates of the Univer- 
sity of Michigan Law School in the 
class of 1868 and they had not met 
since graduation. Judge Norris only 
recently retired from the bench ‘after 
many years’ service. 


Mr. and Mrs. Clem E. Wheeler were 
given a reception in the assembly room 
of the Kentucky Actuarial Bureau in 
Louisville by the bureau organization 
Saturday afternoon, Jan. 9. The hours 
were from 3 to 5 and a big stream of 
local agents, field men and others 
called to say goodby to the head of 
the Kentucky bureau, who is now-in 
charge of the Wisconsin Actuarial 
Bureau at Milwaukee, though he re- 
tains the title of manager at Louisville. 
The room was beautifully arranged for 
the occasion, and several hundred peo- 
ple called during the afternoon. Mr. 
Wheeler and his family left for Mil- 
waukee Sunday morning. One of the 
things he took with him was a book 
in which were inscribed the names of 
all those who attended the reception. 


Hugh R. Loudon, assistant western 
manager of the Liverpool & London & 
Globe, and Mrs. Loudon, announce 
the engagement of their daughter, 
Marjorie, to John Newton Briggs II of 
Albany, ¥. 


The “Monthly Bulletin” of the Fidel- 


‘ity & Casualty for December publishes 


a picture of Edwin C. Ryan, managing 
director of the Ryan Agency, Ltd., of 
Winnipeg. Like many other good in- 
surance men, Mr. Ryan entered the 
business in Chicago, which was his na- 
tive city. The “Bulletin” says of him 


(in part: 


“He entered the insurance business 
in 1893 with the Chicago office of the 
Royal. Subsequently Mr. Ryan be- 
came special agent for the London & 
Lancashire and Orient, with head- 
quarters at Minneapolis, and in 1901 
he was appointed state agent for Min- 
nesota and North and South Dakota 
for the Fire Association of Philadel- 
phia, which position he resigned in 
1903 to establish the present business. 

“The Ryan Agency is one of the 
largest insurance agencies in western 
Canada, representing in addition to the 
Fidelity & Casualty, the Liverpool & 
London & Globe, the German Ameri- 
can, the St. Paul Fire & Marine, and 
other companies. 

“Mr. Ryan is an ex-president of the 
Western Canada Fire Underwriters’ 
Association, as well as a member of the 
Manitoba, Carleton, St. Charles Coun- 
try and Automobile Clubs, the Winni- 
peg Board of Trade, and other organi- 
zations.” 


— 


John G. Maher, president of the Old 
Line Accident of Lincoln, Neb., is a 
veteran of the Spanish war and earned 
the sobriquet of “Typewriter John” in 
that unpleasantness. He was the pos- 
sessor of a typewriter which a superior 
attempted to commandeer, and which 
Maher refused to give up. He was 
court-martialed, but after a trial lasting 
five or six days escaped punishment, al- 
though things might have gone badly 
with him if the superior had gone about 
the affair in the right way. 

At Chadron, Neb., the editor of 2 
prohibition paper left Maher in charge 
of the publication for a few days. On 
his return he was horrified to have 
placed in his hands a copy of the paper, 
printed while he was gone, taking a 
violent stand against prohibition, the 
front page leader being a “scream 
against his pet policy. He heaped re- 
proaches upon Maher’s head and said 


things that scorch, seer and blister, 
until he learned that only two copies 
of that particular paper had been 
printed, and that the joke was on him. 
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CASUALTY AND SURETY NEWS 








ATTACK MISSOURI BILL 


—_——_. 


EMPLOYERS WANT IT CHANGED 





Say Cost Will Be Too Great and In- 
dustrial Commission Will Have 
Too Much Power 





St. Louis, Jan. 13—(Special)—A new 
workmen’s compensation bill is being 
drafted this week at St. Louis by a 
committee representing a conference of 
business organizations of St. Louis and 
Kansas City. The Employers Associa- 
tion of Missouri took the initiative in 
the measure. All organizations inter- 
ested are composed of employers who 
claim that the compensation. in the bill 
prepared by the senate commission is 
too high. They will oppose the com- 
mission bill in its present form. 

The committee drafting the bill is 
composed of H. H. Anderson and Wal- 
ter Evans of Kansas City and Frank 
R. Henry and Roy F. Britton of St. 
Louis. They were appointed by Charles 
A. Houts, who represents the Em- 
ployers association as attorney. Mr. 
Houts says that he is of the opinion 
that the new bill will not favor insur- 
ance by the state but that it will favor 
all other lines, the same as the senate 
commission’s bill. Mr. Britton assisted 
in drafting the workmen’s compensa- 
tion bill presented to the legislature 
in 1913 which was defeated. 

Alroy S. Phillips, the St. Louis mem- 
ber of the senate commission, says 
that he welcomes the opposition. _ It 
is, he Says, the same clash that they 
met with in the commission and he 
thinks when the merits of both bills 
are presented to the legislature, the 
senate commission’s bill will be favored. 

The employers of Missouri are lining 
up against the proeseet workmen’s 
compensation bill. Some. days ago 
Charles S. Keith, president of the Kan- 
sas City Commercial Club, was author- 
ized by a conference of representatives 
of various organizations to appoint a 
committee to represent Kansas City 
business men in movements by Mis- 
souri interests against the proposed 
law. Mr. Keith was the principal 
speaker at this meeting; he attacked 
the measure chiefly because of its high 
maximum of possible liability, $6,900, 
and the high cost of insurance under 
it. He also objected to the provisions 
that the commission provided for in 
the compensation bill and companion 
measures would have very large power 
to compel compliance with its sugges- 
tions as to operation of plants. 


Phillips Answers Keith 


Alroy S. Phillips of St. Louis, a mem- 
ber of the commission which framed 
the bill, replied to Mr. Keith, declaring 
that since both employers ‘and labor 
were against it, it must strike a pretty 
good average of fairness. Mr. Phillips 
intimated that Mr. Keith was worried 
because of charges that the bill would 
eradicate interinsuring organizations, 
Mr. Keith being president of the Cen- 
tral Coal & Coke Company and carry- 
ing liability interinsurance. Mr. Phil- 
lips declared that the only effect on 
interinsurance by the bill was to put 
those organizations under the super- 
vision of the commission. 


Views of Mr. Houts 


The civic division of the Kansas City 
Commercial Club held a meeting a 
little earlier for the discussion of the 
Proposed compensation bill. Charles 

- Houts, chairman of the Associated 
mployers of Missouri, an organization 

Ormed recently in St. Louis to study 
Proposed legislation, was the chiet 
Speaker; he pointed out the phases of 


the compensation act which he said 
made it disadvantageous and oppres- 
sive to Missouri employers. He em- 
phasized the estimate that insurance 
would cost 20 times as much under the 
proposed compensation act as it costs 
now, and pointed out several of the 
same objections as Mr. Keith men- 
tioned at the later meeting. 


One Says, “Kill It’’ 


Mr. Houts said that the bili was 
only ostensibly elective, since it would 
practically force all employers of more 
than three persons except in farm or 
domestic labor to operate under com- 
pensation. He urged employers of 
Missouri to unite with the St. Louis 
body in the effort to secure changes 
desired in the proposed act. 

One active member of an employers’ 
association said after the meeting that 
the only way to.modify the act satis- 
factorily was to kill it and build an- 
other from the ground up. 

There was a large attendance at the 
meeting, including many casualty in- 
surance representatives. 

Lawyers Take a Hand 


Attorneys of the Wyandotte Bar As- 
sociation at a recent session decided to 
recommend to the state legislature 
amendments to the proposed work- 
men’s compensation law providing that 
definite amounts of compensation be 
paid for specific injuries, and that com- 
panies should be liable for the costs 
of suing to recover compensation in 
cases of failure to settle. 





May Open Inspection Bureau 


Guy Pinner, chief inspector of the 
American Indemnity of Galveston, con- 
templates the establishment of an in- 
dependent inspection bureau in Texas 
to work in cooperation with the state 
insurance department and liability com- 
panies in the administration of the 
workmen’s compensation act. 

Mr. Pinner has conferred with the 
state insurance officials and members 


.of the industrial accident board regard- 


ing his proposition and met with en- 
couragement. 

W. W. Collier, retiring commissioner 
oft hs insurance, strongly recommends an 
inspection bureau as an adjunct to the 
Texas insurance department. In the 
event the legislature fails to make pro- 


vision and appropriation for such in- 


spection bureau, Mr. Pinner will more 
than likely found the first such bureau 
in Texas. 


BIG BOILER LINE 


One of the largest lines of boiler insur- 
ance business handled in Louisville in a 
long while will be awarded following the 
submission of proposals today (Jan. 14), 
to Sam D. Jones, business director of the 
board of education. The proposals will 
cover the insurance on forty-three boilers, 
used for heating purposes, in various 
school buildings. Three-year policies will 
be written. The business will be 
awarded to one agent or company, on 
account of the fact that locational 





charges would add $60 to the premium on 
a blanket policy. 








NOTICE TO BROKERS 


NEW ACCIDENT AND HEALTH POLICIES 
American Leader Disability or Accident Policies 


Premium 20% less than other policies giving the same weekly indemnities 
No “Frills.” 


Ideal Disability or Accident Policies 


Broader and better than any other on the market. Pay full weekly in- 
demnity for total disability. “Not necessarily confined to the House” ‘ 
at no extra cost. 


Inter-Commercial Disability or Accident Policies 


Pay large indemnities for accidental i injuries or illness. Premium 30% 
less than other policies giving the same weekly indemnities. 


ALSO FIDELITY AND SURETY BONDS AND BURGLARY INSURANCE 


Liberal Agency Contracts to Agentsin small towns. Apply to the Company's Nearest Agency or to the Home Office. 
GENERAL AGENCIES 





99 Milk St., Boston Second and Main Sts., Dayton City National Bank Bidg., Omaha 
80 Maiden Lane, New York City Sate Sav.&Tr. 1.Be..Co Columb’s 83 Michigan St., Milwaukee 
3S. William St., New York City S Fifth st Cedar and Riverside Ave., 
Albany Co Bank Bldg., Altany Mec Building. pe Mee my 
Main and Seneca Sts , Buffalo 201-2 Putnam .. Davenport 1042-7 Pierce Building. St. Louis 
212 Bakewell Bidg., urg 4 ‘ord Building, Detroit 818 Grand Av. Kenn pie. 
416-20 Walnut St., Philadelphia. 238 Century Building, Denver 7 34 Simpson Av. be 
312 Joh Bidg., ti 1915. Dy teenate Ex. 

Montpelier 
AMERICAN FIDELITY COMPANY .: Mendlier 














SALESMEN WANTED 


Good Agency Openings in Central States Policies comply with Standard Provisions Law 


$5,000 10 Policy | $9.00 f A Year 


ith $25 Weekly for 200 W 


Health Policy $10.00 A Year 
Pays $25 


eekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’s Accident Association 


The Sign of Good Casualty Insurance 
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LIABILITY BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 


ESTABLISHED 1 eco 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 





COBRLING. = PRICE & WEBB - Gen. Agts. filinois. Mo., Ind., 1423 Insurance E. e, Chi 
FRED L. < COMPANY — - Northwestern Managers, 328-336 Security Bank B pee 

RAYMON RS RAYMOND - = General Agents, Southern Michi 2 bey Beast 
ALFRED PAULL & SON - - = General Agents, West a. Board of Trade a — 
R. H. CLARK ee Northeastern Ohio, 387 E. Superior Avenue, N Clev 
DIGGS-FERRIS INS. AGENGH’ en. Agts., — Ohio, 1310 ist National Bank Bl , Cincinnati 
KING | -McCUNE & McKEN es. Agents, N. W. Ohio, 309 Cincinnat rs Lima 
THE MERRILL, DODGE & JACKSON Co., Gen. y= Te Lucas Co., Produce Exch. Bidg., T edo. -0 














BOSTON, MASS. 





INSURANCE THAT MEANS CERTAINTY 


SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


MASSACHUSETTS BONDING AND INSURANCE COMPANY 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
' HEALTH, BURGLARY and PLATE GLASS INSURANCE 


IS WHAT MAKES — 





T. J. FALVEY, President 
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Whitney Answers 


Garst’s Arguments 





General Manager of Workmen’s Compensation Service Bureau Sets 
Forth the Reasons Why a State Monopoly of Insurance in 
Iowa, as Advocated by the Industrial Commissioner, 





is Not a Thing to Be Desired 


Herewith is presented, in slightly 
abridged form, the brief of Albert W. 
Whitney, manager of the Workmen’s 
Compensation Service Bureau, present- 
ed to Governor George W. Clarke of 
Iowa in answer to the report of Indus- 
trial Commissioner Warren  Garst, 
advocating a state monopoly of work- 
men’s compensation insurance. It was 
prepared at the request of the Insur- 
ance Federation of Iowa. A careful 
reading of it is recommended to every 
ageht selling workmen’s compensation 
insurance or prevented from doing so 
by monopolistic state laws. Not only 
will it enable him better to answer 
“state insurance” arguments but also to 
explain to employers how their rates 
are made and how they may be re- 
duced. 

OUR years ago, when the campaign 
F for workmen’s compensation actively 

began in this country, it became nec- 
essary to convince people that the old 
system of employers’ liability was bad. 
But nothing so abstract as a system will 
elicit much popular enthusiasm and so 
the criticism shifted to the companies 
that operated the system, While this 
served to make the campaign more dra- 
matic in its public interest, it also tended 
to conceal the real issue. The funda- 
mentally important fact was that the law 
of employers’ liability was a bad law. 
No agency can administer a law that is 
based upon wrong social principles and 
get good effects. 

Employers certainly needed insurance 
against the liability created by the law; 
the companies undertook to supply that 
need. I am inclined to think that the 
system that was developed, bad as it was, 
was as good as could have been got out 
of the law. It was certainly much pref- 
erable to the system that resulted when 
the matter was left in the hands of shys- 
ter lawyers. 


Companies Favored Compensation 


The stock companies, years before 
workmen’s compensation came to be un- 
derstood or even generally known by the 
public, had recognized the superiority of 
the compensation principle and had 
urged its adoption in place of the prin- 
ciple of employers’ liability. . . . . The 
insurance companies since 1896 have of- 
fered a “workmen’s collective’ policy 
which, to a considerable degree, contained 
the benefits now given under compensa- 
tion laws; it was possible for employers 
to secure this protection for their em- 
ployes if they so desired. In the transi- 
tion from the employers’ liability system 
to the workmen’s compensation system 
whatever antagonism was shown by the 
stock companies was not directed against 
the compensation system as such, but 
against the idea that the insurance there- 
under must of necessity be administered 
by the state. 


Situation Entirely Changed 


The situation today is entirely changed. 
Workmen’s compensation is now domi- 
nant; the stock companies are no longer 
in opposition to public sentiment, the ag- 
gressiveness of the stock companies now 
finds its place in developing the good 
effects of a good law instead of the bad 
effects of a bad law. It is, therefore, 
only right that in problems involving 
workmen’s compensation the companies 
should be given a fair trial under present 
conditions and not be obliged still to face 
the prejudice that existed under the old 
conditions. 

Looked at from this point of view then 
the question is simply this: Is there any 
inherent reason why workmen’s compen- 
sation insurance should not be furnished 
by private enterprise? Is there any rea- 





son why it should be monopolized by the 
state? 
. oe es 
ARGUMENT OF MR. GARST IS 
TAKEN UP 


Mr. Garst’s advocacy of state insur- 
ance is the result of a social philosophy 
which is based upon the idea that work- 
men’s compensation is a tax and that 
since it is a tax the state should not dele- 
gate its collection to private enterprise. 
The rest of Mr. Garst’s argument is sub- 
sidiary, in fact it is only an attempt to 
show that the companies are not acquit- 
ting themselves creditably in a field in 
which they have already been prejudged 
to be out of place. I beg to be allowed, 
therefore, to meet Mr. Garst on his own 
grounds and to argue the question of 
whether workmen’s compensation is a tax 
and whether its distribution is properly a 
function which should be monopolized by 
the state. ; 


Impressed With a Social Quality 


It may be granted at once that work- 
men’s compensation insurance is im- 
pressed with a strong social quality, that 
it is indeed almost of the nature of a 
public utility. Workmen’s compensation, 
furthermore, resembles a tax in respect to 
its incidence. That is, while it is in the 
first instance paid by the employer the 
clear social intent is that the burden 
should ultimately fall upon society. The 
argument in a nut-shell is this: By and 
large, injuries to workmen are an inevit- 
able incident of industry; they are prop- 
erly, therefore, one of the costs of pro- 
duction, and along with other costs of 
production must be charged to the ulti- 
mate .consumer, to be paid in the first 
instance by the employer who recoups 
himself by increasing the price of his 
product. 

Benefit to Society 


Society, on the other hand, although 
it bears this increased expense, finds itself 
benefited first by the satisfaction of de- 
creasing the sum of human misery and 
second by the fact that it is relieved to 
a certain extent of the actual financial 
burden of pauperism and vice as well as 
the expense of lawsuits under the old 
system. 

Insurance is only a part of the process 
of distribution. It spreads the cost evenly 
among employers having the same hazard. 
It has nothing, however, to do with pass- 
ing the cost on to the consumer. That 
must be done by the manufacturer when 
he charges the cost of his insurance into 
the price of his goods. 


* No Ground for State Monopoly 


The question now is: Is there any- 
thing on any of these counts which la- 
bels workmen’s compensation insurance 
pre-eminently and necessarily as destined 
to be a state monopoly? Suppose it were 
considered to be out and out a public 
utility. Is that a reason why it should 
be undertaken by the state? Is the state 
ready to take over all railroads, all steam- 
ships, all trolley lines, all waterworks, all 
gas plants, all electric plants, all irriga- 
tion ditches and a score of other enter- 
prices, all of them acknowledged public 
utilities? Furthermore, is the state not 
only prepared to do this but prepared to 
forbid private enterprise to enter any of 
these fields, as Mr. Garst would do in 
the case of insurance? Why, this is not 
a clear case at all; at most, it is only open 
to argument along with these other ad- 
mittedly stronger cases. 


Not Essentially a State Activity 


But is there anything in the aspect of 
insurance as a distributor of the burden 
by which the many are “taxed” to pay for 
the misfortune of the few which entitles 
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Uniformly Fair and Prompt 
in settlement of policy claims, is what the Illinois Insurance Depart- 

ment says of the Bankers Accident of East St. Louis, Illinois. 





We want two special men to travel in Illinois for the 
company with this strong indorsement. Address: 


Bankers Accident Insurance Ce. - East St. Louis, Illinois 


KANSAS CITY CASUALTY COMPANY 


INCORPORATED 1909 
CHAS. J. SCHMELZER, Pres. DENNIS HUDSON, Sec’y and Manager 
CAPITAL $250,000.00. SURPLUS TO POLICYHOLDERS OVER $350,000.00 

Writing Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler, 

Employer’s, Public, Contractors, Teams, Elevator and General Liability, Physicians’, 
Dentisis’ and Druggists’ Liability and Personal Accident and Health Insurance. 

A clean and ably managed Company. 
New and attractive policies. 


Offers attractive agency contracts for territory in Missouri, Arkansas, Kansas, 
Nebraska, Texas, Washington, Colorado, Louisiana, Minnesota and other states. 
ADDRESS AGENCY DEPARTMENT, Kansas City 


THE AMERICAN GUARANTY Co. 


JOHN L.HAMILTON, Pres’t ©§ Home Office, COLUMBUS, OHIO SCOTT MORRIS, Sec’y 
Fidelity judicial 
Depository BONDS Surety 

Bank Burglary Insurance 
IMMEDIATE AND EFFICIENT SERVICE OHIO’S GREATEST BONDING COMPANY 


Western Indemnity Company “rxt: 


H. M. BRYAN, Secretary " THOMAS B. LOVE, President E. R. LONG, Auditor 


ACCIDENT AND HEALTH, PLATE GLASS, BURGLARY 
AND Ae mate INSURANCE, AND 
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it to recognition as essentially a state ac- 
tivity? In this connection observe first 
that insurance at best can only go part of 
the way and the smaller part of the way 
at that. It does not “tax” the consumer ; 
that must of necessity be accomplished by 
quite a different process,—by fixing the 
price. Insurance carries the burden only 
as far as the producer, and even then its 
function is simply to equalize. There is 
nothing here that is pre-eminently a state 
activity. There is no reason why, if em- 
ployers prefer to distribute this burden 
among themselves by means of a private 
agency, they should not be allowed to 
do so. 


Rightful Interest of the State 


The state need not concern itself with 
this matter beyond the point of seeing that 
it is possible for every employer to share 
his burden, that is, to get insurance, un- 
der reasonable conditions; at least it need 
not undertake to monopolize this function 
unless it is prepared with equal right to 
monopolize many more. 

The fact is, we have been misled by a 
name. To say that insurance is a tax is 
to beg the question; if it is a tax, of 
course it should be collected by the state. 
What we are really concerned with is the 
question: Is insurance really of the na- 
ture of a tax and so of necessity and 
solely a state activity? The answer to 
this must certainly be “no.” 


Not Against State Competition 


Mind you, I am not arguing that the 
state should not go into insurance if it 
thinks it expedient. Far from it; I am 
only arguing that there is not one whit 
more reason why the state should monop- 
olize the business of workmen’s com- 
pensation insurance than there is for its 
monopolizing any one of two score other 
things that are now left to private in- 
itiative. I shall not even argue here 
the question of whether the state is fit 
to do the insurance business. Perhaps it 
is; I am not interested in that, however, 
for that is not the question that Mr. Garst 
raises, but rather: is it right, is it neces- 
sary, is it expedient to prevent private 
enterprise from occupying this field? 

* * * 
WHY PRIVATE COMPANIES ARE 

NEEDED 


I am going to direct my further argu- 
ments to showing that there are very 
good reasons why you-cannot afford to 
lose the help of the private insurance 
companies and second that you do not 
need state insurance. You cannot afford 
to get along without the private insur- 
ance companies for one reason because 
they are doing the most progressive work 
that is being done today along the lines 
of accident prevention. There are two 
sides to a compensation law, one direct, 
the actual payment of compensation, the 
other indirect, the prevention of accident. 
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If a compensation law is wisely admin- 
istered the indirect effect will. be more 
important that the direct effect. If a law 
is treated primarily as a tax it will be 
administered as a tax—that is, in a per- 
functory way—but if it is administered 
primarily as a preventive measure it will 
be a thing of life. 


Accident Prevention Work 


I can best explain the possibilities of 
a compensation law by reciting bftiefly 
the work that this bureau is doing along 
the lines of accident prevention. The 
work of the bureau is primarily the de- 
termination of: correct rates. Part of 
this work is’ purely statistical and actu- 
arial and that will be explained later on. 
By this statistical process we are able 
to determine with a considerable degree 
of accuracy the basis rates for the various 
industries. The advisory rate for ma- 
chine shops in Iowa, for instance, is 81 
cents. This rate represents the average 
rate for all machine shops. But we 
cannot stop here, for there are good ma- 
chine shops and bad machine shops... . 
It would be manifestly unfair to give 
both these shops the same rate. 


Merit Rating 


We have, therefore, devised a system of 
rating by merit. We send a trained in- 
spector into a factory. He makes a re- 
port of all the good features and all 
the bad features that are present. Start- 
ing from the average rate or basis rate of 
81 cents we build up the actual rate by 
crediting the good features and debiting 
the bad features in accordance with a 
definite schedule of the hazards involved. 
It is possible in this way for an enfployer 
who has an exceptionally good plant to 
get as much as a 40 percent reduction in 
his rate. This system has its advantages 
in making the rates as near right as 
possible—and no insurance business can 
be conducted properly unless the rates 
are right. 


Creates Safer Conditions 


But it has another advantage which 
from a social point of view is out of 
all proportion to this, namely, it encour- 
ages prevention. If an employer is given 
credit in his rate for the improvements 
that he makes so that safety will have a 
direct economic interest to him he will 
put his factory into a safe condition when 
perhaps the humanitarian interest alone 
would not have been sufficient to bring 
this about. As a matter of fact, many an 
employer has spent tens and even hun- 
dreds of thousands of dollars making his 
factory safe because of the inducement 
of lowered rates. In many cases the re- 
duction in rate is enough to pay for the 
cost of improvements in two or three 
years. 

Saves Nearly $2,000,000 


This system of schedule rating, as it is 
called, is now being operated on the plans 
laid out by the bureau in thirteen states 
and during this year inspections have 
been made on 20,000 plants having 1,200,- 
000 employes and involving a payroll of 
over $700,000,000. It is safe to say that 
the reduction in premiums that has been 
effected by this system on this business 
has. amounted to considerably over $2,- 
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000,000. Furthermore, this saving is not 
a mere competitive saving with nothing 
behind it, but it represents an actual re- 
duction of the hazard, an actual saving of 
nearly $2,000,000 worth of lives and limbs, 
measured in compensation benefits, and 
many times that in their actual value. 
* * * 


SERVICE .OF THE AGENT AND 
BROKER CONSIDERED 


It is only fair also to explain the im- 
portant service of the agents and brok- 
ers in the production of these results. 
That agent will in general secure the 
most business who can perform the 
greatest service for his client. One very 
great service that he can perform for 
the assured is to show him in detail—and 
that often means by the employment of 
skilled engineer—how he can reduce his 
rate. The agents, therefore, in their com- 
petition with each other for business be- 
come an exceedingly powerful influence 
for accident prevention and their work be- 
comes of the greatest social value. 

Can you afford to lose this service from 
your state? It was entirely developed 
by the private insurance companies, and 
is being carried on almost wholly by 
them. 

* * * 
ADOPTION OF STANDARDS OF 

SAFETY 


But this is not all. If we are to credit 
and debit departure from this average 
it is necessary to have standards—we 
must in effect standardize safety. We 
must know just how belts and gears and 
buzz saws ought to be guarded, and just 
what are proper conditions all along the 
line. Primarily this will be for the pur- 
pose of forming a basis for rating; prac- 
tically, however, it will have an enormous 
social effect upon prevention. If employ- 
ers know how to produce safety—if they 
are shown how—and if they are given 
encouragement in their insurance rates 
for improvements, we may be sure that 
the results will be forthcoming. 


Experts Working on Standards 


The bureau in its work of standardizing 
rates has entered very earnestly into this 
work of standardizing safety. For this 
purpose we have in our employ a large 
corps of engineers and draftsmen en- 
gaged solely upon the task of making a 
comprehensive study of the technical side 
of safety. The concrete results of this 
work are about to become evident in the 
first, just published, of a series of twelve 
volumes on the subject of safety stand- 
ards. The first volume deals with ma- 
chine shops. . . . Two states, Pennsyl- 
vania and New Jersey, have already 
adopted our standards in toto and we 
are in close co-operation with other in- 
terested bodies such as the Bureau of 
Mines and the Bureau of Standards at 





Washington, and the National Council 
for Industrial Safety. 


Labeling Standard Devices 


This is not, however, the whole story of 
the work that was forced upon us when 
we started in seriously upon the problem 
of making right rates. Having made our 
general standards of safety we then had 
the question to settle of whether certain 
specific devices came up to these stand- 
ards. For instance, a manufacturer of 
goggles or a guard for a stamping press 
er an automatic control, comes to us’ 
and says: “Does my particular device 
come up to your standard? If so, give 
me some assurance that an employer who 
makes use of it will be entitled to. the 
reduction in rate which your schedule 
shows.” It becomes necessary then for 
us to make specific tests and if the tests 
are satisfactory to issue labels stating that 
the device has passed the tests and is, 
therefore, the basis for rate reduction. 


Underwriters Laboratories - 


I am happy to say that for the carrying 
out of this work we have recently made 
an affiliation with the Underwriters’ Lab- 
oratories, an institution with a quarter 
million dollar plant in Chicago, eighty 
branch offices in this country and Europe 
and several hundred employes, mostly 
technical experts. For seventeen years the 
laboratories have done in the field of 
fire prevention a most remarkable work. 
. . . The inspections of the laboratories 
henceforth will include safety to life as 
well as to property. 


How Work Will Be Directed 


This work will be under the direction 
of a council nominated by this bureau. 
The director of the Bureau of Mines and 
the director of the Bureau of Standards 
at Washington will both be members of 
this council. There is every indication 
that the work of the laboratories in this 
new field will be as important as in the 
field of fire and that through its efforts 
we shall help to inaugurate a wonderful 
advance in industrial safety, particularly 
since we are prepared to give economic 
effect by a reduction in rate to every de- 
vice that passes the test. 

Candidly, do you wish to put us out 
of business when we have this important 
social work under way? Can the people 
of Iowa afford to get along without us? 
You may treat compensation merely as a 
tax if you wish but we propose also to 
develop it as a machine for producing in- 
dustrial safety! 

s s & 
HOW BASIC PURE PREMIUMS 

WERE COMPUTED 


And now a word about the rates. This 
bureau was organized primarily for the 
purpose of determining what the rates 
should be. There are a great many things 
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to be said about rates, most of which 
cannot be said here,—the subject is too 
large. There are a great many things 
to be said about the necessity of having 
uniformity in rates, for instance, as the 
basis for merit rating, a system by which 
the insured is able to obtain reduction in 
his rate not because he has influence but 
because the conditions warrant it. But 
this would make too long a story although 
it is all most intimately connected with 
the problems under discussion. The most 
that can be done here is to describe in a 
few words how the bureau has made its 
rates. 


Massachusetts Experience Used 


When workmen’s compensation began 
in this country there was obviously little 
material on which to base rates, and the 
rates were to a considerable extent guess 
work and they turned out for one thing 
to be too high. Competition among the 
companies themselves quickly forced them 
down. 

About a year ago there became avail- 
able for the first time a trustworthy body 
of experience, namely the experience of 
Massachusetts, under the old compensa- 
tion law and involving some half billion 
dollars of payroll. This was supple- 
mented by a certain amount of experience 
in New Jersey and Illinois. But even this 
experience was not very much when it 
was divided up among some 1,400 “classi- 
fications,” that is, different industries. 


Method That Was Used 


The actual method pursued in handling 
this experience was as follows: The at- 
tempt was first made to establish for each 
of these classifications the “pure pre- 
mium,” that is, the ratio of the amount 
paid out in losses to the payroll “ex- 
posure,” payroll exposure being the tech- 
nical name for the total payroll of the 
employes under consideration and insured. 
In many classifications the experience was 
ample and the figures could be taken di- 
“rectly from the Massachusetts returns, in 
other cases it was necessary to draw 
upon the Illinois and New Jersey experi- 
ence and in other cases the experience 
was so deficient that the “pure premium” 
was, to a considerable extent, a matter 
of judgment. 


Subject to Correction 


In these various ways, however, the 
“basic pure premiums” were determined 
and represented in theory at least what 
experience would have shown in’ Massa- 
chusetts, had it been abundantly ample on 
all classifications. These doubtless have 
many imperfections which future experi- 
ence will reveal, but this I can confi- 
dently say, that they represent the best 
effort of those best qualified in this field 
working with the best available experi- 
ence. We can do no better than this at 
present, but just as fact as fresh experi- 
ence develops in the different compensa- 
tion states we shall use it to perfect our 
system of basic pure premiums. 

* * . 


DETERMINATION OF 
DIFFERENTIALS 


Having determined the Massachusetts 
basic pure premiums, we were confronted 
with the problem of how to determine 
the rates for other compensation states— 
for Iowa and Nebraska, for instance, 
where there was no experience. This 
ptoblem it was necessary to attack from 
the other end. Instead of using the actual 
statistics, since there were none, we 
were forced to adopt the a priort method 
of calculating the probable cost on the 
basis of the actual provisions of the law 
in the different states. For this purpose 
the actuarial committee of the bureau 
was pressed into service and for more 
than a month it gave unremitting atten- 
tion to this problem. 


Effect of 100,000 Accidents 


In order to make these computations, 
?t was necessary to know the actual ef- 
fect of accidents in the aggregate. For 
this purpose we went to the accident re- 
ports of Europe and America, and from 
this combined experience the actuarial 
committee was able to determine just 
what would probably be the actual. effect 


STATE 


“accidents, for instance, there would be | 


a certain percentage.in which the disa- 
bility was temporary, another percentage 
in which the disability was permanent, 
another percentage in which the accident 
caused death. Among the accidents caus- 
ing temporary disability, a certain num- 
ber would cause a disability of less than 
one week, a certain other number a dis- 
ability of bétween one and two weeks 
and so on. Among the accidents causing 
permanent disability, there would be a 
certain number of dismemberments and, 
in particular, a certain number of loss of 
legs, a certain number of loss of arms, a 
certain number of loss of fingers, and 
sO on. 

Like a Mortality Table 


This was the first task of the actuarial 
committee and formed the basis for all 
future work. A table of this kind show- 
ing the probable effect of accidents stands 
in the same relation to accident insurance 
that a table of mortality experience 
stands to life insurance, and we believe 
that the bureau, in establishing this ba- 
sic table, has done as important a work 
as was done for life insurance when the 
table of mortality was developed. When 
this table was once established, it became 
a comparatively simple matter to calcu- 
late the cost of 100,000 accidents under 
the laws of each of the different states. 
The laws of the different states vary 
greatly in the scale of benefits that are 
paid- and the circumstances of payment, 
but with a table giving a detailed analy- 
sis of 100,000 accidents and with the 
law before one, it is only a matter of 
rather simple calculation to determine the 
cost. 

Application of the Differentials 


The actuarial committee carried out this 
process of determining the cost of 100,- 
000 accidents for the various compensa- 
tion states. Then, using these figures, the 
committee formed the ratio of the cost 
in every other state to the cost in Massa- 
chusetts. By this process a series of 
differentials was obtained which ex- 
pressed the relative cost of the compensa- 
tion laws of the various states as com- 
pared with the cost of the Massachu- 
setts law, which was used as a basis be- 
cause we had actual experience under 
the Massachusetts law and were able to de- 
termine our basic pure premiums for the 
various classifications, as already ex- 
plained. The Iowa differential, for in- 
stance, came out to be 1.06, the Wiscon- 
sin differential was 1.56, and the Illinois 
differential was 1.41. (These contain a 
small loading for relative accident fre- 
quency; the “law”, differentials, respec- 
tively, were 1.04, 1.50 and 1.37.) By the 
use of these differentials it now became 
possible to establish basic pure premiums 
for other states, namely, by multiplying 
the Massachusetts basic pure premiums 
by the state differentials. These figures, 
with a loading for the expense of con- 
ducting the business, became the manual 
rates for the different states. 


Not Influenced by Competition 


This was the actual process that was 
carried out by the actuarial committee 
and the rates so prepared are today the 
actual manual rates in use. The actu- 
arial committee is composed of actuaries, 
not of underwriters, and the work was 
carried on entirely as a scientific propo- 
sition, irrespective of competitive condi- 
tions. Iowa got exactly the same rate as 
she would have received had there been 
a state fund in Iowa, simply because the 
process of establishing rates was a sci- 
entific process, in which the actual com- 
petitive conditions were not considered. 
Other things being equal, Iowa is getting 
precisely as favorable rates as Massachu- 
setts, where there is aggressive mutual 
competition. 

Under Department Supervision 

I may state here that the Workmen’s 
Compensation Service Bureau is recog- 
nized legally in New York state and is 
under the supervision of the superin- 
tendent of-insurance. There are, fur- 
thermore, laws against discrimination, and 
a law making it necessary for all rates 
to be approved by the insurance depart- 
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premiums, which form the basis, not only 
for the New York rates but for the 
rates in all compensation states, were 
subjected to the most careful analysis by 
the New York insurance department and 
bear its stamp of approval. Furthermore, 
the New York and Massachusetts de- 
partments have been made acquainted 
with the complete detail of the method of 
computing the state differentials; in fact, 
representatives of these departments and 
others were by special invitation present 
at the meetings of the actuarial commit- 
tee at which the general methods were 
determined. “s ; 


JUST.ONE CURRENT RATE, NOT 
MANY 


An insurance rate is something for 
scientific determination. There are not 
many right rates, but only one right rate, 
and it has been the sincere purpose of 
this bureau to discover what that was in 
every particular case. A full apprecia- 
tion of the nature of the work of the 
bureau in making rates will justify my 
second contention that state insurance 
was unnecessary. If the bureau can main- 
tain and develop its practice of deter- 
mination of rates on a noncompetitive 
and nondiscriminatory basis Iowa will 
get exactly her fair rates whether 
she has a state fund or not. This, of 
course, is an argument only against a 
competitive state fund. If Iowa wishes 
to make state insurance a monopoly the 
function of the bureau is, of course, en- 
tirely superseded. Nominally, yes, but as 
a matter of fact, the rates that are made 
by the bureau are the standard for all 
the in$Surance companies in the country, 
for it is the only organization which at 
present is in a position to determine the 
rates in an intelligent and thorough 
manner. 
Favors State Regulation 


I began my argument by admitting the 
strong social quality in workmen’s com- 
pensation insurance and the fact that the 
public had a legitimate right and duty to 
interest itself in the subject to the ex- 
tent of seeing that it was possible for 
every employer to obtain adequate insur- 
ance at'a fair price. This means we be- 
lieve in state regulation. The casualty 
companies have always been in favor of 
reasonable regulation. We believe that 
the type of regulation that prevails in 
New York is a fair basis for all con- 
cerned. In fact, the chairman of this bu- 
reau by resolution was instructed to ap- 
pear before the convention of insurance 
commissioners at its meeting in Chicago 
in April of this year to urge the passage 
of uniform laws for all states that would 
enibody the regulative features of the 
New York and Massachusetts laws. 


TAKES UP SPECIFIC OBJECTIONS 
OF MR. GARST 


I will now address myself to some of 
the specific objections of Mr. Garst. Mr. 
Garst makes much of alleged discrimi- 
nation under private insurance against 
both married men and the physically un- 
fit. Both of these cases are examples of 
what to a certain extent characterizes Mr. 
Garst’s argument throughout, namely, a 
disregard of the difference between the- 
ory and practice. In theory there is to 
be sure some chance for discrimination 
in both these cases; in practice it is in- 
significant. Deputy Commissioner Phil- 
lips, joint sponsor for the original Wain- 
wright-Phillips compensation billl, has re- 
cently made a report to the New York 
workmen’s compensation commission in 
response to popular agitation on this sub- 
ject. He finds not only that there is no 
discrimination against married men, but 


that employers prefer married men be- 
cause of their greater steadiness. 


No Discrimination Shown 


So far as the insurance rates go, they 
are made absolutely without reference 
either to marital condition or physical 
condition. If a company uses the ad- — 
visory rates there is no possibility of 
discrimination in rate on either of these 
heads. The only opportunity for discrim- 
ination by the insurance companies would 
lie in their selection of business. I have 
yet to learn, however, of a case in which 
a company has refused a risk because of 
the physical condition of the employes. 
Mr. Phillips’ investigation failed to reveal 
any such discrimination. I understand 
the only case indicating even remotely 
anything of this kind was one instance 
in which a company had suggested trans- 
ferring three men who were maimed to 
another kind of work. : 


Fitting the Work to the Man 


That there will be some readjustment 
by employers of the work of defectives 
must be admitted. Let us not overlook 
the fact, however, that this readjustment 
is desirable. A readjustment which pro- 
duces a lower hazard by exactly that 
degree reduces accidents. It is an eco- 
nomic loss to have people doing work 
for which they are not physically fit and 
which must result in loss of limbs and 
lives. It is certainly both inefficient and 
inhuman to employ a man with an 
aneurism or a weak heart on heavy work. 
A system which will help to distribute 
human work material so that it can be 
used with greater safety and success to 
all concerned is an advantage rather than 
a disadvantage. 
Small Employers 

Mr. Garst believes that there is a seri- 
ous discrimination against the small em- 
ployer. If this is so it is only because 
the insurance companies are unwilling to 
do business at less than actual cost, for 
there are no minimum premiums in Iowa. 

So far as the question of rejections 
of the law goes, that is absolutely a 
question for the legislature to handle by 
amending the law. There is no serious 
difficulty in other states where the laws 
are elective. Even Mr. Garst would 
hardly claim that the companies were 
responsible for this condition and it is 
hard to see how the situation would be 
changed by the introduction of state in- 
surance. 

x ok 

QUESTION OF THE COAL MINE 

RATE IN IOWA 


Probably the subject having the most 
important bearing upon the general ques- 
tion of state insurance in Iowa is that 
of furnishing adequate protection to coal 
mine operators at reasonable rates. The 
stock companies are entirely aware of 
this situation and their desire to have 
the problem handled satisfactorily is no 
less strong than that of. the operators 
themselves. 

We admit that it is the duty of the 
state to see that it is possible for every 
class cf industry to obtain adequate com- 
pensation insurance at a fair price, and 
that if this cannot be done otherwise that 
it must be done by the state. This has 
been till very recently the strongest argu- 
ment in such states as Iowa in favor of 
state insurance, for the catastrophe haz- 
ard has been so great that the companies 
have been unwilling to write coal mines 
to any considerable extent and the com- 
panies might therefore be justly criticised 
for being unable to meet the demand. . . . 


Syndicate to Write Mines 
I am happy to be able to say, however, 
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that an association of stock companies 
is now being formed for the express 
purpose of writing coal mines. A joint 
policy will be issued, backed by the in- 
dividual liability of each company, and 
yet the risk will be so divided that the 
effect of a catastrophe when thus distrib- 
uted will not be beyond the safe carry- 
ing capacity of each company. This asso- 
ciation will also pay special attention to 
inspection and accident prevention. 


Cannot Make Low Rate 


In view of this, the whole subject of 
coal mine rates for all compensation 
states is being reviewed in the light of a 
careful study of the best statistics avail- 
able and it is possible that this more 
careful study may show that the Iowa 
rate can be reduced. It can hardly be 
doubted that the companies, particularly 
in view of the present situation, will 
bring the rates to the very lowest point 
that safety will allow. And yet it may be 
frankly stated that the rates cannot be 
brought down to the point which Mr. 
Garst’s figures suggest, simply because 
our statistics—and we believe that they 
are more reliable than Mr. Garst’s—in- 
dicate that the business cannot be done at 
this figure, either by stock companies, 
state funds, mutuals or any other insti- 
tution that desires to remzin solvent. 


Will Apply Merit Rating 


The companies are endeavoring to put 
coal mine insurance on a basis which 
will be satisfactory to the operators and 
still make it possible for the companies 
to handle the business with a reasonable 
degree of safety. It may be stated here 
that the manual rates when established 
will be subject to reduction in view. of 
superior condition and favorable experi- 
ence and that whatever rates now are 
agreed upon as proper will be subject 
to revision from time to time in view 
of fresh experience. In the determina- 
tion of rates and in the working out of 
other details the companies will be glad 
to have the co-operation and advice of 
the operators themselves. We are as 
sincerely desirous as they are of finding 
a satisfactory and speedy solution of this 
serious problem. 

{Mr. Whitney closed his brief with a 
comparative table, used by Mr. Garst, 
corrected to date, showing rates on sev- 
eral classifications for preferred risks in 
Ohio and the manual rates for the same 
classifications in Iowa, Massachusetts and 
Wisconsin. He pointed out that the av- 
erage rate in Ohio is about 10 percent 
higher than the manual for preferred 
risks and in other states about 15 per- 
cent below manual by reason of merit 
credits. Thus the average rate for the 
Classifications named is 90 cents in Ohio 
and $1.06 in Iowa, “the difference being 
more than accounted for by the fact 
that the expense of administration of 
the Ohio state fund is paid by the state 
and hence to a considerable extent falls 
back in taxes upon the employer.”] 





Travelers’ Northwestern Change 


Frank E. Ford of St. Paul, who has 
been general agent of the life and acci- 
dent departments of the Travelers for 
Minnesota and the two Dakotas, has 
relinquished all his territory except 
Ramsey, Washington, Chicago, Dakota 
and Goodhue counties, Minn. The 
company has established a_ branch 
Office for the life and accident depart- 
ment in the Security building, Minne- 
apolis, in charge of Earl D. McKenzie 
as manager in connection with the 
liability branch office. It will handle 
all the territory relinquished by Mr. 
Ford. The five counties mentioned will 
be handled by Mr. Ford. 





KELLER ON ADJUSTMENTS 


read “Practical Suggestions for 
Claim Adjustments,’’ written by 
David H. Keller, M. D., one of 
the most experienced accident and 
health claim men in the country. 


qs accident claim man should 
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STATE MONOPOLY NOT LIKELY 





Insurance Federation Does Great Work 
in Combating Plan of Industrial 
Commissioner Garst 





Des Moines, Jan 12—(Special)—The 
Iowa legislature which is to determine 
whether there shall be a state monop- 
oly of workmen’s compensation insur- 
ance convened last week. This week 
it is expected to get down to business. 

There is no doubt that the state 
‘monopoly system as proposed by In- 
dustrial Commissioner Garst has lost 
ground. This is due to several causes, 
_the most important of which has been 
the active campaign waged by the In- 
surance Federation of Iowa. Under 
the educational influences of this organ- 
ization, the sophistries of the Garst 
propaganda are being swept away. The 
insurance men were quick to act. Con- 
sequently they have secured results, 


Likely to Amend Law 


That the present act will be amended 
there seems little room to doubt. But 
it is considered extremely unlikely that 
it will be eliminated. In the first place 
there is an unmistakable sentiment in 
favor of giving the law a further trial 
before anything is done. This is the 
attitude the manufacturers have taken, 
and their influence is mighty. In the 
second place, the mine operators are 
being won over to the side of the in- 
surance men. The mine operators have 
been persistent fighters of the present 
law. The reason was that the rates 
which were promulgated on mines 
were considered prohibitive. To form 
a mutual concern under the law re- 
quires 200 memberships. There were 
not that many operators in the state, 
so that method of rate making was im- 
possible. 


Belief for Mine Operators 


A new rate has been offered to the 
operators by the companies. Hereto- 
fore the rate has been $6.50. The oper- 
ators have been asking a reduction to 


mise rate, probably $5. Further reliei 
is anticipated by the operators in an 
amendment to the laws which will re- 
duce the number of concerns which 
may form a mutual organization. If 
this is done it will be possible to try 
a cooperative scheme which will enable 
the mine owners to carry their own in- 
surance. 

Representative Brammer of Des 
Moines, who has been in the thickest 
of the fight because of his location, has 
declared against the Garst plan, but 
says he is in favor of permitting the 
state to compete for the compensation 
insurance. He says the companies do 
not object to this, as they point out the 
experience in other states where the 
two have been in competition. 

Federation’s Great Work 


The Insurance Federation has done 

some remarkable educational work in 
the state. Its arguments against the 
Garst plan are presented in a pamphlet 
of fifty-six pages, containing an answer 
to his proposals prepared by a commit- 
tee of the federation, another answer 
by Albert W. Whitney, manager of the 
Workmen’s Compensation Service Bu- 
reau, and a third by the Travelers In- 
surance Company. Thus Mr. Garst’s 
plan has been punched from every 
angle. 
The great’mass of the people are not 
in favor of a plan under which the cost 
of running an insurance scheme would 
be borne by the general public, includ- 
ing farmers, who are not under the law. 
The labor unions generally are for the 
Garst plan, but they are not very influ- 
ential in Iowa, owing to the absence of 
large industrial centers. 





The Equitable Surety wrote a bond of 
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UNIFORMITY IS SOUGHT 


ee 


WANT STATISTICS AVAILABLE 





Industrial Commissioners Seek System 
That Will Enable Them to Check 
Compensation Rates 





Committee on Statistics and Cost of Com- 
pensation 


E. H. Downey, Wisconsin, chairman. 

Robert EK. Orr, Michigan, secretary. 

M. N. Mago Massachusetts. 

H. EB. Ryan, New York. 

Dr. Royal Meeker, U. 8S. 
Labor Statistics. 

Ployd L. Daggett, State of Washington. 

Fred Croxton, Ohio. 


Bureau of 


Steps were taken at a meeting of the 
National Association of Industrial Ac- 
cident Boards & Commissions in Chi- 
zago this week to adopt and put into 
effect a system for collecting and classi- 
fying statistics as a basis for work- 
men’s compensation rates. The meet- 
ing was held at the Hotel La Salle on 
Tuesday and Wednesday. The attend- 
ance was small, only six states and the 
United States Bureau of Labor Statis- 
tics being represented at the opening 
session. 

Kinnane States Objects 


John E. Kinnane, chairman of the 
Michigan industrial accident board and 
president of the association, made a 
speech outlining the objects of the 
meeting as stated above and also ex- 
pressing the further aim to be the se- 
curing of a central bureau to take these 
state statistics, tabulate and analyze 
them and make them available. He ex- 
pressed the hope that the United States 
Bureau of Labor Statistics would even- 
tually undertake this work. He said 
this movement was not antagonistic’ to 
the liability companies. 


Want to Check Rates 


There is, however, feeling on the 
part of some of the state boards that 
the rates for their states are not right. 
Chief Statistician E. H. Downey of the 
Wisconsin industrial commission said 
on the floor that merit rating is not 
satisfactory to anybody, does not do 
justice and does not do the most to 
prevent accidents. A conference was 
held by some of the delegates on Mon- 
day, at which the sentiment was ex- 
pressed that the. Workmen’s Compen- 
sation Service Bureau has too many 
classifications—about 1,500—and _ that 
this number should be reduced. 

Cyrus W. Phillips of the National 
Civic Federation was unable _to be 

resent Tuesday, but Secretary Richard 
é Drake read his paper, explaining 
that organization’s attitude on statis- 
tics. He advocates uniformity, the or- 
ganization of a central bureau, eventual 
taking over of this work by the federal 
government, and adequate appropria- 
tions by the states to maintain their 
own statistical bureaus. 


Mr. Magoun’s Paper 


W. N. Magoun, who has charge of 
the workmen’s compensation statistics 
in the Massachusetts insurance depart- 
ment, read an excellent paper on “The 
Essential Factors in the Computation 
of the Cost of Workmen’s Compensa- 
tion.” He gave these as uniform tables 
of compensation cost, uniform classifi- 
cation of industries, uniform classifica- 
tion of causes of injuries and uniform 
classification of nature of injuries. He 
advocates eight main classifications of 
industries, subdivided into about fifty 
classifications each. Fred Croxton, 
statistician of the Ohio industrial com- 
mission, who was down for a paper, 
was absent. 


Committee Is Instructed 


_The day was mainly given over to 
discussion, as it was intended to be. 
It was evident that such a body could 
not act on specific questions satisfac- 
torily, so it was decided to have the 
chair appoint a committee on statistics 
and cost of compensation, consisting of 
seven members, to report in Septem- 


at this meeting and instructing the 


need of merely blocking out the work 


committee as to what the association 
wants, the wishes of the organization 
were finally expressed in the following 
motion offered by Mr. Magoun: 


“That it is the sense of this meeting 
that the committee on statistics and cost 
of compensation proceed as expeditiously 
as possible to prepare for presentation to 
this conference at a subsequent meeting 
following reports: 
“(1) Uniform tables for the establish- 
ing of compensation cost. : 
*(2) Uniform classification of 
dustries. 


in- 


Uniform classification of causes 
of injuries. : 
“(4) Uniform classification of nature 
of injuries. 
“That the committee is directed, with- 
out further authority, to send a copy of 
its report to each member of this organi- 
zation.” 
It was fully understood that the com- 
mittee is to endeavor to report a system 
simple enough so that the boards can 
put it into operation without excessive 
expense. 


“Tabulatable Accidents” 


An interesting discussion was had on 
the definition of reportable accidents. 
Finally it was decided to define ‘tabu- 
latable accidents” as follows: “For sta- 
tistical purposes, all accidents causing 
death, permanent disability or loss of 
time other than the remainder of the day 
or shift,” these to be reported individually 
and “those, under the law, requiring medi- 
cal cost,” these to be reported in the 
aggregate if desired. 

The discussions were informal and a 
good number of those present took part. 
It was evident, as Mr. Magoun had 
stated, that an A B C of compensation 
statistics, showing just what is needed, 
is a thing much to be desired. 

Late Tuesday afternoon the meeting 
took up the discussion of uniform blanks 
for reporting accidents. 


Committee Is Named 


Tuesday afternoon Chairman Kinnane 
named the members of the committee on 
statistics and cost of compensation, as 
given at the head of this article. The 
meeting of the association then came to 
an end. Chairman Downey of the com- 
mittee stated on Wednesday that the real 
Object of the meeting was to create the 
committee and give it power to act. 

The committee met on Wednesday and 
threshed over classifications in the com- 
pensation manual, discussing which ones 
could be combined so as to reduce the 
number from 1,500 to about 400. C. E. 
Seattergood, chairman of the statistical 
committee of the Workmen’s Compensa- 
tion Service Bureau, met with the com- 
mittee and was able to inform it why 
the bureau has classified many industries 
in the manual as it has. The committee 
will doubtless have to hold a number of 
meetings between now and next fall, but- 
the time and place for the next one had 
not been decided at noon on Wednesday. | 


Those Present 


The roll made up at the first session 
showed the following present: 

Ww. . Conley, secretary Illinois In- 
dustrial board. 

James Higgins, member Maryland in- 
dustrial commission. 

Robert K. Orr, manager Michigan state 
aecident fund. 

ohn E. Kinnane, chairman Michigan in- 
dustrial accident board. 

Richard L. Drake, secretary. 

W. J. Montgomery, Massachusetts rates 
commission. 

W. N. Magoun, head workmen’s com- 
pensation bureau Massachusetts insurance 
department. 

J. Woodward, actuary New York 
workmen’s compensation commission. 

E. Ryan, assistant actuary, and E.C. 
DeKay, recorder, New York insurance de- 
partment. 

Royal Meeker, chief of the United States 
Bureau of Labor Statistics. 

E. H. Downey, chief statistician, and 
W. H.-Burhop, assistant statistician, Wis- 
consin industrial commission. 

S. H. Wolfe, consulting actuary, New 


York. 
C. E. Seattergood, chairman statistical 
committee, Workmen’s Compensation 


Service Bureau, New York. 

J. J. Pallay, statistician, London Guar- 
antee & Accident, Chicago. 

B. V. Hubbard, consulting actuary, Chi- 
cago. 





Prudential Casualty Prizes 


The accident and health department 
of the Prudential Casualty has offered 
cash prizes to all agents and brokers 
who write a certain amount of new ac- 
cident and health premiums on select, 
preferred and extra preferred risks 
from Jan. 1 to June 30. They are called 
the “Panama Exposition awards.” The 
awards run from $100 for $2,000 in new 
premiums down to $25 for $500. On 
contestant writing less than $500 in 
new premiums will get an award. Con- 





ber. The chair having pointed out the 


testants must register before Feb. 1. 


WHO OWNS THE BUSINESS 


AGENTS CLAIM THAT THEY DO 





Ohio Representatives of Industrial Dis- 
‘ability Companies Concerned Over 
Form of Proposed Measure 





While the monthly-payment accident 
and health companies have maintained 
for years that when the business has 
been put on the books it belongs to the 
company, and the agent, upon retiring 
from the company’s service, has no 
right to transfer it to another company 
or even attempt to do so, the discussion 
of a proposed bill in Ohio to prevent 
twisting is bringing out views from agents 
directly opposed to those of the compa- 
nies. The following from the corre- 
spondent of THE WESTERN UNDERWRITER 
at Cleveland shows how the agents, or 
at least part of them, regard this ques- 
tion: 

“Accident insurance agents in Ohio 
are becoming more and more con- 
cerned over the proposed bill to pre- 
vent the twisting of policies. If the 
greatest care is not exercised in its 
preparation, they fear that it will re- 
sult in placing them in a position where 
the companies will have absolute con- 
trol of their business and be able to 
dictate commissions and conditions as 
they see fit, without hindrance. 


Think This Would Suffice 


“Tt has been suggested that a law 
requiring an agent to give the company 
and the state insurance department 
thirty days’ notice of his intention to 
make a change and then present a clean 
bill from the company he leaves, before 
he is granted a license to represent an- 
other company, would accomplish the 
purpose aimed at in the antitwisting 
bill. This would ‘give the company 
from which the agent resigned, time to 
secure another representative and to 
check’ up the office to see that every- 
thing is right. The agent could write 
no business in his new connection until 
he had closed his books with the old 
one and secured a receipt in full. If, 
for any good reason, he could not do 
this, then the department could with- 
hold his license for the new connection 
or refuse to issue one at all if it was 
found that he was not worthy of it. A 
company could not refuse to give an 
agent a receipt showing that his affairs 
were straight and his accounts correct, 
if they were found to be so. 


Agents Claim to Own Business 


“In the accident insurance business, 
as in the fire, agents claim the business 
they put on the books as their property. 
The above plan would not prevent 
them them from soliciting this business 
in their new connections, but at the 
same time it would give the companies 
an opportunity to have their agents se- 
cure it, if possible, also. Under these 
conditions, neither could be accused of 
twisting, but the work would be done 
openly and above-board. The agents 
say that accident insurance is very 
largely a personal business, that it 
should belong to the men who secure it 
and that they should be protected in 
it as personal property. 


Might Affect Commercial Branch 


“At the same time they do not want 
to stand in the way of preventing the 
transfer of business by wunderhand 
methods of any kind. The plan sug- 
gested would place the matter largely 
in the hands of the superintendent of 
insurance, and they believe this would 
work out satisfactorily. 

“It is pointed out that there is dan- 
ger of any bill of this kind extending to 
the commercial branch of the accident 
and health business. In that case it 
would work much damage to the or- 
ganizations that have been established 
and the agencies that have been built 
up at great expense. The plan sug- 
gested, however, would probably be 


it would only insure. a straight deal in 
case of a change from one company to 
another.” 





AGENT’S QUALIFICATION BILL 





Commissioner Winship’s Michigan 
Measure Should Be Looked Into 
By Casualty and Surety Men 





It would be well for casualty and 
surety general agents in Michigan to 
read carefully Commissioner Winship’s 
agent’s qualifications bill, printed else- 
where in this paper. It appears to have 
been drawn to correct evils in the fire 
insurance business. It is, however, gen- 
eral in its terms, and complications 
appear possible under it in the casualty 
and surety business. No provision is 
made for the “general agent.” df he 
should be construed as coming under 
the head of “state agent” he might be 
prohibited from soliciting business per- 
sonally. 





JOYCE & CO. TAKE UP NEW LINE 





Become General Agents of United 
States Casualty Reporting Through 
Chicago Branch Office 





Joyce & Co., Inc., of Chicago have 
taken the general agency of the United 
States Casualty for all lines except 
burglary and will report through the 
company’s Chicago branch office. 
While Joyce & Co., as general agents 
of the National Surety, do the largest 
bonding business of any general agency 
in the country, they have heretofore 
done nothing in the casualty line aside 
from a little burglary insurance. 

St. John, president of the 
agency, concluded that it was losing 
good opportunities in not writing cas- 


_ualty business as most of its competi- 


tors do. He wanted a casualty com- 
pany in which he would have the same 
confidence as he has in the National 
Surety. The United States Casualty 
had not availed itself of its right to a 
general agency in Chicago in addition 
to its branch office. As Mr. St. John 
and Manager Charles H. Eldredge of 
the United States Casualty are close 


friends they readily fixed up an ar- 


rangement, satisfactory to both, by 
which Joyce & Co. and their customers 
will have the benefit of the casualty 
company’s full service. The Joyce or- 
ganization is a great producing machine 
and will make an active effort to build 
up a large casualty business. 





Others May Quit Line 


While no definite announcements 
have been made that other companies 
than the Travelers will cease writing 
liability insurance in Kentucky, it, 1s 
said that others are considering similar 
action. It is stated that the Fidelity 
& Casualty will not quit writing this 
class in the state. 

Fred J. Williams and Allen M. Rea- 
ger, special agents of the Travelers at 
Louisville, while continuing to repre- 
sent that company for its other lines, 
have become special agents of the lia- 
bility department of the London Guar- 
antee in the general agency of Bland & 
Gaunt. They control considerable lia- 
bility business. 





Piez and Harper Speak 


The Casualty Underwriters Associa- 
tion of Chicago, at its regular weekly 
meeting last Thursday had as_ guests 
Charles Piez and: Samuel A. Harper, 
members of the commission that 1s 
working on a revision of the Illinois 
workmen’s compensation law; L. W. 
Pitcher, special agent for Fred S. James 
& Co., and John J. Flynn, manager of 
the burglary department of the Massa- 
chusetts Bonding. 

At the request of the members 
Messrs. Piez and Harper made some 
remarks on the present situation 1 
workmen’s compensation in Illinois and 
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ILLINOIS SHOWS GAINS 


_—_ 


LARGEST IN THE MINOR LINES 
Compensation Premium Income of 
Stock Companies Probably Some- 
what Smaller Than in 1913 





From a canvass of a number of the 
casualty and. surety offices of Chicago 
it appears likely that statements of IIli- 
nois business will show a good gain in 
accident and health and burglary insur- 
ance, a smaller one in plate glass and 
some gain in surety premiums, notwith- 
standing contract business fell down 
badly. While the volume of liability in- 
surance probably grew, some com- 
panies will show a decrease, owing to 
loss of automobile business to nontariff 
companies. 

Some of the large offices report a de: 
crease in workmen’s compensation pre- 
miums, attributed to rate reductions 
and smaller payrolls than usual. This 
was partly made up by increase in busi- 
ness from downstate, where many 
small employers who had not taken 
insurance did so during the year on de- 
mand of the industrial board that they 
comply fully with the law. 


Interinsurers’ Inroads 
Interinsurers have made further in- 


roads into the compensation business 
of stock companies. It appears likely 


, that when the total amount of compen- 


sation premiums written by stock com- 
panies in Illinois is computed, it will 
show a decrease since 1913. 

The following are reports on a few 
Chicago offices: | 


Maryland Casualty—O. P. Alford, gen- 
eral agent, wrote a little less business in 
1914 than the office wrote in 1913. This 
was due in part to the retirement from 
the office of George K. Thomas and C. C. 
Davis, former partners, who took business 
with them, and to the reduction in com- 
pensation rates and in payrolls. Satis- 
factory gains were made in the minor 
lines. The surety business amounted to 
over $60,000 in premiums. The total busi- 
ness was about $208,000, all Chicago busi- 
ness. 


* * s 


Prudential Casualty—Childs, Young & 
Wood, general agents, have made a good 
increase in all lines of the company’s 
business, but figures are not yet avail- 
able. a ae 

Casualty Company of America—Fred S. 
James & Co., general agents, made good 
gains in several of the minor lines, but 
workmen’s compensation premiums fell 
off somewhat. te 

Royal Indemnity—H. H. Herpst, man- 
ager, had a _ satisfactory year on the 
whole. The burglary business showed a 


* good gain and accident business a some- 


what smaller one. The office cancelled 
out a lot of undesirable plate glass busi- 
ness, sO no gain was made in that de- 
partment. a Marne 

New Jersey Plate Glass—Kuhns & 
Pogge, managers, wrote a little over $130,- 
000 in plate glass premiums and made a 
slight increase in the volume of their 
burglary insurance. Their plate glass 
losses run about $1,000 more than last 
year. For the first three months of the 
year they had heavy losses, due mainly 
to storms, but reduction since has given 
about a normal loss ratio. 


a a * 
Fidelity & Deposit—Manager H. B. 
Hodge of the branch office of the casualty 
department reports that the year closed 
satisfactorily. Notwithstanding the change 
in managers late in the summer and the 
consequent disturbance of office condi- 
tions, business written in December ex- 
ceeded that of a year ago. The results 
in personal accident insurance were espe- 
cially gratifying. Collections were well 
cleaned up. ‘ 
= s 


Union Casualty—The Chicago office 
wrote about $175,000 in premiums in 1914. 
harles W. Meeker became manager of 
the western branch late in 1913. He has 








a good following among brokers and 
promptly began building the business up. 
During 1914 E. P. Fatch & Co. took a 
general agency in Chicago, bringing a 
—s volume of business to the company. 

n Feb. 1 the western branch will move 
from 827-829 Insurance Exchange to of- 
fices about three times as large at 816-830 
in the same building. 


HEARING ON INTERINSURERS 








Illinois and Wisconsin Departments to 
Give Joint Decision on Ques- 
tions Presented Jan. 2 
nd 


On Jan. 2 a joint hearing by the Illi- 
nois and Wisconsin departments on 
questions relating to interinsurers was 
held in Chicago. Several matters were 
presented and a joint decision will be 
given by the two departments. It is 
understood that one point to be cov- 
ered by the decision will be the per- 
missibility of attorneys-in-fact of inter- 


insurers advising their subscribers to | 


operate outside of the compensation 
laws. At least one interinsurer operat- 
ing in Illinois has been charged with 
taking this stand. 

It has been reported in Chicago that 
complaint has been made to the IIli- 
nois department that subscribers to in- 
terinsurers in settling their own losses 
have in some cases paid much smaller 
amounts than the compensation law 
provides. 


ARRANGING FOR CONVENTION 








Casualty Company of America Will 
Have Its General Agents at the 
Home Office 





New York, Jan. 13.—(Special.)—The 
Casualty Company of America is mak- 
ing big preparations for the entertain- 
ment at its home office Jan. 21-22, of its 
general agents, who are coming here 
at the expense of the company. An at- 
tendance of about 100 is expected. 

On Thursday the sessions will be 
given over to a general discussion of 
business, in which the department 
heads will participate. Luncheon will 
be had at the Railroad club. In the 
evening the visitors will be banqueted 
at the Hotel Astor and a program is 
in preparation. Invitations will be ex- 
tended to representatives of the New 
York insurance department; otherwise 
the atendance will be limited to those 
connected with the company. 

Business sessions will be also held 
throughout Friday morning and after- 
noon. The department heads of the 
company will each be given one hour 
for a discussion of the problems inci- 
dent to their branch of the business. 
In the evening all will attend a theatre 
party as guests of the home office. 

is will be the first time that the 
field men of the Casualty Company of 
America have assembled at the home 
office and the meeting should be pro- 
ductive of much good to all concerned. 





Many Not Under Law 


Detroit casualty agents are finding a 
good many employers who have not 
come in under the compensation law 
because their attorneys have advised 
them not to. They do not realize the 
significance of such advice, or that their 
action removes from them their com- 
mon law defenses in case of accidents 
and suits for damages. One such em- 
ployer has been awakened this week, 
by a suit for $20,000, and it is believed 
that when the case gets its proper pub- 
licity, there will be an influx of new 
business for the companies. 
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John T. Stone’s 


Annual Review 





President of Maryland Casualty Takes ‘Up Growth of Workmen’s 
Compensation and Part Stock Companies Have Taken in Bring 
ing It About—State Funds Come in for Strong 
Criticism—Accident Situation 





OHN T. STONE, president of the 
Maryland Casualty, in his annual 
review of the casualty and surety 
business says his prediction of a year 
ago, “Nineteen-fourteen will be the 


dawn of a day of better things,’ has 


come true. He opens his review with 
a statement of the progress of work- 
men’s compensation into new states, 
one-half of the states of the union now 
being under this system. Commenting 
on the part the casualty companies 
have played in this development, he 
says: 
Companies’ Part 


“In the accomplishment of this literally 
marvelous readjustment to radically dif- 
ferent economic ideas, the stock casualty 
companies have had no small part. With- 
out obtrusiveness, yet with earnestness 
and persistence, we have gathered facts 
from every possible source in Europe, 
America and elsewhere, we have employed 
corps of tabulators and actuaries; we 
have utilized the training and experience 
of our underwriters, attorneys, surgeons 
and executives, and have expended many 
thousands of dollars in order that we 
might contribute our ‘most and best to- 
ward the overthrow of the old system and 
the substitution of the new. The old sys- 
tem has actually nothing to commend it. 
The new is Gesirable and wise from every 
point of view, if the details be equitably 
wrought out. 


Motive of the Stock Companies 


“In thus enlisting our forces and using 
our funds, we have been prompted pri- 
marily by the purpose to strengthen the 
resources, maintain the solvency and pro- 
mote the welfare of our companies... . 
Some of our critics indict us upon the 
charge of being in business to make money. 
We plead guilty, if guilt be attributable on 
that ground. It would hardly seem worth 
while to answer so silly a charge. Every 
man conducts his business with the in- 
tention of reaping a profit from it and 
has little esteem for a business man who 
pretends otherwise. 


Subject of Rates 


Continuing his review, Mr. Stone says 
in part: 


“It is only fair and simply the truth 
to add that while the stock companies’ 
primary interest in this subject springs 
from the motive already stated, we do 
not yield a particle to any other class of 
men in the matter of sincere desire to 
advance the public interest, to help on- 
ward a better understanding between em- 
ployer and employe, to protect those who 
are disabled through occupational injuries 
and to stop the enormous economic waste 
of the system of negligence liability. 

“In dealing in commodities, prices are 
readily determinable on the basis of 
easily ascertained cost. In dealing in in- 
surance the correctness of the price can- 
not always be positively stated in ad- 
vance, and this is peculiarly and ex- 
tremely true in attempting to fix pre- 
mium rates for a class of insurance upon 
which very little experience has been ac- 
cumulated. The question that is con- 
stantly asked, therefore, ‘Are the premium 
rates for workmen’s compensation insur- 
ance correct?’ cannot be answered at this 
time with finality, nor is it likely that it 
can be answered in that way until sev- 
eral years shall have elapsed. This sit- 
uation is, obviously, highly unsatisfactory 
to all concerned. While these questions 
canot be answered with finality, it is help- 
ful to know the methods used in calcu- 
lating these rates, because that knowledge 
will throw some light on the question of 
their accuracy. The recital, just here, of 
certain events which transpired in New 
York during 1914 with reference to this 
subject will, I am sure, not only prove 
interesting, but also helpful in dealing 
with similar situations and questions in 
other states, 


New York Rates 


“All of the work that has been done 
with reference to the calculation of pre- 
mium rates was performed by the repre- 
sentatives of the stock companies in con- 
junction with representatives of the state 
insurance department. . . . his work 
was done by trained actuaries in frequent 
consultation with practical underwriters 
and experienced claim adjusters. When 
these rates were promulgated the state 
fund accepted them as basically correct, 
for the time being, at least, and then 
proceeded to offer a discount of 8% per- 
cent. The law went into effect July 1, 
1914. These rates have, therefore, been 





in force at this date exactly six months. 
In the judgment of a great many trained 
and experienced men in this class of busi- 
ness the rates are inadequate as to many 
classifications. They were made so be- 
cause of pressure brought to bear by the 
state administration upon the insurance 
superintendent, who is given authority 
under the law to supervise and approve 
or disapprove the premium rates. In view 
of that fact and bearing in mind that the 
extremely brief period during which the 
law has been in operation offers literally 
no experience whatever upon which to cal- 
culate final net results, it is astounding 
that the state fund has announced a ma- 
terial dividend to its subscribers and a 
further cut in the rates.” 


Reason Assigned for Cut 


After discussing the dangers in the ac- 
tion taken by the New York state fund 
Mr. Stone continues: 

“The reason commonly quoted as actu- 
ating the state fund in this hasty and ill- 
advised action is that the fund saves the 
agent’s commissions and is, therefore, 
able to give the policyholder the benefit 
of that much difference in rate, either in 
the form of dividend or initial discount. 
Such statements always sound plausible 
and are usually accompanied by protesta- 
tions of a desire to transact the business 
upon the most economical basis. These 
statements, however, utterly fail to take 
into aecount several very pertinent facts. 


Agents Service 


“Commissions paid to agents are not 
by any means unearned. The agent ren- 
ders great service to the assured, because 
of his (the agent’s) thorough familiarity 
with his subject and his ability, there- 
fore, to save much time which the as- 
sured would have to expend in ascertain- 
ing just how he ought to be covered, what 
the law involves, how his policy should 
be written and a number of other details 
of a technical nature. In a word, the 
insurance business is, because of its tech- 
nical and involved nature, one which re- 
quires the services of men who are thor- 
oughly acquainted with all of its diverse 
sides and angles. In addition to this serv- 
ice the agent is able throughout the pe- 
riod of the policy, as accidents occur and 
claims arise therefrom, as the business 
of the assured enlarges or changes, and as 
other occasions arise, to render instantly 
to the assured services which a layman 
cannot render, and which save the as- 
sured time, anxiety and labor and thus 
enable him to devote his undivided at- 
tention, time and energy to his own busi- 
ness. ‘Every man to his trade’ applies 
here in a peculiar sense. It is, in my 
judgment, literally true that a layman 
who attempts to handle his own insurance 
matters, especially where the insurance is 
of such an entirely new and technical na- 
ture as workmen’s compensation, is about 
as unwise as he would if he were to 
attempt to handle a difficult legal ques- 
tion intimately affecting his business 
without employing a competent lawyer. 


Compensation of Agents 


“The question, of course, arises as to 
whether the compensation paid agents for 
these services is excessive and whether, 
therefore, the premium rates, which in- 
clude the agents’ compensation, are also 
excessive. The agents and the companies 
are honestly trying to answer this ques- 
tion to the satisfaction of any fair mind. 
Until a year ago the rate of compensa- 
tion to general agents on liability insur- 
ance was 25 percent. With the advent 
of workmen’s compensation that rate went 
down immediately to 17% percent. It 
must be remembered that the general 
agent, like other business men, must equip 
himself with all the facilities for the 
prompt and intelligent transaction of his 
business, and this means office rent, clerk 
hire, telephones, stationery, postage, etc. 


Volume Reduces Expenses 


“It must also be remembered that in 
the very nature of the business the coun- 
try must be divided into districts more 
or less extensive, each of which districts 
must be supervised and subdivided, and 
that in these subdivided portions the sub- 
agent must employ brokers or solicitors 
in order that the entire field may be cov- 
ered and the largest possible business se- 
cured. It must not be forgotten that in 
insurance, as in all other lines of busi- 
ness, the volume of business written has 
a direct bearing upon the reduction of 
overhead cost, so that in subdividing in 
the way I have mentioned, and thus se- 
curing the largest possible volume of 
business, the companies are making it 
possible to reduce the cost. As experi- 
ence lengthens I have no doubt that every 
reduction consistent with fair compensa- 





tion to the men who are devoting their 


experience, knowledge, time and energy 
to this business will be made. 


Inspections 


“Closely related to the subject of rate 
making is that of inspections. Until the 
introduction of workmen’s compensation 
instead of the old negligence liability 
system premium rates were generally 
made without regard to the physical mer- 
its or demerits of risks, except as those 
factors might be reflected in ascertained 
experience through carrying the given 
risk over a more or less extended period. 
This was unfortunate and was one of 
the many objectionable features of the 
old system. 

“Simultaneously with the actual estab- 
lishment of workmen’s compensation in 
this country the stock insurance com- 
panies realized the necessity for giving 
to the individual risk that recognition in 
its premium rate to which it might be 


entitled by reason of its use of accident 


prevention devices and regulations. 
Accident Prevention 


“This system of inspections is not only 
of vital importance to the end that each 
risk may carry the rate to which its own 
condition entitles it, but also operates con- 
stantly toward the prevention of acci- 


dents and the consequent lowering of the, 


percentage of disability and death result- 
ing from industrial occupations. Many 
agencies are engaged at this time in this 
country in this humanitarian work. It is 
a good sign for America that the ‘Safety 
First’ idea engages so large a share of 
the attention of so many elements of our 
population. Let it be borne in mind al- 
ways that the stock insurance companies 
have probably contributed more in money, 
brains and time toward the accomplish- 


ment of this great reform and are pledged | 


through this system of inspection ratings 
to a more intelligently sustained prosecu- 
tion of this work than any other single 
agency in America today. 

“The organic instrumentality through 
which this great work of accident preven- 
tion is carried on is the Workmen’s Com- 
pensation Service Bureau. It is supported 
entirely by the stock companies and is 
under the general management of Albert 
W. Whitney. (Here Mr. Stone quotes 
from Mr. Whitney’s brief to the governor 
of » ae published elsewhere in this is- 


sue. 
Claims 


‘It is cited as a proof that rates now 
charged are too high, that the loss ratio 
or proportion of claims to premiums is 
very low. Those who make such state- 
ments thereby reveal their ignorance of 
the essential nature of this class of in- 
surance or their indisposition to deal 
fairly with the subject. The simple truth 
is that the tide of claims under the work- 
men’s compensation act has just com- 
menced to flow; that many injured em- 
ployes have not yet filed claims; that 
many injuries now considered temporary 
or comparatively unimportant will prove 
to be permanent and very serious, and 
that no payments or reserve have yet 
been necessary on account of the catas- 
trophe hazard. In short, time, which is 
the most influential factor in maturing 
anything, has not yet had any effect at 
all upon the loss ratio. 


Claims Increase in Time 


“The universal experience wherever 
workmen’s compensation laws have had a 
sufficient period to demonstrate ultimate 
results is that there is a steady increase 
in the proportion of claims to accidents, 
an equally steady increase in cost per ac- 
cident for indemnities to both injured and 
dependents and for medical expenses, a 
constantly enlarging application of the 
word ‘accident’ to cover occurrences which 
would not be so considered if there were 
no question of compensation involved, a 
uniformly disappointing outcome of esti- 
mates for unsettled claims, and a cer- 
tainty of occasional disasters, each in- 
volving large numbers of employes and 
great aggregate losses. Not a single one 
of these elements is now actually present 
in the visible loss ratio, but everyone of 
them will arrive and must be cared for 
out of the premiums. The stock com- 
panies know this and insist upon regard- 
ing it seriously and providing accordinely. 
In so doing they are rendering the same 
service as a watchful policeman who 
warns skaters to keep away from thin ice. 


State Insurance (?) Funds 


“The most serious attempt to attack 
the stock casualty companies and to ad- 
vocate state insurance during 1914, so 
far as I am informed, is found in the 
‘First Biennial Report’ of Mr. Warren 
Garst, industrial commissioner of Iowa. 
Lack of space prevents any review of it 
or reply to it here. It is characterized 





throughout by ignorance of the essential 
elements of insurance. The argument is 
built upon totally false premises and is 
obviously the expression of a prejudiced 
and ill-informed mind. Allusion to it is 
made here because it indicates so plainly 
the inherent fallaciousness of the state 
insurance fund proposition. The surest 
and shortest way to expedite the pass- 
ing out of this costly and disappointing 
fad, quite attractive on the surface, quite 
the richest new form of graft for politi- 
cians, is to give it plenty of rope and 
an open forum. In any sort of fair field 
state fund insurance (7?) proves itself 
unworthy of existence . So far, no one 
who has advocated it has evinced any 
desire to have it tested squarely on its 
merits in equal competition with stock 
company insurance and without state aid. 
Gradually those who were at first capti- 
vated by this adventuress are awakening 
to a realization of her real character. 


Uniform Legislation 


“From two directions come definite 
movements toward the standardizing of 
workmen’s compensation laws so as to 
bring about substantial uniformity among 
all the states in this regard. While the 
present divergencies interpose consider- 
able difficulties, yet the fact that these 
movements proceed from the convention 
of governors and from the National Civic 
Federation indicates that the hope of re- 
sults is not altogether groundless. The 
advantages of one uniform law and sys- 
tem in every state are sO many and so 
great that every interest involved should 
support the effort to secure it. 


Liability Insurance 


“The continued shift of states to the 
workmen’s compensation system is chang- 
ing the character of our business and 
naturally our employer’s liability volume 
is rapidly decreasing. Aside from broader 
considerations, this is to our advantage, 
for if the old common law system had 
continued it would have been practically 
impossible for the companies to have con- 
tinued writing this class of business, as 
the rates for many individual employers 
would have been so high as to be almost 
prohibitive in order to produce such an 


‘average as that the business as a whole 


might be conducted without loss. 

“A new manual of liability rates will 
be put into effect in the southern states, 
none of which are as yet under work- 
men’s compensation, as of Feb. 1, 1915. 
The experience in these states, as in oth- 


‘ers, is rapidly growing worse and higher 


rates are necessary. 


Bonding 


“Especial conservatism in underwriting 
surety bonds, particularly contracts, finan- 
cial guarantees (judicial and otherwise) 
and depository bonds has been necessary 
during the latter part of 1914. The al- 
most complete stoppage of new banking 
credits and the very general temper of 
ultra-caution among all classes of busi- 
ness men, made necessary by the war’s 
interruption of the customary processes 
of commerce and finance, have affected 
very materially our volume of business in 
these classes of risks. This condition 
still prevails and while it continues we 
cannot expect much, if any, growth in 
these lines. This emphasizes afresh the 
importance of our surety agents develop- 
ing an increasing volume of fidelity, pub- 
‘lic official, custom house, internal revenue 
and judicial business. Our fourth vice- 
president says: ‘So far as I know, not 
one agent has made any real effort to get 
new fidelity business, but they have ex- 


pended their time and energy in trying * 


to switch to us business now written by 
our competitors.’ 


Creating New Business 


“I have rung the changes upon this 
tune time and time again ever since our 
company began business. With full knowl- 


.edge of the conditions of field work, with- 


out quixotism or impractical idealism, 
welcoming all good business, whether new 
or old, and realizing that with many 
agents this sort of advice provokes only 
an amused smile, I do aver that the best 
investment of any agent’s time, energy, 
brains and money is in creating out of 
uninsured risks a business which is his 


,own in a sense that never is true of that 


which he transfers to himself from an- 
other company. Once detach a risk from 
.its place and it acquires the floating habit. 
The spirit of change which brought it will 
also take it away. Not so with the as- 
sured whom you introduce into the advan- 
tages of insurance. Upon him you have 
a peculiar hold which is not easily broken 
by your competitors. 


Accident and Health 


“The conditions generally in the acci- 
dent and health insurance business are 
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no better than they were at the close of 
the year 1913 and are gage worse. 
“Just at the close of the year a num- 


‘ber of the companies representing prob- 


ably at least four-fifths of the total vol- 
ume of accident premiums, associated 
themselves as the Bureau of Personal Ac- 
cident & Health Underwriters. 

“The loss ratio on accident and health 
business for the year is somewhat higher 
than it was for-the year previous. 

“The automobile hazard and accumula- 
tions have again played a prominent part 
in bringing about this higher loss ratio. 
Another factor is a decrease in premium 
income (without a corresponding decrease 
in claims), which, we understand, is also 
true of other companies and is attributed 
to the general disposition to reduce ex- 
> algae and to hold on to money in 

an 

“Each year produces a crop of statutes 
and judicial interpretations of personal 
accident insurance contracts, unfavorable 
to our interests, almost to the extent of 


prejudice. 
Plate Glass 


“In the late spring of 1914 a new plate 
glass price list was made effective by the 
manufacturers and jobbers. This list, 
upon which our own rates are necessarily 
based, made advances of from 15 to 40 
percent in the price of glass. Our rates 
reflect today some of these increases. 

“The European war may cause a fur- 
ther upward movement in the price of 
glass on account of the reduced supply 
of certain raw materials, and also because 
of greater demands upon American made 
glass, following the stoppage of the in- 
dustry in the Belgian and French fac- 
tories, 

“Three companies which had the repu- 
tation of ‘rate cutters’ ceased transacting 
plate glass insurance in the face of very 
high loss ratios in that line. 

“At several points cooperation was se- 
cured from companies not subscribers to 
the Plate Glass Service & Information Bu- 
reau, indicating a general disposition to 
curtail the extravagant methods of ob- 
taining business and a desire to preserve 
a reasonable loss ratio. 


Burglary 


“For the past year the workings of the 
Burglary Insurance Underwriters Asso- 
ciation have been carried on in a most 
satisfactory manner, enabling the compa- 
nies to secure adequate rates on all 
classes of burglary insurance. 

“On March 1 all association companies 
adopted what is known as standard forms 
of burglary only and burglary theft and 
larceny policies, which do not contain a 
number of the very undesirable features 
made prominent under the old wide-open 
form. With few exceptions, these poli- 
cies have met with the favor of the 
agents. 

“In.1913 bank burglars seemed to be 
bolder in their operations and more suc- 
cessful with their daylight holdup at- 
tacks and this continued through 1914, 
during which year the association com- 
panies had reported to them approxi- 
mately $90,000 in losses covered by day- 
light holdup policies. 


Steam Boiler 


“Up to 1914 our boiler premiums have 
shown a creditable increase from year to 
year, except in 1911, when the volume 
was practically the same as in 1910. 
Nineteen fourteen, however, recorded a 
noticeable falling off in volume, as com- 
pared with 1918. Efforts to locate the 
causes indicate the following: The change 
of many plants from  steam-generated 
power to electric, gas or gasoline genera- 
tion; the change from batteries of -rela- 
tively small boilers to one or two very 
large boilers, thus under the present 
method of underwriting reducing the total 
premium on the risk; and the shutting 
down of many plants, as a result of gen- 
eral business depression, with a conse- 
quent discontinuance of boiler insurance. 

hese causes, so far as they exist, can- 
hot at present be overcome, except as to 
the second, where sound underwriting re- 
quires a revision of premium rates.” 





Bassett to Handle Frankfort 


C. E. Bassett, formerly manager of 
the liability department of Jacob Gu- 
thard & Sons Company of Detroit 
when that agency represented the 
Frankfort, but resigned to take the De- 
troit representation of the General Ac- 
cident, has returned to his old com- 
pany. The Delbert C. James Company 
took the Frankfort and Mr. Bassett has 


become liability manager for the James 


agency, 





To Permit Cancellation 


A bill has been introduced in the 
Oklahoma legislature, providing for the 
voluntary release of sureties on bonds 
of public officials, administrators, ex- 
€cutors and the like. It allows the 
Surety to give ten days notice to the 
bonded official and five days notice to 
the court, board or officer approving 
the bond, of his intention to withdraw 
as surety. If a new bond is not filed 
within a given period, the office the 





bonded one holds is to be declared va- 
cant. The bill does not apply to con- 
tract bonds or bonds filed in litigation. 


News of LIVE 
STOCK Insurance 


Local agents find constant talking 
points in favor of live stock insurance. 
Hardly had the hoof and mouth disease 
ceased to occupy-the center of the 
stage until many farmers found their 
horses afflicted by eating mouldy or 
smutty corn. The Indiana & Ohio 
Live Stock, for example, received 
fourteen death claims from Illinois 
farmers during 20 days whose horses 
had been killed by the corn stalk dis- 
ease. Many horses that died were not 
insured. Other companies have had an 
experience of the same kind. The In- 














. diana & Ohio says: 


The stalk pastures were responsible for 
a large number of deaths as the stalk as 
well as the ear was affected with this 
strange poison. This is not the first year 
that it has appeared in the corn belt, but 
on the other hand it is now being placed 
in the annals of the farmer as an annual 
pestilence. : 

Illinois, as a corn producing state, has 
more than its share of misfortune. In 
practically every neighborhood in_ the 
central part of the state especially, there 
have been many losses reported as a re- 
sult of eating corn or from running on 
stalk pasture. In one immediate neigh- 
— there were 61 horses dead at one 

me. 

These epidemics and unexpected causes 
of excessive loss among horses and cat- 
tle should firmly and permanently impress 
upon the farmer and horse owner the need 
of live stock insurance as a business in- 
vestment and something that should be 
carried year after year. 


AUTEN’S BIG BUSINESS 


A. O. Auten, district agent for the 
Western Live Stock at Chicago, wrote a 
much larger business, in 1914 than the 
agency has ever produced before. Mr. 
Auten writes almost entirely blooded cat- 
tle and writes more of this class than 
any other Chicago agent. He is well 
known in agricultural circles, having 
served on the Illinois state agricultural 
board for over ten years. The wide 
acquaintance acquired in this connection 
enabled him to write policies in twenty- 
nine states last year. 


Quits BAD TERRITORY 


The Kentucky Live Stock has canceled 
its Virginia business and retired from the 
state. It has discontinued writing in 
Georgia, Alabama and Mississippi owing 
to unprofitable returns. The live stock 
business has never been profitable to any 
great extent in the south and the out- 
look for the cotton crop during the com- 
ing year is not favorable. Owing to the 
campaign for diversified crops, the price 

f mules has gone down. Horses that 

ave been used in the rice plantations 
have not proved profitable. The business 
in the south consists very largely of 
these two classes. 


MARES WITH FOAL 


In commenting on its 1914 experience 
with mares with foal the Indiana & Ohio 
Live Stack says: 

“Is the foaling period dangerous? This 
question is of vital interest to every 
owner of a mare that is due to foal this 
year. The time is getting short, for next 
month many mares are due. We can 
frankly state that in 1914 our losses re- 
sulting from foaling were much greater 
than we anticipated. Our statistics for 
last year show that this company paid 
108 claims aggregating $19,575, which oc- 
cured from foaling. There were many 
others reported on-mares that were with 
foal, but which resulted from causes that 
might be attributed to the mare being 
bred. These figures should in a measure 
impress the owner of a brood mare of the 
necessity of sound insurance during that 
extremely hazardous period. Permit us 
to suggest that the securing of this in- 
surance be not put off until the mare is 
about due.” 


FOOT AND MOUTH DISEASE 


Live stock underwriters are much in- 
terested in a test suit brought by an 
Illinois farmer restraining the state from 
‘slaughtering cattle afflicted with or ex- 
posed to the foot and mouth disease. 
Medical authorities and live stock men 
are beginning to doubt whether the whole- 
#ale killing of animals by the government 
is the only successful method of com- 
bating the disease. Stockmen are in- 
clined to believe that politics has entered 
into the issue and that interests that 
would Sage by the continued high price 
‘of beef have the situation well in hand. 

The 700 prize cattle from the dairy 
show, most of which had the disease in 
some form or other, have completely re- 
covered without a death and are now in 





quarantine at Hawthorne. The live stock 
companies have had few losses thus far, 
but the authorities have stated that 
‘Should a single new case of the disease 
develop among this herd, the entire herd 
would be killed. 

The records of the live stock companies 
in Europe indicate that the mortality 
among cattle due to the foot and mouth 
disease is very low, while nearly all med- 
ical authorities agree that with reason- 
able care and sanitation cattle afflicted 
with the disease will completely recover 
in from two to three weeks. 

Practically all of the live stock compa- 
nies are carrying large lines on the prize 
cattle in quarantine and should the suit 
in question result in the rescinding of 
the order to kill the entire herd should 
one new case of the disease appear, it 


would be a source of relief to the compa- |: 


nies carrying the liability. 


ANNUAL MEETING 


The Kentucky Live Stock of Louisville 
will have its annual stockholders’ meet- 
ing Jan. 20, according to announcement 
which has just been made. J. W. New- 
man is president and E. L. Whitehead is 
secretary. 


MICHIGAN MEETING WAS TAME 





Reports for Public Consumption Say 
Little Was: Done but Act on 
Communications 


The January meeting of the Casualty 
Underwriters Association of Michigan 
was held at Detroit last Friday. and, 
according to reports made public, was 
a tame affair, though hints dispensed 
by individuals indicated there was some 
heat sub rosa. 

The Homer Warren agency was 
elected to membership, representing 
the Ocean, and Thomas J. Milan, man- 
ager of the casualty department of the 
agency, attended his first meeting. The 
resignation of Charles D. Bennett, for- 
mer general agent of the Ocean, was 
accepted. An application for member- 
ship was received from the Delbert C. 
James agency, representing the Frank- 
fort, which will be favorably acted upon 
at the next meeting. It was voted to 
send an invitation to the United States 
Casualty, now understood to be rep- 
resented by O. J. McQuistion, to join. 








INJUNCTION CASE ON HEARING 





Fight in National Fidelity & Casualty 
Now Before the Court in 
Omaha for Decision 





Omaha, Neb., Jan. 13—(Special)— 
Hearing of the injunction suit by which 
Edwin T. Swobe and Walter V. Hoag- 
jJand, stockholders, are attempting to 
prevent the carrying out of plans to 
decrease the capital stock of the Na- 
tional Fidelity & Casualty one-half and 
then to increase it to $250,000, was 
begun here yesterday. 

President Armstrong and other offi- 
cials are defending on the ground that 
the changes are necessary to remedy 
a $53,187 impairment of capital, al- 
leged to have been’ caused by losses 
on the business written prior to his 
connection with the company. Writ- 
ten offers of Henry Y. Brady of Balti- 
more and W. J. Oliver of Knoxville, 
Tenn., to buy 1,000 shares and 250 
shares, respectively, at $125 each, if 
President Armstrong’s plans are car- 





ried out, were exhibited to the court. 
President Armstrong asserts that he 
-has had in view the consolidation of 
other companies with the National Fi- 
delity & Casualty with the view of 
strengthening the Omaha company. 


ENGLISH INSTRUCTS MUTUALS 








Iowa Commissioner Tells Those Writ- 
ing Compensation to Withhold 
Dividends Till He Authorizes 





Insurance Commissioner Emory H. 
English of Iowa has notified all mu- 
tuals writing workmen’s compensation 
insurance not to declare any dividend 
until experience has proved that such 
have been earned. His communication 
is as follows: 

“In order that there may be a definite 
understanding with respect to the atti- 
tude of the department upon the matter 
of declaring dividends by mutual insur- 
ance associations in Iowa writing_com- 
pensation business, you are advised that 
it is the opinion of the undersigned that 
a mutual organization should not declare 
or pay any dividends to its policyholders 
until a sufficient period of time has elapsed 
to give a fairly completed experience and 
it may be known that dividends have been 
earned. In accordance therewith you are 
instructed to withhold declaring or pay- 
ing any dividend to policyholders until the 
approval of this department has been ob- 
tained, which approval will not be given 
in any case until one year after the com- 
pany began writing compensation insur- 
ance and after a departmental examina- 
tion has been made of the company to 
ascertain if a dividend is warranted.” 


TIME LIMIT ON COLLECTIONS 








Chicago Casualty Managers and Gen- 
eral Agents Considering Adoption 
of Rules on the Subject 





General agents and branch office 
managers of casualty companies in Chi- 
cago had such a time getting balances 
out of certain brokers in the closing 
weeks of last year that the question of 
adopting a time limit in which brokers 
must pay has been brought to the at- 
tention of the Casualty Underwriters 
Association. It is expected that in the 
near future the subject will be assigned 
to a committee with instructions to re- 
port some plan that can be adopted and 
enforced by conference offices. 

It is, of course, recognized that last 
year was a peculiarly hard one for Chi- 
cago brokers, who suffered reductions 
in fire insurance commissions and loss - 
in volume of business through the gen- 
eral depression, reductions in work- 
men’s compensation rates and slump in 
excess premiums after payroll audits. 
That, however, made it no easier for 
the chief representative of a company 
whose home office was demanding that 
he make collections. 

The fire companies by enforcement 
of the “forty-five day” rule have made 
it harder for the casualty companies 
to get their money, and it is felt that 
stringent measures must be adopted. 





The first annual industrial safety ex- 
position began at Columbus Jan. 13 to 
run one week. There were sixty-eight 
exhibitors, and thirty-eight were along 
the lines of accident preventive devices. 
Daily demonstrations were given of life 
saving devices in use by the division of 
mines of the Ohio industrial commission. 
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NEWS OF COMPENSATION 


—_—_—-— 


KENTUCKY CASE IS REOPENED 





Hoped That Court Will Point Way to 
Enact Valid Law—Many Bills in 
Hopper 





The Kentucky court of appeals has 
reopened the workmen’s compensation 
case, which was recently disposed of 
by declaring the law unconstitutional, 
by giving Attorney-General Garnett 
twenty days’ extension of time in which 
to file a petition for a rehearing and 
a modification of the opinion. The ob- 
ject sought, it is explained, is guidance 
in preparing a new act which will meet 
the approval of the court, the judges 
having indicated that a constitutional 
law can be drawn. The decision of the 
Supreme Court of the United States on 
the Ohio act will be stressed in the 
new appeal to the court. 


' APPEALS MICHIGAN CASE 


The Travelers, which carries the risk 
of the Maxwell Motor Company, has ap- 
pealed to the Michigan supreme court 
from the decision of the industrial acci- 
dent board in the case of Charles Weaver, 
the one-eyed man. The accident board 
awarded Weaver $10 a week for 400 
weeks, holding that the loss of Weaver's 
only eye constituted total permanent dis- 
ability. The Travelers appeals on the 
ground that even though the loss of the 

“eye brought total disability, the employer 

is responsible only for the loss of the 
eye injured in his employ and should, 
therefore, pay compensation only for one 
eye, amounting to $10 a week for 100 
weeks, instead of for 400 weeks.. 

There is a prospect that the present 
legisiature will amend the compensation 
act to include compensation for occupa- 
tional disease, to shorten the waiting pe- 
riod to one week, to permit the state 
fund to pay medical expense as_well as 
compensation, to increase the medical and 
hospital aid and to provide that the aver- 
age weekly wage in seasonable occupa- 
tions shall be computed by multiplying 
the daily wage by 300 and dividing by 52. 


WANTS STATE MONOPOLY 


Senator ®. S. Jones of Duluth has been 
preparing a bill for introduction into the 
state senate providing for state compen- 
sation insurance and to take such insur- 
ance out of the hands of private compa- 
nies which, he alleges, are charging ex- 
orbitant rates. It seems that there is 
some doubt whether such a statute could 
be made effective without an amendment 
to the state constitution, but Senator Jones 
believes that a decision of the state su- 
preme court twenty-five years ago on a 
‘proposed elevator in Duluth makes it 
fairly clear that the change can be made 
by statute instead of by constitutional 
amendment. 


FOR MANDATORY RATES 


Cc. W. Fellows, manager of the Cali- 
fornia state fund, has drafted a bill for 
introduction at the present legislature 
providing for mandatory compensation 
rates in that state. It provides that the 
insurance commissioner shall secure this 
year from every insurance carrier writing 
workmen’s compensation in the state, its 
classification, rates and merit rating sys- 
tem, and after a hearing, prepare a uni- 
form classification, rates and merit rat- 
ing system, which shll be mandatory on 
all carriers after Jan. 1, 1915. Partici- 
pating policies may be issued, but divi- 
dends shall be paid only from surplus 
earned on California compensation busi- 
ness. The bill applies to the state fund 
as well as other carriers. 


FIGHTS MISSOURI BILL 


R. 'T. Wood of Springfield, Mo., president 
of the state federation of labor, has ar- 
rived at Jefferson City and is attacking the 
commission’s compensation bill. He says 
the objection of labor to the proposed 
measure is that the scale of compensation 
is not higher; it excepts employers of 
three or less employes; occupational dis- 
eases are excepted; it provides that an 
employe coming under the provision of 
the act cannot invoke the liability laws; 
it discriminates against skilled or union 
labor and favors unskilled or nonunion 
labor, and it limits the liability of the 
employer to $200 for medical attention. 

There are a number of damage suit law- 
yers who are also in the fight. 3 


WISCONSIN RECOMMENDATION 


In his message to the legislature Gov- 
ernor Phillipp of Wisconsin intimates 
that the workmen’s compensation act is 
correct in principle, but that the cost of 
administering the law has grown to a 
lakge, seme. 

“With a view to making settlements 
easier to the workman and his employer 
and for the purpose of reducing the cost 


cases,” continued the governor. £: 
gest for your consideration that the initial 


of administration I recommend that the 
schedule be perfected, either by amending 
it where the commission has found it 
inequitable and unsatisfactory, or by en- 
larging it to cover a greater ag ap! of 
or. “I sug- 


service in each case shall be performed 
by the county judge where the injury 


occurred. 


Governor Phillip 
has been too muc 

consin in the past. He says that many 
of the laws enacted have hampered prog- 
ress and business and should be repealed. 


suggests that there 
legislation in Wis- 


OKLAHOMA MEASURE 


The compensation act introduced in 
Oklahoma provides that the present state 
board of public affairs shall be, ex-officio, 
the state industrial accident board, with 
power to pass on individual cases and 
fix the amount of recovery, which shall 
be awarded from a compulsory fund. Rep- 
resentative Norton of Oklahoma City, re- 
publican floor leader in the house, is au- 
thor of the measure. 

Representative Peery of Latimer county 
is author of the proposed constitutional 
amendment, which provides that, not- 
withstanding anything else in the organic 
act, the legislature may pass a compen- 
sation act and create a state insurance 
fund and deprive workmen of cause of 
action for injuries, except in cases where 
the injury resulted from the employer’s 
negligence. 

State Senator R. A. Keller of Marietta 
has been selected chairman of the senate 
committee on insurance. 


COMPENSATION NOTES 


According to a story published in the 
Denver “Post” lobbyists representing big 
corporations are going to,endeavor to 
strangle the workmen’s compensation bill 
which Governor Carlson is supporting. 

The commission appointed by Governor 
Hooper of Tennessee in 1913 to investi- 
gate the subject of workmen’s compensa- 
tion is prepared to submit a report to the 
legislature, which is now in Session, rec- 
ommending the enactment of a law which 
is embodied in the report, and Governor 
Hooper, in his message to the legislature, 
ew urged the adoption of the meas- 


re. 

The Michigan industrial accident board 
has been asked to rule on the question 
whether a workman drawing compensa- 
tion for the loss of fingers is entitled to 
continue to draw it after he has been 
gpd Ege < SS ee as to 

or to stand trial for ki? 
his wife and daughter. _ 


Governor Willis of Ohi - 
commital Bs, © is quite non 
on law in his message to the legislature. 
He Says: “The humane principle of 
workmen’s compensation is here to stay. 
The present law was placed on the statute 
books by unselfish, nonpartisan effort; 
it is hoped that no amendment will be 
made to the law which will in any way 
decrease the benefits now enjoyed by 
workingmen under its provisions and that 
SO soon as the state of the insurance 
fund will admit of it the amount to be 
ya had yer a pee ee mo men or their 
es in case of death or total - 
ability shall be increased.” : - 





Iowa Acquisition Cost 


The Iowa cpmpensation act limits 
acquisition cost to 15 percent of pre- 
miums. Insurance Commissioner Eng- 
lish has included in his annual state- 
ment blanks a column for setting forth 
acquisition cost and has specified the 
items which shall be included in it as 
follows: 


Rent of agency or branch office. 

Cost of furniture and equipment. 

Compensation of clerical force in agency 
or branch office. 

Clerical and supervising cost of policies 
~ Ra oo 

elephone, telegraph, etc., 

branch office. — pal aang ion: 

Amount of salaries of resident or 
branch office salaries. ’ 

Contingent commissions to resident or 
branch office managers. 

Payments to agents under profit shar- 
ing contracts. 

Commissions to general agents. 

Commissions to brokers and local agents. 

Salaries and commissions to special 
agents. _ 

Traveling expenses of managers, agents 
and solicitors. oa 


co ga of collection of premiums in agen- 
cies. 





OKLAHOMA BANE ROBBERIES 


Daylight robberies of banks in eastern 
Oklahoma have been so common that Kan- 
sas City representatives of burglary 
companies are said to have recommended 
the cancellation of all policies in twelve 
counties. 1 to appropriate $10,000 
reward for capture and conviction of the 
robbers is now before the Oklahoma legis- 
lature. W._B. Harrison, secretary of the 
Oklahoma Bankers Association, has given 
out the following list of the counties most 
affected: Lincoln, Tulsa, Creek, Wagoner, 
Cherokee, Adair, Sequoyah, Muskogee, 





McIntosh, Okfuskee, Okmulgee and Pitts- 
burg. 


.the workmen’s compensa-° 





News About Companies 








Cleveland Life—The accident and health 
department of the company received dur- 
ing 1914 $34,231 in premiums and paid 
$13,854 in losses. The complete annual 
statement has been made up but will not 
be given out for publication until after 
the annual meeting on Jan. 1 


Prudential Casualty, Indianapolis—The 
-company’s premium income for last year 
was about $950,000. The assets increased 
about $150,000. The surplus remains 
about the same as last year, the liabili- 
ties having increased. Under the super- 
vision of S. H. Wolfe, the New York 
actuary, the company is installing a new 
accounting system and a tabulating ma- 
chine. aussi ic 

Western Accident & Indemnity, Helena, 
Mont.—It will elect permanent officers at 
a meeting to be held late this month. The 
temporary officers are Secretary of State 
A. M. Alderson, former Attorney-General 
Albert J. Galen and G. D. Cook. The 
company is arranging for a branch office 
at Billings to handle eastern Montana and 
northern Wyoming. The company will 
write bonds and burglary, plate glass and 
accident and health business at the start. 
Later it will probably take up liability 
and workmen’s compensation. 


Maryland Casualty—President Stone as 
usual in his annual review sets out some 
interesting figures on the company’s busi- 
ness: Assets, $6,867,591; unearned pre- 
mium reserve, $2,905,087; loss reserve, 
$477,117; statutory liability loss reserve 
(New York standard), $1,012,044; capital, 
$1,000,000; net surplus, $1,332,613. Net 
premiums received amounted to $6,074,- 
232; total acquisition cost, $1,793,735; 
other expenses and taxes, $520,222; bal- 
ance after paying all expenses, $3,760,275; 
inspection service rendered policyholders, 
$211,477; losses paid and cost of adjust- 
ment, $3,260,238; credit balance on year’s 
premium income, $288,560; net income 
from investments, $249,372; appreciation 
in security values, $40,409; dividends paid, 
$200,000; balance from investment income 
after paying dividends , $89,781; total 
eredit balance on year’s. transactions, 
$378,341; added to premium reserve, $138,- 
037; added to claim reserve, $143,592; 
added to other reserves, $3,966; added to 
surplus, $92,746. 

The total premium income for 1914 was 
$73,079 less than for 1918, which is more 
than accounted for by a decrease of $327,- 
677 in excess premiums following payroll 


audits, most of which occurred in the last 
three months of the year. 
* * s 


American ILiahb » Cincinnati — The 
company made an-increase of over 49 
percent in premium income last year. Its 
statement shows: Admitted assets, $121,- 
238; liabilities other than capital, $7,440; 
capital, $100,000; net surplus, $13,799; pre- 
mium income, $50,128; claims paid, $19,- 
416; interest income, $4,266. The com- 
pany specializes on monthly payment ac- 
cident and health business. 

a s s 

Casual Company of America—It 
closed 1914 with the best business in the 
history of the company. The premium 
income approximated $3,500,000, which 
represents an increase of $520,000 over 
1914. Increases were made in the assets, 
surplus and reserves. 


CLOSES A SUCCESSFUL YEAR 








Five Hundred Club of Business Men’s 
Accident Holds Sessions for 
Three Days 





__ The third annual meeting of the Five 
Hundred Club of the Business. Men’s 
Accident Association of Kansas City 
had a highly successful series of ses- 
sions in the home office—and the Uni- 
versity and Midday Clubs, and Balti- 
more Hotel—Thursday, Friday and 
Saturday. It had been the company’s 
best year, with each month showing an ad- 
vance above the previous one, and the 
year’s total being 35 percent gain. The 
agents—there were 60 in attendance 
from eight states—were eager and en- 
thusiastic, and participated almost to 
a man in the business sessions devoted 
to shop talk. 

The officers of the association made 
talks at the various meetings, C. S. 
Jobes, president, delivering two ad- 
dresses; Frank G. Crowell, vice-presi- 
dent, presiding at the banquet Saturday 
night, and others speaking at the ban- 
quet or working events. J. C. Nichols, 
one of the directors, made an especially 
impressive talk on salesmanship. 

Earl Snyder of Hutchinson, Kansas, 
who works in Oklahoma and Kansas, 








You Can Make More Money 





30,000 policies in force. 








W. T. GRANT, Secr etary 


Selling Business and Professional Men our 
$5,000-$10,000 Accident Policies at $12.00 a Year 
Standard Provision Policy 


Weekly Indemnity Paid for Life 
$450,000.00 paid in claims. 
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was high man, and became president 
of the club, having turned in 1,400 ap- 
plications, or 400 more than the high 
man obtained in 1913. Mr. Snyder was 
presented with a gold fob, J. C. Swift, a 
director, making the address at the 
banquet. 

Solon T. Gilmore, at the banquet— 
which, by the-way, was attended also 
by many wives and daughters of the 
aagents—reviewed some of thé history of 
the association, from its inception in 
1909. W. T. Grant, secretary, had been 
one of the organizers, and came in for 
much of the expression of gratification 
over the association’s progress. 


RATE-CUTTING IN CALIFORNIA 








Nonconference Companies Reported as 
Slashing Manual Compensation 
Estimates at a Great Rate 





Casualty company managers in Cali- 
fornia writing at manual rates are com- 
plaining bitterly at the practice of five 
companies, not affiliated with the board, 
which are slashing rates. Instances are 
cited where these companies have cut 
50 percent off the manual rate in their 
mad drive for business. 

Members of the Casualty Under- 
writers’ Association knew before the 
close of the old year that they must 
give splendid service to compete with 
the state fund which had already 
granted a 15 percent dividend, and with 
a Pacific Coast Casualty, which adver- 
tised a 30 percent cut on manual rates 
if business was placed direct, with the 
broker eliminated, but it did not expect, 
after only one year’s experience in the 
state, that any company, however eager 
for business, would have the temerity 
to write at such low rates. 

In view of the fact that it is almost 
a certainty that the state will make 
mandatory rates effective a year hence, 
it looks as if these companies will make 
all the hay possible while the sun shines. 


PRAISES SURETY ASSOCIATION 








New York Department Finds Purposes 
of Organization Legitimate and 
Worthy of Commendation 





The New York department has filed 
a supplementary report on its examina- 
tion of the Surety Association of 
America. It recites the conditions in 
the business when the association was 
organized in 1908, resulting in insolv- 
ency of several companies, and on the 
whole commends its purposes. The 
report concludes: , 


From examination of the association’s 
records it is apparent that the following 
hy — the objects it seeks to accom- 
Plish: 

“(1) The adoption by all member com- 
panies of the premium rates promulgated 
by the Towner Rating Bureau. 

“(2) The inclusion in its membership 
of all properly qualified surety companies. 

“(3) The regulation of the payment of 
commissions and brokerage. 

“(4) The elimination of rebates. 

(5) The limitation of the number of 
agencies maintained by member com- 
Panies. 

“(6) The defeat of legislation injurious 
to the interests of member companies, and 
the enactment of favorable legislation. 

These objects are generally considered 
legitimate and as inuring alike to the best 
interests of the surety companies and the 
insuring public. To the extent that the 
purposes, aims and activities of the asso- 
ciation make for uniformity of premium 
Tates and limitation of expenses, it de- 
Serves commendation and encouragement.” 





Plate Glass in California 


Plate glass companies report a profit- 
able year for 1914 in California. They 
ave had no rate cutting to contend 
with and similar conditions have pre- 
vailed for the past eight years. All 
companies writing in this state except 
two are members of the Plate Glass 
Association of the Pacific and the uni- 
orm practice of writing at manual 
Tates less 33% percent is observed. 
Since the 1906 conflagration there have 
¢en no unusual losses and the loss 
Tatio during this period has averaged 

less than 30 percent. 
gers had expected an impetus 





of business from the display palaces 
and concessions at the exposition, and 
would probably have waved brokerage 
commissions, as the fire insurance 
brokers have done, but to date the ex- 
position has insured no glass whatever. 


HAS NEW DISABILITY POLICY 








Fidelity & Deposit Issues “Competi- 
tive” Contract With Several Fea- 
tures Out of the Ordinary 





The “Competitive” disability policy 
is a new contract just put on the mar- 
ket by the Fidelity & Deposit. The 
leading form costs for select risks 
under 51 years old $36 a year, pays 
$5,000 principal sum and pays $100 
monthly for either sickness or accident 
disability. The following are some of 
its features: 


In the event of the loss of any two 
members or total loss of sight not re- 
sulting in death, one-half the monthly 
indemnity will be paid during period of 
total disability, not exceeding one year 
from date of accident, in addition to the 
principal sum; blood poisoning, sunstroke, 
freezing and hydrophobia covered as ac- 
cidents; doctor’s bills paid for injuries 
where no loss of time results; sold to 
risks classified up to and including “ haz- 
ardous,” registration and _ identification 
provision; monthly indemnity paid every 
sixty days during period of total disabil- 
ity. The accumulations must be earned; 
they will not be sold or given away. No 
policy will be sold for more than $5,000 
principal sum and $100 monthly indem- 


nity. 

The following are the indemnities pay- 
able for the rates noted in the select 
class, ages 18-50 (rates for ages 51-55 be- 
ing approximately 50 percent higher): For 
$12 premium a year, $50 monthly indem- 
nity, $500 principal sum; for $18, $75 
monthly and $750; for $20, $80 monthly 
and $800; for $22, $90 monthly and $900; 
for $24, $100 monthly and $1,000; then 
for each $3 additional premium, $1,000 ad- 
ditional principal sum. 

The preferred and extra preferred 
classes have the same rate, which is about 
25 percent higher than the rate for the 
select class. 





Decision Perhaps This Week 


Last week Superintendent Rufus M. 
Potts of Illinois notified B. V. Hubbard 
of Chicago that within ten days he 
would give a decision on Mr. Hub- 
bard’s request that he cancel the 
licenses of interinsurance exchanges 
doing casualty business in Illinois. 





App Returns to Chicago 


Max App, who used to be special 
agent in the casualty department of 
Fred S. James & Co., of Chicago, has 
returned to that office as superinten- 
dent of the accident department. He 
resigned from the agency a year or 
more ago to become superintendent 
of agencies of the Forest City Life of 
Rockford. 





Union Liability Meeting 


The annual stockholders’ meeting of 
the Union Liability of Chicago was 
held on Jan. 12. The old directors were 
reelected for three years. The officers 
were also reelected. 

The report of the officers showed 
$98,000 in premiums written in 1914, 
double the amount in the previous 
year, and secured under a much lower 
operating expense. 





- Claim Men Elect 

The annual meeting of the Casualty 
Claim Men’s Association of Detroit 
was held Monday evening. The fol- 
lowing officers were elected: Presi- 
dent, Elmer T. Pecklington, Globe In- 
demnity; vice-president, Stevens T. 
Mason, Maryland Casualty; secretary 
and treasurer, A. J. Spalding, Fidelity 
& Deposit. 

A good many states under compensa- 
tion laws now have casualty claim 
men’s associations, and the idea of 
uniting them into a national association 
is being talked of. In Baltimore and 
Detroit, in particular, there has been 
agitation on this matter. 





Investment Is Approved 


The Ohio insurance department has 
approved an instrument by which the 





Maryland Casualty assumes the obliga- 
tion represented by the $200,000 de- 
posit of the Bankers Surety of Cleve- 
land with the department. The Mary- 
land some years ago secured control 
of the Bankers, reinsured its outstand- 
ing business and is now liquidating it. 
It desired to be relieved of the neces- 
sity of maintaining the home office of 
the Bankers at Cleveland. The instru- 
ment approved was signed by Presi- 
dent John T. Stone and read as fol- 
lows: 

“On demand the Maryland Casualty 
Company hereby promises and agrees 
to pay to the superintendent of insur- 
ance of the state of Ohio for the bene- 
fit and security of all policyholders of 
the Bankers Surety Company the sum 
of $200,000.” 


FEDERAL AGENCY ORGANIZED 








New Detroit Corporation Will Repre- 
sent the United States Casualty as 
General Agent 





The Federal Insurance Agency has 
been incorporated at Detroit with O. J. 
McQuistion, president; W. J. Fisher, 
vice-president, and W. R. Badgett, sec- 
retary-treasurer. Its offices will be the 
suite 426 to 430 Dime Bank building. 
The agency will represent the United 
States Casualty as general agent, and a 
number of fire companies. Business 
will be commenced the last week in Jan- 
uary. The agency has been invited to 
join the Casualty Underwriters Asso- 
ciation of Michigan, and will accept. 

President McQuistion was for seven 

years one of the heads of the Detroit 
Insurance Agency, and for the last year 
has been an insurance broker. He will 
continue his brokerage business, though 
making his headquarters with the new 
agency. W. J. Fisher is the general 
agent for the Southern Surety. W. R. 
Badgett also is a Southern Surety man, 
having traveled for the company as a 
special agent for several years. 
_ The agency will establish its own in- 
spection and claim departments and will 
aim to give the public the best possible 
service. The United States Casualty is 
highly regarded in Detroit, both among 
insurance men and the public, thus giv- 
ing the agency a sound basis for a large 
business. 
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At the annual meeting of the Cleve- 
land Casualty Conference last Friday, 
the following officers were elected for 
the ensuing year:. President, H. H. 
Hoard, National Casualty; vice-presi- 
dent, Jesse C. Green, Midland Casualty; 
secretary, J. C. Castle, Standard Acci- 
dent; treasurer, H. O. Brinker, Federal 
Casualty. 

State Senator Herman Fellinger, gen- 
eral agent of the Pacific Mutual, made 
an address on. “Proposed Legislation.” 
Members explained the possible effect 
of the proposed bill, advocated by the 
Ohio companies to prevent twisting, 
and asked Senator Fellinger to look 
into its merits carefully.. 

The discussions disclosed the fact 
that a number of physicians through- 
out the state are aiding patients to 
mulct the insurance companies by al- 
lowing their names to be used in con- 
nection with the claims filed. This 
may be intentional or not, but the 
agents desire that the state medical 
board aid in the fight against this evil 
by canceling the certificates of any 
physicians found guilty of aiding any 
one in such work as this. 


The industrial department of the Cas- 
ualty Company of America, which is rap- 
idly expanding its business, makes an- 
nouncement of a convention to be held 
in New York City on July 22-23 of this 
year for the purpose of getting the field 
men into close touch with the home office. 

ery agent who increases his collections 
$30 a month beginning with January and 


ending with June for a total increase of 
$180 in the six months will be brought to 
New York and dined and entertained for 
two days at the expense of the company. 
The tentative plans include side trips 
to the many interesting places about New 
York harbor and tours of New York and 
surroundings. Agents from all over the 
company’s territory are expected, inas- 
much as the trip will be within the reach 
of every field man who averages an in- 
crease of $30 a.month in collections dur- 
ing the stipulated period, which is not 
an excessive requirement. Depending on 
the success of this initial convention the 
affair may be made an annual event. 


GREAT EASTERN’S RECORD 


The industrial department of the Great 
Eastern Casualty of New York broke all 
records for business and collections in De- 
cember, with an income. of $21,000, as 
compared with $11,500 in December of the 
preceding year. 

The company announces its new “Ideal” 
health and accident policy and it will be 
ready for issuance this week. It will 
sell for a dollar a month and has many 
features not found in the other dollar 
policies now issued by the company. The 
policy fee will be $4 instead of $2; acci- 
dent benefits will be extended from two 
years to three years; sickness benefits 
will start 30 days after date of policy 
instead of 60; surgeon’s fees are increased 
and the double indemnity clause is ex- 
tended to include burning building and 
lightning accident in addition to travel 
accidents. 

On specials, covering the first week of 
sickness, the rniew policy will sell for a 
flat $1.50 a month, instead of at a rate 
ranging from $1.20 to $1.50, according 
to the classification, as heretofore. Since 
the experience of the company shows that 
the special policies have brought on the 
heaviest percentage of claims, the com- 
pany feels that: the new policy, selling 
at the higher rate on specials, will pro- 
vide an increase in premium income suffi- 
cient to offset the proportionately higher 
loss ratio. 


SHOWS GOOD INCREASE 


The American Life & Accident of Salis- 
bury, Mo., has finished a splendid year, 
with an increase of nearly $1,000 a week 
in premiums, and is planning for con- 
tinued progress during 1915. A number 
of new offices are being opened, and a 
new policy will shortly be placed on the 
market. 

The new policy will be known as the 
“Banner” policy, completing the _ series 
“Acme,” “Banner,” “Climax” and “Dixie.” 
A new office is being opened at St. Joseph, 
Mo., with W. E. Thomas as superintend- 
ent, and another, with S. L. Paine in 
charge at St. Louis. M. A. Casteel has 
been put in charge of both monthly and 
weekly business for central Mississippi, 
with headquarters at Greenwood. 


TOLEDO MEETING JAN. 29 


The date of the meeting for permanent 
erganization of the Toledo Casualty Con»— 
ference is Jan. 29, not Jan. 8, as ~*lced 
in a former issue. Homer J. Bisch, dis- 
trict manager of the Standard Accident, 
is chairman of the temporary organiza- 
tion. Prospects point to a good mem- 
bership, including most of the industrial 
disability company managers and general 
agents in the city, if not every one. 


OLD LINE ACCIDENT DINNER 


‘The annual banquet given_by the Old 
Line Accident of Lincoln, Neb., to its 
agents throughout the state was held at 
the Lindell hotel on Jan. 2. About eighty- 
five of the company’s representatives, to- 
gether with their wives, were present. M. 
Bruce Carpenter of Omaha, former man- 
ager of the Prudential of Newark, was 
the honor guest of the evening and the 
speaker. 

Anthony’ Bros., superintendents of 
agents of the Old Line Accident of Lin- 
coln, Neb., have just closed their first 
year with the company, having written 
over $125,000 in premiums in -the state, 
a@ record never before equalled in Nebras- 
ka for first year business. John G. Maher 
is president of the Old Line Accident 
and A. M. Morrissey is secretary and 
treasurer. 


“SOMERSET” POLICY 
The Massachusetts Accident has issued 
a new monthly-premium policy, known as 
the “Somerset,” specially designed for 
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business and professional men. It is | premiums in December, a gain of 40 per-}| small. The bureau has recenily put into] officers last year. The fermer Officers: 
practically conditionless, pays for dis- 2 


ability either from accident or sickness 
from the first day and pays full indem- 
nity during nonconfining illness and con- 
valescence. The policy fee is $5 und the 
monthly premium $2.50. 


INDUSTRIAL NOTES 


The Masonic Mutual Accident of Spring- 
field, Mass., has issued one of the hand- 
somest calendars of the season, the lead- 
mes feature being a reproduction of the 
painting of John Adams proposing Wash- 
ington as general of the Continental army. 

The Clover Leaf Casualty has entered 
Kansas, which makes five states in all 
that the company covers. One of the 
Illinois district agents has been made 
state agent with headquarters at Topeka. 





Browne Becomes President 


E. H. Browne, a former banker of 
Kansas City, has been made president 
of the Pay Roll Audit Company, which 
has offices in a number of states and 
has a number of casualty companies as 
clients. The company’s service is 
highly recommended) by those who 
have had connection with it. 





Wrote Nearly a Million 


Fred L. Gray Company of Minne- 
apolis, northwestern managers of the 
London Guarantee and of the bonding 
and burglary departments of the Massa- 
chusetts Bonding, last year wrote near- 
ly a million dollars in premiums. The 
organization now consists of over fifty 
salaried people and nearly 400 local 
agents. 





J. H. Dodge Marries 
T 


J. H. Dodge, superintendent of the 
judicial department in the home office 
of the Hlinois Surety, was married last 
Friday evening in Chicago. His bride 
was Miss Bessie L. McGill of Boston. 
Mr. Dodge formerly lived in Boston, 
where he was in the service of the 
Massachusetts Bonding. 





Midwinter Accident Meeting 


The midwinter meeting of Health & 
Accident Underwriters Conference will 
be held on Feb. 24 and 25, at the Plan- 
ters Hotel in St. Louis, it is announced 
by President Shorts. In all probability 
the National Mutual Union will hold 
its meeting at the same place on the 
day preceding the big convention. In- 
surapce Commissioner Revelle of Mis- 
sour: Will deliver the main address. 
Other speakers will be Young E. Alli- 
son of Louisville, Ky., and W. S. Diggs 
of Cincinnati, who is to speak on in- 
surance federations. The desirability 
of abandoning the dollar a month pol- 
icy will be the principal subject up for 
discussion. 





Mutual Reserve Rules 


New York, Jan. 183—(Special)—The 
New York insurance department has 
just issued regulations for the com- 
putation of the claim and premium re- 
serves of all mutual employers liability 
and workmen’s compensation insurance 
companies. The loss reserves are to 
be determined on an analysis of acci- 
dents up to 1915. Companies which 
have not made provision for reinsur- 
ance of the catastrophe hazard are re- 
quired to maintain a special reserve 
equal to 10 percent of their earned pre- 
miums, 





Cuff an Assistant Secretary 


The New Amsterdam Casuatty has 
made H. W. Cuff assistant secretary, to 
succeed F. S. Garrison. He will super- 
vise the company’s plate glass and bur- 
glary departments. 





OHIO RATE REVISIONS 


The Ohio industrial commission, as of 
Jan. 5, has made a number of changes 
in workmen’s compensation rates. Reduc- 
tions are made on about seventy-five 
classifications, running in most cases 
from 1 cent to 10 cents. These are mainly 
nonhazardous classifications. Increases 
are made on about twenty classifications, 
ranging from 3 cents up to 40 cents. 





MORRISON & MILLER’S YEAR 


Morrison & Miller, Chicago managers of 
the commercial accident and health agency 
of the Pacific Mutual, paid for $21,277 in 





cent over December, 191 
business was $137,000. 
the leading commercial accident agencies 
in the big city. 





NEW MANAGER AT NEW YORE 


After two years in New York as man- 
ager of the London & Lancashire Guaran- 
tee & Accident of Canada, Alexander Mac- 
lean now returns to the company’s chief 
office. in Toronto, to resume the duties 
of manager and secretary. George C. 
Howie, for some time acting secretary of 
the company at Toronto, has assumed 
charge of the New York office as super- 
intendent. The company’s report of trans- 
actions for the year, it is understood, will 
be very satisfactory. 





EIGHT COMPANIES ON BOND 


Eight surety companies with $40,000,- 
000 behind them are “joint and several” 
signatories of the $1,686,000 bond filed by 
Raymond C. Naylor, county treasurer, 
elect of Salt Lake, Utah, when he took 
oath of office. The companies and the 
representatives are Aetna Accident & 
Liability, Wesley King Agency Co., gen- 
eral agents; American Surety, William 
E. MeNeill, branch manager; Fidelity & 
Deposit, Houston’ Real Estate & Invest- 
ment Co.; Globe Indemnity, Rogers & 
Evans, general agents; Maryland Cas- 
ualty, Windsor & Co., general agents; 
Massachusetts Bonding, Anderson Insur- 
ance Agency, general agents; National 
Surety, J. B. Moreton, general agent; 
United States Fidelity & Guaranty, Leon- 
ard & Jenkins, branch managers. 





“WORKED” OHIO ALL RIGHT 


A self-appointed agent of the Fidelity 
& Casualty of New York, using the names 
“J. M. Doyle” and “J. M. Franklin,” has 
been “working” Ohio with some success, 
according to reports received by_ the com- 
pany. Middletown, Milford, Harrison, 
New Philadelphia, Delaware and Belden 
furnished victims for him in the way of 
part payments on premiums for personal 
accident policies, the company having no 
agent authorized to collect premiums in 
advance on policies that are to be deliv- 
ered. The “agent” is about thirty-five, ac- 
cording to descriptions, is five feet nine, 
weighs 165, smooth shaven, dark eyes, 
dark hair and large protruding ears. 
light raincoat, brown suit and stiff black 
a describes the clothing he wore in 
Ohio. ; 





CASUALTY NOTES 


When the Illinois Surety closed its 
books on Dec. 31, it was found that the 
premium income for 1914 was $571,000. 

Senator Hoskins of the Tennessee gen- 
eral assembly has introduced a bill to 
abolish the fellow servant rule in cases 
of accident where death results. 


The London & Lancashire Guarantee & 
Accident has appointed the insurance de- 
partment of the State Savings & Trust 
Company as its agent at Indianapolis. 

The Chicago office of the Workmen’s 
Compensation Service Bureau, having out- 
grown its present quarters, will shortly 
move across the hall to 753-755 Insurance 
Exchange. 


Klee, Rogers & Co. of Chicago have 
been appointed general agents of the Mas- 
sachusetts Bonding for burglary in all 
lines. They will report direct to the 
home Office. 


Certain information will be required 
of new agents appointed in Wisconsin by 
casualty conipanies after March 1, ac- 
cording to notice just given by State 
Commissioner Ekern. 

Newland Meredith has joined the Has- 
kins Insurance Agency of Detroit, gen- 
eral agents of the Maryland Casualty in 
Michigan. He will specialize in work- 
men’s compensation. 


The American Guaranty Company of 
Columbus, Ohio, has issued a synopsis of 
the war revenue tax law on a large card 
fit to be hung on the wall and always 
available for ready reference. 

Arthur W. Saxton, chief examiner of 
casualty and surety companies for the 
New York department, has gone to the 
Pacific Coast to examine the Pacific Coast 
department of the London & Lancashire 
Guarantee & Accident. 


Superintendent of Agents Allan J. 
Ferres of the Fidelity & Casualty was the 
guest of honor at a small luncheon given 
by James R. Millikan, general agent of 
the company at Cincinnati, last week. Mr. 
Millikan’s principal agents attended. 


Richard H. Thompson has been elected 
fourth vice-president of the Maryland 
Casualty. His duties will consist in the 
development of business through building 
up the closest possible cooperation be- 
tween the home office and agency force. 

To its already long list of valuable 
monographs on the compensation laws of 
foreign countries and related subjects the 
Workmen’s Compensation Service Bureau 
has just added “The Austrian Accident 
Compensation law,” by Harold G. Villard. 

The Michigan department of the Work- 
men’s Compensation Service Bureau, 
which has been at 982 Dime Bank build- 
ing, Detroit, for more than a year, has 
been moved to more commodious quarters 
at 1620 Dime Bank building. The cleri- 
cal work of the bureau is increasing at 
a rapid rate, making the former suite too 


operation the plan of rating contractors 
on experience. It is being applied only 
to the largest jobs. 

F. Robertson Jones, secretary-treasurer 
of the Workmen’s Compensation Publicity 
Bureau of New York city, addressed a 
recent luncheon of Oklahoma City surety 
and casualty men. He discussed the es- 
sential features of a compensation law, 
both in agricultural states like Okla- 
homa and in industrial states. 

Request by the New York Workmen’s 
Compensation Commission for an appro- 
priation of approximately $1,225,000 for 
its support during 1915 has caused Comp- 
troller Travis to set examiners at work 
to learn whether the commission could 
not dispense with some of its employes 
without impairing its efficiency. 


Directors of the Kansas Casualty & 
Surety Company of Wichita, Kan., have 
ordered a semiannual dividend of 4 per- 
cent to be issued. It will amount to 
$16,840 and will be divided among 900 
stockholders. This company is eighteen 
months old. The dividend ordered is the 
first that has been paid to the stock- 
holders. 

Two new reciprocal insurance concerns 
have been recognized by the Texas insur- 
ance department, and licenses issued to 
their general managers. They are the 
Planter’s Flood Insurance Association of 
Dallas with S. A. Parridice as licensee 
and the American Travelers Insurance 
Association of San Antonio with F. S. 
Vaden as licensee. 

The United States Fidelity & Guaranty 
furnished the bonds of many St. Louis 
city officials elected in November. These 
bonds include $150,000 for Charles R. 
Graves, circuit clerk; $25,000 for Louis 
Alt, license collector; $11,000 for Charles 
W. Holicamp, probate judge; $10,000 for 
H. C. Echterhoff, clerk of the circuit court 
for criminal causes. 


The Illinois appellate court, in the case 
of People, plaintiff in error, v. United 
States Fidelity & Guaranty, defendant in 
error, holds that neither the receiver nor 
the surety on a receiver’s bond can be 
held liable for a failure to pay out funds, 
as such receiver, until it is shown that 
the receiver has, or at least, at some time 
has had, such funds. 

The Pacific Coast Casualty is at a loss 
to know how it can force collection of 
premiums for fidelity bonds ranging from 
$3,000 to $5,000 written for sixty-eight 
employes of the sheriff’s office at San 
Francisco. The company appeared before 
the civil service commission, but that 
body decided that it had no authority to 
act in the matter. The aggregate amount 
due on the sixty-eight bonds is $615. 


The general agency of the Southern 
Surety in Detroit will on Feb. 1 remove 
from its present suite in the Union Trust 
building to 426-30 Dime Bank build- 
ing. Though it will occupy the same 
suite with the Federal Insurance Agency, 
its business will be entirely distinct. W. J. 
Fisher, general agent of the Southern 
Surety, is vice-president of the Federal 
Insurance Agency, and the offices are 
combined for the sake of convenience. 

While Fred S. James & Co. of Chicago 
have resigned the general agency of the 
National Surety for burglary insurance 
they retain the general agency for bonds. 
They took the National for burglary busi- 
ness before the Casualty Company of 
America, of which they have the general 
agency for all lines, took up burglary in- 
surance. They have been dividing their 
business between the two companies and 
concluded it was inadvisable to continue 
this practice. 





News About Companies 











(CONTINUED FROM PAGE 3) 


western managers, having represented the 
company for a long period of years. 


New Brunswick Fire—During the past 
year it increased its capital from $300,000 
to $400,000, the bulk of the new stock 
having been sold to small holders. The 
New Jersey commissioner of insurance 
made an examination on Dec. 31, and ap- 
proved the increase. 

i | * 

Federal Union Fire, Chicago—This com- 
pany made some profit last year and 
will show an increase in both surplus 
and reserve. The statement will not be 
made public, however, until the security 
valuations have been announced by the 
insurance commissioners. The Federal 
Union, which is managed by the Osborn 
office, does principally a marine business. 
As the marine income on the great lakes 
was but two-thirds of normal last year, 
the income for 1914 shows a slump and 
the expense ratio a resultant increase. 
The expense ratio of the company is low, 
so the increase will not, show up badly. 


Rocky. Mountain Fire, Great Falls— 
Many changes were made in the official 
staff of the company at the recent annual 
meeting. The new officers are: Presi- 
dent, George Lloyd, Great Falls; first vice- 
president, John E. Dawson, Great Falls; 
second vice-president, John Lucas, Ring- 
ling; third vice-president, E. Brooks Mar- 
tin, Bozeman; secretary-treasurer, Leo P. 
McMeel, Great Falls. 

Mr. Martin and Mr. McMeel are the 





only ones who were on the roster of 


were S. R. Jensen. president; N. J. Bielen- 
berg, E. Brooks Martin and P. H. Sexton. 
vice-presidents, and Mr. McMeel, ‘secre- 
tary-treasurer. ia 

Columbian, Indianapolis—The new an- 
nual statement of the company shows as- 
sets $349,964, reinsurance reserve $21,018, 


net surplus $71,389, net premiums $27,318; 


net losses $8,153. It increased its capital 
by $77,591 during the year. The com- 
pany wrote in gross premiums $43,999. 
The company is being well received 
throughout the field. It was licensed in 
Michigan last week. Z 


Atlanta National, Macon, Ga.—It has 
reinsured in the New Hampshire. Secre-- 
tary and General Manager J. J. McKay 
of the Atlantic and W. M. King of At- 
lanta, Ga., special agent of the New 
Hampshire, have been appointed man- 
agers of the New Hampshire for Georgia, 
Florida and Alabama. Mr. McKay also 
becomes general agent of the County. 


uette National—It has now every- 
thing in shape for the Illinois department 
to make an examination pursuant to: 
granting it a license. It is expected that 
the examiners will go over the securities: 
and records any day. All the stockhold- 
ers gave their written consent to reduce. 
the authorized capital except a few and 
. syndicate has taken over their hold- 
ngs. 


MISSOURI FEDERATION 
HAS ANNUAL MEETING 


(CONTINUED FROM PAGE 2) 


states. Some are good and some very 
bad, but we found that in each state, 
where compensation laws are in force, 
that no matter how defective the laws, 
the people did not want to go back to: 
the days of no compensation laws.” 


Little in Favor of State Plan 


Senator Phillips said that the com- 
mission found little in favor of state 
insurance, while in its research. State 
insurance laws, he said, were the out- 
growth of political clashes in various 
states between insurance interests and 
the political interests and they had been 
enacted as retaliatory measures. He 
advised the insurance men to have 
proper respect for the politicians. 


Senator Phillips also spoke of the new 
bill being drafted by a committee of the 
Employers’ Association of Missouri, say- 
ing that they were following in the lead 
of the laws of New Jersey, Illinois and 
Kansas, which he regards as defective. 
He expressed the belief that when the 
merits of both bills are explained to the 
legislative committees, the passage of the 
senate commission’s bill will be recom- 
mended. 

The committees appointed were: 

Nominations—Harry Sawtelle, J. C. 
Barrows and J. A. Lawton of St. Louis; 
Elmer Ball, Moberly, and C. C. Jones, 
Kansas City. 

Resolutions—C. J. Kehoe, William Jen- 
kins and J. L. Humphrey, St. Louis; Wil- 
liam Crotty, Moberly, and George D. Clay- 
ton, Kansas City. 


Visitors Present 


The only speakers and visitors from 
outside of the state were O. B. Ryon, gen- 
eral counsel of the National Board; J. H. 
Jamison, Des Moines, Iowa, president of 
the Insurance Federation of Iowa; W._S. 
Diggs of Cincinnati, president of the In- 
surance Federation of Ohio, and S. E. 
Williams of Hartford, Conn., superintend- 
ent of inspection of the Hartford Accident 
& Indemnity. 


Samuel A. Clark’s Speech 


Samuel A. Clark of Carrollton, Mo., 
was on the program for a talk on “The 
Tendency of the Times.” In his intro- 
duction he said: “The past decade has 
been an era of legislative madness, of so- 
called legal reforms, in which time we 
have been trying to legislate virtue into 
life, to cure all our little ills by statutory 
enactment, to legislate the devil out of 
business and mold private character by 
law. It has been an era of railroad 
smashing, trust-busting in which passion 
and prejudice have dethroned sanity and 
reason. Big business in all lines, includ- 
ing insurance companies, has been sav- 
agely assailed. It has been an era of 
investigation, agitation, regulation, legis- 
reckon, confiscation and finally consterna- 
tion. 

“But I see in the tendency of the times 
the dawn of a new day. The people have 
begun to realize that the course is sui- 
cidal, and that the political demagogues 
have been prescribing nostrums that kill 
instead of cure the patient.” 


Jamison on the Firing Line 


J. H. Jamison, president of the Iowa 
Insurance Federation, who is engaged in 
a fight .against a state insurance law, 
spoke of state insurance as a danger 
resulting from socialism and paternalism 
which threatens to impair the finances of 
states. Insurance, he said, should be 
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and not entrusted to legislators. It is 
the law, not the companies, that con- 
duct the business. He gave numerous 
examples of incongruities of state laws 
on insurance. 


E. F. Goltra Speaks 


Edward F. Goltra of St. Louis, chair- 
man of the Missouri insurance commis- 
sion, said that he felt that the life of the 
party was at stake owing to the legisla- 
tion which caused the suspension of busi- 
ness in the state. He told of the research 
of the commission before framing recom- 
mendations finding that ignorance of the 
conditions was the cause of the trouble. 
The chief element, in straightening out 
the tangle, he found, was to be a gentle- 
man and have proper regard for the 
rights of others. 

O. B. Ryon, counsel for the National 
Board, said that the insurance men in 
addition to writing business must con- 
duct a campaign of education. All that 
the insurance business asks is a fair 


hearing. 
W. 8S. Diggs of Ohio 


W. S. Diggs, president of the Insurance 
Federation of Ohio, lamented the fact that 
Ohio had a law providing for state 
monopoly of workmen’s compensation in- 
surance and said that no man in the 
state would now dare -to introduce such 
a law as that under which that line is 
now being conducted. The law, however, 
is there and it will be hard to get rid of. 
He spoke of the insurance interests of 
the state being lined up solidly against 
former Governor Cox in the last cam- 
paign. He was defeated. 

A. Sidney Johnston, state factory in- 
spector of Missouri, spoke in favor of 
the workmen’s compensation bills drafted 
by the senate commission, although if 
adopted they will abolish his office. 

Frank E. Henderson, chief of the St. 
Louis fire department, told of the addi- 
tional efforts of the department this year 
in the work of fire prevention. He also 
urged greater activity by the city in the 
matter of providing motor driven vehicles 
for the fire department. 

J. L. Humphrey of the surety agency 
of Humphrey & Evans of St. Louis spoke 
= hn subject of “Suretyship and Fidelity 

onds.” 

The speakers today were: A. W. Whit- 
ney and F. Robertson Jones, both of New 
York, on “Workmen’s Compensation;” J. 
A. Giberson, Alton, Ill, vice-president of 
the Illinois Federation, on “Federation;”’ 
A. J. Fenes, New York, on “Cooperation;”’ 
H. C. Henley, St. Louis, inspector fire 
prevention bureau, on “Fire Prevention.” 

The federation indorsed the senate com- 
mission’s compensation bill and the rec- 
ommendations of the Missouri insurance 
commission on new laws on fire insur- 
ance. Measures pertaining to state legis- 
lation were left to the executive commit- 
tee with power to act. 





WILL HOLD MASS MEETINGS 





“Illinois Insurance Federation Arranges 


for Big Rallies This Week in 
Chicago and Peoria 





The Illinois Insurance Federation has 
arranged for a mass meeting to be 
held in the rooms of the Chicago Board 
Friday evening of this week to dis- 
cuss the subject of state insurance as 
applied both under fire and workmen’s 
compensation in view of the report of 
Superintendent Potts of Illinois recom- 
mending this plan. The insurance men 
are up in arms in regard to it and will 
combat the movement. The Federa- 
tion has arranged for a mass meeting in 
Peoria Saturday afternoon in the rooms 
of the Peoria association of commerce. 


Clarence §. Pellet of Critchell, Miller, 
Whitney & Barbour, will be in charge of 
the meeting. In addition to the insurance 
Men who wil be present an effort is being 
Made to have the heads of the insurance 
departments of the large Chicago mercan- 
ile houses attend. . Frank H. Anderson, 
Secretary of the Federation, will tell of 
his organization work in the state. Mr. 
Anderson feels that there is an imminent 
danger of hostile legislation and an ef- 
fort will be made to stir the Chicago 
agents into action. 

During the week Mr. Anderson organ- 
ized the following districts: The Forty- 
first, J. R. Lennon, chairman, and George 
Monroe, recording secretary, both of Jo- 
liet; the sixtieth, with C. J. Le Messu- 
rier, chairman, and I. J. Good, recording 
Secretary, both of Pontiac; the thirty- 
third, with John H. Wallace, chairman, 
— F. L. Sherman, recording secretary, 
a from Moline; the west section of the 
hirty-third district, with W. H. Schillin- 
sal chairman, and C. D. Hodgson, secre- 
ary, both from Rock Island; the forty- 
Poond, A. O. Lindstrum, chairman, and 


red R. 
Galeebarg ee Secretary, both from 





Reelects Old Officers 


pane Cincinnati Fire Underwriters 
lub reelected all officers at its annual 
‘meeting Wednesday. 








business less soP 
cut premium incomes? 
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Do you know that the average rate for fire insurance is going down? 
Do you know that term business is growing more extensive and annual 


Do-you know that automatic sprinklers and other devices will further 
Do you know that such conditions are hacking at your own personal 


DO YOU KNOW also that you can recoup the past and future losses 
with automobile premiums? Possibly you only need the right agency con- 
nection to bring this about. 


We have it. 


INSURANCE COMPANY OF NORTH AMERICA 


AUTOMOBILE DEPARTMENT 


PLATT, YUNGMAN & CO., General Agents 
400 Walnut Street 


PHILADELPHIA 




















OHIO FARMERS HAS MEETING 





Company Shows Gains in Its Annual 
Statement—Leading Agents Gather 
at Home Office 





Leroy, Ohio, Jan. 13.—(Special.)— 
The sixty-seventh annual meeting of 
the Ohio Farmers Insurance Company 
was held here today and elected the 
following directors: N. S. Everhart, 
J. E. Waite and N. R. Chalfant. The 
directors elected the old _ officers: 
President, F. H. Pawley; secretary, W. 
E. Haines; general counsel, Lee Elliott. 
General Agent Schultz of Philadelphia, 
Western Manager Hecox of Chicago 
and prominent agents from all over the 
field were in attendance. 

This fine old company shows in its 
annual statement assets $3,420,000, a 
gain of $148,700. The net surplus is 
$1,212,650, a gain of $72,000. The rein- 
surance reserve also increased $51,000. 
Yesterday was spent by the agents re- 
newing old acquaintance and making 
new ones. In the evening a dance 
wound up the day’s festivities. Under its 
present management the Ohio Farmers 
is becoming a factor in the insurance 
business of the country. 

The Ohio agents of the Ohio Farm- 
ers after the annual meeting today 
elected the following officers: Presi- 
dent, John Wood of Georgetown; vice- 
president, Harry Lesourd, Xenia; sec- 
retary treasurer, C. Kirkpatrick of Co- 
lumbus; executive committee, H. H. 
Benham, Elyria, C. B. Lawrence, Nor- 
walk, and J. A. Davey, Sandusky. 
Over 100 agénts were in attendance and 
the same spirit of loyalty that has bene- 
fited the company so much in the past 
was evident in all the proceedings. 
Ohio Farmers agents escape a great 
many troubles usual to agents of other 
companies. They are part of and very 
much interested in the progress of the 
company and are listened to by the 
officers and given every consideration. 
Ray Chartier of Wausau, Wis., presi- 
dent of the Western Department Local 
Agents Association, addressed _ the 
meeting, as did Messrs. Perrin of New 
York, Schultz. of Philadelphia and 
others. 





Home’s Annual Statement 


_ New York, Jan. 13—(Special)—The 
annual statement of Home Fire issued 
|today shows little if any reflection, ex- 
cept in a larger loss ratio, of the ab- 
normal features of the past year and 
must be considered a remarkable trib- 
ute to the company’s management. 
Total assets are $35,313,539, an increase 
of $2,173,623. Surplus as regards pol- 
icyholders is $18,703,474. Net surplus 








is $10,703,474, a gain of $630,454. <A 
sum of $200,000 has been added to the 
conflagration reserve and $50,000 to the 
reserve for taxes. The loss ratio was 
55.94 percent and expense ratio 35.73. 
The loss ratio in 1913 was 53.5 percent. 





Herbert M. Tanner, general agent of 
the Agricultural at Atlanta, Ga., died last 
Thursday. He had resided at Atlanta 
eighteen years but was known through- 
out the south. 





Motor Insurance News 











Western Department Office 


R. B. Heed, western manager of the 
automobile department of the Home 
of New York, will occupy the office at 
615 Insurance Exchange, Chicago, now 
occupied by Dr. William J. Swift, med- 
ical director of the Chicago branch 
office of the Fidelity & Deposit. Dr. 
Swift will move one room down the 
hall. This places the Home’s office 
next to the Fidelity & Deposit office 
and will facilitate the issuing of joint 
automobile . policies by the two com- 
panies. H. B. Hodge,. manager of the 
Fidelity & Deposit, becomes a general 
agent of the automobile department of 
the Home. 


— 


Interinsurers at Grand Rapids 


The Interinsurance Exchange of the 
Automobile Owners Association of 
Grand Rapids, Mich., is being organ- 
ized by Henry J. Kennedy and George 
E. Nichols, both of Ionia, Mich. Mr. 
Kennedy was at one time an agent of 
the New York Life in Chicago. He 
and Edward P. Whitney will be attor- 
neys-in-fact, and Mr. Nichols, who is 
a lawyer, will be counsel of the ex- 
change. It will write all classes of 
automobile business, and the liability 
of each subscriber for each year will be 
limited to what he would have paid 
conference stock companies that year 
for the same kind of insurance. The 
commission of the attorneys-in-fact 
will be 25 percent, and this will cover 
cost of investigation of claims as well 
as other expense outside of taxes and 
legal expenses. 

The promoters already have secured 
as subscribers the members of the 
Grand Rapids automobile club and are 
negotiating with the members of the 
Detroit club. If they get all these the 
number will be sufficient to comply 
with the law of Michigan governing the 
organization of interinsurers. 

MOTOR NOTES 


The Northwestern Ohio Mutual Auto- 
mobile of Holgate, Ohio, is getting under 
way and will confine its business to the 


northern half of Ohio. All of its busi- 
ness will be written through insurance 
agencies. The secretary and manager is 
R. W. Austermiller, who is a local agent 
at Holgate. 

The Kansas City Casualty is making a 
special drive for automobile liability busi- 
ness. Believing that the general public 
outside of the larger centers does not 
realize the need of such protection it is 
getting out some attractive literature on 
the subject for its agents. 

There has been a noticeable decrease in 
automobile accidents in Kansas City, Mo., 
as_a result of the enforcement of the 
ordinance compelling cars to stop when 
street cars are loading or unloading pas- 
sengers at crossings, 





Fire losses of Houston, Texas, in 1914 
numbéred 791 and caused a total loss of 
$526,679, on which insurance of $418,402 
was paid. 


DIRECTORY OF 


Independent Adjusters 


ILL., WIS., IND; 
Cc. HH. TaAVTorR 
1865 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS MISSOURI IOWA 
Quincyw Adjustment 
& Serwice Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


INDIANA 
3. oH. Odell & Som 


Adjusters st Fue” ae ny ye and Inland 
eC. | ie 
Marine Losses 


IOWA 
NEWMAN & KING 
515 Citizens Nat. Bank Bidg., Des Moines 
ADJUSTERS OF FIRE LOSSES 


KANSAS 


Alexander Ss. Hendr sy 
McPherson 
INDEPENDENT ADJUSTER 
Inspections Made. 17 years Experience 


KANSAS 

ihe Warren 
Adjustment Bureau 
ADJUSTERS FIRE 
INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 
MINNESOTA 
CHARLES E. BRADEN 
’ 419 Northwestern Bank Bldg. 
Minneapolis 
ADJUSTER OF FIRE AND CASUALTY LOSSES 


NEBRASKA—IOWA 
JOHN s.LITT Le 
856 Omaha National Bank Bldg., Omaha, Neb. 
ADTUSTER OF FIRE LOSS"S 


WEST. MINN., DAKOTAS, E. MONT 
CHAS. S.WHITILESEY 



































Fargo, N. D. 
Phone 1006 Lock box 144 
INDEPENDENT ADJUSTER 





OHIO 
JOHN Ww .ZUBER 
(Ex-State Fire Marshal) 
_ 404-5 Union Nat'l Bank Bidg., Columbus 
INDEPENDENT ADJUSTER AND ATTORNEY 


WISCONSIN AND NO. MICHIGAN 
DAVID LAWSON 








Cook Block, Oshkosh, Wis. 
TWENTY-FIVE YEARS EXPERIENCE 
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Don’t Wait! Come In Now! 
JOIN THE CONTENTED CLASS OF AGENTS OF THE 


OLD COLONY 


INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 
A. D. Baker & Co., Mgrs. Western Department, Lansing, Mich. 
Fire, Tornado, Automobile and Tourist Baggage Insurance 


i 








a THOMAS L FAROUUAR, Secretary JAMES G. MACONACKY, Ageacy Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 





aoe Sie Se oe eC ee $2,009,892.77 

Capita rt PE ie ,000.00 

Surplus to Policyholders th ge. 1,108,003.66 
WESTERN STATE AGENTS 


W. E. COLLINS, Michigan and Ohio - Union Trust Buildi 
A.8. JACOBS, Tllinois, Indiana and Wieorin li innrance tchange Crea 
LOUIS and Missouri Omaha, N. 


Responsible Agencies 
Solicited R. DALE, Towa, Minnesota 














Assets $1,152,424.98 ORGANIZED 1863 


LOSSES PAID $10,580,000 


Surplus $542,513.99 


PITTSBURG UNDERWRITERS 


: s Cc alth Bidg., é 
GEO. R. DAVIES, Manager UNDERWRITTEN qgranas h Bidg., Pittsburg, Pa 


Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. — 

THE FARMERS’ FIRE INSURANCE CO.) =@S82¥Siringo, "0 SORES 
OF YORK, PENNA. Capital, $1,700,000, Assets, Saree! ozs ;, Surplus to Policrholders $3,449,769.69 
W. H. MILLER, President A. S. McCONKEY, Sec’y & Treas. | New Agents Solicited "Fish & Schulkamp: Medison, Wis, General Agents for Wisconsin 








Union Casualty Insurance Co. 


PHILADELPHIA 
You Fire Agents, Wake Up! 


Build up a casualty business. It’s more profitable, more pleasant 
and more permanent. \@ We write all lines of casualty business. 


Wanted 


Salesmen to sell the remaining stock of a big American Fire Insurance 
Company, organized by a fifty-year-old general agency firm carrying an 
immense volume of business. . 

This company has many unique advantages, strongly susceptible of dem- 


onstration, and investment at time of organization should certainly bring 
rich reward. 


HIBERNIA FIRE INSURANCE CO. 


562 Insurance Exchange Bldg., Chicago, III. 
M. J. NAGHTEN, President ROBT. E. PETRIE, Mer. of Organization 














in Michigan, Indiana, Illinois, Iowa, Minne- 
sota, South Dakota, North Dakota, Nebraska 
and Montana. 








own E. FEENEY, President 


ACOB BUENNAGEL, Tre: 
EDWARD T. LYONS, Secretary Ss 


The . MacENANEY, Managing Underwriter 


Columbian Insurance Co. 


of Indiana, 1008-9 Hume-Mansur Bidg., Indianapolis, Ind. 
Capital, - - - - $250,000.00 


THOS. J. FLYNN, State Agent, . 17 N. LaSalle Street, CHICAGO, . 
CHAS. H. HARRADEN, State Agent, . . INDIANAPOLIS, IND., . . Ohio and Michigan 
W. H. KING, State Agt., 17 N. LaSalle St., CHICAGO, . Wisconsin, Minnesota, Upper Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 


The CONCORDIA FIRE |London & Lancashire 


INSURANCE COMPANY FIRE 





- Illinois and Indiana 

















OE MILWAUKEE, WIS. 
“a Insurance Company 
Cash Capital ~ . $ 600,000.00 
Reinsurance Reserve - 1,120,145.81 LIMITED 
Reserve for all other Liabilities 225,696.61 
Surplus to Policyholders - 1,021,949.96 of Liverpool, Engtand 
TotalAssets - - - 2,367,792.38 





STATE AGENTS 
JOHN DREIKS, Chicago, Ill., for Ill. 
F. C. SECOR, Detroit, Mich., for Mich. 
P. E. NORRIS, Columbus, Ohio, for Ohio and W. Va, 


CHARLES E. DOX, Manager 








F. E. HOFFMAN, Jr., Sedalia, Mo., for Kans. and Mo. Western Department 

O. J. GRAHAM, Des Moines, Iowa, for lowa and Neb. 

FRED B. CLARKE, Indianapolis, Ind., for Ind. : 

H.E. MILLER, Milwaukee, Wis., for Wis. and Minn, | 39S. La Salle St. Chicago, Illinois 


BIGHTY-THIRD YEAR 


THE POTOMAC INSURANCE COMPANY 


OF THE DISTRICT OF COLUMBIA 
WASHINGTON, D. C. 
Geo. W. White, President Alex. K. Phillips, Secretary 
Thos. C. Moore, Vice-President and Manager. 
A Useful and Comfortable Company to Represent 
cannes ee one 


ress Home Office or 


[FJ King Special Ages Zane, Obi 








us to Policyh 
$300,890.32 











INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 





United States Branch RICHARD D. HARVEY 
92 William Street, New York - United States Manager 
Organized 1852 Capital $1,000,000 


FIRE INSURANCE COMPANY OF NEW YORK 
ANNUAL STATEMENT, JAN. 1, i914 
Assets, $4,748,282.86 Liabilities, $4,001,928.23 Net Surplus, $741,304.68 


Western Department, 1105 Insurance Exchange, Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 











! 


FIRST NATIONAL 
FIRE INSURANCE COMPANY 
WASHINGTON, D. C. 





Statement of Condition June 30th, 1914 


As shown-by an examination made by the Insurance Department of the 
District of Columbia. 








ASSETS LIABILITIES 

Real Estate (Equity)..... $254,500.00 Outstanding Fire Losses. . .$32,869.54 
Mortgage Loans.......... 246,850.00 Unearned Premium Reserve 203,091.15 

Bonds (Market Value).... 868,797.60 — 2 on Real 
Cash in Banks and Office. 89,182.43 Hstate...............06. | 5,208.43 
Agents’ Balances......... 64,650.96 Be Other Liabilities....... 5,311.09 
Interest and Rents due Capital Full Paid.......... 848,527.50 
and accrued............ 26,694.33 Capital Part Paid.......... 37,560.00 
All other assets........... 6,133.25 SURPLUS.... ........... 424,240.86 
Total...... $1,556,808.57 Total...... $1,556,808.57 

Surplus to Policyholders, $1,310,328.36 
sieieaniniaiens . 


























Wants Good Men TLLINOIS LIFE INSURANCE COMPANY 


Will Pay Them Well 


CHICAGO 


JAMES W. STEVENS, President 


GREATEST 
ILLINOIS 
COMPANY 
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EMPHASIZES VALUE 
OF LIFE INSURANCE 


Present Situation Shows. Need of 
Permanent and Secure 
Income 








USE OF MONTHLY POLICY 





Agents Are Pointing Out Results of 
Fluctuation and Depreciation of 
Ordinary Investments 





It is estimated that the January divi- 
dend payments are off $8,110,927 from 
the amount of January, 1914. This em- 
phasizes the value of life insurance 
which continues permanently and is 
not affected by market conditions. 
Families that rely for a part or all their 
income on returns from ‘securities will 
face a decrease in many cases this year. 
Almost all the standard stocks are off. 
Dividends have been passed or de- 
creased in many cases. 


The point that life insurance agents 


are making in talking with business 
men is that incomes from life insur- 
ance are not subject to these fluctua- 
tions. A man who leaves a monthly 
income policy, insures the income. It 
is double insurance. The face value of 
the policy is not paid over for invest- 
ment, so the family is secured. While 
other forms of income may vary with 
the tide of the financial sea, the 
monthly income life policy is as im- 
pregnable as the hills. 


Value is Emphasized 


The present war situation has ein- 
phasized the value of this form of pro- 
tection. Almost every form of security 
has felt the depressing effects. Even 
if a man or family is accustomed to 
rely on dividends and interest, he 
should fortify the possible loss of earn- 
ings by a monthly income policy. 
Monthly income contracts do not de- 
fault in their payments nor depreciate 
in value. Hence while relying in part 
perhaps on investment income the wise 
business man today will not overlook 
safety first and will bolster up his fluc- 
tuating earnings with a proposition 
that is permanently secure. 

Comment by the Mutual Benefit 


In this connection “Pelican” of the 
(CONTINUED ON PAGE 14) 
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Amicable 


Life Insurance 
Company 


WACO, TEXAS 





$1,000,000.00 Deposited with 
the State Treasurer of Texas 











Growth During First Fifty- 
Seven Months 

















(c d Busi April 2nd, 1910) 
: DATE | Admitted Assets 
April 2nd, 1910............ $ 474,657.50 
December 3ist, 1910...... 823,258.38 
December Sist, 1911...... 1,369,388.76 
December 31st, 1912...... 1,769,449.71 
December 3ist, 1913...... 1,967,710.01 
December 3ist, 1914...... 2,285,214.00 




















Capital Stock 


December 31, 1914....... $ 820,000.00 
December 31, 1914.......9 774,966.00 


ARTEMAS R. ROBERTS 
AMICABLE LIFE BUILDING President 











If you could show a 


Total Abstainer 


where the policy you are sell- 
ing gives him the benefit to 
which he is entitled by being 
a better risk—you could sell 


him, couldn’t youP 


Our T. A. Policy does it. 


Peoria Life Insurance 


Company 


PEORIA ILLINOIS 





FIGURES FROM 1915 
ANNUAL STATEMENTS 





Small Gains Over 1913 Causes for 
Joy With Many Com- 
panies 





MOST REPORTS DELAYED 





Late Publication of Security Valuations 
by Insurance Commissioners Holds 
Up Calculations 





Detailed statements of many compa- 
nies will be later than usual this year. 
Those offices that have completed all 
their calculations on business done in 
1914 are being held up by the delay in 
the publication of security valuations 
by the committee of insurance commis- 
sioners. The delay does not affect com- 
panies that have only mortgage or 
local investments but the majority of 
companies have some bonds and the 
values of these for statement purposes 
are fixed by the commissioners. 

A few detailed statements have been 
received and partial figures have been 
obtained from other companies. Sum- 
maries are given below: 


Northern Assurance 


The annual statement of the North- 
ern Assurance of Detroit has been is- 
sued showing admitted assets of $823,- 
058, surplus to policyholders $121,842, 
new business last year $2,052,703, and 
business in force $11,146,091. The in- 
vestments of the company are confined 
to municipal bonds and first mortgages 
on improved real estate. The company 
increased its assets $8,000 after having 

(CONTINUED ON PAGE 15) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 


they have seen. We want good 
agents to whom we will give poli- 
cies and a contract that spell suc- 
cess. 4 Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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WOMAN AGENT COMMENTS 


—-—~ 


GIVES SOME OBSERVATIONS 





Declares It Is Easier to Insure Mem- 
bers of Her Sex Than It : 
Was Before 





Mrs. Marie H. Roberts of the Massa- 
chusetts Mutual at Columbus, Ohio, 
who is one of the most progressive 
woman agents of the country, makes 
some observations on life insurance 
work from the feminine standpoint. 
She says: 

“I do not know that I have ever 
lost a case in competition with others; 
if I have lost, I don’t want to know it, 
because I should feel like apologizing 
to my company. 

Loyalty and Tact 


“IT have my own ideas of how a 
woman should work. Loyalty and tact 
form the keynote of success. Then I 
believe in loyalty to the company, loy- 
alty to our policyholders, loyalty to the 
beneficiaries. Firmness in these things 
will lead one to success. 

“Tt takes tact to know when and how 
to approach people when soliciting in- 
surance. I never force an audience 
with people I have in prospect. That 
often ends in failure. When people in- 
sure their lives they want to take their 
own time to do it. 


Easier to Insure Women 


“Tt is easier to insure women and 
girls now than it was a few years ago. 
Fewer of them are buying ‘gold bricks’ 
from which they expect to reap a for- 
tune. Ten years ago it was a hard 
task to interest a business girl or 
teacher in life insurance.. It is not so 
difficult now. They have learned that 
insurance is the best way to save 
money. 

“T have often heard agents say: ‘I 
could have insured that man for $10,000 
as easily as for $5,000 if it hadn’t been 
for his wife. She objected because she 
said they would have to economize too 
much.’ I always wished I could have 
had a chance to talk to such a woman. 
It takes a woman to point out to an- 
other one how much better a little 
economy is when the husband is liv- 
ing and earning a living, then to be 
left with not enough for bare.expenses 
should the husband die. 


See Value of Insurance 


“Working girls have seen the value 
of life insurance when carried by their 
friends, and many of them are now 
trying to carry a little, even though 1t 
only be enough to pay expenses of 
sickness, and perhaps burial. 

“Many agents make the mistake of 
changing frequently from one company 
to another. I have found it a help in 
selling insurance to’be able to say I 
have been connected with one company 
twenty-five years. It shows I have 
confidence in that company. That 
gives a ‘prospect’ confidence also. 

“I have also found it a good plan to 
introduce myself as representing m 
company instead of by my own name. } 
and pleased to say that I have always 
received courteous treatment from pro- 
fessional and business people, and have 
had a square deal when in competition 
with agents of other companies. 


Cites An Experience 


“T used to think that a woman had 
to be good looking and stylish to suc- 
ceed in business, and I wished I could 
be both. But that I was not, helped 
me get one man insured who would 
otherwise not have done so. His name 
was given me by one of our policy- 
holders, and I was told that, as the 
‘prospect’ had a jealous wife it might 
not be well for a woman to call at 
their home. So I asked to meet the 
man at his place of business, and after 
talking with me a few minutes as I 
explained our contract to him, he sud- 
denly said: 


ay, you can come out to the 




















QUESTION! 


Is the Life Insurance business the profession you would 
advise your friend to enter? 


ANSWER! 


YES—IF I could assure him that there was a first class 
Company which would 
CAREFULLY TRAIN HIM! 
PLACE A SELLING DEPARTMENT AT HIS DISPOSAL! 


and continually give him the same service that he has been accus- 
tomed to receive in other lines. 


IS THERE A COMPANY THAT DOES THIS? SURE! 


The Phoenix Mutual Life Insurance Company 


of HARTFORD, CONN. 
JOHN M. HOLCOMBE, President 

















house and talk it over with my wife.” 

“That was funny, but as I could get 
the business I did not care. I never 
cease to wonder at women though who 
take a stand against their husband’s 
taking out life insurance, when they 
know they will themselves reap all the 
benefit. 


Joint Life Policy 


“The joint life insurance policy for 
man and wife appeals to me. Then if 
the husband dies the wife reaps the 
benefit; and if she dies, he becomes the 
beneficiary. If neither of them die 
until old age, the cash value of the 
policy may be used for their mainte- 
nance. 

“Writing life insurance is a good 
business for women, but they must be 
fitted for it. I make my policyholders 
my friends, and they then recommend 
me to their friends. 

“Women are considered as good risks 
as men, and some companies do not 
write them at all.” 





Claims Fees Are Limited 


The Guarantee Life of Houston is re- 
fusing to pay the fees of the recent ex- 
amination conducted by the Texas de- 
partment, alleging that the fees claimed 
by the Texas department are both un- 
reasonable and unlawful. The attor- 
ney-general has been asked if the com- 
pany is liable for the fees and if it con- 
tinues to refuse to pay same, what ac- 
tion can be taken. The state presented 
claims aggregating $750. The company 
says that a statute enacted about 1876 
placed the maximum at $250. Thus the 
claim is said to be unlawful and also 
unreasonable. 





Merger Is Approved 


The purchase of the American Home 
Life of Fort Worth, Tex., by the In- 
ternational Life has been approved by 
the committee of insurance commis- 
pone appointed under the Missouri 
aw. 





THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. Wecan CONVINCE you as we have others. 


WRITE FOR THE, BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 
GRAND RAPIDS MICHIGAN 











Reliable Life Assurance Company 





We want State Mastigns; Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : : Address 


401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 




















Attractive Combination Policies 


$ 5,000 Ordinary Death. 

$10,000 Accidental Death. - 

$20,000 Accidental Death by Travel. 
Age 35—Annual Premium $152.50. 

Cash Loan and Surrender Values after 3d Year 


Paid-up Life Ins. end of 20 years, ,000.00 
Cash Value end of 0 years, - - $2.830.75 
Issued by the 


WISCONSIN NATIONAL LIFE 


Operating in Wisconsin, ig en 
Indiana, Michigan and So. Dako 
Write for General Agency Proposition 











OUR TWO 
SPECIALS 





SECURITY LIFE INSURANCE merry 


20-Payment Life, Guaranteed Special Cash Payment; 
20-Payment Life, with Diminishing Premiums, can not 


Our Economic 20-Payment Life and Economic Ordinary Life emphasize low rates and high values; 
every policy provision absolutely guaranteed. Capable men desiring an agency connection, address 


W. O. JOHNSON, President 


fail to create a new interest in Life Insurance. 


Rookery CHICAGO, ILLINOIS 
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THE 


STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 





UNSURPASSED 


AGENCY CONTRACTS: 
COMPLETE PROTECTION POLICIES 








— _ 


On agency matters, address: 


CHARLES F. COFFIN, Vice-President 











WEALTH OF MATERIAL 


INTEREST IN NEW EDITION 





“Policyholders Digest” Now Counted 
the Most Comprehensive and Com- 
plete. Life Insurance Compendium 





THE WESTERN UNDERWRITER COMPANY 
is this year taking special pains in the 
compilation of the forthcoming edition 
of the “Policyholders Digest,” which 
will be issued earlier and will be more 
complete than ever before. This real- 
ly remarkable publication, covering in- 
formation to secure which before its 
advent it was necessary to purchase a 
number of publications, sprang into in- 
stant popularity with the life agents of 
the country on its first revision and 
publication by this company two years 
ago. 

The development of a publication of 
this nature is very much like that of an 
automobile model or a flying machine; 
each year new parts are added and old 
parts strengthened until in its evolution 
it becomes perfectly adapted to the 
purposes and uses for which it is in- 
tended. 

Answers All the Needs 


The publishers have long felt that 
what the life men of the country needed 
was a single book, not too large in 
size, answering all the needs of. the 
salesman, both in active canvassing and 
for purposes of reference. Appreciat- 
ing that the prime factors in determin- 
ing the permanent value of a life in- 
surance policy are embraced in the 
three propositions: First, Is it a good 
company? Second, Is it a good policy? 
and third, What does it cost? 

The compilers built up the book from 
these fundamentals. A vast amount of 
work was involved in bringing the in- 





formation within the compass of a book 
that could be easily carried and ar- 
ranged for convenience and ready ref- 
erence. 

Makes Competition Fair 


A principal point kept in view was 
the necessity for a book which would 
make for fair competition and intelli- 
gent exposition of sound life insurance. 
It was realized that due to the use of 
one-sided publications, emphasizing 
often only one or two factors of good 
insurance, whereas all should be given 
their proper place, life insurance has to 
a great extent been improperly pre- 
sented to the public by the agents of 
the country with the result of much 
misunderstanding and consequent’ dis- 
satisfaction and lapsing of business. The 
day when life insurance has to be 
forced on an unwilling public by means 
of tontines or promises of impossible 
returns has forever passed. Life in- 
surance has come to be recognized as a 
part of the scheme of civilization and 
has been endorsed by state legislatures, 
the social agencies and students and 
authorities generally. The need, there- 
fore, is that agents shall be properly 
equipped to present every phase of life 
insurance intelligently in order that 
their work may stand the test of the 
closest criticism and comparison. 


Right Education of the Agent 


The “Policyholders Digest” . makes 
for the right education of the agent. It 
does not make for the ready compari- 
son of two companies on any one point 
owing to the deadly parallel by 
means of the so-called “cover flaps,” 
but rather encourages comparison of 
one company with all other compa- 
nies. By covering all important phases 
in one book the agent and policyholder 
are encouraged to take into consider- 
tion all points rather than merely one. 

The premium and net cost exhibits 
are gotten up with especial care, but 
cover a period of five years only, on the 
assumption that showings for a longer 





period in the case of participating com- 
panies is unjustifiable; the high cost 
company of today may be the low cost 
company five or ten years hence. 


Many Changes Are Noted 


Probably in.no year in the past have 
there been more changes in the poli- 
cies, premiums, dividends and practice 
of the various companies than in the 
one just closed. The edition now in 
preparation is virtually a new book. 
The growth of monthly income, the 
disability clause, the adoption of many 
new forms, the important changes in 
many of the larger companies, all make 
the coming book of unusual interest 
and value: 

The compilers have felt that every 
company should be shown, no matter 
how local its field, for the reason that 
in every state there are some compa- 
nies not operating generally which are 
important competition. An agent in 
purchasing this book need not fear that 
the local companies in which he is in- 
terested will not be shown. 


Gives a World of Valuable Data 


While certain information is con- 
densed, for example that premium rates 
are shown for only every five years and 
that policy contracts are analyzed in- 
stead of being presented in full, it is due 
to this arrangement that such a vast 
field can be covered in a book not too 
large for practical field use; and it is a 
surprising fact that this book covers 
not only the data shown in a number 
of other publications but also consider- 
able matter not published elsewhere. 

’ The publishers have not spared labor 





or money in analyzing and digesting 
the information. 


Complete List of Policies 


One of the splendid features is the 
complete list of policies issued by each 
company, with premium rates at the 
three sample ages, 25, 35 and 45. To 
compile this it has been necessary to 
make a careful study of the entire rate 
book of each company. A comprehen- 
sive index under the head of each com- 
pany, while hardly necessary owing to 
the convenient arrangement of the 
book, is still inserted to make “assur- 
ance doubly sure.” 


Needs Full Kit of Tools 


Any agent who tries to do business 
in 1915 without the aid of the “Policy- 
holders Digest” will be lacking in the 
“full kit of tools” which is so necessary 
to good workmanship. 

Many companies have made provi- 
sion for furnishing this book on special 
terms to their agents. Agents ordering 
direct from the publishers will be given 
the benefit of these special terms pro- 
vided they notify their company or 
mention the reauest in their order sent 
direct. 





Big Increase in 1914 


The Chicago agency of the Pitts- 
burg Life & Trust wrote about four 
times as much business in 1914 as it 
did in 1913. Luther W. Doggett as- 
sumed charge of the agency last Au- 
gust and under his direction much good 
work has been done. Mr. Doggett was 
formerly with the Travelers at Balti- 
more. 





The Central Business Men’s Accident Association 


Incorporated under the Insurance Laws of the State of Ohio. 


Home Office, DAYTON, O. 


LIFE AGENTS double their income handling our special low priced, liberal Health and Accident Policies, 


Issued separately and in combination. 


No time wasted in making collections. Standard Polisies—cost $3.06 


per quarter. The prompt payment of claims brings extra business and more money for you. 


If you want to increase your income write for our propositton. 


J. R. JONES, Secretary. 











ROYAL LIFE INSURANCE COMPANY 


ALFRED CLOVER, President 


INDUSTRIAL AND ORDINARY POLICIES 


Special confidential contracts for Superintendents, Assistant Superintendents and 
Agents in Indiana, Illinois, lowa, Kansas, Kentucky, Michigan, 


Minnesota, Ohio, and Wisconsin 
NOW ORGANIZING A HEALTH AND ACCIDENT DEPARTMENT 


HEAD OFFICE: 108 S. La Salle St., CHICAGO 
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WATTS MADE PRESIDENT 


—__— 


HEAD OF PREFERRED LIFE 





Has a Fine Record in Developing One 
of Newer Life Companies Along 
Right Lines 





W. A. Watts, secretary and general 
manager of the Preferred Life of Grand 
Rapids, has been elected ‘president of 
the company succeeding James R. 
Wylie, who has resigned on account of 
continued illness. The board passed a 
resolution of sincere regret and appre- 
ciation of his splendid services. 

Mr. Watts was the chief factor in or- 
ganizing the company and has been the 
main cog in the machinery. He was 
formerly a banker, but started to organ- 
‘ize the Preferred Life on business prin- 
ciples, interesting a number of substan- 
tial men in it. 


Work Has Attracted Attention 


His splendid work has attracted at- 
tention and he was placed at the head 
of the company by the directors as a 
token of their appreciation and confi- 
dence in his management. Mr. Watts 
on assuming charge of the company be- 
came a student of life insurance and is 
regarded as one of the clean, careful 
men in the business who believe in good 
practices and developing an institution 
along natural and right lines. 


Wilson Is Made Secretary 


R. S. Wilson, who has been connected 
with the company for some time, was 
chosen secretary. The Preferred wrote 
over $2,000,000 of new business last year 
and increased its surplus. 





Travelers Changes in Northwest 


General Agent Frank E. Ford of the 
Travelers, having voiuntarily _ relin- 
quished jurisdiction of the states of 
North Dakota, South Dakota and Min- 
nesota, outside of the counties of Ram- 
sey, Washington, Chisago, Dakota and 
Goodhue in Minnesota, the company, 
since Jan. 1, 1915, is handling its life 
and accident business in North Dakota, 
South Dakota and Minnesota, outside 
the counties named, through its branch 
office in the Security building, Minne- 
apolis. This office has handled the lia- 
bility and compensation business for 
some time past. 

Earl D. McKenzie, who has repre- 
sented the company for several years, 
has been appointed manager of the life 
and accident departments. 

Frank E. Ford will continue for the 
counties named, with the office in St. 
Paul. 





Will Back Antitwisting Bill 


Superintendent Small of Ohio will 
give strong backing to the antitwisting 
bill he has prepared to have introduced 
in the legislature. It provides that no 
insurance ‘company nor any of its rep- 
resentatives “shall. issue or circulate 
any written or oral statement misrep- 
resenting the terms of any policy.” It 
is provided there shall be no incom- 
plete comparison of policies or benefits 
“for the purpose of inducing or tending 
to induce a policyholder in any com- 
pany to lapse, forfeit or surrender his 
insurance therein and to take out a 
policy of insurance in another like 
company.” 

The commissioner of insurance is 
given authority to revoke the certifi- 
cate of authority of any guilty com- 
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Splendid non- torfeitable r Te- 
tte tice fo om with 

me or rO- 
ducers in Indiana, Shio, 
Michigan and Pennsylvania 





THE LINCOLN NATIONAL LIFE forrwavne, ispiana 


Comparative Record of Growth for Six Years Ending June 30, 1914 


— eget sams = Insurance in Force Surplus to Policyholders 
1908 85,525 256,024 2,441,000 182,903 


1910 170,093 
258,803 


1914 787,390 1,790,704 20,851,345 357,623 


“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT” 





419,985 
774,983 


4,973,000 
7,489,000 


203,513 
291,301 











pany or person, and no license may be 
issued for one year “upon satisfactory 
evidence of the violation of the pro- 
visions of the law.” Fines and im- 
prisonment are penalties upon convic- 
tion. 





WORKING OUT A NEW SYSTEM 





Insurance Institute of Hartford Pre- 
paring Classification Plan to Be 
Used by All Companies 





A uniform method of classifying. in- 
formation, based on_the decimal sys- 
tem invented for libraries, is being 
worked out for life companies by the 
Insurance Institute of Hartford, Conn. 
The plan is to assign a number, in 
hundreds, to each main division. Thus 
executive business might be 100, policy 
applications 200, etc. Subdivisions 
under the main heads would be 101, 102, 
201, 202, etc. Then beyond the decimal 
further subdivisions can be carried in- 
definitely. 

For example, certain information 
might have the number 405.4. The 400 
would indicate, say, the main division 
of policy loans. The 5 might lead to 
possible occupation, and the decimal .4 
might refer to a rule of the board of 
directors. The working out of the sys- 
tem will make all information on any 
subject instantly available. Under 
present conditions in every office much 
information is buried in the files of in- 
dividual cases, or is carried in the head 
of one executive, and a decision on a 
certain set of facts may differ from a 
previous decision on the same set of 
facts. 

The five Hartford life companies are 
likely to adopt the system as soon as it 
is completed, and no doubt many 
other companies will take it up in time. 
Thus the exchange of information will 
be facilitated, as a query need only give 
the class number. A _ big advantage 
will be in the saving of time of execu- 
tives through the availability of in- 
formation on every topic. 

The John Hancock Mutual for some 
time has had a similar plan in use in 
its own office. 





New Law for Licenses 


Life companies and general agents 
will be interested in the new law pro- 
posed in Michigan by Commissioner 
John T. Winship concerning the quali- 
fications of agents. The proposed 
measure is printed in full in Part 1 of 
this issue. 

Under the proposed bill soliciting 
agents must be residents of the state, 
and state and special agents are not 
allowed to solicit business. Apparently 
a supervising agent who has authority 
to appoint agents will not be allowed 
to solicit with the men he appoints, or 
with other soliciting agents. 














Have Entirely ( 
New Plan 








"Tne 
PBOPLES LAFE 


INSURANCE COMPANY 


CHICAGO 
ILLINOIS 


Industrial 
Insurance 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more rre~*1m-paying business in force in the United States 
than any other Company, and ._. each of the last seventeen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1918 


r day in Number of Claims Paid. 7,895 per day in aie of Policies issued ard revived to 
$1, 676,500 pe r day in New Insurance i and revi $286,288.02 per day in payments to Policy 
holders ani d addition to Reserve. $164,025.94 per day in Increase of Assets. 


German American Life Insurance Co. 


OF IOWA 
BURLINGTON, IOWA 


Salary contracts to men in Iowa who can 
produce business. 


LOUIS H. KOCH, General Manager. 


WANTED -Genera Agents 


Excellent territory open for experienced Life 
men in Kansas and Missouri. Address 


RESERVE LOAN LIF INSURANCE 


COMPANY 
INDIANAPOLIS, INDIANA 
Reliance Life Insurance Company 


OF PITTSBURGH} 


Has the best General Agents contract to offer You. Has all 
forms of Policies to offer the insured. Participating and Non- 
Participating Annual Dividend Guaranteed. Has the Only 
Perfect Protection Policy combining Life, Accident and Health 
Insurance at Minimum Cost. 























MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that arein good order. 
A Life Agent must have the best policies to meet the needs of the times. 


He wi 1 find them in the UP-TO-THE-MINUTE contracts issued by the 


Manufacturers and Merchants Life Insurance Company 


of ROCKFORD, ILLINOIS 
Write us for ;erritory. 























Pensions for Individuals. 


Pensions for Superannuated Em- 
ployees of Business Institutions. 


Pensions instead of Legacies under 
Wills and Trust Agreements. 


We can use a few high grade salesmen 
in this fruitfall, rapidly growing field. 


THE PENSION MUTUAL LIFE 
INSURANCE Co. 
PITTSBURGH, PA. 
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GIVE COST OF BUILDING 


UNION CENTRAL’S REPORT 





President Clark Comments on Resolu- 
tions Submitted by an Attorney 
Asking for Mutualization 





President Clark of the Union Central 
in his annual report announced that 
the last cent of cost of constructing the 
company’s home office skyscraper had 
been paid during 1914. The entire cost 
was paid from current funds of the 
company and there was no outside bor- 
rowing of any kind to finance its erec- 
tion. The total cost of the building 
was $2,974,339.74 and of the site $610,- 
000, making the total cost $3,534,339.74. 
Approximately three-fourths of the 
space has now been rented. 


Attorney Asks for Mutualization 


At the meeting an attorney represent- 
ing a few shares submitted a resolution 
asking that a committee of five stock- 
holders be appointed to investigate the 
subject of giving to policyholders rep- 
resentation on the board of directors or 
of mutualizing the company. The mo- 
tion was laid on the table by an almost 
unanimous vote. After the meeting 
President Clark made the following 
statement: 

“The Union Central Life has never 
formally considered the idea of mu- 
tualization in the meetings. of either its 
board of directors or stockholders. 
The question has been informally dis- 
cussed by the officers of the company, 
together with other current insurance 
topics. 

“It is a fact that one of the smaller 
stockholders did present, of his own 
volition and without discussion with 
those most interested, a resolution sug- 
gesting the appointment of a commit- 
tee tO canvass the question of mutual- 
ization. The resolution was laid upon 
the table until the next annual meet- 
ing. 

. Will Not Come by Litigation 


It is safe to say that when the time 
comes, should it ever come, when it is 
desirable that the Union Central be 
mutualized, or its form of control 
changed, the step will be taken under 
the leadership of President Clark and 
his associates themselves, rather than 
at the instigation of attorneys or others 
who have no real interest in the com- 
pany or knowledge of its affairs and 
who, in all probability, are thinking 
not so much of the policyholders as an 
opportunity to secure attorney’s fees or 
gain some other advantage for them- 
selves. 





Spence Agency Celebrates 


The Michigan general agency of the 
Mutual Life held a convention Satur- 
day, Manager H. Wibirt Spence having 
called in all the largest producers to 
plan for 1915 and to celebrate the big 
Success of the agency in 1914. A bau- 
quet Saturday evening concluded the 
meeting. 

The Detroit agency stood third 
among the Mutual Life agencies of the 

« United States in paid for business in 
1914, being ranked only by New York 
and Chicago. December was the big- 
gest month in the history of the 

* agency, the total paid for being $778,- 
000. The excess of paid-for business 
over that of 1913 was $1,173,000. The 
Percentage of increase was larger after 
the outbreak of the war than pre- 
viously. The largest individual pro. 














ducer was J. A. Bassford, manager of 
the Grand Rapids office, who paid. for 
$352,000. 

It was decided to increase the agency 
force by the acquisition of additional 
selected agents. The big producers 
were divided into three teams for the 
first quarter of the year, and the team 
that produces the least paid-for busi- 
ness will have to dine the other teams. 
J. A. Bassford captains one team, W. B. 
Olin of Detroit the second and Elmer 
R. Beers of Coldwater the third. 


HAS LIMIT ON NEW BUSINESS 








Unique Rule of Johnston & Clark 
Agency Holds Production to 
$5,000,000 in Michigan 





While most life agencies are striving 
their utmost to increase their produc- 
tion annually, there is one in Detroit 
that is limiting its production—the 
Johnston & Clark agency of the Mutual 
Benefit. For the last two years the 
limit of production was placed at $5,- 
000,000 new and paid-for business. This 
year the limit was exceeded by only a 
nominal amount, about $100,000, but last 
year the production ran to $5,600,000. 

“We decided to limit our production 
because the business of new agents is 
expensive,” said Manager Donald Clark. 
“They may write considerable business, 
but a man who has been in the field less 
than a year does not know the business 
well enough to write it‘right. He makes 
mistakes, and the policyholders come 
in here with complaints. We have to 
rectify: matters. If the error is such 
that we cannot rectify it, the policy- 
holder is sore, and sooner or later we 
lose him. 

“We take on about thirty new men 
every year, but not more than 10 per- 
cent of them ever get out on the street. 
They disclose while in our training de- 
partment that they cannot quite reach 
the mark. We never let a man go out 
after business until he has been in the 
office two months. We do not con- 
sider him educated in less than a year 
and a half or two years. If we have 
any idea that a man will remain with 
us less than:a year, we don’t take him 
on. 

No less than twenty-three of the fiftv- 
six agents in the Michigan agency qual- 
ified for the $100,000 Club in 1914. The 
affairs of the agency are going along 
so well that Mr. Clark, who returned 
from Asheville, N. C., for the holidays, 
decided not to hold an agency conven- 
tion this year. His physician advises 
that he return to the south for the re- 
mainder of the winter and he will leave 
about Jan. 15. 





Average Premiums Increased 


Graham C. Wells of Pittsburgh told 
the agents of the W. M. Horner agency 
of the Provident Life & Trust at Minne- 
apolis, during their recent annual con- 
vention, that one effect of the war has 
been to induce policyholders to take a 
higher grade of life insurance. The 
premium increase has been $3.81 per 
$1,000 of insurance during 1914, brought 
about largely by the war, he says. Mr. 
Wells also reported that business con- 
ditions are much improved throughout 
the east. Mortgage loans, which were 
suspended by most of the life insurance 
companies at the outbreak of the war 
have been resumed. 





Joseph J. Fineran has formed a part- 
nership with T. W. Lunt at New Orleans, 
the partnership representing the Fidelity 
Mutual Life in that city. 





‘OME SPLENDID TERRITORY is 


available in Kansas, Illinois and Mis- 
Souri. An old fashioned general agency contract will 
be made with the right man. If you camdeliver the 


goods, write American National Assurance Company, 
Syndicate Trust Bldg., St. Louis, Missouri. 














AMERICAN 
CENTRAL 





HERBERT M. WOOLLEN 





LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


PRESIDENT 





























Carry a Strong Anchor 








The 1913 record of the Anchor Life re- 
veals that it has policies that sel:. 


In these days of stress and change it 
pays an agent to get firmly attached 
to a permanent company. 


Watch Your Anchor!! 





Indianapolis, Indiana 








The Anchor Life Insurance Company 

















Special AGENTS Special 











For 








Ohi 


Oo Write to me 








If You Mean Business Fo, 
If You Can do Business 








Illinois 


JACKSON MALONEY, Manager of Agencies 


Philadelphia Life Insurance Co. 


N. E. Cor. Broad and Sansom Sts., PHILADELPHIA, PA. 
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ANNOUNCES LOW RATES 


—_—_____ 


SPECIAL $5,000 LIFE POLICY 





Equitable of Iowa Provides Agents 
with Nonparticipating Contracts ~ 
on Many Forms 





Very low nonparticipating rates have 
been announced on a wide variety of 
policy forms by the Equitable of lowa. 
The most interesting of these are a 
special $5,000 ordinary life, a term pol- 
icy to age 65 that has cash, paid-up and 
extended insurance values, and a 5-year 
convertible term at an unusually low 
price. The rates for the special $5,000 
and a few of the other new nonpartici- 
pating forms are given in the table be- 
low. The rates and the values at the 
end of the tenth ~~ on — term 
policy to age 6 are also quote ‘ 

Ord. Pay End. End. End. End. 
Age $5,000 $1,000 $1,000 $1,000 $1,000 $1,000 
20 68.00 22.09 41.00 17.11 15 1 


35 100.45 
36 103.65 
37 107.05 
38 110.70 
39 114.50 
40 118.55 
41 122.90 
42 127.45 
43 132.35 
44 137.55 
45 143.05 
46 148.90 
47 155.15 
48 161.85 
49°168.95 
50 176.60 
51 184.70 
52 193.30 
53 202.50 
54 212.35 
55 222.80- 
56 233.956 
H7 245.95 
HS 258.65 
69 272.35 
60 286.95 64.52 pips 
TERM TO AGE 65 

Values 10th Year 

Extended ins. 


continuous premium policies that ma- 
ture as endowments at ages 85, 80, 75, 
70 and 65; 10, 15, 20, 30, 35 and 40-year 
endowments; 10-pay, 15, 20, 25 and 30- 
year endowments; 20-pay 25, 30 and 35- 
year endowments, and single-pay 10, 
15, 20, 25 and 30-year endowments. 

The company is also placing in its 
agents’ hands a full line of nonpartici- 
pating annuities. The forms are con- 
tinuous annual premium and 20 annual 
premium reversionary annuities; 20, 15 





and 10-year deferred annuities pur- 
chased by annual premiums; annual 
premium deferred annuities beginning 
at ages 65 and 60, and immediate an- 
nuities. On the deferred and imme- 
diate forms rates are quoted for both 
males and female. 

The new rate book also gives partic- 
ipating rates for the 25 and 30-pay life 
forms. 





GIVES UP ALL REINSURANCE 





Union Central Life Discontinues This 
Feature But Increases Its Net 
Line to $100,000 





The Union Central Life held its an- 


nual meeting Tuesday and reelected 


all its old officers and directors. The 
company also increased the amount it 
will write on a single life from $50,000 
to $100,000 and discontinued for the fu- 
ture both taking and giving reinsur- 
ance. The company has heretofore ac- 
cepted risks in excess of $50,000, but 
has reinsured all in excess of that 
amount. It found reinsurance more or 
less unsatisfactory and frequently car- 
ried reinsurance at a loss as an accom- 
modation to its agents, sometimes pay- 
ing larger premiums to other com- 
panies for reinsurance than it received 
for its own policies. The company is 
now sufficiently large to carry $100,000 
net lines. It now has something over 
$6,000,000 of reinsurance in other com- 
panies and carries about $1,000,000 for 
other companies. 

There are now 13 companies writing 
$100,000 or more on a single life, as fol- 
lows: Aetna, Equitable ($200,000), Fi- 
delity Mutual, Germania, Metropolitan, 
(no limit), Mutual Benefit, Mutual 
($250,000), New York ($300,000), North- 
western, Penn, Prudential, Union Cen- 
tral and Union Mutual. 





Oregon Life’s Agency Convention 
The Oregon Life held its agency 





convention last week at the home of- 
fice. Aside from the business sessions 
there were a number of entertainment 
features. The company enjoyed a 
prosperous year. 





ILLINOIS LIFE MEN GATHER 





W. B. Davis & Son Call in Field Club 
Agents for Annual Rally at 
Kansas City 





W. B. Davis & Son of Kansas City, 

southwestern managers of the Illinois 
Life, held an agency convention last 
Friday and Saturday. The chief speak- 
ers were Judge William Thomson of 
Kansas City, Manager Fred W. Potter 
of the Association of Legal Reserve 
Life Companies of Illinois, Vice-Presi- 
dent R. W. Stevens and Assistant 
Agency Manager Karl B. Korrady of 
the Illinois Life. M. E. Dark, the re- 
tiring president, introduced the new 
president of the field club, W. R. Childs 
of Kansas City, who qualified for the 
position this year. Mr. Dark is first 
vice-president, his headquarters being 
at Springfield, Mo.; R. B. Daniel of 
Hutchinson, Kan., is second vice-presi- 
dent, and W. J. Griggs of Carthage, 
Mo., is third vice-president. The 
agents brought in $97,000 in applica- 
tions in honor of the managers. 
B. Davis, the head of the managerial 
firm, is one of the leading life men of 
the section and made some inspiring 
talks to the men. The agents set 
$5,000,000 as the mark for 1915. 





Not an Amalgamator 


C. W. Brandon, president of the Co- 
lumbus Mutual Life, has sent a circu- 
lar to all agents stating that his com 
pany is not in on the proposed merger 
of several Ohio life companies. He 
says the company has not been ap- 
proached on the subject and its offi- 
cers would not consider a proposition 
for a moment. 














FINANCIAL STATEMENT 
Northern Assurance Company of Michigan 


(QUALITY SERVICE) 
December 31, 1914 


The Investments of this Company are Confined to Municipal Bonds, 
and First Mortgages on Improved, Income Bearing Real 
Estate worth at least double the amount loaned. 


New Assurance paid for during 1914, $2,502,703.47 
Paid for Assurance in Force - 
Note:—No Schemes—Just Life Insurance 


$11,146,691.42 




















BELL STILL RINGING 


FULL COURT HEARS THE CASE 





All Seven Judges Sat in the Hearing 
of the Bell Suit Against the 
Union Central Life 





The full court of seven judges heard 
the argument last week in the Ohio 
supreme court in the effort of James G. 
Bell of Cleveland to reopen his suit to 
undo the increase in the capital stock of 
the Union Central Life from $100,000 to 
$500,000. Bell originally lost his suit in 
the common pleas court at Cleveland, 
the court holding that the legal ques- 
tions in regard. to the increase were 


disposed of when the supreme court . 


held in favor of the company in the 
quo warranto proceedings brought by 
the attorney-general of Ohio at the 
time the increase was made. 

The circuit court reversed the com- 
mon pleas and ordered the case back 
for trial, holding that the determina- 
tion of the action brought by the state 
did not bar an action by a policyholder 
as the policyholders were not directly 
represented in the state’s suit. On ap- 
peal from this decision the supreme 
court reversed the circuit court and 
upheld the original decision of the com- 
mon pleas court, thus apparently termi- 
nating the case. 


Tried to Block Decision 


Bell made several tactical moves to 
prevent the entry of this final judg- 
ment, alleging that the supreme court 
decision did not constitutionally re- 
verse the circuit decision. There were 
six supreme court judges at that time 
and the constitution provided that the 
circuit court could only be reversed 
by a “majority” of the supreme court. 
The facts were that two of the six 
judges in the supreme court did not sit 
in the case, as they were policyholders 
of the company. the remaining 
four, three voted for reversal and one 
dissented. Thus the reversal was 
made by a majority of the sitting 
judges, but by only half of the full 
court. Bell, however, was unable to 
prevent the entry of the judgment. 

Says Judgment Is Free From Attack 

Last spring, long after the term of 


court at which the three judges ordered 
the reversal, Bell was granted a re- 





Age Prem. Paid-up Cash Yrs. Days hearing by the supreme court. Attor- 
Basisys $11.25 $124 $27 -3 180 ASSETS ney Lawrence Maxwell, for the com- 
B1..... .+-et id = ; a. Municipal Bonds and First Mortgage Securities = $699,287.30 pany, at the hearing last week con- 
83..... . 11:76 139 30 3 2994 Premium Loans, of which (none) is for first year premiums 17,183.38 tended that the former judgment was 
See 11.95 143 31 3 $330 Policy — on this Company's policies as collateral - yin rer from —_, scone it had ey 
| TOSS 12.13 149 33 4 US Agents’ Balances - - - - - 055. een attacked before the term ended. 
eS 12.34 153 «344 32 Bills Receivable - = : a ‘ - 1,868.15 Thus he invoked a rule the force and 
aged 1 ae ce - RS as CashinBanks - - - - - = 19,670.11 applicability of which will have to be 
$9..... 18:01 170 38 a eee Furniture and Fixtures ‘ a . . é 7,841.55 determined before the main question of 
Bi So 13.26 176 39 4 188 Interest due and accrued z ‘ 3 : 14,861.99 the validity of the former judgment 
31..... 13.53 182 41 4 148 Net Amount of deferred and uncollected premiums 20,175.37 can be passed upon. - 
thd + r+ aoe 42 ‘ = - (Reserve charge in liabilities) ‘The court took the case under ad- 
a4... 346.89 900 46 4 358 Total Gross Assets - - - ia $841,964.71 visement. If Bell wins, his original 
ae 14.73 207 446 #4 147 Deduct Assets not admitted:— case will go back to Cleveland for trial. 
36..... 15.06 213 48 4 127 Agent's Balances $4,055 .54—Bills Receivable $1,868. 15— The only point in the long appeal is the 
37 Hae i 5 a3 330 a3 : 44 Furniture and Fixtures $7,841.55—Premium Notes excess question whether or not the prior de- 
Sh... ROBE EDA RE nee of reserve—$5, 141.38 - - -  - 18,906.62 cision in the attorney-general’s suit 
eee ae ae ae conten ey oe ae see een TD) See aur ie cae gees ack 
:22 tenes 4 st ee 5 4 rss eo ; LIABILITIES for trial, Bell will have to show, first, 
144. E ‘ : : 18.62 264 53 3 39 Reserve (Michigan Standard), that he has a right, as a policyholder, 
a 19.19 269 52 2 815 including disability reserve - $704,512.20 to attack the increase in capital, and 
is 19.82 274 50 2 320 Less Re-Assurance Reserve “ : 15,109.68 $689,402.52 second, that on the facts of the case 
47..... 20.47 278 48 3 121 Losses unpaid—Proofs not received 2 ¥ : 2,000. his rights as a policyholder were in- 
43° 4 4 eae 4 18 Deferred Annuities not yet Due ~ = ° - 6,776.75 fringed. If Bell loses, the long litiga- 
50.1... 2271 «282 «871s Premiums paidin advance = - = - - - = 607.16 tion ends. 

Other f hich t] All other Liabilities ; : z : 2 2,529.80 Z 

ner forms on which the company Admitted Capital and Surplus to Policy Holders - 121,841.86 : 

has issued nonparticipating rates are ——— . Texas Meeting Postponed 
30-pay, 25-pay, 15-pay and 10-pay lifes; $823,058.09 : 


The meeting of the Texas Life Con- 
vention, to have been held in Waco 
Tuesday, Jan. 12, has been postponed 
until Tuesday, Jan. 26, two weeks later. 
The postponement was made necessary 
on account of the inability of severa 
of the prominent members to attend 
on the original date. 





Edward Madden, for several years 4 
large producer for the Mutual Life at 
Chicago, has been appointed a representa- 
tive for the National Life U. S. of A. 
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ANNOUNCEMENT 





THE WESTERN UNDERWRITER’S 
POLICYHOLDERS DIGEST 


For Nineteen Fifteen 
NOW BEING COMPILED 


OUT POSITIVELY EARLY IN MAY 
The Greatest Life Agents’ “Combination” Field Book Issued 


Financial and Business Records; Policy Contracts; Premium Rates 
and Surrender Values; Dividends and Net Cost; ALL IN ONE. 


In the Best Bound, Most Conveniently Condensed, Easiest Handled Book You Ever Saw 


SC(  LEXIBLF THAT YOU 
CAN DO THIS 


Would You Believe That 
— This — Contains — This 
_ Two Handred and 
Fifty-Two 


Companies 


(More than any other book) 





Filing Case containing rate and va!ue 
books, sample policies, dividend sched 


i ules, etc., of all American Companies, 
Oar it a es _— ; specially constructed for the Policyholders Digest. 





A .Complete Digest of American Life Insurance, Treating the Three Important Phases 


THE COMPANY—THE POLICY—THE COST 


IN ADDITION TO THE ABOVE, A VAST AMOUNT OF OTHER INFORMATION, INCLUDING: 


Complete List of Policy Forms issued by each Company, with Premium Rates at Three Sample Ages, 25, 35 and 45, and descriptions of all Special Forms. 

Resume of Each Company: Officers, Territory in Which Operating, Reserve Bases, Kinds of Policies Issued, Insurance on Women, Disability Clause, Monthly 
Income, Maximum and Minimum Amounts Written, Reinsurance, Participating or Non-participating, Etc., Etc. 

Fifty pages of Reserve, Mortality and Other Tables, some not given in any other publication. 

Retroactive Principles in Practice (for such companies as care to report). 


OUR PRELIMINARY REPORTS 
From the companies indicate an unusual number.of changes in Policy Forms, Premium Rates, Dividends, Etc. There 
is hardly a Company which has not made important changes and many entirely new policies have been issued. 
The growth of Monthly Income Insurance, the adoption of Disability Clauses by many Companies, both with and 
without increase in Premiums, the great development of Policy Contracts along other lines, will make the 1915 
Edition of the Policyholders Digest 


THE MOST INTERESTING AND VALUABLE EVER ISSUED. 


The Edition is Being Completely Revised and will Embrace all Changes and Additions. 


ORDER NOW-—To Insure Early Delivery 


(Orders will be filled in the order received) 


Two-Fifty The Copy 


Many Companies give Special Terms to their Agents. Order from us direct, at the same time 
notifying your company, and YOU WILL BE GIVEN THE BENEFIT OF THE SPECIAL TERMS 


YOU NEED THE BACK ISSUES: The Digest each year constitutes a Complete Current Life Insurance History. Special Rate on Two Years or more 


THE WESTERN UNDERWRITER COMPANY 





PUBLISHERS 
CINCINNATI CHICAGO NEW YORK 
408 LINCOLN INN COURT 1362 INSURANCE EXCHANGE 100 WILLIAM STREET 
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ASSOCIATION ACTIVITIES 


—_-—- 


TEXAS MEN’S ANNUAL RALLY 





W. G. Harris Was Elected President 
of the Organization—J. P. Mahoney 
Defends the Robertson Law 





Dallas, Texas, Jan. 9—(Special)—The 
Robertson insurance law of Texas was 
upheld today in an address before the 
Texas Association of Life Under- 
writers by J. P. Mahoney, assistant 
general counsel for the Federal Life of 
Chicago. Mr. Mahoney was the prin- 
cipal speaker before the meeting, which 
was the annual session. 

Mr. Mahoney said that the law is a 
good one and urged every insurance 
man in Texas to get busy and make a 
demand upon their representatives in 
the state legislature that the law not be 
tampered with. He said Texas has.a 
reputation abroad for enforcing its laws 
and to back up on this law would be a 
bad precedent. -He called attention to 
the fact that the law had brought mil- 
lions of dollars to the state in invest- 
ments and said that his company was 
loaning money at every opportunity. 
He considered Texas real estate a bet- 
ter investment than railroads or New 
York skyscrapers and said his company 
had investments in Texas that exceeded 
the requirement of the law by several 
thousands of dollars. 


Election of Officers 


“The big life companies of the east 
withdrew from Texas when the Robert- 
son law went into effect and I am told 
now owe Texas more than $2,000,000, 
according to the terms of that law. 
They want the state to back up, wipe 
the slate clean and allow them to come 
back into the state,” the speaker said. 
“Give them time; they will come back, 
and when they do they will take an 
even chance with the Texas companies 
and others now doing business here.” 

W. G. Harris, manager of the Aetna 
Life at Dallas, was elected president 
of the association; B. F. Myers, man- 
ager of the Fort Worth Life, first vice- 
president; Joe E. Rhea of the South- 
land Life, second vice-president; A. L. 
Davis of the American Central Life, 
secretary and treasurer; A. Rosenbaum 
of the Pacific Mutual Life, chairman of 
the executive committee; D. D. Crock- 
ett, Midland Life; W. F. Beaton, Mis- 
souri State; A. C. Bigger, South- 
western; H. C. Harris, Reliance, mem- 
bers of the executive committee. 


Will Organize Other Cities 


The association was two years old 
yesterday, and, according to reports of 
different committees, in that time it has 
accomplished a great deal for the bene- 
fit of the legitimate life agent. A reso- 
lution having as its aim the organiza- 
tion of branches of the association in 
all of the important cities of the state 
was adopted and the officers will begin 
_— work at once to bring about this 
end. 


Committee Chairmen Named 


According to the report of the mem- 
bership committee the association now 
has a membership of 392. Members 
from San Antonio, Austin, Houston, 
Galveston, Beaumont, Fort Worth and 
Waco, besides those of Dallas, attended 
the session, 

President Harris appointed Ben 
Thorp, Federal Life, chairman mem- 
bership committee; J. Y. Webb, Inter- 
national Life, chairman program com- 
mittee; L. M. Cathles, Southwestern 
Life, chairman publicity committee. 





New Officers at Tacoma 


Carl F. Widman, manager of the 
Equitable Life of New York at Ta- 
coma, Wash., has been elected presi- 
dent of the Tacoma Life Underwriters 
Association. H. L. Pelletier, manager 
of the Travelers, has been elected first 
vice-president; Arthur Finley, Penn 
Mutual, second vice-president; George 
Jacobs, First National Life, secretary, 


‘The nominating 


and C. H. Nelson, Reliance Life, treas- 
urer, 





Hunter for President 


H. R. Hunter of the Pacific Mutual 
Life has been nominated for president 
of the San Francisco Life Underwriters 
Association. Mr. Hunter has served 
two years as secretary and treasurer. 
committee recom- 
mends L. B. Messler, agency manager 
of the West Coast Life, for vice-presi- 
dent. Gordon Hay of the Mutual Life 
is recommended for secretary-treasurer. 
The election will be held on the third 
Thursday in January. 


CINCINNATI ELECTION HELD 





Ellis Heads Association—Henry Powell 
Makes His Bow to New Associates 





Henry Powell, manager of the Equi- 
table Life of New York, made his bow 
to Cincinnati life insurance men, as a 
coworker and a fellow member of the 
local association, by making the prin- 
cipal speech at the annual meeting of 
the Cincinnati Life Underwriters’ As- 
sociation, which was held Tuesday in 
connection with a dinner at the Busi- 
ness Men’s Club. Mr. Powell deliv- 
ered one of his usual enthusiastic talks, 
with agency work as his subject, and 
much enlivened with stories. 

The Hon. John L. Shuff, postmsater 
of Cincinnati since Jan. 1, retired as 
president of the association. 


Ellis Elected President 


S. P. Ellis, general agent of the 
Provident Life & Trust, was elected 
president and was installed in office. 
E. R. Ferguson, manager of the Mutual 
Life, was elected vice-president; J. E. 
Taylor, general agent of the John 
Hancock Mutual, secretary, and .Isaac 
Bloom, general agent of the Penn Mu- 
tual, treasurer. The executive commit- 
tee for the coming year is H. W. 





Hutchins, , National Life, Vermont; 





FROM THE 


Fieldman’s Standpoint 


Superior Financial Strength 
Modern and Attractive Policies 
Liberal AGENCY CONTRACTS 
Home Office CO-OPERATION 
are four desirable elements which render represent- 
ation pleasant and profitable. 


The 


Germania Life Insurance Company 
of New York 
has all these as well as other advantages to offer 


to the RIGHT MEN. 


For full information address: 


HOME OFFICE 


50 Union Square New York, N. Y. 














The Intermediate Life Assurance Co. 








EVANSVILLE, IND. 


This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company. Let us tell you more. 














THE EQUITABLE LIFE 
INSURANCE COMPANY OF IOWA 


Has good openings for general agencies in desirable locations for experienced and successful men. 


Liberal contracts offered. 


Apply to Home Office, DES MOINES, IOWA 











IOWA—NEBRASKA—SOUTH DAKOTA—Three splendid 
states. Reliable District and Special Agents desired. New company 
with very attractive policy, non-participating, just entering 
new territory. Address 90-R, care The Western Underwriter. 














George Washington Life 
— Insurance Company 


Resources Reserve _ Ins. in Force 
$867,000 $524,000 $6,900,000 


Correspondence invited for direct 
Agency representing Company 





(Founded 1906) 





Charleston, West Va. 


in three important cities. 


Liberal 
Contract 


Unusual 


Splendid 
Opportunity 


Policies 
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Griffith L. Resor, State Mutual Life; 
William Klusmeier, Prudential; Sam- 
uel Sturm, Mutual Benefit and Noah 
Morgan, Western & Southern. 


Best Year in History 


The Cincinnati association closed one 
of the best years in its history. Be- 
sides giving the National association 
one of the best annual conventions it 
ever had, the association has made not- 
table gains in membership. Meetings 
throughout the year have been well at- 
tended, and-many prominent men have 
given talks at the monthly meetings. 

The annual meeting was most enjoy- 
able. As usual, the ladies attended in 
considerable numbers, and with “Jack” 
Shuff presiding, things went off with a 
whoop and lots of spirit. An orchestra 
of twelve pieces provided the music, 
and the chef of the Business Men’s 
Club provided an excellent menu. 


DISCUSS ETHICAL QUESTIONS 





Cleveland Association Takes Up Reso- 
lutions on Fairness and Competi- 
tion on Term Policies 





The first meeting of the Cleveland 
Association of Life Underwriters for 
the new year was held Monday even- 


‘ing, following a luncheon at the Cham- 


ber of Commerce Club. 

In opening the discussions, J. J. Jack- 
son of the Aetna was asked to explain 
in detail the publicity plan of the Na- 
tional association. With the aid of 
the books of specimen copy for the 
different phases of publicity he laid 
before the members the entire plan as 
it has now been mapped out. Special 
copy has been prepared for the gen- 
eral papers, the women’s magazines 
and the farm papers. While talking 
Mr. Jackson made the assertion that 
less than 10 percent of. the business 
written in Cleveland last year was se- 
cured in competition, and he added that 
the portion thus written had caused 
more trouble than all the others com- 
bined. 

Only three of the five resolutions 
prepared on the ethics of life insurance 
selling were taken up. They were as 
follows: 

1. Resolved, -That competition should 
cease when the application is signed in 
good faith and the medical examination 
is arranged for. 

2. Resolved, That it is unethical for 
members to upset or rewrite term insur- 
ance in force in other companies. 

3. Resolved, That it is unfair for mem- 
bers to influence competition against other 
companies by quoting only past perform- 
ances of such companies and giving no 
consideration to their present condition. 


When Business Is Closed 


S. S. Saffold of the Provident Life & 
Trust spoke on the first question and 
contended that the business is really 
closed only when a settlement of some 
kind is secured. E. W. Snyder of the 
Massachusetts Mutual Life argued that 
the business should be considered 
closed when the requirements of the 
resolution are complied with. He said 
that many contracts have been upset 
and commissions that rightfully be- 
longed to the first agents had been 
taken by others to whom they in no 
way belonged. Stephen Hughes ad- 
vised that it is fair, when a man has 
secured an application, to keep away 
from the applicant and allow the agent 
to collect the premium. E. M. France 
of the State Mutual argued that a case 
1s not really closed until the minds of 
the agent and the applicant, agree, the 
application is signed and the medical 
examination made. J. J. Jackson of 
the Aetna, Harry F. McNutt of the 
New England Mutual, Mr. Evans of 
the Provident Life & Trust and Dr. 

. H. Kinnecut of the Massachusetts 
Mutual were other speakers on this 
subject. A vote showed a large ma- 
jority in favor of considering the case 
closed to competition when the ap- 
plication is signed and the medical ex- 
amination made. 


Twisting of Term Business 
On the second resolution, J. J. Jack- 





son said that when an agent attempts 
to rewrite term insurance in another 
company, he not only weakens his 
own case, but damages insurance in 
general. S. S. Saffold asserted that re- 
writing term insurance is twisting. Mr. 
Evans of the Provident Life & Trust 
and Joseph Grossman of the State 
Mutual spoke in the same tenor. From 
various expressions, these views met 
with the approval of a majority of the 
members. 
Unfair Competition 


On the third resolution Harry F. 
McNutt of the New England Mutual 
spoke, in explanation of circumstances 
where such subjects might come up, 
and said that common courtesy and 
good judgment must rule in many 
cases, because they cannot be listed 
and the rules kept in mind. Innuendo 
and half truths are never in place, how- 
ever, as they leave a degree of uncer- 
tainty in the mind that is hard to over- 
come and may damage the business in 
a general way. 


Fitting Business Policies 


Two concrete cases of business in- 
surance were taken up following the 
discussion of the three resolutions. One 
had to do with a partnership, with all 
conditions as to the families and the 
business given. The other pertained 
to a corporation, with a father and two 
sons interested. Solutions were given 
in both cases, but they did not agree 
altogether. The ideas expressed were 
interesting and may furnish material 
for a further discussion in the future. 

The following new members were 
admitted: E. H. Dark, Columbia; J. 
W. Morris, Prudential; M. E. Barden, 
es and H. B. Burrows, Cleveland 
Life. 

At the close of the meeting R. C. Al- 
len of the Phoenix Mutual talked for 
a few minutes and discouraged the 
plan of having the representatives of 
a number of companies meet an ap- 
plicant in competition at the same time. 
It is a bad thing for all concerned, he 
said, and the applicant is likely, to be- 
come disgusted and refuse to take in- 
surance at all. 





Election at Akron 


At the annual meeting of the Akron, 
Ohio, Association of Life Underwriters 
at noon Monday, the following officers 
were elected: President, Aaron Rub- 
right, the John Hancock Life; vice- 
president, Nick Huber, Canada Life; 
secretary, C. C. North. reelected, Mid- 
land Mutual Life. The membership 
now numbers thirty-five. Secretary 
North and F. C. Dibble have been mak- 
ing a membership campaign for some 
time past, with good results. 





Stouffer Made President 


At a meeting of the Lansing Life 
Underwriters Association held last 
week, S. S. Stouffer of the Metropoli- 
tan, was elected president and John H. 
Hawks, of the Mutual Life, chairman of 
the executive committee. The associa- 
tion raised a fund for the education and 
conservation committee of the Na- 
tional association and forwarded it to 
National Treasurer H. Wibirt Spence, 
of Detroit. 





ASSOCIATION NOTES 
The legislative committee of the De- 


.troit Life Underwriters’ Association will 


keep close tab on what happens at Lan- 
sing this winter, and be prepared to head 
off any unwise legislation that may be 
proposed. Colonel Will A. Waite, chair- 
man, who is very well acquainted in 
legislative circles, has made arrangements 
to be kept posted on all insurance matters. 
The Los Angeles Life Underwriters’ 
Association at its annual meeting took in 
new . Some of the agents of 
companies that formerly had no repre- 
sentation in the association signed up. 
Charles D. Oreckovsky has been elected 
president of the Duluth Life Underwriters’ 
Association. Other officers elected are 
Richard Keown, first vice-president; T. J. 
Monahan, second vice-president; Clyde 
Potts, secretary, and Frank T. McNally, 
treasurer. 
At the January meeting of the Jackson, 
Miss., association Governor Brewer was 





A COMPANY NOT OPERATING 
IN NEW YORK 


Is prepared to give Old Time General Agency Con- 
tracts for a Few Important Fields Still Open. Company 
Old Enough to be Settled in Its Policy; Big Enough, if not 
the Largest. General Agency Contracts Under Which 
the Present Leaders in the Life Insurance World Made 
Their Success. One Especially Good Opening at Cleve- 
land for Northern Ohio. Only Men with Established 
Records of Production. Address 59-N, 


Care The Western Underwriter, Cincinnati or Chicago. 











The Company on the Map 


Have you noticed the map of 
Texas, the trade mark of the 


. Great Southern 


Life Insurance Co . 





of Houston, Texas 


It brings forcibly to mind big things—a company housed in a 
big state with large possibilities, a company writing more busi- 
ness in its home state than any other company, a company with 


a big future, a company that attracts big men. 


Why not get the benefit of a company with strong momentum? 
Why not work for a company in.a territory where you do 
not have to introduce it? An agent s work is half done when 


he represents the Great Southern. 


O. S. CARLTON 


Vice President 




















INSURANCE STOCKS 


SPECIAL CONFIDENTIAL PRICES 


LINCOLN WATIONAL LIFE OHIO NATIONAL LIFE 
MARQUETTE LIFE OLD COLONY LIFE 
MARQUETTE FIRE PUBLIC SAVINGS LIFE 
MISSOURI STATE LIFE PEORIA LIFE 
METROPOLITAN FIRE STERLING FIRE 

NEW WORLD LIFE UNION CASUALTY 
INDIANA NATIONAL LIFE WISCONSIN NAT'L LIFE 
PRUDENTIAL CASUALTY ANY OTHER STOCKS 


COLUMBIAN NAT'L FIRE 
FOREST CITY LIFE 
FIRST NATIONAL FIRE 
NORTH AMERICAN LIFE 
GREAT SOUTHERN FIRE 


Write to ANDREWS & COMPANY 


INVESTMENT BANKERS 
108 So. La Salle Street CHICAGO, ILL. 
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CALL COMPARISON UNFAIR 


THERE is considerable criticism made 
on the Wisconsin insurance department 
for its folder being sent out showing 
comparative results between the state 
life fund and the Wisconsin home com- 
panies. It is held that these compari- 
sons are odious because all the facts 
are not told and savor very largely of 
compzrisons that are now regarded as 
unfair by the companies. The Wiscon- 
sin life companies are splendid institu- 
tions and life insurance men are aroused 
over the efforts of the insurance de- 
‘partment to boost the state fund at the 
expense of the state companies. 

For instance, comparisons are made 
with the NorTHWEsTERN Murtuat, the 
Wisconsin Lire, GREAT NorTHERN LIFE, 
Wisconsin NATIONAL Lire, GUARDIAN 
Lire and Otp Line Line. No mention 
is made of the superiority of service 
rendered by the private companies and 
the difference in policy provisions. For 
the state insurance department to prac- 
tically “knock” its own home compa- 
nies and bring forward a plan of com- 
parative figures that has practically 
been outlawed is regarded as extreme 
partisanship and unjust to home insti- 
tutions. 








BLOOD TESTS 


THE practice of requiring blood pres- 
sure tests in medical examinations ap- 
pears not to be so popular as it has 
been in the past. At one time most of 
the larger companies were seriously 
considering the making of these tests 
and they were regarded as a sure in- 
dication of the presence or absence of 
arterio sclerosis. But it has now been 
pretty well proved that blood pressure 
is not of great value. A person’s blood 
pressure is almost certain to go up after 
eating a good meal, or after smoking 
a strong cigar. A person of strong 
vitality may constantly have a pretty 
heavy blood pressure without its doing 
the least harm. At least this is the 
ground taken by a number of promi- 
nent examiners, among them Dr. CLARK 
Davis of the Union CENTRAL Lire, 
which company has discontinued the 
use of the blood pressure tests. 

The Union CrEntTrRAL, which has one 
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of the most up-to-date medical depart- 
ments of any of the companies and one 
of the lowest death ratios, is about the 
only company which in its application 
pays virtually no attention to family 
history. If a person is in good health 


and passes the examination it is pretty 


good evidence that family history 


should not count against him. This is 


particularly true in tuberculosis cases, 
since medical science has proven that 
tuberculosis is not an hereditary dis- 
ease. The company, however, is very 
particular as to environment in tuber- 
culosis cases and rejects if the insured 
states in the application that he has 
lived in a house where there has been 
a case of tuberculosis, etc. Life insur- 
ance has in the past few years shown 
a quickened interest in matters affect- 
ing the mortality ratio and many of the 
traditions of the medical profession 
have been proved to have little founda- 
tion. 





KINGSLEY’S PEACE PLAN . 

PRESIDENT D, P. KincGsLey of the NEw 
York Lire is in several directions our 
most advanced life insurance thinker. 
Some years before he was president he 
published an article on the world-scope of 
life insurance which was remarkable for 
its comprehensiveness and _ far-sighted 
vision. 

The New York Lire has perhaps more 
of an international character than any 
other American life company, and Vice- 
President WaLKER BuckKNER, who has 
charge of the -European business, is said 
to be better posted on European life in- 
surance than any other American. 

President Kincstey has, therefore, 
sources of information and a point of 
view which make expressions from him 
on the European struggle and questions 
growing out of it of interest. He sends 
out to New York Lire agents a notable 
address called “Let Us Have Peace.” In 
it he’ makes several points which might 
well be considered by students of inter- 
national law and the peace organizations. 

He argues for a world-citizenship, just 
as we already have a state and a national 
citizenship. He thinks the United States 
should offer to mediate on the basis of a 
world-embracing federation, in which this 
world-citizenship shall be recognized. He 
would make the distinction between the 
Hague tribunal and this federation as the 
central authority in that it should oper- 
ate directly on the individual and not on 
the nations as corporations. 

Mr. KINGSLEY receives his inspiration 
from the political organization of the 
United States and also from his own com- 
pany and the “Nylic,” which he terms a 
world-federation, as under it all peoples 
meet and work together effectively. “Their 
federation,” he says, “does not clash with 
their nationalities, nor with their forms 
of government, nor with their religions.” 

Life insurance men particularly should 
be interested in the peace movement, 
More than that of any other class of busi- 
ness men their work is directly opposed to 
the principles and motives which cause 
war. 





SoME men provide so bountifully for 
their wives and children that they have 
little left for their widows and orphans. 





More than quick money is life insur- 
ance—with its ease of mind, freedom 
from worry and ‘surety of outcome. 





ersonal Glimpses of 
P Life Underwriters 


John. E. Higdon, actuary of the 
Texas department is succeeded under 
the new state administration by Ber- 
nard Werkenthen, who has been second 
assistant actuary of the Amicable Life 
of Waco. L. O. Shuddmagen has been 
reappointed assistant actuary, and R 

. Daly continues as examiner. Mr. 
Higdon was formerly actuary of the 
State Life of Indiana. Chief Clerk 
Charles V. Johnson has been reap- 
pointed. ; 





Mrs. B. H. Collins, who has been 
manager of the woman’s department 
of the Mutual Life at Little Rock, has 
been appointed to take charge of a sim- 
ilar department which is being estab- 
lished in the San Francisco office. Mrs. 
Collins will develop an organization 
to work particularly among women. 
She has been very successful as a life 
insurance producer. 

Colonel Joshua D. Powers, president 
of the Commonwealth Life of Louis- 
ville, suffered the loss of his wife, Mrs. 
Clara Hawes Powers, recently. She 
and Colonel Powers would have cele- 
brated their fiftieth wedding anniver- 
sary next October. The burial was at 
Hawesville, Ky., her old home. 

Rumors were current soine time ago 
that John A. Hartigan would be ap- 
pointed to this old position at the head 
of the Minnesota insurance department, 
but it was stated Mr. Hartigan would 
not accept the appointment. Recently, 
however, he resigned the presidency of 
the Farm Mortgage Bond Company and 
political observers declare it is possible 
he will again be insurance commis- 
sioner. He gave a fine administration 
and insurance men would be pleased to 
see him back in his old position. 


Commissioner Saul Epsteen of Colo- 
rado has tendered his resignation ef- 
fective March 15. Last Friday the sen- 
ate confirmed Mr. Epsteen, continuing 
him in office until 1917. He decided, 
however, to retire, his reason given be- 
ing that since the office he holds is no 
longer under civil service he prefers to 
seek private business life. Retiring 
Governor Ammons in his annual mes- 
sage commends the administration of 
Commissioner Epsteen. 


Kelly Roach of Oklahoma City, Okla- 
homa manager for the International 
Life of St. Louis, and his partner in 
oil deals, J. Frank Dingee of Oklahoma 
City, have made one of the best “sells” 
reported recently in the Mid-Continent 
oil field. They disposed of the Bant- 
Bell and the Paymaster Oil Com- 
panies, both of which they controlled, 
to the Number One Oil Company of 
Tulsa and Robert Watchorn of Dundee, 
Scotland, for $125,000. 


The first duty a life man owes to the 
public is to give high class professional 
advice, says A. E. Nickelson of Sioux 
Falls, general agent of the Bankers 
Life of Iowa for South Dakota. He 
believes in fitting the policy to the 
man and says the life man should sel! 
his prospect the best kind of insurance 
for himself and his circumstances. The 
theory of selling all men the same kind 
of policy does not bring the best per- 
manent results, according to Mr. Nick- 
elson. He recites this particular in- 
stance: 

“I was driving through the country 
in South Dakota and stopped to talk 
to a man plowing. He had a good farm 
and a little stock and was just getting 
a start in life. He wasn’t making much 
money and what little he was making 
he needed for the improvement of his 
farm. When I told him who I was he 
said a slick feller from down east had 
sold him an endowment policy that 
cost him $98 a year; that he was stuck 
for the first premium because the agent 
had sold his note; and that he couldn’t 
keep up the payments. He couldn’t 





understand how he ever happened. to 
buy that policy. I told him ‘what he 
needed and that he could get $2,000 of 
it for $38 a year. He took it. What 
that man needed wasn’t a savings pol- 
icy. He needed all he could save to buy 
more pigs and better farm implements. 
He just needed protection and the first 
man who wrote him made a mistake by 
selling him a high premium policy 
which he couldn’t keep up. That agent 
wasn’t a life man. He was just a sales- 
man. I say the policy should fit the 
man because then he’s going to keep 
it up and be glad he has it.” 

James C. Crawford, associate actuary 
of the Northwestern Mutual Life of 
Milwaukee, died at his home in that 
city on Jan. 8 after an illness of only 
three days at the age of 70 years. He 
had attended the inaugural services of 
Governor E. L. Philipp at Madison, 
only three days before his death. Mr. 
Crawford was one of the leading actu- 
aries in the United States. He had 
been connected with the Northwestern 
in an official capacity for twenty-three 
years. 


On Wednesday evening of last week 
passers-by of the big granite post office 
and government building on historic 
government square in Cincinnati no- 


ticed that the corner office was all. 


lighted up and that the room was liter- 
ally filled with flowers. This unusual 
scene was the setting for a reception 
to Cincinnati’s new postmaster, Colonel 
oe L. Shuff, also president of the 
ife Underwriters Association of Cin- 
nati; also, it might be said, one of the 
most personally popular and well- 
known men in the city. Post Office 
Inspector Griswold, from Washington, 
with a force of eight assistants, had 
completed taking an inventory of the 
post office property on Wednesday 
night, the $200,000 bond required of 
Colonel Shuff had been furnished, and 
all other necessary details arranged. 
There remained but for Colonel Shuff 
to take formal charge of the office on 
Thursday morning. He and Mrs. Shuff, 
however, had been asked by Inspector 
Griswold to be at his new office at eight 
o’clock Wednesday evening and on 
their arrival his friends gathered about 
to greet him and wish him success in 
the position of largest responsibility 
which he has yet been called to occupy. 
Among these friends were President 


‘Clark and virtually all the other officers 


of the Union Central, as well as Gen- 
eral Agents E. W. and John Jewell, 
Congressman Alfred G. Allen, Internal 
Revenue Collector A. C. Gilligan, 
Judge Joseph W. O’Hara and others 
prominent in Cincinnati business and 
politics. All were there to express 
their confidence in Mr. Shuff’s ability 
to “make good.” The host of insur- 
ance men in Cincinnati and throughout 
the country who know Mr. Shuff also 
believe he will make good. After the 
little reception he promptly ordered 
that a part of the flowers which 
adorned his office be sent to one of 
the mail carriers who was struck by a 
street car a few days ago and who was 
at the hospital seriously injured. 

Caustic comments on a life insurance 
policy, written all over the face of the 
policy by the man to whom it was 1s- 
sued, have amused the attaches of the 
Kansas insurance department. Some of 
the comments are inclined to be pro- 
fane, for where the man suggested that 
an agent who wrote the application was 
threatening suit to collect a note given 
in settlement, he said “He'll have a 
h——1 of a time collecting it.” ’ : 

The policy was issued to a resident 
of Nevada, the application having been 
written in that state. Why it should be 
sent i> the Kansas department the 
superintendent does not know. He has 
returned it with the comment that he 
has no jurisdiction. The face of the 
policy is literally covered with the com- 
ments of the insured on the agent, the 
company and the contract that was 1s- 
sued to him. 





Aspirations may be made prophecies by 
faith and persistency. 
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DISADVANTAGE IN MERGER SCHEME 


Would Take Away From the Energy Now Building 
Young Companies, and Would Not Decrease Cost 














issue of THE. WESTERN UNDER- 

WRITER and also in daily papers 
throughout Ohio that an attempt would 
be made by the R. L. Dollings Com- 
pany, promoters, to consolidate the 
various younger life companies of Ohio 
into one, without their officers’ consent 
and by going directly to the stock- 
holders, brings up the question whether 
there is really anything of benefit, to 
any except the promoters, in such an 
enterprise. -The plan as announced is 
to form a new company with a much 
less capital stock than the combined 
capital of the companies, give back the 
stockholders much of their money and 
eliminate most of the home office ex- 
pense, the new company to start busi- 
ness with some $60,000,000 insurance 
in force. 


T ts announcement made in a recent 


*x* * * 


What would be the real effect if 
such a scheme were carried out, assum- 
ing that it could be done? Here are 
seven fairly successful young companies, 
each working along its own line, and 
each, it might be said, fairly successful 
for the age and stage of development 
which it has reached. Although some 
of the companies were promoted by 
the stock selling method, the worst 
promotion of all from the standpoint of 
the stockholders having been by Mr. 
Dollings himself, generally speaking 
the Ohio companies may be said to 
have had as clean a promotion and as 
good management as the younger 
companies of any state in the west. 
Ohio’s laws are stringent and it is by 
no means easy to launch a new com- 
pany. These companies all have grow- 
ing agency plants and in the light of 
life insurance experience in the past 
and the early growth of the successful 
large companies of today are making 
satisfactory progress. 

* *k x 

The great increase in popularity of 
life insurance with the American public, 
the growth of population and wealth 
and the tendency to less centralization 
in the financial field, all contribute to 
a naturally favorable condition for the 
growth of young companies. 

* * * 


Is the unusual and admirable enter- 
prise which has been shown by most of 
the young companies of the west to go 
for nothing and are we to accept the 
idea that only the largest companies in 
the life insurance field can live? As- 
suming that all the young companies of 
the west and south-will not grow rap- 
idly and are not destined to become 
large institutions for a good many 
years, should these wholesale consoli- 
dations take place, and _ especially 
should they be brought about by pro- 
fessional promoters rather than by ex- 
Perienced insurance men, the only in- 
terest of the professional promoter be- 
ing in the opportunity to secure the 15 
Percent or more commission on the sale 
of the stock? Such self-constituted au- 
thorities and students as A. M. Best, 
publisher of Best’s Reports, are in favor 
of these consolidations and their state- 
ments are being used by those who are 


ene to bring about the consolida- 
ion. 


x ok Ox 

_ There is no doubt that this proposi- 
tion may appeal to stockholders who 
know little about the insurance business 
and especially to those who were sold 
Stock on the promise of large and im- 


Stinemctieniaeal 





mediate returns. There is also no 
doubt that the average official of a 
young company feels at times that the 
fight is an up-hill one and that his own 
compensation is inadequate to the ef- 
fort and responsibility which are his. 
On the one hand, he is dealing with 
stockholders and directors who often 
cannot sympathize with him in the bur- 
dens which he has to bear; on the 
other, he has before him the work of 
whipping into shape more or less raw 
agency material and this in the face of 
competition with older and better estab- 
lished organizations. ‘There is con- 
stantly the temptation before him to 
give up or to “sell out”; any official who 
does not take his work too seriously 
and conscientiously and who is not 
over-scrupulous can make a deal almost 
any time for a reinsurance or consoli- 
dation which will benefit himself. As a 
matter of fact, it would be a very easy 
matter in the case of any of the Ohio 
companies to forestall the promoters 
and sell out by action of the board of 
directors before Mr. Dollings could get 
all the stockholders together and work 
out his plans. 
* 


But the retirement of every company 
means the permanent loss of an insti- 
tution to the state. No company was 


“ever successfully established which did 


not go through the trials and tribula- 
tions which more or less constantly be- 
set the officers of the younger: compa- 
nies of today, including just such efforts 
as that which are being made by Mr. 
Dollings. Study the history of any onc 
of the successful companies and the 
reason they are what they are is that 
each one was fortunate in having at 
least one man of resourcefulness and 
persistency who faced all obstacles and 
simply refused to acknowledge defeat. 
It is usually this man who makes and 
builds the company and who is re- 
sponsible for its success, regardless of 
who may be given the credit after- 
wards. The growth of most of the 
young companies has been so rapid as 
to encourage the hope that virtually 
all of them may attain in time to a 
considerable success. 
* * x ; 

There are, of course, certain evils in 
some of the younger companies which 
will have to be remedied. One of these 
is the employment of agents who are 
of the caliber who insist upon the high- 
est commissions or guarantees and who 
do not look upon their connection as 
permanent unless their berth proves to 
be an easy one. At heart they may 
not have full confidence in the tenacity 
and sincerity of their officials, or there 
may be something which causes them 
to give their company the sort of half- 
hearted loyalty which in a pinch causes 
them to desert the ship. They may feel 
that the officers or stockholders are too 
selfish or grasping and do not properly 
consider the interests of the soltéy hold: 
ers, so that in the end their loyalty 
would count for nothing. But the fact 
is that with some exceptions the 
younger companies are doing every- 
thing that can be expected of them and 
are giving at least average good pro- 
tection at rates perhaps not quite so 


low as the lowest net cost older compa- | 


nies, but as those of many companies 
of undoubted standing and good.-re- 
pute. 


It will depend very largely upon the 





United States Annuity and 


Life Insurance Company 


Chicago, IIlinois 


. Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
large dividends, good commissions, first and renewal. 


Write 
William T. Smith, Secretary 


Home Office - = McCormick Building 











No Grumbling Here! 


Thus far our new business for 1914 exceeds that of the sane pericd 
in 1913, both delivered and written. Our representatives are PROS- 
PEROUS, not grumbling—are WORKING, not talking war. They have 
modern policies, low net cost, effective literature, a first-class agency 
magazine, and happy relations with the Home Office. 

Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 
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BANKERS LIFE COMPANY 


Our new monthly income policy is the policy of the hour. 
A man can't help being interested in it. 


IT PROVIDES PERFECT PROTECTION 


Our Agency Contracts Will Appeal to You. 
Write the Home Office. 


DES MOINES. 








IOWA 























ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 
RATES; 
ONE PERSON 
Room with detached bath 
Room with private bath 


TWO PERSONS 
Room with detached bath 
Rooms with private bath 


Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 
for one or two persons. 
Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 
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Ottawa, Illinois : 


The Central Life Insurance Company of Illinois 


Has a few GOOD positions open FOR FIELD 


MEN IN IOWA and MISSOURI : It will pay you to investigate 
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attitude taken by the officials as to 
whether the movement for the estab- 
lishment of western and southern com- 
panies is to show in permanent results 
or whether it is to go down in life in- 
surance history, as did the movement 
for new companies in the 70’s, as a 
costly and ill-advised experiment. It 
may not be possible or expedient for 
some of the younger companies to con- 
tinue the rate of growth which they 
have had thus far; conditions with them 
may be such that to continue to push 
for business would make any consider- 
able increase too costly for the time be- 
ing. 

The officials of such companies 
should remember that by running eco- 
nomically if they have as much as 
$8,000,000 or $10,000,000 in force they 
can exist permanently side by side with 
the large companies. This has been 
proved by such companies as the Ger- 
man Mutual of St. Louis, which was 
organized in 1857, and has an income of 
less than $200,000 per year, has about 
$4,000,000 in force and gains from $200,- 
000 to $400,000 each year; yet shows 
very favorable results to its policyhold- 
ers. The Register Life of Davenport, 
Towa, was organized in 1889, writes 
usually less than $1,000,000 a year, gains 
perhaps a half million, and has less 
than $10,000,000 in force, yet treats its 
policyholders very liberally. There are 
many small life insurance institutions 
of the assessment or fraternal varieties 
which do a comparatively small busi- 
ness and operate perhaps in a single 
community. Is there any reason why 
an old line company should feel that ta 
exist it must have millions of assets, a 
ten-story home office building and a 
president, who is out of place except 
at the millionaires’ club? 

a 

In considering a general merger, such 
as that proposed by Mr. Dollings, it 
should be remembered that the splendid 
enterprise, originality and individual ef- 
fort displayed by many of the younger 
companies will be entirely lost. Even a 
company with $60,000,000 of business is 
by no means a giant and it will be no 
easier for an agent to sell insurance 
for such a company than for a smaller 
one in which he has the benefit of close 
personal touch with the official staff, 
The president of a $60,000,000 company 
will have other things to do than to go 
oui and work with his agents and give 
them the benefit of his personal inspira- 
tion. The average young company is 
not organized much more expeusively 
than is a big general agency of one of 
the large companies. The officials give 
most of their time to agency work and 
it is absurd to say that one set of off. 
cials can do as much for a medium sized 
company in the way of development of 
agents and procuring business as can 
seven or more sets of officials. 

* ok Ox 


The result of such a consolidation 
would be a big slump in the total 
amount of business written. In the 
place of the officials now employed, 
agency superintendents and supervisors, 
doing the same work with less person- 
ality and force, would keep up the over- 
head expense. It may be that some of 
the companies which have failed to be- 
come real going concerns ought to be 
merged; but this will take place in the 
natural course of events. In fact, Ohio 
shows one such instance this month in 
the case of the Toledo Life, the weakest 
of the young Ohio companies, which 
has just been merged with the Ohio 
National, one of the strongest. There 
is little doubt that stockholders who 
were induced to buy stock through such 
promoters as Mr. Dollings on the repre- 
sentation that they would receive big 
returns will be disappointed; but they 
have probably already lost all the 
money they are going to in the case of 
each of the companies. A good part of 
their loss is in the form of commissions 
paid to the stock salesmen. Much of 
the rest is through the incompetence of 
the managers installed by the promot- 
ers who put in men who did not know 
the life’ insurance business and who 
were not capable of building a com- 
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in Michigan 
WITH THE 


FOR 


Splendid Opportunities 


Detroit Life 


MEN and WOMEN Detroit Life Insurance Company, Detroit, Mich. 


——————— 


The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions ; 
We have Good Territory still unassigned; 
The People are Prosperous. 


No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 


Address M. E. O’BRIEN, President 











W. C. BALDWIN, President 





HOW ABOUT THE NEW YEAR? 


Will you make it a better one than last? Good openings for 
aggressive men, either as personal producers or agency organizers. 


PITTSBURGH LIFE AND TRUST CO. 


HOME OFFICE, PITTSBURGH, PA. 


Write and See If We Can Get Together 





HOWARD S. SUTPHEN, Director of Agencies 











pany. Also, a certain part of the loss has 





of course come through the establish- 
ment of the company, which is usually 
expensive. Life insurance stocks have 
not been very profitable except in the 
cases of the few companies which are 
assiduously used by the promoters as 
examples of what they intend to do, 
but which, it is needless to add, is sel- 
dom realized. There is not an Ohio 
company which, is not now being con- 
ducted with at least fair ability and 
which is not making satisfactory prog- 
ress; and this is very largely true of the 
companies of the west and south. Some 
of them have still to get their agents 
on the right basis, both as to compen- 
sation and the development of a spirit 
of cohesion and loyalty. There is no 
doubt, however, that the situation in 
every one of them would be adversely 
affected by any such enterprise as that 
which is being promoted by Mr. Doll- 
ings. 





Will Oppose Changes 


It is said that bills are now being 
prepared for introduction in the coming 
Wisconsin legislature, aiming to amend 
the drastic life insurance laws passed 
in 1908, so that many of the large east- 
ern life companies, which withdrew 
from the state six years ago, may re- 
turn to the Wisconsin fold. There have 
been various rumors afloat in Wiscon- 
sin that several of these large eastern 
companies have expressed their willing- 
ness to return, providing certain 
changes to the Wisconsin life insurance 
code are made. 


While Commissioner H. L. Ekern, it 


is understood, has no great desire to 
see the companies kept out of Wiscon- 
sin, it is stated positively that he will 
put up a strong fight to the amendments 
should they aim to weaken the present 
life insurance laws in any material 
point. 





Manager Shaw’s Fine Year 


The Mutual Life of New York has 
closed a most successful year in South 
Dakota. The state agency at Sioux 
Falls in charge of Manager B. C. Shaw 
has established $2,003,000 on the annual 
premium basis and $200,000 more on the 
semi-annual and quarterly basis. For 
the fourth consecutive year Mr. Shaw 
has the satisfaction of seeing his agency 
stand at the head of all American agen- 
cies of the Mutual Life, and the agency 
also produced the most business of any 
company operating in South Dakota. 





THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in this 
country (not doing business in New York), wishes to contract 
with live General Agents in the following states: 


Alabama, Idaho, Indiana, Kentucky, Maryland, Michigan, 
Minnesota, Missouri, Montana, Nevada, North Carolina, Ohio, 
Pennsylvania, Tennessee and Wyoming. 


Liberal contracts to the right men. Address 127=Q, 
care THE WESTERN UNDERWRITER. 


NEW WORLD LIFE 


‘‘Giant of the Northwest”’ 
CAPITAL—paid in—One Million Dollars 
SURPLUS—Four Hundred Fifty Thousand Dollars 


@ Offers unusual opportunities, just now, to insurance men of ability in 


general and special agency contracts for Washington, Montana, Idaho, 
Oregon, California, Iowa and Illinois. 


@ If you want to move to a healthy climate and better your financial con- 


dition, communicate with Rj, MALPAS, Agency Manager, 
JOHN J. CADIGAN, Pres. P. O. Box No. 27, SPOKANE, WASH. 























The Globe Mutual| Cedar Rapids 


Life Insurance Association | Life Insurance Co. 


OF CHICAGO, ILL. CONTR ACT 


Incorporated Under the Insurance Laws of Illinois, 1895 
Manhattan Bldg., 431 So. Dearborn St. 
cena OT G00 TERRITORY 
T. F. Barry, t.s., Secretary, Gen. Mgr. and Founder COMPANY 


Pays Death— Total and Permanent Disability 
FOR GOOD MEN 





and “Old Age’’ Benefits 


FORTY-FOUR HUNDRED 


such claims and other cash benefits paid on policies 
issued on residents of Chicago and within the “Forty 
Mile Limit” up to November 1, 1914. 
ORDINARY AND INDUSTRIAL BRANCHES 
CLAIMS PAID ON SIGHT 
T. F. Barry, Sec. and Gen. Mgr. 





HOME OFFICE: 
CEDAR RAPIDS, IOWA 
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NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
q Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.50 











REFUNDS OF NEW YORK LIFE 





Agency Bulletin Gives Samples at Four 
Ages and Explains Slight Reduc- 
tion in Scale 





Explanation of the slight reductions 
made in dividends by the New York 
Life and samples of new refunds are 
given in the current week’s issue of the 
company’s agency bulletin as follows: 

Owing to the present financial condi- 
tions it has been deemed necessary to 
write down the value of some invest- 
ments. The effect is to reduce slightly 
the interest rate earned for the year. 
The reduction, however, is less than one- 
fifth of 1 percent, compared with last 
year. This slight reduction in the net 
rate of interest earned is the sole rea- 
son for the regular annual dividend not 
increasing as much as heretofore. The 
mortality does not enter into the calcula- 
tion of the regular annual dividend, but 
has an effect upon extra dividends. The 
mortality is satisfactory, and the extra 
1915 dividend, at the end of the fifth 
policy year, will be the same percentage 
(10 per cent) of the premium as it was 
in 1914. Examples of the regular divi- 
dend follow: 














Life Ordinary 

Issues of 
Age 1908 1910 1912 
TOs vate c Smuts ba Seren $ 4.06 $ 3.82 $ 3.59 
By OE OEE ASE 5.43 4.74 
SB ces Haarictes eat 7.71 7.20 6.70 
OG ih oa eR Sond owen 11.66 10.95 10.25 

20-Payment Life 

Issues of. 
Age 1908 1910 1912 
oR Ee ree er 5.87 $ 5.36 $ 4.89 
+ FETE oak oe eae 7.23 -61 6.0 
Cee, See ae Serre 9.32 8.56 7.84 
| ee er Se 12.73 11.86 11.00 

20-Year Endowment 

Issues of. 
Age 1908 1910 1912 
2B. Sees dees eee eee $7.97 $6.98 $ 6.06 
Was aapkaa eed eva <a 9.17 8.18 7.26 
5 SEE EEE ERE RO 10.90 9.90 8.97 
Se eee ee 13.72 12.74 11.79 


The deferred dividends of 1915 will in 
general be found to be slightly less than 
deferred dividends of 1914 on correspond- 
ing policies. The reduction is due to the 
present depreciation in high grade bonds 
and to the general financial outlook, and 
is not caused directly or indirectly by ad- 
ditional mortality. : 





DISABILITY BENEFIT RATES 


Extra rates to’ be charged for the 
total and permanent disability clause by 
the Union Central Life in connection 
“ime its new low premiums are as fol- 
Ows: 

Ord, 10-P. 15-P. 20-P.10-Yr.15-Yr. 


Age— Life Life Life Life End. End. 
ree $0.99 $1.26 $1.07 $0.98 $0.61 $0.63 
Oe, casa 1.07 1.33 1.12 1.02 .63 66 
: 1.21 1.42 1.19 1.11 -66 70 
a 1.41 1.51 1.29 1.19 .71 76 
ee 1.74 1.63 1.40 1.33 .80 89 
eo serbia 2.21 1.76 1.57 1.55 -95 1.10 
ae 3.03 1.96 1.88 2.59 1.25 1.61 
, ee 4.50 2.38 3.80 4.25 2.06 3.80 
ae 7.39 6.89 7.06 7.29 6.58 7.14 

20-Yr. 25-Yr. 10-P. 10-P. 10-P. 
Age— End. End. 15-End.20-End.25-End. 
. ee ee $0.66 $0.68 $0.63 $0.68 $0.73 
. SS 68 -71 -66 .70 -77 
: ee .74 .78 71 .78 .86 
a sco Gian 82 91 -76 86 98 
; ee 98 1.16 .89 1.01 1.26 
ae 1.34 1.89 1.07 1.34 1.60 
= vie o cera 2.54 2.86 1.52 1.79 1.90 
pss 02 tenon 4.26 4.43 2.31 2.37 2.37 
ss sane y << eee es 6.50 6.43 .... 

A 20-P. 30-Yr. 35-Yr. 10-P. 
ge-— 25-End. 30-End. End End. 30-End. 
3 a6 kate $0.67 $0.71 $0.70 $0.74 $0.79 
ee By 2 5 .76 .75 .80 85 
re -79 .85 -85 94 98 
re 89 1.00 1.02 1.25 1.18 
) 1.11 1.24 1.50 1.64 1.48 
Btn 1.47 1.52 2.09 237° 2.72 
eres 2.57 2.58 2.98 1.94 

De. cdgek 4.2 oY Se 

A 40-Yr, 10-P. 10-P. 20-P. 20-P. 
_ End. 35-End. 40-End.35-End.40-End. 
a scare $0.77 $0.87 $0.97 $0.76 $0.81 
Botte 9 1.09 81 .89 
35 tte 1.10 1.14 1.31 95 1.03 
ye 1.36 1.37 1.45 1.12 1.16 
re 1.71 1.57 1.61 1.29 1.31 

+ sewed yi eee ae 1.54 





INCREASED DIVIDEND SCALE 


The new ‘dividend scale of the North- 
Western National Life of Minneapolis, 











A 
50% 








TWO SPECIALS 





Reduction Excellent opening for a few high-class men as GENERAL AGENTS for exclusive 
. 2 * * . i 
terntory. a ee 


GIRARD LIFE 


INSURANCE COMPANY 
PHILADELPHIA 
These are legitimate high grade contracts, issued on the 
Ordinary Life and 20 Payment Life Plans. 

















showing an increase over the refunds 
paid in 1914, follows: 
WHOLE LIFE 
Issues of 


l eS ee 
Age. Prem. 1913 1912 1911 1910 1909 
20 18.39 .2.28 2.33 2.43 2.54 2.65 
25 20.48 2.48 2.55 2.67 2.80 94 
30 23.18 2.69 2.84 2.99 3.15 3.32 
35 26.69 3.01 3.19 3.39 3.59 3.79 
40 31.32 3.4 3.66 3.90 4.15 4.40 
45 37.57 4.00 4.29 4.59 4.89 5.20 
50 46.14 4.75 5.11 5.47 5.84 6.21 
55 57.93 5.78 6.21 6.65 7.08 7.52 
60 74.31 7.19 7.70 8.21 8.71 9,22 

20-PAY LIFE 
20 26.72 2.50 2.73 2.97 3.21 3.46 
25 29.02 2.70 2.95 3.22 3.49 3.77 
30 31.83 2.94 3.23 3.52 3.83 4.15 
35 35.30 3.25 3.58 3.91 4.25 4.61 
40 39.65 3.65 4.02 4.39 4.78 5.19 
45 45.30 4.17 4.59 5.01 5.45 65.90 
50 452.84 4.88 5.35 5.83 6.31 6.81 
55 460 63.19 5.86 6.38 6.91 7.44 7.98 
20-YEAR ENDOWMENT 

20 47.63 4.81 4.84 5.39 5.97 6.57 
25 48.12 4.383 4.86 5.41 5.99 6.59 
30 48.85 4.41 4.94 5.49 6.07 6.67 
35 49.93 4.51 5.05 5.60 6.18 6.78 
40 51.65 4.68 5.22 5.78 6.36 6.97 
45 54.51 4.96 5.51 6.08 6.67 7.28 
50 «6559.83 «65.44 «46:00 6.58 7.17 7.79 
55 67.22 6.20 6.78 © 7.37 7.97 8.59 


UNION CENTRAL ENDOWMENTS 


New rates and dividends of the Union 
Central, additional to those printed in 
this paper in the issues of Dec. 31 and 
Jan 7, follow: 

10-Pay 10-Pay 20-Pay 

20-Year 25-Year 25-Year 
Age Prem. Div. Prem. Div. Prem. Div. 
21.. $73.11 $3.21 $64.45 $3.20 $39.98 $3.17 
5.. 3.4 3.27 5 40.37 


50 83.63 5.48 78.36 5.47 52.21 5.47 
5 90.62 7.12 86.90 7.12 60.34 7.14 
10-Pay 20-Pay 10-Pay 
30-Year 30-Year 35-Year 
21.. $57.56 $3.18 $35.80 $3.17 $52.15 $3.19 
25.. 58.18 3.24 86.28 3.21 52.99 3.24 
30 59.382 3.86 $37.17 3.33 54.55 3.35 
35 61.15 3.56 35.58 3.53 57.00 3.56 
40 64.05 3.92 40.85 3.88 60.79 3.91 
45 68.61 4.47 44.54 4.47 66.41 4.47 
50 75.54 5.48 50.38 5.4 Wale tees 
20-Pay 40-Year 20-Pay 
35-Year Endow. 40-Year 


e 
21.. $32.52 $3.16 $22.00 $3.14 $30.01 $3.16 
5. 3 22.75 3.19 


130.. 34.26 3.33 24.18 3.31 32.23 3.31 


35.. 36.04 3.53 26.44 3.51 34.44 3.53 
40.. 38.84 3.88 29.96 3.87 37.76 3.88 





OCCIDENTAL LIFE DIVIDENDS 
Dividends payable in 1915 by the Oc- 


| cidental Life of Los Angeles, Cal., are 


shown by the scale below: 
ORDINARY LIFE 


c———_Issues of—__, 
Age— Prem. 1913 1912 1911 1910 
| eS $20.93 $2.45 $ 2.57 $ 2.70 $ 2.83 
eee 23.73 2.71 2.86 3.02 3.19 
ae 27.38 3.09 3.28 3.48 3.69 
Eee 32.19 3.61 3.85 4.11 4.37 
, eT ee 38.69 4.35 4.67 5.01 5.34 
| ee 47.59 5.48 5.89 6.32 6.76 
| Meee 59.83 7.2 7.75 8.31 8.88 
Me Sicecae 76.85 9.75 10.45 11.15 11.87 
20-PAY LIFE 
c———_Issues of—_—_—_, 
Age— Prem. 1913 1912 1911 1910 
eee $29.71 $2.71 $ 2.94 $ 3.20 $ 3.46 
ee 32.61 2.93 3.19 3.47 et 
4 
2 
3 





Issues of. 


a Er, 
Age— Prem. 1913 1912 1911 1910 
| eee $49.31 $3.66 $ 4.16 $ 4.68 $ 5.23 
| 50.07 3.77 4.27 4.80 5.35 
35... eee 51.23 3.98 4.49 5.02 5.57 
> Ses 53.05 4.29 4.81 5.35 5.91 
| ae 56.07 4.81 5.36 5.92 6.51 
50 ....eee 61.12 5.74. 6.33 6.94 17.57 
55 wee eee 69.37 7.27 92 8.60 9.29 
CO... c eds 82.54 9.69 10.45 11.21 11.98 





A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 
For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 





Admitted Assets .............. .... $1,049,976 
Gain in 1913............ $264,140 
Insurance in Force.......... ..... $13,254,199 
Gain in 1913.......... $2,979,074 
Surplus to Policyholders......... . -$297,266.95 


Lapsed and not taken policies in 1913 were only 814% of 
the total business in force. 


Policies that are easily sold and stay “put’’ are most 
profitable for the agent. 


OHIO ONLY 


DR. W. O. THOMPSON, President GEORGE W. STEINMAN, Secretary 
COLUMBUS, OHIO 


The Beacon Insurance Company 


O. P. WOODRUFF of Ameri ca Menceoat Bank Fide. 


President 
A legal reserve Company organized under the Indiana laws, writing insurance on the 
lives of Indiana citizens through Indiana agents. Get our proposition. 


Standard Life 


Insurance Co. 
Pittsburgh, Pa. 




















This Company has caught the spirit 
of the times. It issues policies that have 
an appealing force to the public. 
It is under the management of careful, ex- 
perienced men who appreciate a good agency 
force, and cooperate with them. 


write FRANK A. WESLEY 


LIFE, ACCIDENT and (Vice President and Director of Agencies) 
for agent’s contract in Pennsylvania, West Virginia 


HEALTH INSURANCE. or California, 


CAN YOU TIE MEN TO YOUP 


Are you able to secure good men as agents and then hold them, with 
the result that business will be produced ? 


If so, we have a splendid opening for you in Indiana. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 


Get in touch with us at once 





Central States’ Life Insurance Company 


Old Line Company Crawfordsville, Ind. 
EDWIN M. BROWN, Vice-President and Manager 


Capital, $100,000 








Old Colony Life Insurance Company 


OLD COLONY BLDG. CHICAGO, ILLINOIS 


Has territory open in Illinois, Wisconsin, Mich- 
igan, Minnesota, South Dakota, Nebraska, 
Oklahoma, Arkansas, Tennessee and Kansas. 


Why be a Sub-Agent if you have the ability and oppor- 
tunity to become a General Agent under a Liberal First- 
Year and Non-Forfeitable Renewal Commission Contract 
made direct with the Home Office? The Old Colony 
issues a very extensive line of non-participating policies, 
embodying the latest ideas in Life Insurance, at high, 
medium and very low rates to meet all conditions of 
insurability and competition. For particulars write to 


B. R. NUESKE, Vice-President and General Manager 
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EMPHASIZES VALUE 
OF LIFE INSURANCE 


(CONTINUED FROM PAGE i) 
Mutual Benefit Life makes some timely 
comment: 

“Following the dedication of the 
new home office building of the North- 
western Mutual Life in Milwaukee 
Wis., on Oct. 21, there was an informal 
agency conference attended by many of 
that company’s leading general and 
special agents. According to ‘Field 
Notes,’ the evidence given showed 
that, while in nearly every field except 
the strictly agricultural, there are cer- 
tain occupations adversely affected 
financially by the present disturbance 
of the world’s commerce, yet in every 
field there are pursuits employing thou- 
sands of men who are either not af- 
fected at all or are benefited. 


Special Arguments Lhown 


“It was pointed out that whatever 
adverse financial conditions may exist 
are more than offset by the special 
arguments for life insurance protection 
that the war has brought close to men’s 
eyes. This is a bad time for the head 
of a family to die, whether he possesses 
property or not. It is a bad time to 
realize on assets by reason of the de- 
moralized market conditions. Above 
all, it is a bad time for a widow or 
daughter to go out seeking work. 


Problem in Selling 


“The present condition is a problem 
in selling. The only thing that can be 
said against this condition, so far as 
life insurance salesmen are concerned, 
is that it is unfavorable to the kind of 
soliciting that is mere ‘order taking.’ 
Success requires intelligent selection of 
material and creative work. 


Steady Kind of Income 


“Tt has been reported that $578,000,- 
000 of American railway bonds are now 
in default because of the inability of 
the companies to earn the interest 
agreed upon. ‘Field Notes’ points out 
that the reported lapsation of dividends 
on all investments really shows that 
the incomes provided for dependents 
should be made to consist, in part at 
least, of interest or installments payable 
under income options of life insurance 
policies. In income insurance we have 
a kind of property which neither de- 
faults nor depreciates. 


Saving Habit Is Not Cultivated 


“The American people unfortunately 
are not so thrifty naturally as some of 
the European people. The saving habit 
has to be literally thrust upon some 
people in this country, hence the need 
for life insurancé salesmen. There is 
a tendency toward economy through- 
out America as a result of the devasta- 
tion in Europe at the present time. The 
savings banks have begun to feel the 
favorable effect of this. There is no 
reason at all why life insurance com- 
panies should not secure a large part of 
the ordinary accumulation of investable 

capital represented by the savings of 
the American people. We appeal to 
the discriminating. 

Sreation and Conservation of Capital 


“It is well in this connection to em- 
phasize the function of life companies 
as instruments for the creation and 
conservation of capital. ‘Field Notes’ 
points out that for whatever habits of 
saving Americans have acquired life in- 
surance is entitled to a large part of 
the credit. If it does nothing eise, the 
European war will further encourage 
economy on the part of the American 
people. The need of and rewards for 
saving will be greatly increased from 
now on. Life insurance is a device 
which combines protection with saving 
and is always worth par. 

Case of an Estate 


“In this latter connection ‘Field 
Notes’ cites the case of an estate which 
was said to be worth $60,000,000. Con- 
sisting largely of stocks and bonds on 
the basis of present market values, this 
estate has inventoried at $16,000,000. A 
suit has been brought to break the will 


in this case and the court has appointed 
an administrator to take charge of the 
estate pending settlement of the con- 
test. As a result, the income from the 
estate will be withheld from the heirs 
named in the will until the litigation 
is concluded, which may take four or 
five years. Life insurance furnishes im- 
mediate cash at death and guaranteed 
incomes to beneficiaries in accordance 
with contract provisions. 


Another Story Is Cited 


“Another case may be cited in con- | 


nection with the “Field Notes” story. 
The widow of one of the group of men 
who became famous financially by rea- 


son of the success of the Singer Sew- | 


ing Machine Company has recently 
brought charges against a man whom 
she accuses of stealing between $600,- 
000 and $700,000, which sum was be- 
queathed to her by her husband in 
stocks and bonds. If this had been in 
the form of life insurance under a 
proper option without the right of 
withdrawal, the beneficiary would have 
been sure of liberal interest with abso- 
lute security of principal. 


Still Another Case 


“The New York ‘Sun’ cites the case 
of a modest fortune wiped out by stock 
investments which were affected ad- 
versely by the war. A petition of 
bankruptcy in the United States dis- 
trict court has been filed, according to 
the ‘Sun,’ by a widow whose husband 
left her enough to insure her against 
privation. She, in an effort to augment 
this competence, invested in securities 
which might have been safe if it had 
not been for the European conflict, but 
now she is bankrupt. This is only 
one of the innumerable cases which il- 
lustrate the dangers which confront 
every woman dependent upon the in- 
come of investments for a living. 


Circumstances None Can Foresee 


“The wisest investor makes mistakes 
and there are circumstances such as 
this European war which no man couid 








HOTEL GIBSON 


Cincinnati’s Safest—Largest— Best Hotel 
500 Rooms 500Baths Built in 1913-14 


Representing an Investment of over 
Two Million Dollars 


“THE LAST WORD in Hotel Service’’ 
Rates—Two Dollars per Day and Upward 

















International Life 


The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 
MASSEY WILSON, President 
J. L. BABLER. Vice-Pres. and Gen’l Mar. of Agencies 


STOCK SALESMEN WANTED 


Men who can qualify will be assigned to choice terri- 
tory. Write giving experience and last connection. 


, FORT DEARBORN LIFE INSURANCE COMPANY 
FORT DEARBORN CASUALTY COMPANY 


These companies are backed by big men ae will have a 
combined capital and surplus of $4,000,000. 


QUICK SELLER—GOOD CONNECTIONS TO MEN WHO ARE RIGHT 


L W. ZINSER Peoples Gas Building 
yi Manager CHICAGO, ILLINOIS 
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F. F. McGINNIS “ J 





Agricultural Life Insurance Co. 


Commercial Bank Bldg., Bay City, Mich. 


A Legal Reserve Company in Process of Organization 


OF AMERICA 


Vice-Pres. and Gen. Counsel 


oa - - -” = - 
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7) ‘life Insurance 
aS Stipulated Participating Rate Per:s1000 
AGE 40—31854 
AGE 50—$2824 
One-half the face in event of otal Permanent 


AGE 20—31036 
AGE 50 — $1336 


Disability» Balance at Death 


Commonwealth Life Insurance Company 
CHICAGO, ILL. 





Commonwealth Life 
Insurance Company 


Issues an Advance Policy Con- 
tract at a Participating Rate. 


LIVE ILLINOIS PRODUCERS of Protective Life 
Insurance can secure exceptional Renewal Contract 
for Illinois territory by addressing the company. 








The Western 


and Pennsylvania. 





wants to talk with you about 1915—something 
attractive for agents in Illinois, Indiana 


Masonic Temple, Chicago, Illinois. 


Life Indemnity Co. 


Gen. Geo. M. Moulton, President 
J. L. Mitchell, General Agency Manager 
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foresee. The ‘Travelers’ Record’ uses 
this case as a text for an argument for 
monthly income insurance. This form 
of protection was devised to safeguard 
women and children from the results of 
inexperience, losses in investment, fail- 
ure of dividends, and other adverse 
conditions. If the advantages of the 
monthly income service are emphasized 
at every favorable occasion, the pres- 
ent business condition, instead of being 
a problem in selling; will prove to be 
an opportunity for profitable creative 
work.” 


FIGURES FROM 1915 
ANNUAL STATEMENTS 


(CONTINUED FROM PAGE 1) 
paid a dividend of $5,000, making in all 
13 percent net earnings on its capital 
stock in addition to making a net in- 
crease of over $1,000,000 of insurance in 
force. 

When the company started only $25,- 
000 was originally paid into surplus by 
stockholders. No commission was paid 
for the sale of the stock out of the sub- 
scriptions. In seven years the company 
has returned $27,000 in dividends to 
stockholders, has acquired over $11,- 
000,000 insurance in force and has the 
original surplus contributed substan- 
tially intact. 

Has Grown Along Correct Lines 


President C. L. Ayres takes com- 
mendable pride in the fact that he has 
not resorted to any agency cOmpanies 
or subsidiary connections in any way. 
He has seen to it that the company 
has paid all of its own expenses out of 
the results of the business and owns its 
business free from subsidiary claim. 
The company has not used any device 
to increase the loading on its premiums. 
All its policies are on the nonpartici- 
pating plan and no guaranteed divi- 
dends or other methods have been used 
to augment the loading. The Northern 
Assurance does not own any stocks or 
corporation bonds. Its investments are 
all high grade. The development of 
this company has been along bona fide, 
clean lines. It has been content to 
grow normally and is making excellent 
progress. President Ayres is entitled 
to much credit for what has been ac- 
complished. 

Cleveland Life 


New 1914 business of the Cleveland 








Life aggregated $3,318,495 as compared 


to $2,743,591 in 1913. The insurance in 
force is now $11,478,868, a gain for the 
year of $1,644,008. 


New York Life 


Definite figures on results secured by 
the New York Life last year are now 
available. The new paid business was 
$223,571,200, not including $15,200,000 of 
miscellaneous additions. The insurance 
in force is $2,347,098,388 and number oi 
policies outstanding, 1,142,253. The 
gains are $73,999,176 and 40,598. The 
admitted assets total $790,935,395, an 
increase of $42,437,655, and the gross 
assets are $818,461,331. The reserve for 
dividends and contingencies stands at 
$119,010,977. First year’s premiums 
were $9,061,421, a decrease of $265,193; 
renewal premiums $79,200,969, an in- 
crease of $933,730; interest and rents 
$34,939,400, an increase of $1,357,442; 
and annuity considerations, profit on 
sale of securities and miscellaneous in- 
come $2,807,817, a decrease of $253,399, 
making the total income $126,009,607, 
a gain of $1,772,580. - Payments for 
death losses in 1914 amounted ta 
$26,269,756, which figures include $39,- 
488 of disability claims, an increase 
of $300,995; for endowments $10,101,- 
694, an increase of $1,413,542; for sur- 
renders $16,963,189, an increase of 
$1,974,403; for dividends $17,120,920, an 
increase of $2,024,368 and for annuities 
$1,507,870, a decrease of $53,804. Dur- 
ing the year the company loaned to 
policyholders $36,069,365, an excess of 
$3,202,387 over the loans of 1913. 


Detroit Life 


Goals decided upon the first of last 
year were reached by the Detroit Life. 
The new business mark was set at 
$4,250,000 and the actual written busi- 
ness was $4,271,189] In 1913 the writ- 
ten business was $3,146,000. The insur- 
ance in force at the end of the year was 
$5,463,000, an increase of $1,411,850 over 


the previous year end. The marks set |. 


for 1915 are $5,000,000 of new business 
and from $7,500,000 to $8,000,000 out- 
standing at the end of the year. The 
annual statement shows gross assets ot 
$314,011, an increase of $69,958, and pre- 
mium income of $141,517, an increase of 
$44,292. 
Mutual Benefit Life 


The actual new paid business of the 
Mutual Benefit Life in 1914 was 
$76,986,876, a gain over the new paid 





Union Central’s New Income Rates 


ORDINARY LIFE comer i 


INSTALLMENTS OF $50 PER YEAR—. 


YEARS CERTAIN. 














The Ohio National Life Offer 


A company that is strong financially. 
A home company, with the added advantage of size and strength. 
A company with experienced and energetic management. 


A general agency contract with the home office in “home state” 
territory. 


Close and immediate contact with the home office. 

Quick action on all agency matters. 

Thousands of influential men financially interested. 

A splendid line of policies with low rates and liberal values. 
An up-to-date home office service in every respect. 
Commissions good, but not too good. 








For Territory and Terms, Address: 


T. W. Appleby, Agency Manager and Actuary, 
Albert Bettinger, President, 


Cincinnati, Ohio. 











The Right Agent needs 
The Right Policy for 
MASSACHUSETTS. 


INSURANCE 
Ri BOSTON 
The Right Prospect —_j, ¢. caMPBELL, State Agent 
All the Time $e. West Cor State aed falnd Sts COLIMBUS, na 











1865 FIFTY YEARS OLD 1915 


The Provident Life and Trust Co. : 


OF PHILADELPHIA 
What is the Best Form of Policy? Write for leaflet. 
J. THOMAS MOORE, Manager of Insurance Department 
Office of the Company, Philadelphia, Pa. 


1865 LOWEST MORTALITY 


1915 


GERMAN-AMERICAN 


INSURANCE ital OMAHA 
Work in the great agricultural sections—They have money. 
G. L. E. KLINGBEIL, President ¢ 


INDIANA NATIONAL LIF 


Commenced Business INSURANCE COMPANY Authorized Capita) 
January 1, 1907 C D RENICK President $1,000,000" 
Our agents are successful. There isareason. Sec our new guaranteed premium-reduction policy. Liberal eontracts 
for reliable men. For information concerning Territory and Contracts, ad 


EVERETT WAGNER, General Agent 
E. C. WAGNER, Ass’t Gen’l Agent INDIANAPOLIS, INDIANA 























Insd’s cr Age of Beneficiary—— 

Age 2 5 10 15 20 25 30 35 40 45 50 55 60 
| ae 18.09 17.71 17.14 16.59 16.09 15.60 15.16 14.75 14.37 14.04 13.78 138.60 13.48 
26 .c.teeeee 19.85 19.44 18.78 18.14 17.55 17.01 16.50 46.05 15.65 15.30 15.03 14.83 14.72 
BO. i ssceagen 22.78 22.28 21.46 20.68 19.93 19.25 18.65 18.12 17.66 17.27 16.98 16.77 16.65 
ree re 26.74 26.10 25.10 24.11 23.18 22.29 21.54 20.86 20.31 19.86 19.51 19.28 19.15 
| er Te: 32.03 31.29 30.06 28.84 27.62 26.48 25.46 24.59 23.86 23.30 22.89 22.62 22.46 
40. migeen 39.21 38.37 36.93 35.42 33.88 32.38 30.99 29.78 28.80 28.03 27.49 37.14 26.94 
| 49.26 48.24 46.49 44.66 42.70 40.73 38.84 37.14 35.72 34.62 33.84 33.34 33.08 
OD sn sdisews 63.11 61.88 59.78 57.55 55.10 52.54 49.98 47.60 45.52 43.87 42.69 41.94 41.54 
OO cio ogee 82.63 81.06 78.38 75.61 72.57 69.26 65.84 52.51 59.50 57.01 55.17 53.98 53.34 

20-PAY. LIFE CONTINUOUS INSTALLMENTS OF $50 PER YEAR— 
20 YEARS CERTAIN. 

Insd’s r Age of Beneficiary—— — 
Age 2 5 10 15 20 25 30 35 40 45 50 55 60 
> ee ee 26.49 25.94 25.05 24.18 23.41 22.65 21.96 21.34 20.77 20.31 19.97 19.75 19.63 
20 o ccc sae 28.49 27.87 26.87 25.91 25.02 24.19 23.43 22.75 22.16 21.69 21.33 21.10 20.98 
RO 6 ccecaen 31.79 30.96 29.76 28.63 27.55. 26.55 25.69 24.91 24.27 23.74 23.37 23.11 22.98 
35 ....,....35.79 34.92 33.51 32.15 30.86 29.65 28.59 27.66 26.91 26.31 25.89 25.61 25.47 
Mea eT 40.88° 39.96 38.39 36.79 35.20 33.70 32.36 31.22 30.28 29.57 29.06 28.74 28.58 
8 47.71 46.65 44.83 42.97 41.05 39.19 37.48 25.99 34.78 33.86 33.22 32.82 32.60 
MU. sacs 56.81 55.59 53.50 51.37 49.08 46.79 44.59 42.63 40.97 39.72 38.83 38.28 37.99 
| eee 69.01 67.70 65.40 62.93 60.24 57.41 54.59 51.97 49.69 47.90 46.62 45.82 45.3 
CO cee 86.56 84.95 82.15 79.26 76.05 72.58 68.97 65.48 62.31 59.69 57.77 56.55 55.89 








MR. LIFE MAN 


constant turndowns ? 


lection of the monthly 
applications a week will 


American Liability 





Is it sometimes a long while between ap- 
plications? Of course you make good 
3 money when you do get one. But do you 
write them often enough to keep in the habit? Do you get discouraged by 


WE HAVE THE ANTIDOTE 


Write three Monthly Payment Health and Accident Policies a week. The col- 
aig ce on the old business and getting three new 


: eep your hand in; give P toon something to do between 
ife insurance interviews; create life prospects, an 


you will have renewals of $30 a month. Write to us without delay. 


at the end of the first year 


Company, Cincinnati 








THE GEM CITY LIFE’ 


INSURANCE COMPANY, DAYTON, OHIO 
THE YOUNG MAN’S COMPANY 


General Agency Contracts direct with the home office. Exclusive territory. Guaran- 
teed renewals. Guaranteed Low Level Premium Life Insurance. Unrestricted Acci- 
dent and Health Insurance. 


Ohio, Indiana and Michigan Only 
Address H.R. STAPP, General Manager 


SCANDIA LIFE Insurance Company 
30 North La Salle Street, Chicago, Illinois 
The Only Illinois Mutual Legal Reserve Company 


Its Policy Holders are Its Only Stock Holders. Issues all Standard Forms Including 
Total and Permanent Disability Benefit, and is a Leader in Net Cost of Insurance. 


We have some splendid Agency openings in Illinois, Iowa, Nebraska, Kansas, 
Minnesota, North and South Dakota, Michigan, Connecticut and Washington. 








For Terms_to Producing Agents, Address the Home Office 
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business of 1913 of $771,136. The 
amounts do not include policies on 
which only the preliminary term pre- 
mium was paid, reinstatements, divi- 
dend additions, commuted paid-up poli- 
cies nor extended insurances. 


Mational Life of Vermont 


Paid for business of the National 
Life of Vermont in 1914 aggregated 
$21,558,399 and the gain in business in 
force was $6,271,313. The company now 
has policies outstanding amounting to 
$194,625,366. The admitted assets are 
$61,509,790 and surplus $3,161,358. Col- 
lections from holders of policies and 
purchasers of annuities in 1914 were 
$7,221,281, insurance premiums being 
$6,581,077 and annuity considerations 
$640,204. The total income for the year 
was $10,195,624, payments to policyhold- 
ers $6,174,181 and total disbursements 


$7,753,880. 
LaFayette Life 


The LaFayette Life showed material 
gains last year in all important items. 

It expects to reach the $10,000,000 
mark by the close of the year and to 
this end has offered prizes on all new 
business written and paid for during 
the year, the funds to be divided pro- 
portionately. No bonus is to be paid 
until the $10,000,000 mark is reached. 
William Worth, superintendent for 
Missouri, wrote the Jargest amount of 
business for 1914. President Day of 
the company pronounced his monthly 
pension bond plan a very successful 
contract for agency operations and re- 
newals. The company is now operat- 
ing in eight states. This year is its 
tenth anniversary. Leo F. Long has 
been appointed superintendent of 
agents for the LaFayette for Michigan. 


Amicable Life of Texas 


The Amicable Life of Waco, Tex., 
had an excellent year. Its assets, ac- 
cording to its new statement, are $2,285,- 
214, gain $318,000; surplus $1,594,636, 
gain $123,167. The company declared 
10 percent on its $820,000 capital. The 
Amicable has deposited with the state 
of Texas $1,000,000. It owns its own 
22-story home office building and is en- 
joying much prosperity. President Ar- 
temas R. Roberts is being congratu- 
lated on the showing the company is 
making. 

Equitable Life of Iowa 


In publishing its annual figures the 
Equitable Life of Iowa points out that 
its actual mortality has been 45 per- 
cent of the expected over the past ten 
years, that its interest earnings last 
year were 5.74 percent of its mean ad- 
mitted assets, its percentage of insur- 
ance in force to insurance written since 
organization is 61.60 percent, and that 
its percent of ledger assets in. first 





mortgage Idans is 85.62. The loans 
of $13,103,073 are on property valued 
at $52,111,051. Premium collections in 
1914 amounted to $2,890,258 and the to- 
tal income was $3,715,169. For death 
claims the company paid $325,693, for 
endowments and annuities $130,317, for 
dividends $244,319 and for surrenders 
$396,180, making total payments to 
policyholders and beneficiaries $1,276,- 
509. Total disbursements amounted 
to $2,076,576. Business issued and re- 
vived last year aggregated $15,774,730, 
the gain in insurance in force was 
$9,037,116, and the amount now in force 
is $86,404,212. 
Indiana National Life 


Last year’s new business of the In- 
diana National Life was $3,405,000, as 
compared to $3,251,197 the preceding 
year. 

John Hancock Mutual Life 


Ordinary new business issued by the 
John Hancock Mutual Life in 1914 
totaled $52,483,212, an excess of $580,- 
403 over the new business of 1913. 

Manhattan Life 


A 13 percent gain in new paid busi- 
ness was made by the Manhattan Life 
in 1914. The annual statement shows 
admitted assets of $21,641,890 and sur- 
plus, not including $100,000 of capital 
of $1,495,617. 

Northwestern National Life 


The Northwestern National Life of 
Minneapolis reports a highly satisfac- 
tory business during the past year. 
The increase in paid for new business 
for the last four months was 28 percent 
more than for the same period in 1913. 
December showed an increase of $360,- 
000 paid for new business over Decem- 
ber, 1913. The annual report shows in- 
creases in assets, surplus, insurance in 
force, savings on mortality and in- 
creased dividends for 1915. 

The company reports that its death 


claims during 1914 were lower than for - 


any year in the past fourteen years, 
although its insurance in force in- 
creased 40 percent during the past six 
years. 

Reliance Life 

Figures compiled in the home office 
of the Reliance Life for the business of 
1914 show the company to have exceed- 
ed its goal of “$50,000,000 of life in- 
surance in force in 1914,” 
made an increase in surplus amounting 
to $93,710. 

The amount of life insurance paid 
for last year was $15,172,302, a gain 
over 1913 of $535,000. 

Cash premium receipts were $1,639,- 
347; increase, $163,373. There were 
cash interest receipts of $201,867, an 


and to have |- 





increase of $28,843. Total receipts were 
$1,841,214; increase, $192,216. The ex- 
cess of receipts: over disbursements was 
$541,025. Life insurance in force at the 
end of the year amounted to $50,494,- 
401. 

‘Western Reserve Life 


More than twice as much business 
was written by the Western Reserve 
Life of Muncie, Ind., in 1914 than in 
the preceding year. The amount writ- 
ten was $906,000, an increase of $520,- 
000. The gain in insurance in force 
was $575,000, making the total now on 
the books $2,121,000. The company ex- 
pects to write $1, 500,000 in 1915. D. P. 
Campbell was chosen president at the 
annual meeting and Tohn W. Dragoo 
was reelected secretary. 


Farmers & Bankers Life 


The statement of the Farmers & Bank- 
ers Life of Wichita, Kans., shows assets 
of $672,484, capital” $275, 000, net surplus 
$153,970, new business of 1914 $3,410,230, 
insurance in force $8,661,990, total pre- 
mium income $279,344, total income $309,- 
907, payments to policyholders $31,517 
and total iinbursetiants $196,937. 


Southeastern Life 


The Southeastern Life of Greenville, S: 
C., paid for $1,800,000 of new business in 
1914 as —— $2,138,268 in 1913 and 
gained $580,0 of insurance in force, 
making the Te on the books now 
amount to $7,611,806. The admitted as- 
sets are $597,019, ‘and capital and surplus 
$111,332. The company earned $13,178 of 
surplus in 1914 and returned $18,150 to 
contributors to its guaranty fund. 


Central Life of Iowa 


The Central Life of Des Moines wrote 
new business of $10,937,262 in 1914, an 
increase of $516,991 over the previous 
year. The gain in insurance in force was 
35, 094,797, making the total v4 863,674. 
The admitted assets are $3, an 344, an in- 
crease for the year of $602,643 and the 
surplus is $566,021, an increase of $80,815. 
The income for the year was $1,319,674, a 
gain of $179,267. Payments to policyhold- 
ers in 1914 were $224,400. 


Southern Life & Trust 


New paid business of the Southern Life 
& Trust of Greensboro, N. C., in 1914 was 
$3,576,500, not including bonus additions. 
The new business of the previous year 
was $3,429,157. 


Toledo Travelers Life 


The Toledo, Travelers Life ‘closes its 
first full year as a legal reserve company 
with $1,451,000 of insurance in force. The 
income last year was $179,359, payments 
to policyholders ei 500 and total dis- 
bursements $36,691. The company shows 
assets of $151,187, capital of $100,000 and 
suo BOL” including special funds set aside, 


Columbia Life of Nebraska 


The Columbia Life of Fremont, Neb., 
shows total income $30,500, disbursements 
$17,191, assets $49,314, surplus $4,792, in- 
surance in force $1,093,809, mortality 
ratio 42.98. 


Volunteer State Life 


The Volunteer State Life has broken 
the record of early report filing with the 





—_ 


Tennessee department. Its Tennessee 


.business shows that it started the 


with $7,917,206; issued $1,849.71, 
a total ‘of 39, 706,977. The business that 
ceased amounted to $1,067,735, and the 
amount remaining at the close of the year 
was $8,699,242. The amount of losses paid 
during 1914 was $50,676. Its ea ged 
for the entire territory was $276,985.17 
and the total income was a 132.03. Mg 
disbursements were $402,111.60. Thec 
pany on total business had $20,458, 409, ‘at 
Lae close of the year and wrote 33, 942, 599; 
here was revived $108,629; increased 
$107, 363, making a total of $24,617,000. 
Total tertninations amounted to $3,091,116, 
leaving a balance of $21, 07) — The in- 
crease in surplus was $5,7 


Western Union of scichas 


By writing $222,250 of new business 
on Dec. 31, through’ the efforts of officers, 
directors and home office Cuploves as 
well as agents, the Western Union Life 
of Spokane succeeded in closing the year 
with $20,000,000 of business in force. The 
new business of December -totaled $855,- 
000, the largest amount ever written by 
the company in one month. The increase 
in insurance in oe for the year was 
more than $3,000,0 There was a 24 
per cent increase 4 assets during the 
year and a 17 percent increase in surplus. 
The annual statement shows: Assets, 
$1,670,449 and net surplus of $268,234, 
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Guarantee Fund Life Association 
Omaha, Nebraska 


ASSETS JANUARY 1, 1915 . . 
RESERVE FUND . ‘ ‘ 


Annual Rate per $1,000 of insurance at Age 35—$13.30 
Guaranteed by entire assets 


$1,704,660.34 
1,646,518.04 


Insurance in force— 
Reliable Agents wanted on good renewal contracts 


$60,030,000.00 











with this Company. 


W. H. HINTON, Sec. & Actuary 





ITS RECORD IS CLEAN. 
Are you one of them? Let us talk it over. Write to us now—for facts. 


Liberal Life Is Liberal to Its Agents 


LIBERAL LIFE is here, ready to help you—to WORK WITH YOU—just as much as YOU will heip and work 
It has territorial openings for the right men. 


It has progressed. 


Liberal Life Assurance Company of Indiana 
ARTHUR H. JONES, Pres. & General Counsel 


ANDERSON, INDIANA 
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e Actuary 
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Fellow, American Institute of Actuaries 
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making the surplus to policyholders $468,- 
234. ‘The company has general agencies 
at Spokane, Seattle, Wenatchee, Ellens- 
burg, Pomeroy and Walla Walla, Wash.; 
at Boise, Lewiston, Paris, Twin Falls and 
Idaho Falls, Idaho; at Portland and Baker 
City, Ore., and at Missoula, Big Timber, 
Miles City and Lewistown, Mont. The in- 
vestments of the company are all made 
in these four northwestern states by the 
finance committee and are in the main, 
poten mortgage loans on- improved real 
estate. 


Standard Gife of Pittsburgh 


Although figures of the Standard Life 
of Pittsburgh are not complete, they 
show that the assets have increased to 
nearly the million dollar mark, with in- 
come in excess of $425,000 and insurance 
in force of $10,500,000. Surplus to policy- 
holders exceeds $400, 000. These figures 
show that since the company went on a 
stock basis in 1911 it has more than 
doubled in size and strength. During the 
year the agency force was increased. 


California State Life 


In 1914 the California State Life wrote 
new business of $6,227,000 and closed the 
year with 060,000 of insurance in 
force. The premium income exceeded half 
a million, the gain in admitted assets was 
$246,000 and the gain in surplus $54,500. 
The. company paid 6 percent dividends on 
capital of $500,000. 


Columbus Mutual Life 


The mortality of the Columbus Mutual 
Life last year was 12 percent of the ex- 
pected and the average for five years has 
been 30. The company has paid three 


times as much in dividends as death |: 


claims and yet proved the conservatism 
of its dividends by adding twice as much 
to surplus last year as it paid in refunds. 
The saving per thousand on renewal busi- 
ness last year was $7. 





Beneficiaries of the Plan 


Last July the Metropolitan Life is- 
sued a circular letter to its field force 
announcing that all employes in the 
field who have been in the employ of 
the company over six months and 
are not sixty years of age would be 
given a weekly income in event of dis- 
ability and in event of death would be 
given a substantial net amount of 
monthly benefit for 12 months follow- 
ing death under a low net cost plan. 
The first three claims have been paid. 
John W. Petris, an agent at Cleveland, 
Ohio, was allotted $1,531. 
mium was $12.75, which was paid for 
monthly. He died Nov. 5. 

_ James R. Willhoit, an agent at Cov- 
ington, accepted the company’s offer 
and had paid two monthly premiums. He 
died Oct. 16. His policy was for $1,280. 

Arthur F. Sandy, an agent at St. 
Catharines, Ontario, carried a policy 
for $1,658. He had paid one premium 
of $1.48. 


C. H. Clark of Lovilia, Ia., has been ap- 
pemates district manager of the Bankers 
ife of Iowa. 





The pre- |. 








News About Companies 








National Life, New Alb 
annual meeting the report showed that the 
company placed and paid for during the 
past year $4,000,000 of ae with a 
premium income in excess of $25,000. The 
company has well organized agency 
force and it is the intention of-the man- 
agement to develop new territory as rap- 
idly as possible during the present year. 
The company’s leader is the pension or 
monthly income policy. | 


Guarantee Fund Life, Omaha—This as- 
sociation is out with "its new financial 
statement. The total income was $920,- 
183; total disbursements, $540,303; assets, 
including $512,237 guarantee notes, $1,- 
704, ; surplus, $1,642,372 The insur- 
ance gained last year was $11,210,000 and 
the amount in force is now $60,030,000. 
The mortality ratio last year: was 34.41 
percent. The association has $200,000 de- 
posited with the Nebraska department to 
protect the policyholders. President J. C. 
Buffington, the head of the company, is an 
experienced insurance man. 


» Ind.—At the 


Commonwealth Life, Louisville—It has 
announced the payment of a semi-annual 
dividend of 4 percent, payable Jan. 14. 
The stock of the Commonwealth has been 
on a dividend basis for the past two years. 


ridian xife—It anal the year with 
$2501 000,000 in force, which shows a gain 
of $2, 000, 000. It increased its assets $300,- 
000 and ‘its surplus $50,000. This is the 
best year the company has had. 
* * ae 


Liberal Life, Anderson, Ind.—The com- 
pany wrote $3,000,000 of new business 
last year. has a fine agency plant in 
Indiana, Ohio, Kentucky and Arkansas. It 
is also licensed in the Dakotas, but will 
not renew its license in these states this 
year. 

* x 

Kansas City Life—The company wrote 
$22,571,000 last year, a gain of over 
$3,000, 000 in new business. This gives 
it $66,000,000 in force. Its total assets 
are in round numbers $5,000,000 and the 
surplus $750,000. The mortality experi- 
ence was less than 50 percent of the ex- 
pected. Under Manager Orville Thorp 
of Texas the company’s business in that 
a. last year was $5,507,540, a gain of 
$620,950. The average premium for last 
year in Texas was $34.82. 





Conservative Making Changes 


_ The Conservative Life of South Bend 
is changing its name to the Conserva- 
tive Life of America. It is entering 
Michigan and getting out some new 
policies. All the regular policies will 
have the total disability clause without 
extra cost. It will also issue an old 
age annuity policy. Frank J. Haight of 
Indianapolis is the consulting actuary. 
T. J. Lonigan, well known in industrial 
life circles, takes charge at Terre Haute, 
Ind. J. J. McMahon is superintendent 
of the monthly department, he coming 
from Brooklyn. These changes are 





The Conservative Life Insurance Company 


Wheeling, West Va. 


Otto Schenk, President 


Clem E. Peters, Secretary and Treasurer 


Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 


you. Ask for details. 








INCORPORATED 1844 





‘State Mutual Life Assurance Co. 


of Worcester, Massachusetts 


PROGRESSIVELY SUCCESSFUL 


January 1, 1914 
SalqtckanedacncamouiKe ae 942.555 of 
|. 40,209,207 .57 


eee eer ee eee eee eee eee eee eee 


Assets 
INS Os Salas itancececcneesines 


J des sas ceascnsausionses $ “SS Sea 


Insurance Issued, 1913............ cc ceeeeeeeccecceccecees $ 23,051.034.00 


Insurance in Force...............00+ 


Boece seserosee Perens 


THE COMPANY OF SUCCESSFUL AND CONTENTED AGENTS. 
Only the highest grade men eligible. 
EDGAR C. FOWLER, Superintendent of Agencies 


BURTON H. WRIGHT, Pres. 


171,310,426.00 





being made under the direction of 
Vice-President and General Manager 
A. S. Burkhart, who took charge in 
November. He has served several big 
industrial life companies and has a 
record as a producer and agency or- 
ganizer. 





DEPARTMENT TAKES CHARGE 





As a Protection Measure the Georgia 
Insurance Commissioner Assumes 
Control of the Empire Life 





By order of Judge Hammond of 
Augusta, Ga., the affairs of the Empire 
Life of Atlanta were last Friday placed 
in the hands of the Georgia insurance 
department. State Attorney-General 
Grice had petitioned to this effect, to 
protect the interests of the company. 

Several months ago the Empire Life 
was examined and found to-be in solv- 
ent condition, capably managed, and 
doing a good volume of business. 
Shortly thereafter Judge J. E. Brown 
and a few others representing a very 
small minority of the company’s stock 
instituted court proceedings, charging 
“gross mismanagement and hopeless 
insolvency” despite’ the examiner’s re- 
port to the contrary. At the court 
hearing the company was proven in 
satisfactory condition and the case dis- 
missed. 

Hardly had the proceedings left the 
court when practically the same charges 
were again brought against the com- 
pany, this time by Earl F. Chandler, 
before the Georgia insurance commis- 
sion. Several days later Mr. Chandler, 
in a public statement, said he was made 
“A victim of misrepresentation by at- 
torneys,” who induced him to sign a 
legal document “to seek protection of 
his interests as a policyholder” of the 
Empire Life. He expressed every con- 
fidence in the company and asked that 
the charges be dismissed. But the case 
had progressed so far that it was al- 
lowed to take its course and be tried 
on its merits. The Empire Life again 
came out victorious. 

Owing to depressed conditions 
brought about by the war, coupled with 
legal actions for receiver, there have 
been many requests from policyholders 
for policy loans, and to protect the 
interests of the company from further 
action Commissioner Wright asked that 
the company be placed in his hands un- 
til such time as he deems the business 
conditions improved enough to turn it 
back to its officials. President W. W. 
Reid says the action is purely a pro- 
tective measure. 

It seems that the commissioner’s ac- 
tion was timely, as Judge J. E. Brown, 
the former complainant, on the same 
day renewed his charges for a receiver. 





Luncheon to Shuff 


The Cincinnati Life Underwriters 
Association has arranged to give a 
complimentary luncheon to President 
John L. Shuff of the association next 
Friday noon at the Hotel Gibson. Mr. 
Shuff has just taken the position as 
postmaster of Cincinnati and the life 
insurance fraternity of the city feels 
highly honored. 





Findings in Ben Hur Increase 


Edward Daniels, master in chancery, 
Indianapolis, has filed with the United 
States clerk his finding of facts and 
conclusions of law in a suit resulting 
from the creation in 1908 of an insur- 
ance classification by the Supreme 
Tribe of Ben Hur, instituted by 600 
members of the order, who sought an 
accounting of expenditures from the 
emergency and mortuary funds of the 
old classification and an injunction 
against expenditures, except for death 
claims, from the funds. In 1908 the 
order divided its members into two 
classes and, it was alleged, in a cam- 
paign to get its members to transfer 
from Class A to Class B, passed a reso- 
lution to use a part of ‘the emergency 
fund of Class A for the mortuary fund 








of Class B, to every member that 


PAN-AMERICAN 


LIFE INSURANCE COMPANY 
NEW ORLEANS,LA. C.H.ELLIS, President 
Resources over $2,350,000.00 
Insurance in Force over $16,000,000.00 
Are you looking for a permanent Insurance 
connection? If so, we are looking for you. 
Let’s get together. Write for particulars 
of attractive contracts in productive terri- 

tory. Send references with first letter. 
Address, 
E. G. SIMMONS, 
Vice-President and Agency Manager, 


Whitney Central Bldg., New Orleans, La. 








3 GOOD POLICIES 


1—19 Pay Premium Saving Policy 

2—Whole Life Premium Reduction Policy 

3—Paid-up Addition—20 Pay Life Policy 
as well as all other regular forms 


Central States Life 
ST. LOUIS, MO. 
Capital $300,000 Deposited with State 
1300 Stockholders Swornto Boost 


FRANK P. CRUNDEN J. A. McVOY 
President Vice-Pres. & Gen. Mgr. 














The 
Income Doctor’s 


Advice 


(For married men only) 


That's the title of a new human-interest 
story, in booklet form. Just out. Copy- 
righted. It presents life insurance in an 
entirely NE W, forceful, compelling manner. 
Not technical, but has “‘the punch” which 
creates desire and brings enquiries by mail 
from men who are really prospects. Then 

“it’s _ to you” to close them. 
: 50 copies, $1.50; 100, $2.25; 
509, $10. 25; 1000, $18.00. Sent prepai 
anywhere i inthe U.S. Your check will do. 
Send 10c in silver for sample copy, and a 
complete and.detailed plan for a successful 


Lo aa he dat Mgr * will be sent 
, 601-2 First 
Nev Bi: “Bulldog El Be aso, Texas. 














Salesmen Make Money 





Having Some- 
thing to Sell 


Receiving Proper 
Co-operation 


Being Connected 
With Live Wires 


Any “Plug” canmakemoney with 


S. C. PANDOLFO 


San Antonio, Texas 








Nearly $3,000,000.00 in applica- 
tions the first threemonths of 1914. 
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transferred. The master holds that 
members of Class A who transferred 
relinquished any right they had as Class 
A members in an emergency fund and 
no part of it could be placed to their 
credit in the mortuary fund of Class B 
The master says further that the crea- 
tion of Class B, with its higher pay- 
ments, was the only practicable known 
method of relieving the tribe from ex- 
isting financial embarrassment. 





IOWA FRATERNAL VALUATION 





Commissioner English Promulgates His 
Ruling to Societies Operating 
under the Congress Table 





Commissioner English of Iowa in 
promulgating the ruling of his depart- 
ment regarding the valuation of frater- 
nal certificates by societies operating 
on National Fraternal Congress rates 
states that it will be generally applied 
and will require societies that have pro- 
vided for mortuary assessment rates not 
lower than is necessary by the National 
Fraternal Congress mortality table to 
make a valuation by the accumulation 
method. k é 3 : 

In promulgating this ruling he desires 
to make it clear that it is based on the 
Iowa statutes and does not mean that 
a.valuation must be made under sec- 
tion 23b of the New York conference 
bill, it being his purpose to determine 
the difference, under past operation, be- 
tween the accumulated contributions 
and the accumulated claims to the date 
of the valuation, assuming 100 percent 
mortality, according to the table of 
mortality upon which the contribution 
rates are based and which is employed 
in the valuation. 

It is not his purpose to have an ap- 
portionment made of any accumulated 
surplus under a readjustment or rerat- 
ing of members, the object of this valu- 
ation simply being to obtain an exhibit 
which will show whether the contribu- 
tion rates as applied to the members 
would produce a surplus or a deficiency 
in actual operation under the assump- 
tions of mortality and interest em- 
ployed in the valuation and the compu- 
tation of rates. 

His ruling is: 

The legal reserve on all business classi- 
fied in a group paying N. F. C. rates will 
require a reserve liability equal to the 
accumulated amount of the unused por- 
tions ef the net premiums on the basis 
of 100 percent mortality. Where pay- 
ments are made monthly the net annual 
premium shall be the total collection for 
benefit purposes for one year, which in 
n® event shall be less than twelve times 
the benefit portion of the monthly pay- 
ment. 

Under this ruling the reserve may be 
computed by the employment of the u 
and k accumulation factors. However, 
the most satisfactory method of calculat- 
ing and reporting the reserve value would 
be by the employment of the U and K 
accumulation factors. The former would 
give the accumulated value of the contri- 
butions and the latter the accumulated 
value of the claims, the difference rep- 
resenting the reserve liability. 

The department requires schedules 
showing the amount of business in force 
and corresponding net premiums by year 





@ Sometimes we lose 
vigor through working 
continually in a too 
limited territory. New 
field is new life. 


@ Your 1915 oppor- 
tunity may be in 
Wisconsin with 


nsuranceLompany 
Home office; MADISON, WISCONSIN 





of issue (or entry into N. F. C. group) by 
age and by kind of poy. with exten- 
sions showing accumulated value of the 
contributions and accumulated value of 


the claims, to be filed with the annual 
statement. . 


MUST HAVE A TIME CLAUSE 








South Carolina Department Has Issued 
Notice to Life Companies as to 
Policy Loans 





Commissioner McMaster of South 
Carolina has just issued a letter to life 
companies in which he advocates the 
right of companies to defer payment of 
cash surrenders or policy loans 60 days 
or more. His letter .follows: 

“After most careful consideration of 
the matter and voluminous correspond- 
ence on the subject, I believe the safety 
of the policyholders as a whole requires 
that the companies reserve the right in 
their policies to defer paying cash sur- 
render values or making policy loans 
for any other purpose than the payment 
of premiums for a period of at least 60 
days after application for the same has 
been filed. 

“Therefore, no policy will be ap- 
proved by this department after April 
1, 1915, which does not contain a clause 
reserving the optional right to the com- 
pany to defer payment of a cash sur- 
render value or making of a policy loan, 
except for the payment of a premium, 
for a period of at least 60 days after 
application for the same has been made. 
If a company chooses to make the op- 
tional time for deferred payment 
longer, not to exceed six months, how- 
ever, it may do so.” 





Results of Three Years 


The Columbian National’s Chicago 
agency under W. W. Tate has just fin- 
ished the best year in its history. The 
agency is only three years old and 
has-now about $10,000,000 insurance in 
forée. Mr. Tate has a force of 150 men 
who wrote $5,000,000 in applications 
last year. The December premiums of 
the Chicago office were $15,000. 





Still Enforcing Blue Sky Law 


J. S. Darst, state auditor of West 

Virginia, announces that he is still en- 
forcing the blue sky law in spite of the 
fact that the federal district court has 
restrained him from carrying out its 
provisions in the S. H. Bracey case. 
The injunction procedure has been ap- 
pealed to the supreme court and Mr. 
Darst holds that the law is effective 
until knocked out by the higher 
tribunal. 





Ohio State Life 


The Ohio State Life reports $8,154,- 
155 in force at the end of 1914, a gain 
of $2,047,460 over the previous year. 





J. W. Freund Drops Dead 


J. W. Freund dropped dead at a 
meeting of directors of the Marquette 
Life of Springfield, Ill. Monday eve- 
ning while making a speech accepting 
reelection as secretary. The funeral 
is to be held Thursday. His son, J. E 
Freund, chief clerk in the office, will 
be acting secretary pending an election. 





Ohio National Enters North Carolina 


The Ohio National Life of Cincinnati 
is entering North Carolina. Max L. 
Sanderlin of Elizabeth City, N. C., has 
been appointed state manager. 





- Insurgents Turned Down 


Des Moines, Ia, Jan. 13—(Special)— 
Insurgent members of the Modern 
Brotherhood of America, a fraternal, 
will not be allowed to examine the 
books of the society as the result of an 
order signed Wednesday by Justice 
Ben I. Salinger of the state supreme 
court. The case is an appeal from Linn 
county, where Judge Milo P. Smith 
had granted the right of examination. 
The secretary resisted the order on the 
grounds that the insurgents desired to 
get the names of every member and 


the lodges by means of which they can 
carry on their fight against the organ- 
ization. The split in the ranks of the 
order is due to a recent effort to in- 
crease rates. No date for a hearing has 
been fixed. . 





Flickinger’s Men Meet 


The Indiana agents of the John Han- 
cock Mutual Life held their annual 
meeting and luncheon at Indianapolis 
last week. In his address at the lunch- 
eon E. E. Flickinger, state agent, said 
that, notwithstanding the business de- 
pression in 1914, the company had the 
best year in its history in Indiana. S. 
C. Rosenburg carried greetings from 
Peoria. J. M. McIntosh, president of 
the National City bank, Indianapolis, 
gave a talk on “Business in General.” 
W. L. Taylor, ex-attorney-general of 
the state, also gave a business forecast. 
._C. Irwin and W. M. Cooper were 
other speakers. The afternoon business 
session was followed by a smoker in 
the evening. : 





$11 Per Thousand for Toledo Business 


The Ohio National Life of Cincinnati 
paid the price of $11 per thousand for 
the business of the Toledo Life. This 
is considered a very favorable arrange- 
ment, especially as a number of good 
agents were also secured. W. S. Tup- 
per, manager of the Toledo Life, it is 
understood, is considering a connec- 
tion as vice-president and manager of 
one of the southern companies. 





Stock Placed in Trust 


At the annual agency meeting of the 
Continental Life of Utah, it was an- 
nounced that the control of the com- 
pany has been placed in trust for the 
next ten years. President Frank J. 
Hagenbarth, General Counsel H. C. Ed- 
wards, Medical Director H. W. Mayo 
and Treasurer W. S. McCormick have 
pledged their stock holdings which con- 
trol the company in trust for ten years. 
This, therefore, will not expose the 
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Warm Personal Interest 
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The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 
Desirable openings in good territory for the 
right men. 












We offer only carefully selected 


FARM MORTGAGES 


In Northwestern States 


5, 5/4, 6 Per Cent 


We attend to all details during life of loan 


Farm Mortgage Bond Co. 


JOHN A. HARTIGAN, 
President 
Edincott Bldg. ST. PAUL, MINN. 





A Penn Mutual Premium, less a Pena Mutual 
Dividend, ing a Penn Mutual Policy, 
coutaining Penn Mutual Values, makes an In: 
Bemefita, 12 unsurpassed for ‘net low cost and care 

ts, is or net low care 
of inverest of all members. 


he Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 








and Fiscal Agent 








“In the Land o2&f 
The Dakotahs” 


South Dakota is prosperous and repre- 
sentatives of NORTHWESTERN 
NATIONAL LIFE INSURANCE 
COMPANY, Minneapolis, are writing 
a large amount of business. Some ex- 
cellent territory open in South Dakota. 


GOOD CONTRACTS FOR 
GOOD MEN 


Write G. W. HART, State Manager 


Northwestern National Life Insurance 
Company, Bryant, South Dakota 


for South Dakota, 
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‘company to stock manipulations. It is 

the first time that a step of this kind 
has been taken by a western company. 
The management of the Continental 
is now vested in an executive commit- 
‘tee together with Superintendent of 
Agencies C. W. Helser. The Conti- 
nental reports a paid for business of 
$6,500,000 last year. 





W. F. Dixon Made Secretary 


The first annual meeting of the Com- 
monwealth Life of Chicago was held 
on January 12 and Willard F. Dixon 
was elécted secretary as of Mar. 1, suc- 
ceeding E. M. Gaffey, who becomes 
assistant secretary. The. company, 
which began business in April of last 
year, wrote $1,400,000 in 1914. F, M. 
Grier, the president of the company, is 
a large personal producer. 





Increase Capital $100,000 


Austin, Texas, Jan. 13—(Special)— 
The Southland Life of Dallas amended 
its charter today, increasing its capital 
stock from $300,000 to $400,000. 





HAIL TO THE KING! 


J. A. Morrison, king of insurance writ- 
ers, arrived in the city yesterday and will 
remain'a couple of days looking after busi- 
ness matters.—Cripple_Creek Times. 





MODERN WOODMEN STATEMENT 


The annual statement of the Modern 
Woodmen of America shows receipts from 
assessments of $12,191,113 and total bene- 
fit fund income of $12,698,101. Total re- 
ceipts to the general fund were $14,103,- 
118. Death claims amounted to $11,566,- 
265. The fraternal issued benefit receipts 
to 39,720 and gained 14,704 members. The 
nea in insurance in force was $20,- 
182,000. 


LIFE APPOINTMENTS 
Tllinois 
Fidel. Mut.—E. H. Cass, Chicago. 





Girard—A. i; Higgins, Huntley. 
Home—Stanley Bozart, Centralia; Burt John- 
son, Seward; of W. Bonsack, Fairdale. 


Indianapolis—J. A. Humphrey, Chicago. 

International—Elmer Casperson, New Athens; 
F. E. Fischer, Belleville; F. C. Niemeyer, Breese. 

Mass, Mutual—Otto Fetting and G. F. Little, 
Chicago; F, A. Rock, Mansfield; H. P. Man- 
ton, Des Plaines. 

Merchants, Iowa—C. G. Baunach, Brookfield; 
B. F. Groff and Oliver Hedstrom, Chicago. 

Mo. State—C. A. Hamilton, Springfield; A. 
S. Miller, Keokuk, Iowa; W. M. Sheller, Union 
Grove; B. E. Stullkan, Edwardsville; S. E. 
Yocom, Carlinville; P. Connole, Madison; 
S. J. Schildhammer, Warren; Stanley Bazant, 
Centralia; Fred Cass, Buffalo; H. S. Bargren 
and H. G. Webber, Rockford; Ida Huff, Am- 
boy; L. J. Baker, Chicago. 

Mut. Benefit—Michael Weil and J. B. Mont- 
gomery, Chicago; J. S. G. Walker, Mason City; 
Coon & Coon, Sioux Falls, S. D. 2 

Mutual, .—S. F. Willoughby, Chicago; 

Galva; Alfred Carlstram, Gales- 


M. J. 
burg. i 
New Engl. Mut.—J. N. Bearse, Des Moines, 
Towa; A. ia Stanton, Chicago. : 

New York—A. C. Boule, 2, . I. Menkin, Leopold 
Fisher, W. H. Storrs, Paul Norhad, F. B. 
Comiskey, C. C. Reynolds and R. Alm, 
Chicago; Perry Dakin, Magnolia; C. G. Turner, 
Canton; D. aca, Peoria; John Talbot, 
~~ Mo.; W. A. K 


Berg, 


enney, Hammond, Ind. 
‘. Mutual—W. F. Bodenhamer, Prince- 
‘ton; C. W. Wood, Galva. 

“ee Line—E. R. Wimmermark, Muskegon, 
ic 


Pitts. L. & T.—H. L. Topping, Kankakee; 
R._P. Matheny, Yale. 

Phoenix Mut.—Elmer Holmgren, Rock Island. 

Prov. L. & T F. Hale, Chicago; F. A. 
Travis, Tacoma, Wash. : 

State Mut.—L. E. Armijo, Chicago. 

Travelers, Conn.—W. J. S. Angear, 


Chicago 


Heights; E. H. Roemle, Franklin Greene, N. 
J. Westerhold, R. R. Rawle, C. J. Pohl, J. W. 
Ullmann, E. L. Miner, A. G. Krueger, 


Caan F. Foehringer and E. R. Lettman, 
Chicago; J. L. Bennett, Decatur; F. J. Kringle, 
Oak Park; H. C. Mayer, St. Louis. 

Union Cent.—W. 3. McKeand, Chicago; H. 
O. Schwarze, J. P. Nicholson and R. O. Peni- 
well, Decatur; F. D. Brewster, Ottawa. 

United States—C. A. Davis, Chicago. 

Minnesota 


Travelers—Jacob Gish, Le Sueur; Call Eng- 
land, Bemidji. : 


D. Altse th. c 
A—J. F. Lembke, Sauk Cen- 


W. Mutual—L. M. Frudenfeld, Minneap- 


Id Colony—A. 
teoVtional, U. Ss. 


N. 
olis, 


Minn. Mutual—A. F. Follett, Fairmont; A. 
Waltham; R. A. Granlund, Lake 
rystal; W. J. Finch, Clinton Falls; L. W. Day, 
Northfield; © Shields, Faribault. 
Mut. Benefit—F. W. Stevens, Sanborn. 
Prov. L. & T.—F. A. Klein, Kellogg. 
Pioneer, N. D.—Charles Stubbins, Moorhead. 
N. W. Natl—W. F. Smith and E. A. Mer- 
rill, Minneapolis; J. L. Frank, New Prague; 
T. F. rkin, Luverne; Albert Barton, Bowlus. 
Union Cent.—Albert Johnson, Northfield; E. 


Dexter. 
Cambridge. 





Surety Fund—C. G. Ogres 

Mass. Mutual—P. K. Gilfillan, St. Paul. 

New ont; J. Bovey, Red Wing. 

Mutual, N. Y.—J. D. Smith, Albert Lea. 

Reliance—R. L. Blanchard, St. Paul. 

Mo. State—C, N. Anderson, Annandale. 

Minn. Mutual—Francis Dillon, Watkins. 

N. W. Mutual—T. P. Davis, Cloquet. 

State Mut., Mass——G. A. Anderson, Duluth; 
W. M. Ansell and W. J. Jameson, Minneapolis. 

N. W. Natl.—Anton ess, Tracy; 
Somers, Minneapolis, 

New York—A., G. Strom, Akeley; F. S. Smith, 
Homer. 

Travelers—J. F. Barnes, Minneapolis, 

National;. Vt.—F. C. Van Tassel, Alexandria. 

Continental—W. H. Sterling, St. Paul. 

Mut. Benefit—G. E. Grant, Mankato. 

Conn. Genl.—P. M. Crawford, Beaver Creek. 

Fidel. Mut.—G. H. Beier, Pequot. 

Minn. Mutual—E. Thomann, St. Paul. 

Central, Ia.—G. C. Torguson, Glenwood. 

Dakota Mut.—J. A. L. Romig, Mankato. 

N. W. Mutual—W. J. Strouse, St. Paul. 

Reliance—D. L. Kennedy, Braham. 

Union Cent.—N. B. Morrison, Duluth; Chris- 
topher Harris, Owatonna; K. E. M. Nordby, 
Henriette. 

Minn, Mutual—J. F. King, Ortonville. G. S. 
Johnson, Heron Lake. 

New York—F. E. Sherwood and P, L. Haskell, 
Minneapolis. 

Central, Ia.—J. C. Lewis, Minneapolis. 

Penn Mut.—H. R. Williams, Minneapolis. 

Equitable, Ia.—B. W. Rieke, Northfield. 

Travelers—T. A. Perkins, Windom. 

Dakota Mut.—W. F. Grimm, Butterfield. 

Minn. Mutual—G. M. de Lambert and D. E. 
ota St. Paul; William Paquette, Fari- 
ault. 


._ Benefit—D. J. McDonald, Crookston; 
Frank Plachy, Jr., Minneapolis. 

New York—Henry Tofsted, Rushford. 

Pacific Mut.—J. C. Meyers, Alexandria. 

Dak. Western—Oscar Olson, Lake City. 

State Mut., Mass.—G. H. Nichols, St. Paul. 

Old TY B. Yetter, Minneapolis. 

Eas, . Y¥.—Theodore Oofstadel, Minne- 
apolis, 

Mo. State—E. S. Bursack, Clara City. 

Union Cent.—E, E. Howard, Northfield. 

Reliance—M. L. Ryan, St. Paul. 

Ohio 

Amer. Cent.—M. A. Laskey, Toledo; W. C. 
Walters, Oak Harbor. 

Bankers, Ia.—W. N. Young, Cincinnati. 

Canada—L. E. Fisher, Lisbon; M . G 
genheim, Youngstown, I. I. Klug, Akron. 

Conn. Mutual—Earl Walburn, Van Wert. 

Conn. Genl.—Mabel S. Hale, Columbus. 

Equitable, N. Y.—H. S. Weed, Dayton; M. 
E. Geer, East Liverpool. 

Equitable, Ia.—C. T. Beller, Mansfield. 

Federal—W. R. Lawrence, Cincinnati. 

International—H. C. Wade, Geneva. 

Manhattan—P. M. Coney, Toledo. 

Mutual, N. Y.—G. W. Parker and C. W. Pot- 
ter, Columbus. 

Mut. Benefit—W. D. McIntire, Springfield; 
Miss G. May Billings, Cincinnati. 


jug- 


New York—D. A. Snyder, Cincinnati; Samuel 
Lorber, S. D. Mason, Cleveland; C. C. Schwartz, 
Columbus. 


N. W. Mutual—N. H. Carnes, Carroll; B. E. 
Dunn, Columbus; . Plumer and Clyde 
Schwaner, Cleveland; J. A. Snyder, Trinway. 

National, U. S. A.—J. C.. Fetzer, Wooster. 

Pacific Mut.—W. S. Rounsley, Niles; Frank 
Kercsman, Akron. 

Prov. L. -—A. M. Hammer, Cincinnati; 
. H. Seibert, Mansfield; C. R. Meyer, New 

hiladelphia; E. Sherwood, Waynesville; C. R. 
Jesson, Mansfield. 

Penn Mut.—Gladys F. Ingram, Cincinnati. 

Pitts. L. & T.—Mordica M. Walker, Akron. 
C, R. Rodebaugh, Logan; W. O. Gilliland, East 
Liverpool. 

Reliance—C. H. Chimnock, Warren. 

Reserve Loan—J. N. Edmonds, Youngstown; 
W.. R. Poulton, Warren. 

State Mut.—Harry Barbeau, Fostoria; L. T. 
Marrott, Hudson. 

Secur. Mut., N. Y.—G. C. Culolins, East Liv- 
erpool; Leonard Wellbaum, Dayton. 

Travelers—C. M. Gill, Athens; Garmen Sta- 
ley, Columbus, 

Mutual—V. A. Talbot, Chillicothe; E. F. Mil- 
ler, Ashland. 

Aetna—A. B. Crittenden, Conneaut; A. R. 
Farrar, Delaware; E. L. Barr, Greenfield; R. F. 
Schneider, Toledo; F. W. Biehl, Galion. H. S. 
Frost, Cincinnati; Reed & Son, Kent; J. A. 
Kennington, Milford Center; G. E. Grant, Cyg- 
net; Louis Mallendeck, Whitehouse; C. T. 
Haver, Raymond. 

Mutual Ben.—John A. Fisher, Lima. 

National-U. S. A.—F. C. Smith, Cleveland; L. 
C. Miller, Dayton. 

New York—Walter W. Knight, Cleveland. 

Pittsburgh L. & T.—W. H. Ziehm, Cleveland; 
J. C. F. Maxham, Columbus. O. R. Hines, Scio. 

Prov. L. & T.—G. R. Ambler, Cleveland. 

Security, Va.—C. E. Few, Fostoria. 

State—L. P. Slusser, Massillon. 


Lafayette; J. P. Knechtges, Grafton. 
Reliance—Ignace Green, Cleveland. 
Union Mutua]—S. E. Lysle, Canton. 
Travelers—H. D. Kerven, F. P. Schicker, Can- 
ton; D. W. Patton, R. F. Dixon, Akron; Gal- 
breath-Fetter Co., Alliance F. H. Robinson, 








State Mut. A., Mass.—C. E. Sheppard, West | 





Bellevue; R. B. Curtiss, Cleveland; C. W. Bloom, 


Cleveland. 
Michigan 


Aetna—J. E. Byrns, Escanaba. 3 
Detroit—David Veen, Grand Rapids; O. C. 
Thompson, Escanaba; Dominick Turco, Detroit. 
Equitable, N. Y.—F. A. Benson, Charlevoix; 
J. A. Bergen, qeenising: J. E. Danin, Whitte- 
more; W. E. Gilson, Petoskey; E. A. Stewart, 
Ishpeming; E. F. Wilson, arquette; F. 
Barney, Severe City; Leo Cyr, Marquette; S. 
M. Clymer, White Pigeon. 
Columb. Natl.—H. E. Hupeért, Detroit. 
LaFayette—T. C. Sutton, Montrose; W. J. 
Weidenhammer, Bancroft; James Evans, Hop- 
kins; Henry Brandes, West Branch. : 
Mass. Mutual—A. C. Anderson, Grand Rapids; 
H. E. Hall, Port Huron. 
Minn. Mutual—Frank Martin, Jr., Posen; J. 


stantine. 

Mutual, N. Y.—F. M. Bullock, Saginaw; J. 
H. Steinhoff, Detroit. 

National, Vt—G. O. Baldwin and Andrew 
Baird, Detroit. 

Northern, Mich.—R. E. Wilson, Pt. Huron. 

Old Colony—H. J. Collins, Battle Creek. 

Peninsular—E. B. Escott, Detroit. 

Penn Mut.—A. D. Swain, Grand Rapids; 
Samuel Plotler and Alfred Smith, Detroit. 

Preferred—Fred Rhodes, Greenville; O. I 
Wolcott, Sparta. : 

Prov. L. & T.—C. M. Hollis, Detroit; D. R. 
Shinn, Woodville; L. C. Raese, Elsie; H. E. 


Lyon, Detroit. 
Security, Chgo.—F. P. K. Oldfield, Detroit; 
S. H. Young, Traverse City. 
Bankers, Ia.—E. G. Squires, Detroit. 
Central, Ia.—C. H. Hare, Grand Rapids. 
Cleveland—D. A. Dewar, Capac. 
Detroit—Catherine Leary, Laurium; B. D. 
McKimball, Palo. Chas. Bessolo, Calumet; L. 
P. Cox, Jackson. 
Franklin—L. A. Bushaw, Reese. 
Illinois—A. L. Rich, Grant. 


LIFE NOTES 


The Chicago Board of Trade is consid- 
ering a plan of insurance for old em- 
ployes. x 

The Globe Mutual Life Association’s 
gain in business written in 1914 over 1913 
is about 22 percent. 


A warrant was issued at Superior, Wis., 
last week for the arrest of R. W. Barnes, 
a former agent there of the Central Life, 
on the charge of passing a bad check 
for $10. 

Representatives of the Eliason_ state 
agency of the Minneapolis Mutual Life 
at Minneapolis had a banquet last Friday 
ec concluding the annual conven- 
tion. 


Ira Blossom, general agent for west- 
ern Michigan of the Northwestern Mu- 
tual Life, entertained the twenty agents 
of western Michigan at a dinner last week 
at Grand Rapids. 

O. J. Dutton of Topeka, general agent 
of the Union Central for the east thirty- 
four counties of Kansas, reports a most 
prosperous year. He had a 56 percent 
increase over 1913. 


The Canada Life’s Chicago agency of 
which C. F. Bullen is manager showed 
a 60 percent increase in business written 
in 1914 over the previous year. This 
agency now has $2,000,000 in force. 

The new Officers of the Savannah, Ga., 
Life Underwriters Association are: Otis 
E. Stewart, president; Aaron Ferst, first 
vice-president; R. Larcomb Schley, sec- 
ond vice-president; Andrew McC. Doyle, 
secretary-treasurer. 


P. M. Anderson, manager of the North- 
western Mutual Life in Wichita, Kan., 
has received notice from the head _ office 
of the company in Milwaukee that he led 
all the Kansas agents during the past 
year. 


The Chicago agency of the Intermediate 
Life of Evansville, Ind., wrote 33 percent 
more business in 1914 than in 1913. G. 
C. McKelvey became Chicago general 
onent, two years ago and has made a fine 
record. 


Charles T. Belles, who has been con- 
nected with the Provident Life & Trust 
in Mansfield, O., for several years has 
affiliated with the general agency of the 
Equitable of Iowa, under Earl R. Sycks, 
Marion, O 


A bill has been introduced in Oklahoma 
to permit the consolidation of fire or life 
companies. It is reported to have been 
introduced in contemplation of a merger 
between an Oklahoma and a Kansas life 
company. 

At a meeting last week of the officers, 
managers and general agents of various 
life insurance companies doing business 
in Missouri, a committee on education and 
conservation was appointed. George L. 
Dyer is chairman. 


Ira Blossom, general agent of the 
Northwestern Mutual Life for western 
Michigan, entertained his agents at din- 
ner at the Commerce club in Grand Rap- 
ids last Friday. The day was given over 
to a school of instruction. 

J. Henry Johnson of Oklahoma City, 
general agent of the National Life of 
Vermont and secretary of the National 
Association of Life Underwriters, has 
moved his office to 1001 Colcord build- 
ing, where he. has larger quarters. 


Cc, E. Swem, who teaches at Lane Tech- 








nical high school, Chicago, days and sells 
insurance for the Equitable of Iowa in 
his spare time, paid for $129,000 of new 
business in 1914. This is thought to be 
the best part time record in Chicago, 


The 1914 business of the Chicago 
agency of the International Life shows 
a 10 percent increase over 1913. This 
agency until September last was under 
the direction of Scott & Olson, but on 
that date Mr. Olson left and now O. E. 
Scott is the sole general agent. 


Settlement of a criminal action against 
William T. Johnston of Los Angeles, 
formerly agent for the Farmers & Bankers 
at Wichita, Kan., has been eeffcted. Mrs. 
Johnston settled the matter out of court 
with the Emporia, Kan., man that caused 
Johnston’s arrest on the charge of using 
2, personal note that did not belong to 

m. 


J. W. A. Jeter has been appointed man- 
ager of the Fidelity Mutual for northern 
Louisiana with headquarters at Shreve- 
port. A. P. Martin, who for nearly a year 
successfully operated in connection with 
the Nashville office, has been appointed 
manager for the central Tennessee divi- 
sion, Georgia-Tennessee department, with 
headquarters at Nashville. 


Insurgents of the Modern Brotherhood 
of America, won a big victory last week 
when the district court ordered that they 
be allowed to inspect all books, vouchers 
and accounts without restriction. The 
court intimated that the attorney-general 
was “butting in” when he attempted to 
intervene in the case. The fight between 
the factions has been going on for two 
years, 

Clarence C. Miller, who has been con- 
nected with the general agency of Jeémes 
T. Phelps & Co., of Boston, managers of 
the National Life of Vermont for Massa- 
chussetts, has become associated with W. 
M. Bunting under the firm name of Plymp- 
ton & Bunting of Boston, general agents 
of the Penn Mutual. Mr. Bunting has 
been_in charge of the Boston office of 
the Penn Mutual since 1912, succeeding 
to the business on the death of his father. 

The Iroquois Underwriting Company has 
been incorporated at Indiaman io oan 
ceed the American Underwriting Company, 
which was incorporated last week by the 
same people. It will have $200,000 cap- 
ital stock, and will do an insurance and 
real estate business. The directors are: 
Leonard M: Quill, James W. Jefferson and 
Leonard E. Banta. Mr. Quill, who is the 
state manager for the Reliance Life, says 
he is not ready to announce the specific 
plans of the underwriting company. 

John Paris Cox, an insurance agent, 
formerly a minister, was arrested at South 
Bend, Ind., Saturday and jailed, charged 
with committing forgeries in order to ob- 
tain about $1,500 from a half dozen South 
Bend business houses. The chief com- 
plainant is the Warde & Johnson insur- 
ance agency, Ft. Wayne, which has charge 
of the South Bend office of the North- 
western Mutual Life. The forgery of a 
$1,000 guarantee bond with this company 
is charged. Cox was agent for the com- 
pany in South Bend. His case was set 
for hearing Jan. 13. 
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C J. McCARY & CO. 
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The Penn Mutual Life Insurance Company 
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at 
Mutual Policies Sell Themselves 
RN EXCHANGE BANK BLDG 


CHICAGO 
YMAN & PALMER 
General Agents for Illino 
BERKSHIRE LIFE INS. CO. 
of Pittefield, Mass. 
69 W. Washington Street. 
CHICAGO, ILLINOIS 


MINNESOTA 
E. ELLIS, Manager 


© PHOENIX MUTUAL LIFE INSURAN 
COMPANY 2 


419 to 423 Plymouth Bldg. 
Sth and Hennepin 
Opportunity for good agents 
MINNEAPOLIS 


OHIO 


WwW A. R. BRUEHL & SON 
. GENERAL MANAGERS 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
8 and$3 East Pourth Street 


CINCINNATI, OHIO 
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Once an 
Illinois Life 
Man 


GREATEST 


ILLINOIS 


Always an 
Illinois Life 
Man 


COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 


WILL PAY THEM WELL WILL PAY THEM WEL 








INTER-SOUTHERN LIFE 


INSURANCE CoO., 33 Louisville, Kentucky 


Is Clean, Strong and Progressive 





—has ample assets and no unpaid death claims 





Has it ever occurred to you men engaged in other branches 

of insurance that there is big money in selling life surance 

for the right company? Let us tell you why we believe this is 
The Right Company 


ADDRESS 
INTER-SOUTHERN LIFE INSURANCE CO. 
Home Office, Louisville, Kentucky — 
iNet dine ogee gle ges 

















The Western and Southern 
Life Insurance Compa 


W. J. WILLIAMS, President CINCINNATI, OHIO 
he Largest Industrial Company West of the Alleghenies 
Also Issues Al! Standard Forms of Ordinary $500 to $10,000 


COMPARATIVE RECORD—FIVE YEAR PERIODS 
Year Assets Insurance in Force Income 


1888 $104,307 $889, 

189 139,826 3,691 600,893 
1898 321,505 8,392,902 1,527,339 
1903 1,074,654 25,715,285 4,027,046 
1908 3,621,170 43,443,633 8,062,281 


1913 7,804,230 73,455,636 12,886,338 








Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 

















Of Pittsfield, Massachusetts 


—————— Incorporated 1851 





New Policies with modern provisions 
Attractive literature 


W. D. WYMAN, President W.S. WELD, Supt. of Agencies 


To Ui C. Norie-Miller, U. S. Manager, — 55 John Street, New York 
Ambitious, productive and trustworthy Life Agents Representing 
may be BENEFITED by corresponding with the The Mutual Life Insurance Company 
Berkshire Life Insurance Company ee 





You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘oldest company in America’”’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 











MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good, sound company not operat-. 
ing under the Law, and in a P nag > to give liberal direct general icy contracts 
to the men who can deliver the goods. The Missouri State Life fills the bill and we have some 
territory open in Kentucky, Ohio, yy West Virginia, Georgia, eee lllinois, Indiana, 
lowa, . Nebraska, Wyoming, New Mexico, California, Oregon and Washington. 

WRITE US FOR PARTICULARS 


GOOD SERVICE 


Is the Foundation Upon Which to Erect a Successful Business 
Brief, liberal, clearly expressed policies, with guaranteed low cost, are 
serviceable alike to policyholders and agents. 

Specimens of Life, Accident or Health policies cheerfully furnished. 


For agencies address 


The Columbian National Life Insurance Company 


ARTHUR E. CHILDS, WM. C. JOHNSON, 
President Boston, Mass. Vice-Pres. and Gen. Mgr. 


. 
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Home Life Insurance Company of New York 


An examination of the Home Life of New York by the New York Insurance Department, the 
report on which has just been issued, shows the Company to be in splendid condition in every respect, 
with an excellent record in all of its relations with pallayieldere. The chief examiner closes the report 
on the examination as follows: 
e “From the above report it is apparent that the Company is efficiently managed, its claims under 
its policies promptly settled and its policyholders treated fairly.” 

Z During the period under examination the Home Life has experienced a steady and sound growth, 
its assets, now nearly $30,000,000, being well over five millions greater than in 1909 and the insurance 
in force having increased from $92,532,533 in the year mentioned to over $116,000,000 in 1913. 


For in Ohio, apply to In other territory apply to 
W.A.R. BRUEHL & SON GEO. W. MURRAY, Supt. of m4 
4th Nat'l Bank Bidg., Cincinnati 250 Broadway, New York, N.Y. 














An Honest Contract, sold by Honest Men, by Honest Methods 
nN Permanent connections for desirable agents 
to sell life insurance 

B. F. WILSON, President 
| WILLIAM A. FRICKE, Vice-President and General Manager 


INSURANCE COMPANY 
w WISCONSIN 


Ne le i ee ee 














“SAFE AS A GOVERNMENT BOND 


(©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT ex° MONTHLY INCOME INSURANCE. 


s]iteea LATEST POLICIES AND AGENCY CONTRACT BatRaZ iE 
Splendid Openings IND., KY., MICH. and OHIO 
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